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AGM TIEUP FAILS 10 HALT OTHERS 


“Industry Undeterred by Price Blows 


oht Still On; 
Volume Is Factory Hope 


Margin Loss Averages 244%; Wholesale Prices Set; | 
Ford Up 6% at Factory, 2 Retail; Studebaker 
12 and 9; Others Due in 


WASHINGTON.—Auto dealers were continuing last week | 
their fight for a free market after Price Administrator 
Chester Bowles had announced prices for new cars involv- 
ing a loss in the dealer’s margin averaging 2'% percent. 

Meanwhile, Ford had stated and other manufacturers 
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Discount Fi 


Sparks 


It is now beginning to look as 
if a profit is not without honor, | 
save in the automobile industry. | 

* * * | 

One of the surest ways to pre- 
vent future war is to keep stressing 
the fact that OPA is one of its 
by-products. 

* 


* * 


From the automobile price sit- 
uation, it can be concluded that 
OPA does nor mean Onward 
Postwar America. 


NADA Mobilizes 
New Weapons 


\In OPA Fight 


Progress | WASHINGTON. -- NADA will 
It - looks as if America’s first | continue its fight against any deal- 


; . ler discount cut with the same 
industry has progressed from open | unabated vigor it has displayed 


* * * 
Many dealers have come to the 
conclusion that, while the OPA 
asn’t come clean with the facts, 
the agency does want them to be 
99 44/100% poor. 


cars and the open shop to closed during the past year. 


oleae — ae This announcement was made 
; re ‘by NADA officials upon their re- 
VADA } ice-Prexy iturn here last week from the two- 
' Harry L. Bell, Chevrolet dealer|day meeting of the organization's 
in Cincinnati and a director of} board of directors in Cincinnati. 
INADA, was elected regional vice- A statement attributed to Rep. 
president of NADA at a meeting | Wright Patman that representa- 
last week. tives of the dealers had assured 
| him that they would not suffer 
greatly from the 2.5 percent OPA 
cut in their established discount 
was termed an “error” by Pat- 


* * 


Some Day? 


With the government guarantee- | 
ing freedom of speech, freedom of | 
worship, freedom of the press, per-| Man. 

aps there will some day be free-| No such statement ever has been 
dom of production. |made by an accredited representa- 

> 2% itive of NADA, association heads 
) hy 


declared. ‘ ‘ 
. h ened, it is understood, 
Anyone who has studied con- What happ 
bressional consideration of labor 


{was that an individual dealer or 
ae , : 3 two told Patman that they thought 
conditions will readily understand they could endure the cut without 
why all Sens of Congress are | +45 great hardship. That, however, 
opened with a prayer for the was vastly different from NADA 
cumney. . * 4 | putting the stamp of approval on 
ll the cut. 

idison’s Birthday _ NADA takes the stand that no 

Charles F. “Boss” Kettering has|cut is justified by law, regardless 
been named chairman of the|of the ability of dealers to stand 
Thomas A. Edison Centennial com-|it. The NADA board, just before 

ittee which is mapping plans for|leaving Cincinnati, _unanimously 
he international observance of the | voted to instruct officials and staff 
birth of the late Thomas A. Edison |to continue their fight along the 
on Feb. 11, 1947. Edison Pioneers | same lines they had been following. 
are behind the committee. | That will be done, it was said. Two 

Honorary chairmanship of the| ways are open: 
aie hes been accepted by | A legal attack based on the 
Henry Ford, long a close associate | 


intent of Congress in writing 
of Edison. | (See DISCOUNT, Page 57, Col. 3) 
eR ee enema 


v _N CARS are rolling off the assembly line at the Lincoln plant 
ee ees ckigments ace ies made daily to branches throughout the 
~ nation. Lincoln officials predict a volume of 100 cars per day soon after Jan. 1. 

See story on page 6. 
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Weeks 


had indicated that they would 

continue to turn out cars as 
fast as they could, despite the 
ifact that they would be working 
at a loss for some time to come 
under OPA ceilings. 

The quicker they get sufficient 
cars out to the consumers, the 
sooner will the danger of inflation 
\lessen, and thus get OPA off their 
necks, the manufacturers reasoned. 

Here is the score on prices: 

Forp At factory up from 1942 
levels a little less than 6 percent; 
at retail about 2 percent up. Retail 
prices will also reflect changes in 
engineering specifications, involv- 
jing retail increases ranging from 
$27 to $32. 

STUDEBAKER — Up about 12 per- 
jcent at factory level; 9 percent 
jat retail. Reason: 1942 prices were 
‘up only slightly over 1941 levels, 
compared with other manufactur- 
ers. 

Prices for others not expected 
| for a week or two, but Bowles gave 
| these indications: 
| GENERAL Motors — At factory no 
changes except possibly for minor 
adjustments on a few models, prin- 
cipally in the higher price ranges; 
at retail, down 2% percent below 

(Continued on Page 55, Col. 1) 


Kaiser-Frazer 
Hopes to Show 


Cars in Jan. 


WILLOW RUN. — America’s 
first new postwar cars, the low- 
priced Kaiser and the medium- 
priced Frazer, will be unveiled to 
the public beginning in January 
in the major cities of the United 
States, it was announced last 
week by Henry J. Kaiser, chair- 
man of Kaiser-Frazer Corp., and 

| Joseph W. Frazer, president of 
Kaiser-Frazer and Graham-Paige 
Motors. 

The Kaiser and the Frazer will 

be the first new-name cars to be 


introduced to the American pub- | 
| 


lic in more than a decade. 
duction of the automobiles, Gra- 
| ham-Paige will introduce its new 
line of farm equipment, 
| ing a newly engineered general- 
purpose tractor with unique gear 
| and engine features and two mod- 
els of the Rototiller. 

The two new cars will be Amer- 
ican-size, six-passenger automo- 
biles with many postwar engi- 

(See FRAZER, 5) 


Page 58, Col 
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includ- | 


| by the Ford Motor Co., 
Simultaneously with the intro-| 
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Ford, Studebaker 
46 Prices 


Following are 1946 Ford and 
Studebaker prices, as announced 
last week by OPA: 


FORD 
Deluxe Eight 


Wholesale} Retailt 
3-pass. coupe . .$645.38 $834 
Tudor sedan .. 683.05 882 
Fordor sedan .. 720.91 931 


Super Deluxe Eight 


Wholesale} Retailt 
3-pass. coupe .. .$690.07 $891 
Tudor sedan . 728.08 940 
Fordor sedan .. 765.96 9389 
Sedan coupe . 756.36 977 
Retail ceiling prices for some 
items of optional equipment, which 
may be added to retail car ceilings 


when optional equipment is sup- 
plied, are as follows: 


Bumper center guard front (Super 
DeLuxe), $6.50; Bumper end guards 
(Super DeLuxe, $6; Electric clock 
(DeLuxe), $9.75; Electric clock (Su- 
per DeLuxe), $5.75; Fender shields 
(pair), $14.50; Heater-defroster, $23.- 
50; Oil filter, $6; Radio, $45; Wheel 
ae $7.75; 100 horsepower engine, 

=). 


STUDEBAKER CHAMPION 


Retail Pricet 
4-dr. Crusing sedan ...... $967 
2-door club sedan 
5-pass. double-dater 
3-pass. business 


(N.B.—Discount 
lowed Studebaker 
On purchases of one to and 
including 25 cars, 21.6 percent; 
in quantities of 26 to and in- 
cluding 50 cars, 22.1 percent; 
51 to 100 cars, 22.6 percent; 
101 to 150 cars, 23.1 percent; 
151 cars and over, 23.6 percent. 


Optional equipment includes: 


Overdrive and free wheeling, $52.- 
55; Hill holder, $8.50; Leather up- 
holstery, coupes, $16.35, sedans, 
$28.05; Wet type air cleaner, $3; 
Six-blade fan, $1.75. 

(tRetail ceiling price does not in- 
clude excise taxes, transportation, 
or preparation and handling 
charges.) 

(*Discount allowed dealers is 22.5 
yercent; in prewar the margin was 
25 percent.) 


coupe 916 
coupe.... 875 
margins al- 
dealers are: 


Showdown Seen 


As UAW Girds 
For Long Strike 


Rest of Makers See 
Ample Parts Till Jan.; 
Ford Not Affected 


BULLETIN 


Branding the plan an attempt 
to strip management of its vital 
functions, General Motors late 
Friday rejected the UAW’s pro- 
posal for a three-man arbitration 
board to settle the dispute over 
a 30 percent wage increase. 

Since the union previously had 
rejected the corporation’s offer of 
a 10 percent pay boost and a 
cost-of-living wage increase, GM 
announced the proposals were 
withdrawn. 


By Mac Gordon 
Staff Writer 
DETROIT. — The General 
Motors strike will not affect 
new-car and truck production 
at other manufacturers 
until after the first of the 


year, it appeared Friday after an 
AvTomoTIVE News survey of the 
industry. 

If the GM shutdown is still in 
progress by Jan. 1, however, sev- 
eral assemblers may have to cur- 
tail operations or delay starting 
output because of shortages of 
parts which they purchase from 
GM divisions. 

As picket lines paraded at 
GM’s 100 strikebound plants 
throughout the nation, UAW- 
CIO leaders asserted they would 
continue the strike no matter 
what the corporation said Fri- 


Shipments End 
All shipments of GM cars and 
trucks to dealers were halted 
last week after the UAW-CIO re- 
ceived pledges from AFL Team- 
sters and the Railroad Brother- 
hood not to cross picket lines. 


day in reply to the union’s ulti- 
matum for an arbitration board 
to settle the dispute over the 30 
percent wage demand. 
President Truman's ill - received 
statement that he would not inter- 
(Continued on Page 58, Col. 1) 


Ford Sees Output at a Loss; 
Studebaker Explains Boost 


DETROIT.—-New-car prices an- 
nounced by OPA will force manu- 
facturers to produce at a loss for 
some time, but that will not de- 
ter them from their plans to 
produce as many as they can as 
fast as they can. 

This was the official view taken 
and the 
informal view of other manufac- 
turers, who said that they were 
in substantial agreement al- 
though they would not comment 
formally until they received offi- 
cial word from OPA. (Only Ford 
ind Studebaker have _ received 
definite prices so far.) 

Studebaker pointed out 
while its increase appeared to be 
high, actually the ceiling prices 
placed prices on Champion mod- 


that | 


els in line with those of compe- 
titive models. Studebaker did not 
advance its 1942 prices over 1941 
as much as did other manufac- 
turers. 

The statement 
Il on OPA's 
follows: 

“The prices announced by OPA 
for our cars do not, in our opin- 
ion, properly reflect the changed 
economic circumstances in which a 
motor car manufacturer must op- 
erate today. They mean that, for 
lan indeterminate period, we will 
have to sell our cars at a loss. 

“This situation does not, how- 
ever, alter cur program in the 
slightest. Our first objective is 
still to get the greatest number 
of cars and trucks to the great- 

(Continued on Page Col. 1) 
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AMA’s Proposal to Truman... 


. For Labor Peace 


(E:ror’s Note: The following letter was sent to President Truman 
l\ last week by George Romney, general manager of the Automotive 
Manufacturers Assn.) 








The Honorable Harry S. Truman 
The White House 
Washington 25, D. C. 


Dear Mr. President: 


At no time in America’s peacetime history since the Civil war, has 
i the nation faced a more anxious winter than the critical days ahead. 
At a time when earliest possible resumption of civilian production is 
necessary to our domestic welfare and to that of the world as a 

whole, large scale strikes threaten America’s key industries. 

Because it is clear that the people want and need more information 
about the nature of our domestic crisis, we have prepared an analysis 
of the major cause of the difficulties in the automotive industry, the 
first major industry singled out for large-scale strike action. 

Having evidenced your real interest and concern in this situation, 
by calling the Labor-Management conference now in progress, we 
feel sure you will be interested in our conclusions. We are also 
sending this information to Congress and to key government offici- 
als, including cabinet members, so that there will be a general 
understanding of the basic issue which must be settled in order 
to establish a solid foundation on which permanent labor-manage- 
ment relations can be built. 

It is our view that labor troubles in our industry result primarily 
from the following causes: 


] Our country’s outdated national labor policy and the partisanship 
of government agencies and officials in matters where unions 
are involved. 


s) Misuse of its excessive monopolistic power by the auto union. 

a 

3 The substitution by the auto union of revolutionary economic and 
political objectives for the legitimate objectives of collective 

bargaining. 


A The auto union’s use of false ideas in organizing workers, such 
as the idea that loafing will increase purchasing power. 


@ Because control of the auto union ts the biggest prize in unionism, 
od and the intra-union factional fights are intense, bitter and per- 
petual. 


Because almost every strike has meant a gain by the union and 
even children multiply their tantrums if by so doing they can 
rule the roost. 
-7 Because the auto industry is the national proving ground for CIO 
unions. 


Contrary to union propaganda, these troubles are not the result 
of the “speed-up,” nor any effort to destroy the unions, nor because 
human engineering lags in the auto industry, nor because of dispro- 
portionate shortcomings and abuses between managements and 
workers in automotive plants. 


The basic question we face is: “How can decentralized competitive 
industry bargain collectively with centralized monopolistic industrial 
unions without losing the individual freedom and responsibility on 
which competitive enterprise is based?” 

The remedy: Make unions and union officials subject to the 
same laws and policies which apply to all other Americans. 

The automotive industry recognizes that the labor unions have a 
potentially permanent and constructive part to play in the American 
economy. As its record over the past three decades demonstrates, 
the automotive industry is the foremost practitioner of the policy of 
high wages for its workmen and low prices for its customers. 

Due to artificial restrictions on production brought about in recent 
years by the auto union monopoly, there has been a reversal of this 
historic productivity trend. As government figures show, the output 
per worker has declined in the automotive industry in recent years 
and, as a result, cars cost more to produce and prices have been 
going up since 1935. 

We are anticipating, as a result of recent correspondence with 
Secretary of Commerce Henry A. Wallace, the early opportunity to 
submit abundant evidence of the declining productivity per worker 
in our industry. By making these facts generally available, we are 
hopeful that a correction of the dangerous downtrend can be made, 
so that the automotive industry and other industries will not lose 
their world-renowned production supremacy; so that the workers’ 
real wages and our national standard of living can continue to 
increase. 

The American people, having come through a long and costly war, 
are anxious for domestic peace. Nothing, except more power for the 
union, is to be gained much is to be lost through prolonged 
industrial strife. 

Even before the major strike threats in our industry have been 
met, strikes in supplier plants have held car production to less 
than half of what it should be. Even for this year, this represents 
the loss of more purchasing power than a 30 percent wage increase 
for all auto workers would create in more than a year’s time. 

Contrary to oflicial and public expectations when the war ended, 
car plants have been speedily reconverted, and, except for supplier 
strikes, employment in our industry would already exceed normal 
peacetime levels. 

The automotive industry is hopeful that, with the understanding 
of the basic issue involved in the present threat to close down the 
automotive plants, a solution through peaceful negotiations and pro- 
cedures will be reached which is in the public's interest. 





Respectfully yours, 


George Romney, 
General Manager, AMA 
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B bbi Li k Bobbi Motor considered manufac- 

oO l in turing car in Convair Plant 
SAN DIEGO, Calif. Denying| now being returned to Defen: 

that Consolidated Vultee Aircraft] Plant Corp. Appreciate your 

Corp. is connected Jn any way! cluding short correction next 

with the Bobbi car, C. W. Greaves) cue to halt further inquiries from 

of Consolidated sent the follow- a eee 

: : manufacturers. 

ing wire to Automotive News si 5 

last week. rhe photo and caption 
“Consolidated Vultee is not| supplied Automotive News 

jdentified with Bobbi cars  pic-| Acme Photos 
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Smaller Makers 
Denied Reduction 
In Freight Rates 


ICC Rejects Plea 
For 50 Pet. Ceiling, 
Boosts It to 85 


DETROIT. Railroads can 
charge auto manufacturers up to 
85 percent of first class rates for 
shipping new cars to dealers, start- 
ing Jan. 24, 1946, the Interstate 
Commerce commission announced 
last week. 

The action was interpreted as a 
defeat for Chrysler Corp. and five 
independents, who had petitioned 
ICC early in September to lower 
the maximum limit to 50 percent. 
The six makers asserted that Gen- 
eral Motors and Ford enjoy com- 
petitive advantages in the low rail 
rates they have secured and that 


these advantages should be shared | 


by all producers. 


A Chrysler spokesman pointed, 


out, however, that the ICC decision 
doesn't clarify the rate inequalities 
below the 85 percent level. 


The present formula 


cent “ceiling” in their auto ship- 
ping rates. Rail companies had 
petitioned ICC to raise the maxi- 
mum, contending that the 75 per- 


cent top would cause losses in/ 
revenue. 
Besides Chrysler, Graham- 


Paige, Hudson, Nash, Packard 
and Studebaker signed the peti- 
tion calling for a reduction in 
the maximum freight rate. 

The six companies argued that 
a high rate favored Ford and GM, 
since these firms had widely scat- 
tered assembly plants and did not 
have to ship an assembled car over 
great distances. 

They declared that the other 
makers’ rates range as low as 25 
percent of first class and never 
exceed 50 percent, protesting that 
their own rates are generally from 
70 to 100 percent. 

Denying the charge that it “pre- 
vents competitors from securing 
relief,” GM had asked ICC to 
retain the present open system of 
determining rail rates. GM called 
for cancellation of the 75 percent 
limit in a statement declaring that 
auto rates “should not be based 
on a fixed or arbitrary percentage 
of class rates.” 

The new ICC decree was a 
victory for the independents in 
that shippers charging above 85 
percent of first class will have 
to make _ reductions, but the 
smaller firms failed to gain re- 
lief to the levels at which GM 
and Ford now ship. 

The commission last February set 
the maximum rate at 75 percent 
of the first class rates but later 
postponed the effective date of the 
order. 


Rail rates from Detroit now 
average less than 85 percent of 
the first class rate to 19 states. 


The commission, noting that the 
general average of rates on new 
cars is below average, said: 

“The relatively light average 
loading of automobiles, their value, 
the fact that the movement entails 
the use of special equipment, and 
a practically 100 percent empty 
return of the cars, refutes the sug- 
gestion of Chrysler and associated 
manufacturers that 50 percent of 
first class is a reasonable maximum 


of rail rates in this commodity.” 





ONE OF THE HIGHLIGHTS of the special exhibits at the Museum of Science 
and Industry, Chicago, commemorating the Fiftieth Anniversary of Automobile 


Racing in America, is the display of 


by|the Burd booth is the car that won the last 500-mile race held at Indianapolis | 
in 1NM1. This Burd-equipped car is owned by race-car builder Lou Moore and 
Rose at an average speed of 115.12 mph. 


was driven to victory by Mauri 


requires | 
the railroads to observe a 75 per- | 
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THIS IS A VIEW of a section of United States Rubber Co.'s plantations 
| Malaya before they were overrun by the Japs early in 1942. One ——e 
trees stood in orderly fashion on each acre. The plantations were started 2 
1910, and when the first trees began to bear the yield was about 400 pounds 


r acre. Through scientific development the company had increased the yield 
Just before the war to as much as 2,000 pounds per acre, or five-fold. 


WHEN THE JAPS overran United States Rubber Co.’s plantations in Malaya 
| in 1942, there were 5,000 rubber trees in the area shown in this photo. You 
|ean count on your fingers the number left standing here. Of 10 million trees 
on the company’s properties in Malaya and Sumatra before the war, 1,£00, 
| were destroyed. In some instances they died through neglect of upkeep, in 
others the Japs cut them down to a food crops. This is the first photo 
of war damage to United States Rubber Co.’s plantations, largest in the world 


Four of Six Ancient Autos 
Wheeze Across Finish Line 


By Mel Adams 
Staff Correspondent 

CHICAGO.—Six featured oldtime 
cars, 21 other more or less ancient 
gasoline, electric and steam - pro- 
pelled vehicles, and a dozen 1946 
models — accompanied by eight 
service trucks, a band, a Navy 
Weasel and a police motorcycle 
escort — braved bitter cold weather 
Thursday in the Fiftieth Anniver- 
sary observance of America’s first 
automobile race held here Thanks- 
giving Day, 1895. 

The strange spectacle in parade 
form was viewed by thousands of 
Chicagoans and suburbanites on 
the streets or from vantage points 
in their cars as it wended its way 
at 10 miles per hour from the 
Museum of Science and Industry 
to Evanston and return, a route 
of 54 miles. 

Before the cavalcade got under 
way, a decision was made to call 
it a run instead of a race so far 
as the six featured horseless bug- 
gies were concerned. All of them 
were supposed to hold their place 
in line, unless forced to drop out, 
as two of them did. 

J. Frank Duryea and Charles 
B. King had the honor of driving 
the lead car of the sextet that 
headed the procession. Because 
of their ages, they retired from 
action shortly after the start and 
became passengers in another 
automobile. 

The Duryea car they piloted 
when the starter’s flag fell con- 
tinued in command of another 
driver, but got no further than 
the Edgewater Beach hotel on the 
north side before quitting the run. 
The other casualty was a Roberts 


This Week 
Electric. 


C ; : | DETROIT.—The first mass drive- 
First across the line in a photo | away of 1946 Nash cars is = 
juled for Nov. 27 in New York, 
jopening the ficst of a series of 
| Nash dealer meetings throughout 
the country, ac- 
cording to H. C. 
Doss, vice - presi- 
dent and general 
sales manager of 
Nash Motors. 

Doss said that 
Nash expects to 
complete similar 
meetings and the 
sample car drive- 
aways in 27 other 
key cities by all 
Nash dealers dur- H. C. Doss 
ing the course of 
the succeeding two weeks. 
Among other meetings schedulec 
|are Detroit, Los Angeles and Min- 
neapolis on Nov. 28; Chicago, San . 
Francisco, Rockford, Ill., and Salt 
Lake City, on Nov. 29, and Buffalo 
and Cleveland on Nov. 30. 





{finish were a 1910 Sears, driven by, 

Barbara Lohr, daughter of Maj. 
Lenox R. Lohr, Museum president, 
and a 1905 Oldsmobile with Floyd 
Clymer, Los Angeles publisher of 
automotive history books, at the 
wheel. Coming in third was a 1903 
one-cylinder Cadillac, driven by Dr. 
George E. Shafter, Los Angeles, 
president of the Horseless Carriage 
Club. Fourth was the 1907 Schacht, 
handled by Reuben Delaunty o 
Chicago. 

Total elapsed time was 6 hours 
50 minutes, total running time 
hours 10 minutes, and average 
speed 10 miles an hour. 


The event drew fans, principal- ( 
ly oldtimers, from coast to coast. 
In addition to Frank Duryea, 
King, Clymer and Dr. Shafter, 
there were Merle J. Duryea, son 
of the late Charles E. Duryea, 
and his family from Springfield, 
Mass.; W. Everett Miller, board 
chairman of the Horseless Car- | 
riage Club and automobile de- 
signing creator noted for his 
“Library of Vehicles,” who came, 
from Eagle Rock, Calif.; Ransom 
Matthews, curator of the Los An- 
geles County Museum; George 
Conrad Diehl, president, and 
Frederick H. Elliott, secretary of , 
Automobile Old Timers, Inc., | 
which gave a party in advance 
of the run, and C. Raymond @ 
Levis, of Annapolis, Md. 

¢ 
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Nash Launches 


Dealer Sessions 
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the Burd Piston Ring Co. Featured in | 

































































































addressed to John OQ. 








m RE we killing the goose that 
laid the golden egg? 
One of the lessons we have 
earned during the World War is 
our capacity for production. 
““@here were jobs for everyone. 
Standards of living increased. 
—f#ur national income grew by 
taps and bounds. Most everybody 
was prosperous. If consumer 
oods, rather than implements of 
war, had been built, the federal 
government would not have gone 
debt. 


Did we not build the greatest 
my, Navy and Air Force in 
the world in four years? No 
other nation could approach it. 
n doing so, we increased 
money in circulation 338 per- 
sent, bank deposits by 190 per- 
cent, industrial production by 
139 percent, national income by 
30 percent. But we made goods 
of destruction, not for civilian 
benefit or use; therefore, the 
ederal debt increased seven 
fold. 

We did all this under the free 
enterprise system where there 
yas freedom of opportunity for 
everyone. 
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ar Has Brought 
Inflation Threat 


—— 2 UT the world’s worst war, be- 

P cause there was and continues 
>» be a scarcity of consumer 
goods, has created the ingredients 
of a tremendous inflation. That’s 
e big threat now. Production 
and more production is the only 
alement that will bolster the val- 
ae of the dollar. The lack of pro- 
duction is kindling fires of in- 
ation. No power can long con- 
trol it, unless it is soon relieved. 


At V-J Day it was predicted 
‘that by this time there would 
be six million unemployed, that 
he prices of food would drop. 
Neither event has taken place, 
yeven though the supply of food 





Just Among 


CuHar.es Cape (Ford), Bryan, Tex., 
rn May 21, 1887 at Caldwell, Tex., 
entered the business in 1916 as 
owner of the Cade Automobile Co. 
y) Caldwell with a Ford franchise. 
At present he owns and operates 
Sord and Ford Tractor dealerships 
A both Bryan and Brenham. Every 
minute of his 29 years in business 















as been interesting — no dull 
-Aoments, but many terrifying ones, 
he says. 

7 * * 







* Ratepw J. Smitu (Buick-Ponti- 
ac), Sandusky, O. — a hometown 
hoy made good, having been born 
in that Lake Erie city on Dec. 
19, 1893. He started directly as a 
3uick dealer in 1926. He is a 
brother - in - law of the famous 
Fisher Brothers. He has been 
president and treasurer of the 
Sandusky Automobile Dealers 
Assn. and is on the Providence 
flospital board in his home city. 
* * * 

‘ALLEN B. Latnc (Cadillac-Olds- 
mobile), Plainfield, N. J. — another 
hometown boy made good, having 
2en born in that city in 1874. He 
is one of the real oldtimers, having 
-tarted in the business as a Cadil- 
‘ac distributor in 1904. He is a 
past president of the local auto- 
aobile dealers association and he 
uas always been active in Rotary 
and the Chamber of Commerce. He 
as vice-chairman of the local De- 
tense council. Among his contribu- 
tions to the industry, he was the 
cst to use alcohol as an anti- 
freeze; the first to thaw out under- 
round water pipes with electri- 
ty: the first to build an electric 
sign in New York city; the first 
‘o manufacture an alternating elec- 











































Dealers’ of salesmen’s comments, 


and the writer’s came will be kept in confidence if requested. 









questions or requests may be 
Mann in care of Automotive News, Detroit, 


more nearly meets the demand 
than any other item. Wide- 
spread strikes have added to 
unemployment and kept goods 
off the market. Prices are diffi- 
cult to control in scarce mar- 
kets. 


In our industry alone because 
of strikes this fall, we have lost 
an anticipated production of 350,- 
000 cars that might have gone on 
the market with profit to both 
workers and factories, and more 
importantly, with benefit to the 
public and the nation. We in this 
industry and nation can ill afford 
this loss which is helping kindle 
the fires of inflation. 


Lack of production in all lines 
is threatening our economy. Lack 
of production will lower the 
standards of living and deflate 
the value of the dollar. 

s eo s 


High Wages Depend 


On High Production 
_ FAILURE to get together, we 
will lose, in the peace, more 
than we won from our military 
victory. No one objects to high 
wages — they are a handmaiden 
of a prosperous and rich coun- 
try. High wages, like happiness, 
are not a safe goal to be sought 
directly. High wages can only be 
a product of production and ini- 
tiative. 


Happiness is a state that 
comes as an incidental result 
of a good act. Only a growing 
and expanding industry can 
afford high wages. We lose the 
desirable result that high wages 
bring if we make it our sole 
goal. 

Production and more production 
is the answer to the critical sit- 
uation in which the nation now 
finds itself. Wasn’t it Wendell 
Willkie who said, “Only the pro- 
ductive can be strong and only 
the strong can be free”? 


Dealers... 


tric horn used on Ford cars; the 
first to manufacture the B and L 
electric gasoline primer for starting 
gas engines in cold weather; the 
first to bring out laminated shims 
for connecting rod bearing adjust- 
ments. 
* . - 

J. W. (Brit) Mason (Ford-Lin- 
coln-Mercury), Longview, Wash., 
born May 13, 1891 at Tacoma, 
Wash. He also started directly 
as an automobile dealer in 1914, 
with a Ford contract at Ray- 
mond, Wash. In 1936, he moved 
to Longview. He is director in the 
Washington Automotive Trades 
Assn., past president of the coun- 
ty association and a past presi- 
dent of both the Longview Cham- 
ber of Commerce and Rotary 
club. He was county director in 
the Air Corps Warning Service 
during the war. 

* “ 

Wayne C. Wituiams (Chevrolet- 
Oldsmobile - Cadillac), Greenwood, 
Miss., born March 25, 1904 in Bow- 
den, Ga. After a year's experience 
as a salesman, he became a dealer 
in 1926 with the Chevrolet line. He 
is past president of the state asso- 
ciation, as well as past NADA di- 
rector for Mississippi. In 1943 he 
was president of the Greenwood 
Chamber of Commerce. He served 
on the County War Bond committee 
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_ Dealers tell me 


By John 0. Munn 


and was a member of the Mississip- | 
pi committee for recruiting mem- | 
bers of the Ordinance Affiliated | 


Units. 


* * * 


Steve Poke sr. (Chrysler-Plym- 
outh), DuBois, Pa., born Aug. 17, 
1915 in Bloomsburg, Pa. In 1940 

(Continued on Page 14, Col. 4) 


| 
| 


included W. L. 
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MEMBERS OF THE Oklahoma Automobile Dealers Assn. meeting for their 
twelfth annual convention in the Skirvin Tower hotel, Oklahoma City. Speakers 


Mallon, president of NADA; R. L. 
Scott and Walter E. Allen, of Oklahoma City, and L. 


Ledterman, of Tulsa; R. T. 
J. Buckland, New York. 





Haney Defends Dealers 


Hearst Columnist Questions OPA Power 
To Force Price Absorption 


Eprror’s Note: The following 
article appeared in Hearst news- 
papers last week: 

By Lewis Haney 
Prof. of Economics, New York University 

Bowles, the chief of the OPA- 
ers, has been loudly asserting 
that cars need no price rise, and 
maintaining that car dealers 
should take his order cutting 
their profit margin without pro- 
test. He has run into another 
group of loyal Americans who are 
not afraid to fight bureaucracy. 


The root of this controversy 
lies in the scheme of forcing re- 
tailers to “absorb” higher man- 
ufacturing costs. When the prices 
the manufacturer has to pay for 
materials and labor go up, he has 
to be allowed some rise in the 
price at the factory. But then 
comes the $64 question for the 
bureaucrats — how is the factory 
price to be raised without raising 
the retail price, and thus raising 
the sacred “cost of living” index? 


They have two “outs”: One is 


to “subsidize” the manufacturer, 
so that “the government” pays 
part of the higher price. The 


other is to force the dealer to 
pay it out of his own pocket, and 
to sell the product without ad- 
vancing the price to the con- 
sumer. (This is the same as forc- 
ing the dealers to pay a_ sub- 
sidy.) 

I hold that it was not the orig- 
inal intention that Bowles have 
the power to make dealers ab- 
sorb necessary price advances, 
thus controlling their profits. I 
consider it an arbitrary assump- 
tion of power. 

And note that the crime for 
which the auto dealers are to be 
punished, is that Bowles thinks 
that they “are likely to have 
their best profits year in 1946.” 
In the name of common sense 
and American democracy, I ask. 
why not? Why shouldn’t the deal- 
ers, who have been standing by 
since 1941, have their best year 
in 19467 

Not only is it time for one fat 
year, but what we want is cars 
and lots of them. Instead of de- 
laying conversion, as Bowles is 
doing, we would welcome the 
chance to buy what cars we want 
at good prices. What good fs a 
low cost-of-living index when you 
can’t live? 

All this is to say nothing of 
the fact that really the OPAers 
don’t know what dealer profits 





Vets Get Preference 


At Englander Motors 

CLEVELAND.— (UTPS) —A. 
L. Englander of A. L. Englander 
Motors Inc. (Ford), hounded by 
the car-eager public and with 
long lists of potential buyers, is 
breaking priority listings for 
World War II veterans. 

When Lieut. Roy Wing, Fly- 
ing Fortress pilot who was shot 
down over Germany last Novem- 
ber and who lost his left arm in 
@ prison camp, dropped in, Eng- 
lander saw Wing’s eyes light up 
at the sight of a new Ford and 
promptly made Wing his first 
customer. 





in 1946 will be. No one can know 
this. Will Bowles guarantee the 
auto dealers in 1946 the biggest 
profit in their history? He talks 
big, but says little when he as 
serts that they “are likely” to 
get good profits. 

Bowles states that if “a deal- 
er” pays out of his own pocket 4 
per cent to cover the price ad- 
vance that the manufacturers 
must have, he will still get a 20 
percent profit. That is one of the 
most misleading statements I 
have ever seen. What dealer is 
he talking about? Surely he 
doesn’t mean that each and ev- 
ery dealer would or could make 
20 percent! No; what he _ prob- 
ably means is that the “average 
dealer” might make a profit. But 
what has that to do with Bill 
Smith, who makes less than the 
average? 

This whole price-fixing mess is 
largely due to the attempt to deal 
with different businesses on an 
average basis. In reality, there is 
no “average” price and no “aver- 
age” profit, any more than there 
is an average man. 





Brooklyn Sealine 
Meet December 6 


BROOKLYN, N. Y.—The Brook- 
lyn and Long Island Automobile 
Dealers Assn., Inc., will hold its 
dealers’ Victory Dinner conference 
at the Garden City hotel, Garden 
City, N. Y., Dec. 6. 

Among the speakers will be 
Karl M. Richards, of the Auto- 
mobile Manufacturers Assn., and 
William L. Mallon, of NADA. 


ate a monopoly,” 





Right to Write 
Insurance Denied 


Tenn. Dealer 


NASHVILLE. An automobile 
dealer who sought to write insur- 
ance for Motors Insurance Corp 
has been refused a_ license’ by 
state insurance commissioner 
James M. McCormack. 

He said the 40-page order turn- 
ing down the application of R. 
Fred Ogle, Lexington, governed 
in the cases of 103 other dealers. 

“It would appear that control 
exercised by General Motors 
Corp. of the agents of Motors In- 
surance Corp. would tend to vio- 
late the anti-trust laws and cre- 
the order said. 

“It would appear that under 
the Motors Insurance plan, it is 
not to appoint agents for the 
purpose of acting as bona fide 
agents, but only agents for the 
purpose of being subsidized with 
the payment of a commission for 
which they render no service.” 

McCormack said that it appear- 
ed also, “that it is the practice 
of General Motors’ plan to have 
General Motors Acceptance Corp. 
continue the practice it had es- 
tablished, during the past few 
years, of switching its business 
from General Exchange Insurance 
Corp. to the Motors Insurance 
Corp.” 


Minn. Convention 


Program Set 


MINNEAPOLIS. — The complete 
program for the twenty-sixth an- 
nual convention of the Minnesota 
Automobile Dealers Assn. was an- 
nounced last week by Glenn B. 
Atcheson, general manager. 

John Rihm, MADA vice - presi- 
dent, will deliver an address on 
the veterans’ apprenticeship train- 
ing program at Wednesday’s meet- 
ing. 

On Thursday after breakfasts by 
manufacturers and_ distributors, 
Floyd Whitaker, president of the 
association will give the welcom- 
ing talk at 10 a. m. Other speakers: 

Gov. Edward J. Thye of Minne- 
sota; Joseph T. Meek, executive 
secretary of the Illinois Federa- 
tion of Retail Assns.; Lee Moran, 
NADA executive vice-president; Al 
Rude, sales manager of Universal 
CIT Credit Corp.; Lyman W. Slack, 
vice-president and general sales 
manager of Packard; Paul M. Mil- 
lians, vice-president of Commercial 
Credit Corp., and W. C. Parker, 
sales engineering chief of Diamona 
T Motor Car Co. 


‘Innocent Bystander’ 


{ Humorist Takes Squint at New Models 
From Pedestrian-Eye View 


Epitor’s Note Dealer Hicks 
(Ford), of Covington, Ky., saw 
the following column in the Cin- 
cinnati Enquirer, and asked us to 
reprint it. So here it is. 

By Ollie M. James 

We have been deeply intereste:l 
in the design of the new cars, 
particularly in the comfortable 
looking hoods and fenders with 
all that nice rounded chrom» 
plated stuff on them 


Just judging by appearances | 
they will be the most comfortable | 
feeling automobiles the industry 
has ever produced when _ they} 
smack into you while you are | 
trying to get across the street 


We are mighty grateful to the 
designers in Detroit for thinking | 
about us pedestrians that way. | 

| 





ee « 

They do all things scientifically, | 
you know. Car manufacturers 
have proving grounds so _ they 
know just how the new mode's | 
will perform. 

So undoubtedly they had spe-| 
cially trained crews of pedestri- | 


ans to gallop in front of different | 
shaped radiators and fenders and} 
compare the effects, height of | 


hurl, angle of bounce and index | 
of general effectiveness. The lat-| 
ter figure would be arrived at by | 
miles per hour into 


dividing the 


the number of ribs cracked. 


* * * 

These flowing fenders, for in- 
stance are ingeniously designed 
to make the carcass of a pedes- 
trian flow past the running board 
in a streamlined effect. 

This insures the maximum 
comfort, under the circumstances, 
for the pedestrian, and at the 
same time it does not scratch up 
the finish of the car as bad nor 
does it annoy occupants of the 
car with a loud bumping and 
clattering. 

There is just a smooth gentle 
swish as a pedestrian is encoun- 
tered. In fact if one were not 
looking out the window and saw 
a pedestrian pass close by at an 
odd angle and a look of surprise 


on his face it might be difficult 
to know that anything exciting 
were going on 


. * * 


Those old cars, you know, had 
fenders and grills designed with 
no thought of a pedestrian’s com- 
fort at all. They were hard, cold, 
rough and cheerless to the feel, 
and likely as not a_ pedestrian 
would land atop the hood where 
he would obscure the driver’s vi- 
sion and perhaps cause a wreck. 

- * . 


Gad, what'll they think of next? 
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The Showdown 


HE showdown is on. 


And important as it is to avoid strikes at this time 
when volume production is needed to lessen the danger of 


inflation,- the showdown had to come. 


In the last analysis, the issue is not wages. It is this 


vital question: 


Who is running the auto industry? The men who built 
the industry? Or the union leaders who killed the workers’ 
loyalty to the source of their income with promises of un- 


earned gold. 


Maybe the workers who trooped out of General Motors 
plants last week thought they were striking for more money, 
but that was only the bait held out to trick them. 


Actually they were leaving good jobs because of a dream 
of unearned power. They were striking because their leaders 
have an itch to run an industry they did not build. 


Maybe a temporary settlement could have been reached. 
But it would have been no true settlement. 


Early in the negotiations UAW leaders declared that the 
30 percent demand was only the beginning. As long as there 
is something to cut, we want our cut, they said. It is a 
profit-sharing plan from the bottom up. A profit-sharing plan 
based on a gun in the ribs of management, rather than on 


increased productivity of labor. 


The UAW was asking everything; offering nothing in 
return. It was asking a voice in management, although it 
had no responsibilities. Such a situation could lead only to 
chaos. That was management’s choice: Chaos or showdown. 


GM chose showdown. 


Not the Dealers 


N A moment of heat over the OPA price-absorption plan, 
some auto dealers have talked of a strike against OPA 
or at least against MPR-540, the used-car price regulation. 


That is not the solution, and, we feel sure, when their 
tempers cooled, even the dealers involved recognized that. 
Dealers have won a high place in their communities. They 
are respected. They cannot afford to adopt the methods of 


labor unions. 


Whatever injustice has been inflicted on dealers must be 
corrected by legal means. Only in that way will they retain 


the respect of the country. 
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OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
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We counted our blessings this 
year and found that we had 
plenty to be thankful for. Less 
than a year ago, many of the 
top military strategists were pre- 

dicting that 
SORRY PICTURE the Jap war 
FOR RETURNING might go on 
VETERANS for two or 
three years. 
Nearly 11 million of America’s 
young people — the pick of the 
crop -- were facing what, to 
them, might be years more of 
service. They were eating a 
gloomy Thanksgiving dinner and 
looking ahead with no great an- 
ticipation to another Christmas 
away from their families and all 
they loved at home. Already more 
than three million have returned 
honorably to civilian life and 
more are being discharged at the 
rate of a million a month. Com- 
pared to the desperate conditions 
practically everywhere else on 
this old earth, we definitely have 
plenty to be thankful for. 
et * * 

Only one major cloud hangs 
over the holiday season ahead— 
the present labor strife which 
will, no doubt, be a cloudburst 
in this industry before you read 
this. From where we sit at the 
moment, the issues involved seem 
insoluble. OPA has set up prices 
for the new cars which allow 
no margin for the higher costs 
the manufacturer must face even 
if no increase in wages were 
impending. UAW-CIO demands a 
30 percent increase in wages, 
which is out of all proportion to 
increased living costs and can 
only result in forcing this coun- 
try into an inflationary spiral 
which would eventually ruin ev- 
ery possibility of a prosperity 
and better living which every 
American has a right to expect. 

* « * 

It is a sorry picture for the 
men and women who have lIook- 
ed forward to their return to 
God’s country with their plans 
for steady employment, new 
homes and new automobiles. They 
have our most sincere sympathy. 
It is hard enough to face the 
facts of civilian life without hav- 
ing to adjust oneself to what ap- 
pears to be unreasonable and 
stubborn selfishness and greed. 
Only this week, Secretary For- 
restal brought to Detroit and 
presented before the Economic 
Club a new and official Navy 
film entitled, “The Fleet That 
Came to Stay.” The attacks by 
the Jap kamikaze pilots on our 
fleet were enough to freeze the 
marrow of every man who viewed 
this amazing collection of pic- 
tures. I came away ready to 
bow from the waist down to ev- 
ery man wearing a Pacific battle 
star and I realized fully that the 
Army, Marines and Air Corps 
could show just as heroic pic- 
tures. They should be shown in 
every union headquarters in 
America and to every business- 
man’s luncheon club for’ that 
matter! 

* * + 

One wonders what he can do in- 
dividually to help get this be- 
loved country of ours back on 
the road to recovery. One feels 
that his own personal contrib- 
tion can be so small in view of 
the magnitude of the present prob- 
lem. We challenge the day-to- 
day decisions of OPA Boss 
Bowles but realize that we must 
have some sort of price control 
or inflation will be a certainty. 
We point at the stubbornness of 
labor or the manufacturers but 
have no solution for the dilemma 
in which they find themselves. 
We go about our daily chores 
knowing that, “something is all 
wrong” and fearful of the future, 
but with the average American 
eternal optimism that “everything 
will turn out all right in the end.” 

- * * 

Perhaps it is true that we are 
just going through the pains 

(See EDGEWISE, Page 57, Col. 1) 
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suggestion of Chester Bowles when 
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WHAT AN EMBARRASSING 
TIME OF YEAR THIS 1S! 
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In This Corner 
‘Comsensus? ........ 


’ 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 


With the paper shortage as it is, he made the statement that dealers 
why don’t you say “It was the/|should stand or absorb half @ 
consensus, too, that Ford, etc”? Is|their honest profits on new cars. 
consensus of opinion necessary? If Mr. Bowles will look to t 
Refer to John Munn’s column of | National Chamber of Commerce, 
Nov. 12—P. B. Snort, Short Motor | will find out that only about 5 per- 
Sales, 711 Broadway, Denver. cent of car dealers make a succegg 

Eprror’s Note: The consensus |in the business — less than a 
has it that John slipped into the | other line of business. 
rut of redundancy, and our un- We are going to be compelled 
samaritan copy editor let him |trade for a lot of wrecks, so 
lie there. costing from $100 to $400 to place 

jin first-class condition. 
Lo, and Behold! | When we could trade in good 

Around TF company there is | cars, it was a hard matter to ma e 
a certain procedure which seems (Continued on Page 46, Cot. 2) 
to be followed by all department 
heads and which is adhered to 


strictly. First the Automotive Com i ng Even | 


News is put aside until the morn- 
ing mail is taken care of, and} NOVEMBER 


then we usually turn to the | 9639 New York (Hotel Pennsylvania). 
“Dealers Tell Me” Column _be- Sixty-sixth annual meeting of Amg 
cause we always like to keep . — Society of Mechanical Engineem™®™ 
abreast of what the other fellow oe icaartaee ae. 
is doing. | Automotive Trade Assn. | ~ § 

In following the customary pro- | 28-29—Minneapolis (Nicollet hotel). 


gram, with the Nov. 5 issue, we | enyensian 36 ees AS 


turned to that column, and lo! | DECEMBER 


and behold! on Page 29 we found | 3.4_Topeka (Jayhawk hotel). Convep- 
a very nice %-column article re-| tion of Kansas Motor Car Deal@}<—= 
garding our war work and | 2 York (Hotel & iuitieth 
: -5—New Yor ote ew Yorker). 
Peace and War Booklet. As our MEWA’'s Eastern regional confereng 
mutual friends say, “In your col- | 3-5—Chicago (Edgewater Beach hoteSe™—1 
umn, we like it.” | SAE National Transport Engineering 
Many thanks for our kind], ase. 
Many; y &|7-8—Great Falls (Rainbow hotel). = 


words. It was certainly appreci-| nual convention of Montana Automo- 


ated by all the folks who put, Dile Dealers Assn. 
3-11—Richmond (Hotel John Marshal 


- 





— 


their shoulders to the wheel dur-|" Annual convention of Automot{ 

ing the war.—C. E. Boyer, sales; Trade Assn. of Virginia. 

promotion manager, Thornton -| 13—Hartford. Annual convention g 

Fuller Co. (Dodge - Plymouth), | Connecticut Automobile Trades As## 
: ° *|13 - 14-15 — Chicago (Edgewater Beach 

Philadelphia. | Hotel). National Wheel and Rim 


Assn. educational meeting. 


a 


Bowles All Wet ae peceergys 
7-11—Detroit. Annual meeting Soctet 
The most dastardly and unrea- | of Plastics Engineers, Inc ‘eee SS os 
sonable thing ever heard of is the Educational Memorial, in conjunction 
with All Plastics Exhibit at Conven- } 





tion hall. 
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AT THE ROUGE 


The next time you come to Detroit, make it a point 


to take a sight-seeing trip through the huge Ford 
Plant on the River Rouge in Dearborn. It is one of 


the modern wonders of the industrial world. 


Now that the war is over, we are again admitting 
visitors, and have arranged complete daily tours 
of the plant, Mondays through Fridays. There are 


MOTOR 


two tours in the morning at 9 and 11; two in the 


afternoon, at 1 and 3. 


To arrange a tour, simply come out to the Ford 
Rotunda in Dearborn and we'll take care of your 
party. Pay us a visit on your next trip to Detroit. 
We know you'll enjoy it, and we’d like very much 


to show you around. 


CcOMPAN Y 


MORE THAN 31,000,000 FORD, MERCURY AND LINCOLN CARS—AND FORD TRUCKS—HAVE BEEN BUILT 
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Hopes Pinned on Volume .. . 
FordSees Operating Loss; 
Studebaker Explains 


(Continued from Page 1) 


est number of people in the 
shortest possible time. When 
there are once more plenty of 


ears, the government will be free 
to remove price restrictions, and 


End of MPR-540 


Seen Hinging 


On Car Output 


DETROIT. Elimination of 
MPR-540, the used-car price ceil- 
ing regulation, ts believed’ to 
await the clarification of the 
new-car production picture. 

It is obvious now that the regu- 
lation is tending to hold prices 
up rather than down, and is com- 
plicating the trade-in picture. For 
instance, ceiling prices on some 
1942 Ford models are higher than 
prices for the 1946 models. 


Dealers fear that owners will 
be demanding unreasonable prices 
when they turn in their cars for 
new ones. 


The only explanation of OPA’s 
failure to act appears to be that 
OPA is fearful that strikes may 
delay new-car- production for 
some time. Nobody knows how 
long the strikes may last, but it 
looks like they will be long as 
well as extensive. 

Under such circumstances, 
there is a possibility that if con- 
trols on used cars were lifted at 
once the situation might get out 
of hand for a period. 


Meanwhile, some dealers sug- 
gest that the reduction in used- 
car prices to be made in Janu- 
ary be 8 percent instead of 4 
percent, if OPA has not elimin- 


ated MPR-540 entirely by that 
time. 

There has been’ some _ talk 
among dealers of disregarding 


MPR-540 in trade-ins, but NADA 
has cautioned against such action. 


At any rate, dealers will prob- 


ably find that when the labor 
problem is’ settled, most other 
problems will be settled, too. 


Autocar Outlet Named 


Autocar Corp. announces the ap- 
pointment of the Cass County Im- 
plement Co. as a distributor of 
Autocar trucks in Fargo, N. D. 


A CHEVROLET V-8 CHASSIS 
Chevrolet display by Ernest Ingold Co. in San Francisco. The chassis was 
found partly submerged in a river in Oregon, is heavily insured, and is to | 


be offered to the Smithsonian Institute 
president of the firm, with George Olsen, vice-president. 





Ford Motor Co. along with 
the rest of American industry -—- 
can get back to its old competi- 
tive job, making better products 
at lower prices, not ‘ceiling’ 
prices.” 
Following 
Paul G. Hoffman, 


is the statement by 
president of 


Studebaker, in regard to the auto- 
mobile ceiling 


prices: 

“The new car 
ceiling prices an- 
plicable to Stu- 
debaker Cha m- 
pion models, an- 
nounced by OPA, 
place the com- 
pany’s prices in 
line with those 
of com petitive 
models for which 
OPA has re- 
leased specific 
prices. Althougn 
in its announce- 

ment OPA compared these ceil- 
ing prices with 1942 model prices, 
it is important to note that Stu- 
debaker’s 1942 Champion model 
prices were considerably lower 
than those of corresponding mod- 
els of the three largest manu- 
facturers because, during the five 
months that 1942 models were in 
production, Studebaker did not 
choose to advance its prices over 





Hoffman 


1941 models nearly as much as 
did other automobile manufac- 
turers. This factor obviously 
affects any comparison of the 
new ceiling prices with 1942 
model prices. 

“The OPA, under its pricing 
formula, uses Jan. 1, 1941, as a 


base and permits price advances 


to cover certain increases in la- 
bor and material costs which 
have occurred since Jan. 1, 1941, 


as well as added costs resulting 
from changes in design and en- 
gineering specifications. On that 
basis, Studebaker has been per- 
mitted to advance its. prices 
over Jan. 1, 1941, by approxi- 
mately the same percentage as 
the one other manufacturer for 
whom specific prices were an- 
nounced. This was not made 
clear in the OPA announcement 
because OPA used 1942 model 
prices rather than 1941 model 
prices as a basis of comparison.” 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside backcover) 
will solve your problem. 


28 years old, shown at the 19846 new car | 


in Washington. Left is Ernest Ingold, 


| 
| 
| 
| 
| 
| 





PRODUCTION OF CHEVROLET TRUCKS, rapidly being increased to meet 
the vital needs of users, is under way in six plants. This is the last step on 
one of x assembly lines, with workers making a final inspection. See story’ 
on page 


OPA Threatens Use of Gestapo 


To Check All 


BOSTON. — Secret agents and 
other undisclosed devices will be 
used in an all out drive against 
new and used car markets, which 
are expected to accompany the rush 
to buy 1946 models, it was revealed 
here last week. 

While in this city, George Mon- 
charsh, national deputy OPA ad- 
ministrator for enforcement, said 
the agency’s enforcement branch 
already had been augmented by a 
corps of secret agents in prepara- 
tion for the battle to enforce 
OPA’s disputed ceilings on new car 
prices. 

Moncharsh said these agents will 
be equipped with funds enabling 
them to purchase new cars and 





Stinson Reports 
Big Demand 


From Business 


WAYNE, Mich.—Business de- 
mand for the private plane has 
increased enormously, reports 
Stinson division of Consolidated 
Vultee. 

Many companies are ordering 
fleets with the objective of put- 
ting all their salesmen in the 
air. For instance, one small oil 
company has ordered 25 Stinson 
Voyager 150s, whereas before the 
war even huge oil companies had 
far fewer planes than that. 

Prewar, Stinson’s business was 
divided 42 percent private own- 


ers, 42 commercial (rental op- 
erators, schools, etc.), and 16 
percent business uses. Now the 
business classification is moving 


up. 
The average age of Stinson own- 
ers is higher than most people 


realize—48. 
While Stinson production for 
1946 was expected to be at the 


rate of 4,000 a year with prob- 


able production of 2,500, ailow- 
ing for the buildup, James 
Welsch, sales manager, reports 


that higher-than-expected demand 
may result in greater production 

perhaps at a 6,000-a-year rate, 
with production of 4,000. 

The Voyager 150 is a four-plare 
ship with a cruising speed of 125 
miles an hour and a 500-mile 
range. It has a 150-horsepower 
motor and a soundproofed, venti- 
lated cabin. It lists at $5,000 and 


the two-way radio and landing 
lights will bring the price up 
about $200. 





Stinson Introduces 


Mufflers in Planes 

WAYNE, Mich. — Stinson's 
new postwar planes will be 
equipped with dual mufflers to 
eliminate much of the engine 
noise, James C. Welsch, sales 
manager of the Stinson divi- 
sion of Consolidated Vultee 
Aircraft division, announced 
last week. 

The development is believed 
the first of its kind in the air- 
craft industry. Persons on the 
ground will hear only a hum 
when a muffler-equipped Stin- 
son passes overhead, Welsch 
said. 





Car Sales 


thus observe sales in every detail. 
He warned that every federal law 
at the disposal of OPA will be 
resorted to in the drive, including 
one which will make it a felony 
to give misinformation in report- 
ing sale of a new car by a dealer. 

Belief was expressed by the 

OPA official that it would be 
considerably easier to catch the 
black market operator in the new 
ear field than it has been in 
used car transactions. He also 
voiced confidence that OPA 
would receive greater public 
assistance. 

Although asserting there was 
every sign of a potential black 
market in new cars, Moncharsh 
said it provided a lesser threat 
than did the establishment of ceil- 
ings on used cars. He pointed out 
that sales of new cars were chan- 
neled into a comparatively narrow 
source, that there were just so 
many manufacturers and so many 
dealers as compared to millions of 
individuals involved in the sale of 
used cars. 

He expressed confidence OPA 
would receive complete cooperation 
from manufacturers and said the 
agency planned to enlist the aid 
of the manufacturer in policing the 
dealer holding his franchise. 

“The enforcement program is go- 
ing to be geared to the manufac- 
turer,” he revealed. “We’re going 
to report violations to the manu- 
facturer and give him the oppor- 
tunity to help us.” 

Most common attempt to defeat 
OPA ceilings on new cars will be 
through the secret transaction, 
Moncharsh predicted. This would 
involve a purchaser paying the 
dealer a sum in addition to that 
recorded on the official bill of 
sale for the car, or accepting a 
lower price for the car turned 
in for the new one. 


“We have some secret devices 
of our own to fight the secret 
transaction,” he warned. “I can’t 
go into detail, but we will have 
some specialized investigators in 
all sections of the country.” 

Neither Moncharsh nor New 
England OPA Chief Eldon C. 
Shoup indicated, however, that they 
expected any sharp practices from 
the average dealer. Both predicted 
the dealer would find his prospects 
for sound business good, because 
of the demand for new cars and 
because the possibilities of quick 
sale of the turned - in used car 
would be better than ever. 


ANDREWS SISTERS SING FOR NASH—The Andrews Sisters, famous radio 
I ] received a warm welcome to Detroit 

| Nash-Kelvinator executives and members of the press at a reception last ween 
at the Book-Cadillac hotel. They broadcast the Nash-Kelvinator program from 
Masonic Temple last Wednesday over CBS. In the picture (from the left) ar 
.awson, 


and motion-picture singing stars, 


Laverne Andrews; Charles T. 
vice-president; Maxene Andrews; Patty 
sales manager and vice-president. 


Public Showing 
Of °46 Lincoln 
Slated for Jan. 


DETROIT. — Nationwide pubi®’ 
showing of the new 1946 Lincoln 
cars is scheduled to take pla 
soon after the first of the year: 

This announcement was made 
Friday by T. W. 
Skinner, Lincoln 
general manager, 
who disclosed 
that Lincoln cars 
are now in pro- 
duction at the 
Detroit plant. 

“Cars are being 
shipped daily to 
branches,” Skin- 
ner said, “where 
Lincoln dealers 
will attend pre- 
showings within 
the next month.” 

Skinner also disclosed that pro- 
duction line output is increasing 
steadily at the Lincoln plant, and 
should reach a volume of 100 
day soon after Jan. 1. 

The 1946 Lincoln, according to 
Frank J. Denney, sales manage 
boasts a number of improvemen 
which “give the cars a larger and 
more luxurious appearance.” 

Exterior improvements includt 
wider bumpers, to provide more 
protection. for fenders, and cor 
pletely new bumper guards, heavier 
at the top to prevent override and 
possible damage to fenders ar 
grille. 

The new grille, a massive digg 8 


































































































Skinner 
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OFFICIALS of the Lincoln division 
of Ford Motor Co. are shown inspect- 
ing one of the new 1946 Lincolns ng@, 
in production at the Detroit pla 
They are (left to right): Frank J. 
Denney, sales manager; J. M. Wag- 
goner, general superintendent, and 
Ww. Skinner, general manager. 


casting with a quadrated patter 
gives the front a lower, broade 
appearance. Provision for built-in 
fog lights is a new safety featu 
Interior improvements include 
@ new variety of color combing 
tions for upholstery and trim, 
choice of colors for instrument 
panels, and a new, transluce — 
plastic steering wheel. 
Electrically operated hydraulic 
mechanism for raising and lowg 
ing windows is a standard feature 
on all 1946 Lincolns. The driver 
can, with the pressure of oF 
finger, raise or lower either of the 
ear’s front windows at any ti 
Two models of the 1946 Linco 
are now in production, the four- 
door sedan and the club cou 
with other models to be add 
soon. 





Kelvinator general sales manager a 







Andrews, and H. C. Doss, Nash general 
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-Soday, you know more and more about how it feels not 
to have enough of something everybody wants. 


eit automobiles are a lot different from things like steaks 
end shoes and shotgun shells. New cars have talking points 
at can go a long way toward building up a backlog of 
“good will. 


When you really ‘‘sell’? canda cloth upholstery, for ex- 
‘ample — its beauty, durability and ease of cleaning — you 
e@entify your business with things that give solid satisfac- 
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tion. You go a long way toward bringing that car back 
to you several years hence as a turn-in —a turn-in with top 
resale value because the upholstery is still in top shape. 


And that means a shot at the customer’s repeat business 
—something that’s going to be mighty important a few 
years hence. So keep on selling — it means 
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GOOD WILL TODAY—MORE PROFITS TOMORROW 
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Hopes Pinned on Volume. . . 





FordSees Operating Loss; 
Studebaker Explains 


(Continued from Page 1) 


est number of people in the 
shortest possible time. When 
there are once more plenty of 
cars, the government will be free 
to remove price restrictions, and 


End of MPR-540 
Seen Hinging 


On Car Output 


DETROIT. Elimination of 
MPR-540, the used-car price ceil- 
ing regulation, Is believed’ to 
await the _ clarification of the 
new-car production picture. 

It is obvious now that the regu- 
lation is tending to hold prices 
up rather than down, and is com- 
plicating the trade-in picture. For 
instance, ceiling prices on some 
1942 Ford models are higher than 
prices for the 1946 models. 


Dealers fear that owners will 
be demanding unreasonable prices 
when they turn in their cars for 
new ones. 


The only explanation of OPA’s 
failure to act appears to be that 
OPA is fearful that strikes may 
delay new-car’ production for 
some time. Nobody knows how 
long the strikes may last, but it 





looks like they will be long as 
well as extensive. 
Under such circumstances, 


there is a possibility that if con- 
trols on used cars were lifted at 
once the situation might get out 
of hand for a period. 
Meanwhile, some dealers sug- 
gest that the reduction in used- 
car prices to be made in Janu- 


ary be 8 percent instead of 4 
percent, if OPA has not elimin- 
ated MPR-540 entirely by that 
time. 

There has been’ some talk 
among dealers of disregarding 


MPR-540 in trade-ins, but NADA 
has cautioned against such action. 
At any rate, dealers will prob- 


ably find that when the labor 
problem is settled, most other 
problems will be settled, too. 


Autocar Outlet Named 


Autocar Corp. announces the ap- 
pointment of the Cass County Im- 
plement Co. as a distributor of 
Autocar trucks in Fargo, N. D. 


A CHEVROLET V-8 CHASSIS 28 years old, 


Chevrolet display 








by Ernest Ingold Co. 


Ford Motor Co. along with 
the rest of American industry — 
can get back to its old competi- 


tive job, making better products 
at lower prices, not ‘ceiling’ 
prices.” 


Following is the statement by 


Paul G. Hoffman, president of 
Studebaker, in regard to the auto- 
mobile ceiling prices: 

“The new car 


ceiling prices an- 
plicable to Stu- 
debaker Cham- 
pion models, an- 
nounced by OPA, 
place the com- 
pany’s prices in 
line with those 
of com petitive 
models for which 


| Aa OPA has re- 
leased specific 
Hoffman prices. Althougn 


in its announce- 
ment OPA compared these ceil- 
ing prices with 1942 model prices, 
it is important to note that Stu- 
debaker’s 1942 Champion model 
prices were considerably lower 
than those of corresponding mod- 
els of the three largest manu- 
facturers because, during the five 
months that 1942 models were in 
production, Studebaker did not 
choose to advance its prices over 


1941 models nearly as much as 
did other automobile manufac- 
turers. This factor obviously 
affects any comparison of the 
new ceiling prices with 1942 
model prices. 

“The OPA, under its pricing 
formula, uses Jan. 1, 1941, as a 


base and permits price advances 


to cover certain increases in la- 
bor and material costs which 
have occurred since Jan. 1, 1941, 


as well as added costs resulting 
from changes in design and en- 
gineering specifications. On that 


basis, Studebaker has been per- 
mitted to advance its. prices 
over Jan. 1, 1941, by approxi- 
mately the same percentage as 
the one other manufacturer for 
whom specific prices were an- 
nounced. This was not made 
clear in the OPA announcement 
because OPA used 1942 model 
prices rather than 1941 model 


prices as a basis of comparison.” 


Want to buy or sell new or used cars? 


Classified Want Ads (see inside backcover) 
will solve your problem. 








shown at the 1946 new car 


in San Francisco. The chassis was 


found partly submerged in a river in Oregon, is heavily insured, and is to 


be offered to the Smithsonian Institute in Washington. Left is Ernest Ingold, | 


president of the firm, with George Olsen, vice-president. 








PRODUCTION OF CHEVROLET TRUCKS, rapidly being increased to meet 


the vital needs of users, is under way 


in six plants. This is the last step on 


one of the assembly lines, with workers making a final inspection. See story 


on page 43. 





OPA Threatens Use of Gestapo 


To Check All 


BOSTON. — Secret agents and 
other undisclosed devices will be 
used in an all out drive against 
new and used car markets, which 
are expected to accompany the rush 
to buy 1946 models, it was revealed 
here last week. 

While in this city, George Mon- 
charsh, national deputy OPA ad- 
ministrator for enforcement, said 
the agency’s enforcement branch 
already had been augmented by a 
corps of secret agents in prepara- 
tion for the battle to enforce 
OPA’s disputed ceilings on new car 
prices. 

Moncharsh said these agents will 
be equipped with funds enabling 
them to purchase new cars and 





Stinson Reports 
Big Demand 


From Business 


WAYNE, Mich.—Business de- 
mand for the private plane has 
increased enormously, reports 
Stinson division of Consolidated 
Vultee. 

Many companies are ordering 
fleets with the objective of put- 
ting all their salesmen in the 
air. For instance, one small oil 
company has ordered 25 Stinson 
Voyager 150s, whereas before the 
war even huge oil companies had 
far fewer planes than that. 

Prewar, Stinson’s business was 
divided 42 percent private own- 


ers, 42 commercial (rental op- 
erators, schools, etc.), and 16 
percent business uses. Now the 


business classification 
up. 

The average age of Stinson own- 
ers is higher than most peopie 
realize—48. 

While Stinson production for 
1946 was expected to be at the 
rate of 4,000 a year with prob- 


is moving 


able production of 2,500, ailow- 
ing for the buildup, James 
Welsch, sales manager, reports 


that higher-than-expected demand 
may result in greater production 

perhaps at a 6,000-a-year rate, 
with production of 4,000. 

The Voyager 150 is a four-place 
ship with a cruising speed of 125 
miles an hour and a 500-mile 
range. It has a _ 150-horsepower 
motor and a soundproofed, venti- 
lated cabin. It lists at $5,000 and 


the two-way radio and landing 
lights will bring the price up 
about $200. 





Stinson Introduces 


Mufflers in Planes 

WAYNE, Mich. — Stinson's 
new postwar planes will be 
equipped with dual mufflers to 
eliminate much of the engine 
noise, James C. Welsch, sales 
manager of the Stinson divi- 
sion of Consolidated Vultee 
Aircraft division, announced 
last week. 

The development is believed 
the first of its kind in the air- 
craft industry. Persons on the 
ground will hear only a hum 
when a muffler-equipped Stin- 
son passes overhead, Welsch 
said. 





Car Sales 


thus observe sales in every detail. 
He warned that every federal law 
at the disposal of OPA will be 
resorted to in the drive, including 
one which will make it a felony 
to give misinformation in report- 
ing sale of a new car by a dealer. 

Belief was expressed by the 

OPA official that it would be 
considerably easier to catch the 
black market operator in the new 
ear field than it has been in 
used car transactions. He also 
voiced confidence that OPA 
would receive greater public 
assistance. 

Although asserting there was 
every sign of a potential black 
market in new cars, Moncharsh 
said it provided a lesser threat 
than did the establishment of ceil- 
ings on used cars. He pointed out 
that sales of new cars were chan- 
neled into a comparatively narrow 
source, that there were just so 
many manufacturers and so many 
dealers as compared to millions of 
individuals involved in the sale of 
used cars. 

He expressed confidence OPA 
would receive complete cooperation 
from manufacturers and said the 
agency planned to enlist the aid 
of the manufacturer in policing the 
dealer holding his franchise. 

“The enforcement program is go- 
ing to be geared to the manufac- 
turer,” he revealed. “We're going 
to report violations to the manu- 
facturer and give him the oppor- 
tunity to help us.” 

Most common attempt to defeat 
OPA ceilings on new cars will be 
through the _ secret transaction, 
Moncharsh predicted. This would 
involve a purchaser paying the 
dealer a sum in addition to that 
recorded on the official bill of 
sale for the car, or accepting a 
lower price for the car turned 
in for the new one. 


“We have some secret devices 
of our own to fight the secret 
transaction,” he warned. “I can’t 
go into detail, but we will have 
some specialized investigators in 
all sections of the country.” 

Neither Moncharsh nor New 
England OPA Chief Eldon C. 
Shoup indicated, however, that they 
expected any sharp practices from 
the average dealer. Both predicted 
the dealer would find his prospects 
for sound business good, because 
of the demand for new cars and 
because the possibilities of quick 
sale of the turned - in used car 
would be better than ever. 
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ANDREWS SISTERS SING FOR NASH—The Andrews Sisters, famous radio 
and motion-picture singing stars, received a warm welcome to Detroit 
Nash-Kelvinator executives and members of the press at a reception last weén 
at the Book-Cadillac hotel. They broadcast the Nash-Kelvinator program from 
Masonic Temple last Wednesday over CBS. In the picture (from the left) a 
? awson, Kelvinator general sales manager a 
vice-president; Maxene Andrews; Patty Andrews, and H. C. Doss, Nash general 


Laverne Andrews; Charles T. 


sales manager and vice-president. 
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soon. 
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Public Showing 
Of °46 Lincoln 
Slated for Jan. 


DETROIT. — Nationwide pubi 
showing of the new 1946 Lincoln 
cars is scheduled to take plaggen 
soon after the first of the yedr: 

This announcement was made 
Friday by T. W. 
Skinner, Lincoln 
general manager, 
who disclosed 
that Lincoln cars 
are now in pro- 
duction at the 
Detroit plant. 

“Cars are being 
shipped daily to 
branches,” Skin- ‘ 
ner said, “where 4 


will attend pre- 
showings within 
the next month.” 
Skinner also disclosed that pro- 
duction line output is increasin 
steadily at the Lincoln plant, and 
should reach a volume of 100 ¢ 
day soon after Jan. 1. 
The 1946 Lincoln, according to 
Frank J. Denney, sales manage, — 
boasts a number of improvemen® 
which “give the cars a larger and 
more luxurious appearance.” —= 
Exterior improvements include 
wider bumpers, to provide more 
protection. for fenders, and co 
pletely new bumper guards, heavier 
at the top to prevent override and 
possible damage to fenders a 
grille. 
The new grille, a massive dig: 


Skinner 
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OFFICIALS of the Lincoln division 
of Ford Motor Co. are shown inspect- 
ing one of the new 1946 Lincolns nq 
in production at the Detroit pla 
They are (left to right): Frank J. 
Denney, sales manager; J. . Wag- 
goner, general superintendent, and 
Ww. Skinner, general manager. 


casting with a quadrated pattem@ijp=== 
gives the front a lower, broader 
appearance. Provision for built-in 
fog lights is a new safety featu 
Interior improvements include 
@ new variety of color combina 
tions for upholstery and trim, 
choice of colors for instrument 
panels, and a new, transluce 
plastic steering wheel. 
Electrically operated hydraulic 
mechanism for raising and low 
ing windows is a standard feature 
on all 1946 Lincolns. The driver 
can, with the pressure of o 
finger, raise or lower either of the 
car’s front windows at any ti 
Two models of the 1946 Linco® 
are now in production, the four- 
door sedan and the club coup 
with other models to be add& 
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»day, you know more and more about how it feels not 
to have enough of something everybody wants. 


eit automobiles are a lot diferent from things like steaks 
and shoes and shotgun shells. New cars have talking points 
that can go a long way toward building up a backlog of 
good will. 


When you really ‘‘sell’? canda cloth upholstery, for ex- 
ample —its beauty, durability and ease of cleaning — you 
Taentify your business with things that give solid satisfac- 
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tion. You go a long way toward bringing that car back 
to you several years hence as a turn-in —a turn-in with top 
resale value because the upholstery is still in top shape. 


And that means a shot at the customer’s repeat business 
—something that’s going to be mighty important a few 
years hence. So keep on selling — it means 
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Total 1,700 in 


GLASGOW, Scotland.—(UTPS)— 
Of the 33,000 requests from British- 
ers for new motor cars, 8,000 have 
been approved and 1,700 cars have 
been delivered, it was reported here 
last week. While this does not 
represent a very large percentage, 
it is remarkable in the face of the 
difficulties which have been over- 
come, it was pointed out. 


The auto trade is now pushing 
ahead with maximum speed, lim- 
ited only by the shortages of 
labor, materials and the restric- 
tions which still operate on the 
industry, it was reported here 
last week. 

In every city, garages are being 
de-requisitioned as fast as the au- 
thorities can clear stocks of war 
goods into alternative’ storage. 
There are certain plants and prem- 
ises which have been retained, but 
so far as can be determined, de- 
requisitioning process is now mov- 
ing with reasonable speed and 
smoothness. 


The availability of labor is also 
improving in the garage and serv- 
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Deliveries of Postwar Cars 


Britain 


ice station field. A great many key 
men, back from years of mechan- 
ical work in the armed services, 
are now getting down to the job 
of resuming their businesses. They 
are building up new staffs. 


There is still a serious shortage 
of skilled workmen, however, and 
only when this is adjusted can the 
fullest job of work be done. 


On the sales side, too, there 
has been a very considerable re- 
sumption of trading, although 
garage and motor agents com- 
plain that the trade is being 
hampered by the purchase tax 
which makes the purchase of a 
new auto a matter of consid- 
erable expense. 


H. D. Simmons, Society of Motor 
Manufacturers and Traders, argues 
that a considerable number of 
those authorized to acquire autos 
are not taking them. 

They have decided, despite being 
given the license, to wait till the 
purchase tax is removed. This has 
a delaying effect on production and 
sales, which is disturbing the in- 








Labor Disputes Council 


Established in Vermont 


MONTPELIER, Vt.—In what 
was believed to be the first such 
step of its kind in the country, 
management and labor repre- 
sentatives gave their approval at 
a meeting here last week to the 
formation of the Vermont In- 
dustrial Relations council for 
the voluntary amicable settle- 
ment of labor disputes. 

State leaders of the AFL and 
CIO joined management repre- 
sentatives in authorizing the 
formation of such a council. 
Functions of the council, it was 
announced, will be to provide a 
voluntary conciliation service 
and to provide a group “which 
might consider the establish- 
ment of recognized practices in 
management - labor relations in 
Vermont.” 





dustry considerably, he states. 

This impasse will put a brake 
on the industry’s export activity 
because the first essential for a 
competitive export price is a large 
output, and that can only be guar- 
anteed by a big demand in the 
home market. 





IT’S 


Sell Tankers, They Say . . 


Don’t Scrap 


Oil Firms Tell U.S. 


WASHINGTON. 


not be scrapped and unless they 
are converted to natural gas serv- 
ice they should be removed from 
use by Congressional direction and 
held in reserve as a military asset, 
the special Senate committee study- 
ing petroleum resources was advised 
last week by petroleum industry 
experts. 


The committee also heard recom- 
mendations for private ownership 
of tankers. 

Oil industry executives, members 
of a committee on postwar dis- 
posal of pipe lines, refineries and 
tankers, appointed to assist the 
Senate committee in its study, con- 
curred in the opinions that: 

1.The “Big Inch” pipelines 
were built solely as war facili- 
ties and were never intended to 
fit into a peacetime economy be- 
cause ample and efficient tanker, 
pipeline and other industry-own 


SH vis Sottve 


— The famous, 
“Big Inch” oil pipe lines should | 


An important division of Bethle- 
hem’s business is the making of 
high-grade carbon and alloy steels 
for every purpose. But it has always 
seemed to us that the proper han- 
dling and treatment of steel is as 
vital as the quality of the product 
itself. 

To that end, 
the services of its technicians on 


Bethlehem offers 


problems involving analyses, heat- 
treating, applications. It is 
Bethlehem 
“*trouble-shooters”’ to visit custom- 


and 


a common thing for 


ers’ plants, suggest the proper alloy 
for a given job, and discuss ques- 
tions of hardenability, grain size, 
machining, etc. 

During the war years, this service 
was accelerated in the interests of 
victory. The net result was two- 
fold: (1) a speed-up of production 
in many, many instances; (2) a fund 
of experience that is enabling our 
metallurgists to render even greater 
help during this reconversion era. 

Bethlehem’s 


are by no means confined to the 


customer relations 


sale of steel. If you have a problem 
that relates to steel, why not get 
in touch with us? You'll find that 
we offer both steel and service. 


Beruvcenem Steet Company, Bethlehem, Pa. 


Bethlehem Steel Export Corp., New York 


aes 


STEEL 





‘Big Inch’, "Ee 


os 


ed transportation facilities arg. — ‘ 
available to serve the countr} . 
without their use. 

2. It would be contrary to the — 
principles of American free ente 
prise for these lines, built with the 


funds of American taxpayers, @— 
be turned to state competitid 
against the country’s citizens. 

3. “Big Inch” lines served — 
purpose for which they were bul 
and have delivered about 400 mil- ao 


lion barrels of oil to the East Coa 
a large percentage of which was 


for the military and a conclusiyg a . 
factor in shortening the war 
Europe. 

4. Monetary savings which haye — a 


accrued to the government throug 
utilizing these lines as compared 
with transporting similar volu 

by tank car have been sufficie 
to pay for the cost of the lines, 
plus all operating expenses, a 
leave a balance as of Aug. 31, 194 
of more than $156 million. 

Tankers are a major link in tl 
transportation system of the petrol- 
eum industry and it can best con- 
tinue to serve the nation efficien 
if private ownership is encouraged 
and the government divest itself q 
tankers as soon as possible so 2 
not to be in competition with free 
enterprise, the committee was agg, — 
vised. = 

The government was urged by 
leading oil company executives 
put into operation promptly a co 
structive policy for disposal of sur- 
plus ships in the large war-buj 
tanker ftieet of the United States. 

B. B. Howard, Standard Oil, 
Co. (New Jersey), told the Sen 
ate committee that at the present 
time about 82 percent of private... 4 


—— 


——a 


— 


a 
a 


—— 





ly owned tankers operated unde— vol 
the American flag are owned by an 
oil companies, the remaining 1g, _ ca 
percent owned by others not i ass 
the oil business. 93. 
Howard informed the Senag— 
committee that in consideration d 
this major problem of surplus gov- 
ernment owned tankers by = ~ Fl; 
Petroleum Industry committee o fac 
Postwar Disposal of Pipe Lines 
Refineries and Tankers, an indu@fF— Wc 
try committee appointed to assist 
the Senate committee in its stud we 
divisions of opinion developéd Ar 
among industry members on the : 
price at which surplus tankeg,. — — er 
should be sold, whether the gov Cc 
ernment should charter tankers , 
postwar, and whether any part @».<= _ 
the surplus remaining after all dé- 
mands are met should be scrapped. iin En 
He said some industry represen@>== 
atives hold that vessels should no om 
be disposed of to non-citizens ang ade. 
foreign governments at prices or 
terms more favorable than those ha 
offered to a citizen of the Uniteg “2 fo 
States and favor one price to a : 
foreign or domestic. me 


Want to buy or sell new or used cars® 
Classified Want Ads (see inside backcover) 
will solve your problem. 


| 


A 


SosenennEEnEEEREIEREREEEEEe— 
GOVERNMENT TERMINATED 
SURPLUS LOT M-118 

SERVICEABLE MATERL 


Steel procured for Caterpi 
Tractors consisting of: 









OW 
A 
th 
> th 


Bars, Plates and Strips—Fla 
and Rounds—Hot Rolled, 
Cold Finished, etc. 





Sale by competitive sealed bide 


Terms of sale—*as is” f.o.b. cars er 
trucks, ACF Plant, Berwick, x 


Pennsylvania 


Bids will be opened at 10:00 a.m.g 


a 


November 29, 1945 Ir 


Material available for inspection dai 


= 





Bids and inquiries should be directed to 
MR. G. E. THOMPSON 
AMERICAN CAR 4 
AND FOUNDRY COMPANY 


Berwick 6, Pennsylvania . > n 
Telephone Berwick 1144 


SS 





















* Why was Studebaker chosen 


- for such eritieal war tasks? 
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* WHAT WERE THE QUALIFICATIONS 


FOR BUILDING FLYING FORTRESS ENGINES, 


MILITARY TRUCKS AND WEASELS ? 


os By Paul G. Hoffman 
- President, The Studebaker Corporation 





7” HERE is plenty of glory for all in the miracle 
~ of American war production. Thousands of 
manufacturers, large and small, did their job 
4well—rendered priceless service. Some manu- 
facturers turned out munitions of war in greater 
—Yvolume than Studebaker. But it is doubtful if 
any other manufacturer carried out such difficult 
assignments with such complete success as did 

a 93-year-old Studebaker. 

There were built for the war, 12,597 Boeing 
==<9F lying Fortresses. For them, Studebaker manu- 
factured 63,789 Wright Cyclone engines. All the 
world knows how invaluable these great bombers 
were in reducing Hitler’s Germany and in saving 
American lives. Here is what the Commanding 
s=@ General of the Army Air Forces and the Deputy 

Commander say of these engines: 
=P «The brilliant combat exploits of Flying Fortresses in 
Europe were due in large measure to the superiority of the 
Pisa, you helped build. Those roaring engines sounded 
epdestruction to our enemies and safety to our airmen. You 
have the profound gratitude of every one of us in the AAF 
8 for a job well done. (Signed) Ira C. Eaker, Deputy Com- 
mander, AAF and H. H. Arnold, Commanding General, 

© Army Air Forces.” 
* * * 

“In modern warfare, armies are absolutely de- 
pendent upon trucks for transportation. Stude- 
baker made 197,661 heavy-duty military trucks 

= —trucks that carried the Red Army from Stalin- 
grad to Berlin—trucks that took punishment by 

’ weather and terrain from the Persian Gulf to the 
Arctic Ocean. According to Red Army generals, 

“these Studebaker trucks played a vital part in 

= the crushing of Nazi Armies on the Eastern front. 

| x * * 

= To the invasion beaches, to the swamps and 
jungles of the Asiatic theater, Studebaker con- 


ee 


* tributed the Weasel—-a personnel and cargo car- 
— vier that went where no other vehicle made by 
" man could venture. 
<> * * * 
Why was Studebaker chosen to build these en- 
- eines, these trucks, these Weasels—for air, land 
ail and amphibious transportation? 
~ Tt was not because Studebaker is the oldest 
—4 name in vehicular transportation, or because 
. Studebaker had served the Government in three 
ee wars, or for anv other sentimental reason. It 





was not because of the magnitude of Studebaker. 
A seventy-million-dollar company is dwarfed 
when expenditures are figured in billions. 

* * * 
Here are the reasons why the Army came to 
Studebaker with major problems: 


1. A production organization of keen, alert 
brains headed by H. S. Vance, Studebaker Chair- 
man, and Ralph Vail, Vice President, including, 
in South Bend, P. O. Peterson, Bert Fowler, George 
Westphal, George Bunner, W. J. Learmonth; in 
Los Angeles, C. K. Whittaker, Stanley Whitworth 
—and other men of vast experience in doing a 
quality job quickly. 

2. An engineering organization distinguished 
not only by brilliance but by genius—headed by 
Roy E. Cole, Vice President—staffed by engineers 
with eager, open minds and proved ability, such 
as S. W. Sparrow, H. E. Churchill, E. M. Doug- 
las, W. W. Smith and S. A. Jeffries. 

3. The finest group of craftsmen in the auto- 
motive industry, probably the finest group in any 
industry —fathers, sons and grandsons, saturated 
with a great tradition of quality production— 
workmen with unequalled ‘“‘know-how”’ in auto- 













Harold S. Vance, Chairman of the Board of 
The Studebaker Corporation since 1935; en- 
tered Studebaker’s employ as a mechanic 35 
years ago; has served as Director of Purchases. 
Export Manager, Sales Manager, Vice Presi- 
dent in charge of Production and Engineering. 


motive manufacture—above all, craftsmen im- 
bued with the finest team spirit. No other vehicle 
maker can match this team, for no other has a 
history running back to 1852. 

These were the assets the Army was looking 
for—assets which enabled Studebaker to become 
one of the Jowest cost manufacturers of airplane 
engines for the Army Air Forces. 

These assets—management brains, engineer- 
ing genius, craftsmanship—made it possible for 
Studebaker to deliver on schedule every engine. 
every truck and every Weasel ordered. 

* * * 
My own responsibility at Studebaker has been 
administration rather than production. The credit 
for these accomplishments does not go to me as 
president but to Studebaker’s matchless produc- 
tionand engineeringorganization. Theretore, I feel 
free to publicize this tribute to men who deserve it. 

In behalf of K. B. Elliott, Vice President in 
charge of Sales, I conclude with this moral 
for motorists: 

© The same men who built Studebaker military trucks, 
Weasels and engines for Flying Fortresses are now build- 
ing the best passenger cars and trucks your money can buy.” 





A typical Studebaker father-and-son team. Alonzo T. Messersmith served 12 months overseas in World War I, 
has been with Studebaker 21 years, is a tool maker in the Body Division Tool Room. His son, William H. 
Messersmith, joined Studebaker in 1941, was overseas 6 months, returned recently after being wounded in the 
Battle of the Bulge. He is a machinist in the Body Division ‘Tool Koom. 
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Goodrich Begins 
Car Tire Output 


In Los Angeles 


LOS ANGELES. New post- 
war synthetic passenger car tires 
began rolling off the line at the 
B. F. Goodrich Co. tire plant 
here last week. The new tire, 
which first went into production 
at the company’s Akron plant Oct. 
1, is claimed to outwear prewar 
tires made of natural rubber. 

Goodrich made its first contri- 
bution to the history of the rub- 
ber industry here in May, 1928, 
when in its factory on East Olym- 
pic Blvd., the first Silvertown tire 
was produced. Since then the 
growth and expansion of the in- 
dustry has placed Los Angeles 
second only to Akron in the man- 
ufacture of rubber products. 

The Los Angeles main factory 
buildings are of one-story con- 
struction, thus eliminating use of 
elevators. F. E. Titus, Pacific di- 
vision manager was in charge of 
tire and tube sales in the 11 
Western states when the plant 
was opened. He still occupies that 
position. 


LEFT TO RIGHT are Frank 


Goodrich Co.; Edward Deibel, 
manager, with the 


Seubert Named 
K-D President 


CINCINNATI. — Benjamin F. 
Pepper, president of Triumph In- 
dustries, Inc., has announced the 
election of John A. Seubert as 
president of K-D Lamp Co. here. 
Seubert was formerly vice-presi- 

















HELPS SOLVE HEAT PROBLEMS 
THAT GO WITH SUPERCHARGING 


‘There’s more heat to be disposed of when an 

engine is supercharged —heat generated because, 

without any increase in engine size or weight, 

an engine is putting out more power. This heat 
off 


evlinder heads and _ pistons. 


must be carried through evlinder walls, 

Aluminum ’s superior thermal properties make 
it a natural for this assignment. Cylinder heads 
and pistons of Aleoa Aluminum distribute that 
heat quickly and uniformly, thus preventing 
destructive temperatures. 

Manufacturers’ designs of eylinder heads and 
vil-cooled pistons. developed with the assistance 
maximum efficiency 


of Aleoa engineers, assure 


and safety in the operation of supercharged 


engines. 
are 


COMPANY OF 





EK. Titus, Pacific division manager of the B. F. 
factory me. We 

first postwar synthetic passenger car tire to come off the 
ane ae the Los Aage - plant of the company. 


worker; and Perdriau, factory 





dent of Bendix Household 
Products, vice-president of Penn- 
sylvania Rubber Co., and more re- 
cently, president of Eisemann Mag- 
neto Corp., manufacturers of auto- 
mobile magnetos. 


sell or 
inside 


What do you want to buy, 
trade? See Classified Want Ads, 
backcover this issue. 


yours for the asking. Write 


AMERICA, 


regarding the rules and regula- 


The benefits gained by this experience 
ALUMINUM 
1926 Gulf Building, 


Pittsburgh 19, Pennsylvania. 


AUTOMOTIVE NEWS, NOVEMBER 26, 1945 


Army Wants Better Roads... 


Assn. Urges Quick Actio 


To Stop Barrier Revival + 


CHICAGO.—Immediate action to 
prevent the heavy economic loss 
which would result from revival 
of the state regulatory and tax 
trade barriers to highway trans- 
portation which were leveled tem- 
porarily during the war was urged 
by speakers at the annual con- 
ference of the American Assn. of 
Motor Vehicle Administrators here 
recently. 

““Millions of dollars may be sacri- 
ficed unless an immediate solution 
is found to this problem,” it was 
warned by Oklahoma Motor Ve- 
hicle Commissioner M. C. Connor, 
chairman of the association’s com- 
mittee on reciprocity. 

“Free access of vehicles over 
highways from coast to coast is 
more essential than at any time 
in the history of the country. 
Establishment of trade barriers 
through road restrictions should 
be eliminated by fair practices 
















hicles. 
“Reciprocity,” 


any intelligent 


solution will 


execution.” 


gency. 


tion.” 


declared: 


fall 


stroyed, 


TOLEDO. 
John E. Myers 
(D. C.) manager 
of Willys-Over- 
land, was an- 
nounced last 
week by Charles 
E. Sorensen, 
president. 

Affiliated with 
Willys since 1942 
as special repre- 
sentative, Myers 
was previously 
connected with 
Packard as dis- 
trict manager. 


cludes 


LAKELAND, 


ceeding under the assumption 
that a person who sells his car 
without waiting for a trade is 
in urgent need of trans- 
portation, the local automobile 
dealers association recently 
adopted a policy of favoring 
Persons with trades, in releas- 
ing the supply 
that will be made available in 
months. 


eee 


not 


the next few 


tions governing carriers,” he said. 


Connor pointed out that a reci 
procity study was being made by 7 
the American Assn. of State High@j.—= " 
way Officials and the Internationa 
Assn. of Chiefs of Police. Question- 
naires will be sent to state official 
throughout the country to arrive at 
a common basis for laws governing 
weight, sizes and licensing of ve 


Connor said, 
extremely complex problem and 


require the utmos#je—= 
cooperation by all motor vehicle 
administrators. It is realized that 
data dealing particularly with mo@ee- 
tor-fuel, motor-carrier taxation and 
regulation may not 
available to all administrators, bu 
it is urgently requested that you 
accept the responsibility for propey a 


Importance of the questionnaire 
clauses on reciprocity and exemp@ = 
tion was emphasized by Maryland 
Motor Vehicle Commissioner W. 
Lee Elgin, chairman of the asso@e= 
ciation’s special committee on uni- 
form reciprocity laws. 


In earlier addresses, Brig. Gen! 
Edward H. Lastayo of the Office 
of Chief of Transportation, U. 
Army, and Commissioner Thomas 
H. MacDonald of the Public Roads 
Administration called for rapid de 
velopment of highway facilities to 
meet any sudden national emer- 


Warning that another war would 
offer negligible time for prepara 
tion, General Lastayo said: 
only would such a future onslaught 
be sudden, but it would be of ter 
rific power almost beyond imagina- 


Citing Gen. H. H. Arnold’s re- 
port that many of the major ci- 
ties in this country might be 
subject to annihilation from oth- 
er continents, General Lastayo 


“Transportationwise, this means 
that we must be prepared for im- 
mediate movement, not only over 
seas but within the continental 
United States, of tremendous num-.. 
bers of troops and many thousand 
of tons of supplies.” 

Stressing the burden which would 
on highway units, 
transportation facilities were de- 
MacDonald 
must plan the utilization and value 
of the highway transport with full 
regard for defensive and offensive@ 


Myers Appo Appointed 
To Willys Sales 


Earlier automotive experience in 
service with Hupp and 
Graham-Paige. In his new posi- 
tion he will handle domestic an 
foreign government sales. 


Dealers in Lakeland 
Favor Tradein Buyers 
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A NEW GENERAL MAGAZINE 
that will describe the exciting 


peace-time horizons of scientific 
progress 


© The name of this new and different 
monthly magazine is SCIENCE ILLUSTRATED. 


© It will be fast and fascinating reading! 
It will bring a new and better under- 
standing of WHERE the advance of 
science is leading us, and HOW the 
products of science will affect the lives, 
health, happiness, and future of millions. 


Science 


ILLUSTRATED -~— 


® SCIENCE ILLUSTRATED will interpret 
—for alert, progressive minded people— 
the scientific development: in drugs, 
fabrics, foods, medicines, processes, 
transportation and communication, iz terms 
of their contribution to better living. 


. . fo ran ew, 
@ SCIENCE ILLUSTRATED is a magazine 

for modern, intelligent people. People 
with active, inquisitive minds... the 

kind of people who have a healthy interest 
in new ideas and new influences, and who 
are keenly aware of the fact that we are 
living—right now—in an era in which 
science is becoming the most powerful 
social force in the world. 


5 fast, fascinating reading «+: 


S o 


e For these people—in the pages of this 
new and different magazine—science will 
come alive in understandable language. 


WHAT’S BEHIND THE 
MAGAZINE? 


@ SCIENCE ILLUSTRATED will be produced 
by a top-flight group of experienced editors 
and writers. They will have access to, and 
assistance from, the country’s leading 
scientific authorities. 


© Behind these men are the tremendous 
technical resources, research and news 

gathering facilities of the McGraw-Hill 
Publishing Company. 


First issue on the news-stands APRIL, 1946 Annual Subscription $3.00 


A new medium for a waiting audience 


@ SCIENCE ILLUSTRATED'S audience will be alert, de- 
manding, forward thinking people. The kind of people 
who are inherently a step ahead of the parade in /deas, 
interests, influence. The kind of people who have a keen 
appreciation of new and better things and who are usu- 


ally the first to buy them. 
@ YOU will want to get all of the facts about SCIENCE 


ILLUSTRATED and its important, unduplicated reader 
audience. Write to Science Illustrated, 330 West 42nd 
Street, New York 18, New York, or telephone your 


nearest McGraw-Hill office. 


@ Initial print order 500,000 .. . Advertising 
forms close February 10, 1946. 
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before putting the wage increase 





AUTOMOTIVE WASHINGTON 
Collett Gives Answers 


On Wage-Price Policy 


OF INTEREST to employers are these questions on the 
nation’s new wage-price policy and their answers by Stabi- 
lization Administrator Collette: Q. Do employers now have 
to get government approval before increasing wages? A. No. 
Employers are free to increase wages without government 
approval. This was a basic 
change in government wage 
policy made by President 
Truman when he issued Executive 
Order No. 9599 on Aug. 18, 1945. 
Before that date, wage increases 
as a rule were not lawful unless 
approved by wage. stabilization 
agencies of the government. 

There are two exceptions to the 
general rule that wage increases 
do not require government ap- 
proval. In the building construc- crease in price 
tion industry, wartime wage con- ceilings? 
trols have been extended until Nov. A. No. The Ex- 





18, 1945. Wage 
controls estab- 
lished by the De- 
partment of Ag- 
riculture with 
respect to agri- 
cultural labor 
continue in effect. 

Q. May unap- 
proved wage in- 
crease be used as 
a basis for an in- 





ecutive Order provides that a wage 
increase may not be used in whole 
or in part as a basis for seeking 
an increase in price ceilings or for 
resisting otherwise justifiable re- 
ductions in price ceilings or for 
increasing costs to the United 
States unless it has been approved 
by the government wage stabiliza- 
tion agencies. 

These are, first, the National 
War Labor Board or other desig- 
nated agency and, second, the 
Stabilization Administrator. To 
be approved by these agencies, 
wage increases must meet cer- 
tain prescribed standards. 

Q. When an employer agrees to 
@ wage increase and puts it into 
effect without obtaining approval 
of its use for pricing purposes, 
may he seek such approval after- 
wards? 

A. Yes. By putting a wage in- 
crease into effect, an employer 
waives the right to use it as a 
basis for an increase in price ceil- 
ings unless and until it has been 
approved by the wage stabilization 
agencies. He does not waive the 
right to seek such approval. Ap- 
proval will be given or withheld 
on the same basis as if the em- 
ployer had made his application 





into effect. 


sidered for pricing purposes? 


A. No. The purpose of the 
Executive Order is to encourage 
voluntary settlements of wage 
questions. An employer’s reason- 
able expectation that he will be 
able to absorb a wage increase 
may be disappointed by unfavor- 
able developments. If this hap- 
pens, he will not be penalized 
because of being willing to take 
chances in an effort to settle 
wage controversies. 

Q. What procedure should be fol- 
lowed by an employer who wishes 
to obtain approval of a wage in- 
crease which he has put into ef- 
fect or agreed to put into effect? 

A. He should follow the pro- 
cedure now in existence for obtain- 
ing approval from the appropriate 
wage stabilization agency. For ex- 
ample, application for approval of 
a wage increase in a case now 
falling within the jurisdiction of 
WLB should be filed with the near- 
est local office of the Wage and 
Hour division of the Department of 




















TAKING a composite picture of greater Portland is a big 
job in any man’s language. Oregon Journal “photogs” 
Ralph Vincent, Les Ordeman and Al Monner have, and 
still are doing a bang-up flash job. They’ve looked candidly 
through precision lenses—not rose-colored glasses—at 
every nook and cranny in this city. Their films have caught 
Portland's pulse during times of disaster, festivity and war. 
The specialized savvy of these three gentlemen of the 
ground glass is the reason Portland families turn to The 
Journal for complete picture coverage. 













Les OnpeMan is The Journal’s picture-taker whose hobby 
is boats. On Portland’s teeming waterfront he has a chance 
to combine business with pleasure. Even on his day off he 
takes his camera sailing on the water. His picturesof ships of 
war, ships of commerce, and pleasure craft have always 
“clicked” with Journal readers. Even landlubbers get a 
thrill from the sweep and scope of his seascapes, and 
especially when accompanied—as they frequently are—by 
one of his stories. For Les, as thousands of Journal readers 
know, is a bang-up reporter with a flair for whimsy. 







Journal pictures are indeed a cross section of Oregon life. 
The Journal early pioneered good local news photography. 
Its present day crack camera men, modern news dark 
rooms, unsurpassed on the coast, plus world-wide wire- 
photo coverage help add up to the same old answer—The 
Journal is Portland's preferred newspaper, today as it has 
been for years. This is a good thing for you to remember 
when you select your advertising medium in this important 
Pacific Coast market. Incidentally, The Journal now offers 
advertisers the largest circulation, both daily and Sunday, 
in its history. 


Represented by REYNOLDS-FITZGERALD, Inc., New York, Philadelphia, 


hooting People 


is their Vocation! 





Rapa VINceEnNT is the dean of The Journal photographers. 
He’s covered every Oregon State and University of Oregon 
football game and Portland Rose Festival during the last 
twenty years. He’s an ace action photographer, too, and 
some of his bucking horse pictures taken at Oregon’s re- 
nowned Pendleton Roundup have won national recogni- 
tion. Ralph has “shot” nine U. S. presidents, and thousands 
of other people—in the line of duty, of course! His camera 
scoops have taught readers to look for first pictures first in 
The Journal. 


At Monnen is the photographer Journal editors like to use 
for farm and animal assignments. Al’s flare for photograph- 
ing wild life and ranch scenes comes from spending his 
boyhood on Eastern Oregon ranches. His training for news 
photography plus an artistic feeling for composition make 
his pictures taken in Oregon’s wide open spaces as well 
known to art critics as Journal readers themselves. Al's 
patience and careful technique pay off in his wild life and 
zoo pictures which are hits with both youngsters and 
oldsters. The animals sit up for Al and make Journal 
readers take notice. 


PORTLAND, OREGON 
Afternoon and Sunday 


Member Metropolitan and 
Pacific Parade Groups 


Chicago, Detroit, San Francisco, Los Angeles 






Q. Does an employer's failure to 
seek or obtain approval of a wage 
increase mean that he waives in- 
definitely any right to have it con- 













































Labor on a form supplied by thajgge 
office. 7 


End of WLB 
By Jan. 1 

SINCE WLB will be terminate 
not later than Jan. 1, questions 
have been raised whether anothe 
agency will be empowered to car 
out its wage stabilization and en- 
forcement functions. 

Particular interest has been ev 
denced in enforcement prospects 
because of the board’s authority 
close violation cases without dis 
allowing all payments made in 
contravention of the Stabilizatic 
Act and regulations. . 

At the request of the President, 
the board has established a tri 
partite division to handle volun- 
tary requests for wage adjust- 
ments requiring approval and! 
cases involving violations of 
wage stabilization regulations. “a 

This division will be transferreé 
to the Department of Labor upon 
termination of the board, wherqp— 
the president has stated, it will be 
“independent with respect to policy, 
decisions and control of personnel ipa 

+ 


SOME RELIEF is in sight for 
employers and employes whc 
have been concerned with the 
recent troublesome Treasury re- 
quirement that employers must@ 
report advances or reimburse- 
ments to employes in connectiong, 
with traveling or other expenses. 
It is understood that a release is 
expected momentarily which will 
substantially ease this burden. 

~ 


Closed Shop Suit 


In Supreme Court 


CAN A STATE forbid the close 
shop? This question, ruled affirma- 
tively by a three-judge Federa 
District court, has now bee 
brought before the Supreme Court. 
The Supreme Court will limit itg 
inquiry, however, solely to thi 
question of the District Court’s 
jurisdiction. ; 

The case is the result of a 
amendment to the Florida State 
Constitution, adopted in 1944, whicg@,— 
abolished the closed shop for unio 
workers. It brings forth a funda- 
mental question which is close 
union labor. The amendment: 

“The right of persons to wor 
shall not be denied or abridged o 
account of membership or non- 
membership in any labor union o 
labor organization; provided, tha 
this clause shall not be construed 
to deny or abridge the right a 
employes by and through a labo 
organization or labor union to bar- 
gain collectively with their e 
ployer.” 

The American Federation of La- 
bor, joined by the Florida feders 
tion, brought the case before the 
highest tribunal. 

- 
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LEGISLATION PROVIDING 
pay for men and women doing 
equal work, recently was the sub 
ject of a hearing before the Sen- 
ate Education and Labor sub- 
committee. Secretary of Labo 
Schwellenbach upheld the bill as, 
“not only a matter of fairness to 
women but also from the stand- 
point of preserving wage stand- 
ards and consumer purchasing 

wer.” s e * 

ADMINISTRATION PLANS 
for continuing price controls 
after June 30, when the present 
law expires, already have take 
definite shape. In brief, OPA as®@™—] 
an agency is to be eliminated, 
but price control will be continu-g 
ed under the permanent govern- 
ment departments. Opponents 
contend this would have a tend — 
ency to entrench the OPA system, 
and make its abolishment more 
difficult. >— 

* * * 

GEN. ARNOLD, Army Air Forces 
commander, thinks one-fourth @<> 
his equipment should be replaced 
each year to keep it from getting 
out of date. If this policy is f=; 
lowed by other branches of the 
armed services, the market fom, 
manufactured products will remaixé 
large. i 

NEXT CABINET change i a = 
prospect: Ed Pauley, California 
oil man, to succeed James For- 
restal as Secretary of the Navy 
This is expected by Christmas. 

* * * 


Bp 












oy 
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= 


PRESIDENT TRUMAN has bec@ie—= 
given a blunt warning by an old 
Senatorial friend that he can’t beng, 
the knee to labor leaders at ever% 
turn and expect to win in 1948. 





— 
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eel so Good! 












They’re in business to make money—and they see every dealer wants. 
what you see here: 


Business-Builder Tomorrow— 


Business-Getter Today—tThe dor Quality-built Packard cars—and the Packard fran- 
car of 1946. The car that “queues up” the cream chise —are both designed to help the Packard 
of the deals —the kind of trade-ins and owners dealer build a permanently prosperous business. 





— 
a 
— 


) 


1 jt 2 


) 


““America’s No. 1 Glamour Car!“’ 


| 





al 





* The only car with real “fadeaway” fenders * Wider : 
Open Points 


than high... with plenty of headroom * Perform- We have a few—for the right kind of operators. 
Applications greatly outnumber the available points, 
ance, power, economy: Up. Comfort, handling ease: Up. so there’s notime tolose. ’Phone or wire the Packard 


Sales Division, 1580 E. Grand Blvd., Detroit 32, Mich. 





Durability: up. * Total count of new refinements: 68! 


Baga 


As K i M A N w H O OWN S ONE 


: PACKARD 


"A Good Company to do Business With" 
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195 Used Cars 
Sold During Oct. 


In San Antonio 


SAN ANTONIO, Tex. Used 
car sales for October, as report- 
ed by the members of the San 
Antonio Automobile Dealers Assn., 
totaled 195 units for a unit turn- 
over of 81 percent. 


The report shows that there 
were 240 cars on hand at the 
start of the month. Total value 
of the cars sold was $167,925, for 
a turnover value of 117 percent 
against 114 percent for September. 
There were 186 units on hand at 
the close of the month. 


Comparative figures show that 
there were 179 units sold in Sep- 
tember for a unit turnover of 30 
percent. In October, 1944, there 
were 191 units sold for a _ unit 
turnover of 46 percent, a turn- 
over value of 57 percent. There 
was a stock of 373 cars on hand 
at the end of that month. 


An average value decline of $71 
per unit between 1944 figures and 
1945 figures is shown. 



















FORD DEALERS and factory men discussing plans at the Atlanta branch 
dealer planning conference include, reading clockwise, left to right: A. R. Guest, 
Hurst, secretary, 


Guest-Southwell Motor Co., 
Atlanta; H. E. Harbin, 


Marietta, 
Harbin 


Atlanta, 
Maring, 
Atlanta, 
Randall, 
Inc., Chattanooga, 
C. G. Milner, 
Motors, Ft 


Ga.; C. A. Trussell, 


Ga.; O. 


Tenn.; 
Milner Motor Co., 
. Payne, Ala. 


Auto Tax Ruled Void 


In Texas Dissolutions 
AUSTIN, Tex. An opinion 
handed down last week by the 
Texas attorney general held that 
the one percent sales tax levy 








Ga.; 
Motor Co., 
G. B. Edwards Motor Co., Tuskegee, Ala.; 
Selma, Ala.; R. L. Wade, Wade Motor Co., Atlanta, Ala.; B. C. Maltby, FM Co., 
Motor Co., Athens, Ga.; 
Maring-Crawford Motor Co., Birmingham, Ala.; R. J. Burke, FM Co., 
B. Leverett, Gainesville Motors, Inc., Gainesville, Ga.; C. D. 
Randall & Blakely Ltd., Griffin, Ga.; F. F. Cate, Broadway Motors 
T. M. Lambert, Lambert Motor Co., 
Rome, 


C. A. Trussell 


J. L. 


Scottsboro, Ala.; 


on motor vehicles need not be 
corporation is 
voluntarily dissolved and the 
stockholders form a _ partnership 
and take over the physical assets 


applied when a 


of the organization. 





FM Co., 
Joe Edwards, 
W. N. Turner, Selma Motor Co., 


D. H. 


Dalton, Ga.; 
Ga.; H. C. Christopher, Christopher 


ya in pn nme serrate GL tHe Wow Gha a0uve im the bond 


he entered this business as gen- 
eral manager and partner. He is 
now president of the DuBois Au- 
tomobile Dealers Assn. His war 
activities included being a mem- 
ber of the OCD committee and 
an automobile representative on 
the rationing board. 

* + * 


Vern SAMUELSON (Ford-Mercury- 
Lincoln), Port Angeles, Wash., born 
March 20, 1890 in Chicago. His first 
experience in the business was as 
a salesman in 1915. He became a 
Ford dealer in 1919. He is director 
of the state, as well as the county 
dealers association. He is past pres- 
ident of the local Chamber of 
Commerce, as well as Rotary club. 
During the war he was chairman 


drives. He enjoys movies, mountain 
trips, rock gardening and Boy 
Scout activities. He was very much 
impressed with the loyalty of his 
mechanics who stayed on the job, 
in spite of competitive offers of 
more pay during the wartime wage 
freeze. His organization subscrip- 





| Just Among Dealers... 


(Continued from Page 3) 








tions to War Bonds won a 
award and certificate. 
* * * 


Harry S. Murray (Ford), 
land, Tex., born Aug. 10, inns rs 
Flint, Mich. His experience singz a 
1925 ‘has been in automobile 
nance, having taken on the Ford 
contract the first of this year. (= 
was one of the early employes 
of the Universal Credit Co. and 
opened their Memphis and Ok 
homa branches. He was formerly 
manager in Kansas City for t 
National Bond and Investme' 
Co., and was a flyer in World 
War I. At the Texas Centennigh — 
in 1936, he helped Ford facto 
entertain hundreds of Ford deal- 
ers who were brought to tig, 
celebration. The privilege of bé 
coming acquainted with such a 
large number of dealers broug@ea 
him to the decision of casting 
his lot with them. 


* * * — 

E. W. McLenpon (Ford), Liberty, 
Tex., born Sept. 5, 1900 in Jenning 
La. He started in a dealer pa 
department in 1920. In 1932 he 








Langer Body Oemings for Better Vision 


THAT’S WHAT BUYERS WANT IN NEW CARS 


HE bars are down the race is on. Those long 
awaited cars are beginning to roll from reconverted 
assembly lines. 


Look ‘em over carefully. What's your new model got 
that sets it apart from the pack? Does it have what it 
takes to make an eager public stop and look longingly .. . 
or disappointedly sigh and pass hurriedly on? 


Car buyers have some pretty definite ideas as to what 
they want in the coming models. Larger windows and 
wider windshields for better vision. are topmost preferences. 


To help.you capitalize on this growing desire for bigger 
body openings and better vision, “‘ Pittsburgh’s’’ famous 
Duplate Safety Plate Glass and Duolite Safety Window 
Glass are at your service. 


And, to help you make the best possible use of these 
long-popular automobile and aviation safety glasses in 
‘*Pittsburgh’s’’ vast technical knowledge, 
expanded rescarch laboratories and modern manufacturing 
facilitics are always available. 


vour new Cars, 


Our satety glass experts will gladly consult with you 
on any glazing problem involved in the design and con- 
struction of your new cars. Write to Pittsburgh Plate Glass 


Company, 3041-5 Grant Building, Pittsburgh 19, Pa. 


"PITTSBURGH stench for Lualely ¢ lass and (Pate 


PITTSBURGH PLATE GLASS COMPANY 





MAKERS OF DUPLATE, DUOLITE AND FLEXSEAL SAFETY GLASS AND OF MULTIPLATE BULLET-RESISTING GLASS. 











































graduated to a full dealership w@y— 
the Ford line. He has been 
mayor of his city and as such he 
worked on all homefront activi 
including the War Bond drives. 
For two years he personally edited 
and mimeographed a hometo 
newspaper published twice eac 
month, which went to 250 service- 

men from Liberty. 


em 


a 


* * - 
JoHN K. Loncyear (Studeb 
ker), White Plains, N. Y., bo 


Jan. 18, 1895 in Tillson, N. Y. 
He entered the field in 1920 
a mechanic’s helper. He was ele- 
vated to the positions of book: 
keeper, office manager, sa 
manager, to secretary and treas- 
urer. He took on a franchise og 
his own account early this yed 
He is active in all civic groups 
in his community and duri 
wartime he ran a machine shoF 
on war work, two shifts a day. 

—JoHN O. Mu} 


— 


Kulece France 
Elects McCaslin 


Vice-President 


WILLOW RUN.—H. C. McCasl¥™™ 
one of the auto industry’s leading 
engineers, has been elected vig 
president and a director of Kaisé¥- 
Frazer Corp., it was announced last 
week by Jose@i>— 
W. Frazer, presi- 
dent. 

McCaslin = 
veteran of 25 
years in car map- 
ufacturing, is & 
charge of engi- 
neering on te 
new, low - pric&®, 
Kaiser automo- 
bile to be ma 
produced at - 
low Run early in 
1946. 

In addition, McCaslin is directing 
engineering of the Frazer automo- 
bile, new, medium-priced car to 
produced and marketed by Gra- 
ham-Paige. 

Before joining Graham-Paige, et 
was chief engineer of Willys-Over- 
land, where he played an importa 
role in engineering passenger autu- 
mobiles and the military Jeep. 


— 








— 


— 


—_—— 
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McCaslin 


—— 


— 
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U.C. Dealers in St. Louig— 


Try ‘Door Bell’? Method 
ST. LOUIS. — Used car dea) 

ers here have established 

new method, in addition ta 

newspaper ads, radio and bil 

boards, in attempting to pur- 

chase cars for resale. Las 

week men riding through the 

residential districts spotted a 

well kept car, parked on th 

streets, and then made elabo- ’ 

rate offers for the car. One é 

resident asked when he coul 

expect to obtain a new ma- 

chine. When the would-be pur > 

chasers were unable to give a % 

satisfactory answer negotia- 

tions were broken off. 
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EVANS AUTO-LOADERS AT DETROIT rma 
—ORE LOADERS AT DULUTH aga 
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EVANS AUTO-LOADERS* at Detroit keep automobiles flowing 
from the production line to the dealer, just as the ore loaders 


at Duluth kept steel flowing to help win the war. 


Thirty years of engineering and ten thousand tests have made 
today’s EVANS AUTO-LOADER a marvel of perfection. The 
manufacturer, the dealer, the railroad, and the customer—all— 
“ benefit by EVANS AUTO-LOADER. Some of its advantages 
— are: lower shipping cost, faster loading and unloading, greater 


safety to automobiles—damage claims practically zero. 








* T. M. Reg., U. S. Pat. Off. 


Loading Division 


co) EVANS PRODUCTS COMPANY : 
DETROIT 27, MICHIGAN ! 


EVANS AUTO-LOADER 


coi MAJOR LINK IN: THE PRODUETION LINE 


incense, eT TE in oy oe, a 
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Mystery 


Motor 


Two Germans Perfect Steam Motor in Mass.; 
Leave Hurriedly with Plans 


NEWTON, Mass. Was the 
“Alma Steam Motor” intended to 
furnish auxiliary power to the 
Hitler war machine after Ger- 
man oil supplies had been re- 
duced by Allied airmen? The 
facts probably will never be 
known. 

The motor, invented and work- 
ed on by Germans, who left New- 
ton for Germany shortly before 
the invasion of Poland, has been 
buried among heaps of _ stored 
machinery in the garage of Fred 
Marriot here. 

Showing it here last week, 
Marriot said “It is the smooth- 
est-working piece of machinery 
you ever saw. You could put a 
coin on the cylinder head and 
it would lie there flat as a pan- 
cake without the slightest de- 
gree of vibration.” 

Marriot explained that Eric H. 
Delling and William Limken, both 
natives of Germany, set up a ma- 
chine shop in his establishment 


MODERATE 
SMOKER 


... just 
152 million packs 
a year!” 


about two years before the war 
started in Europe and started to 
work on the engine. Delling had 
engineered the famous Mercer. 
Limken was a draftsman. The 
plans were to place the motor in 
a Minerva car for road tests. 

On short notice they packed 
up everything, including designs, 
sketches and blue prints, and 
started for Germany. The last 
Marriot heard from them was 2 
postcard from Delling, saying 
that they had arrived. They did, 
however, leave the wooden pat- 
terns for the castings in Mar- 
riot’s building. 

It is possibly more than a 
coincidence that the two sought 
space in Marriot’s quarters to 
work on their experiment, as he 
is an expert on steam-propelled 
cars. He was chief engineer of 
the Stanley Motor Works for 
many years. 

He stated that he sees a good 
chance for the return of steam 


propulsion but that its use will 
probably be limited to commer- 
cial cars. 


“Its advantages are that it 
gives an even ride with no jars 
or jolts. Because the motor is 
directly connected there is no 
wear or tear on the clutch. 
Mechanical maintenance is 
cheaper, too,” he said. 


In the early days of the indus- 
try Marriot was a well known 
racer. He traveled two and one 
half miles per minute at Ormond 
Beach, Fla., in 1906. In 1907, when 
he was going at the rate of 195 
miles per hour, his car cracked 
up and he was seriously injured. 
After a long recovery period he 
became a winner in many other 
racing events. 

He has operated a commercial 
garage for several years. 


PCA and Northeast 


Plan Merger 

WASHINGTON. Merger of 
Pennsylvania-Central Airlines and 
Northeast Airlines, two of the na- 
tion’s pioneer air transport com- 
panies, was authorized last week 
by the directorates of both or- 
ganizations. 





Buy Victory Stomps from your newspaper boy 


Actually, the little woman got a lot of those cigarettes, but that’s 
beside the point—which is: in an average year Philadelphians smoke 
cigarettes to the tune of 26 million dollars’ worth! 


A lot of ‘em are smoked as Philadelphians (nearly 4 out of 5 families) 
leisurely read their ONE favorite newspaper. A lot of brand prefer- 
ences are decided that way, too—just as a lot of Philadelphia's total 
buying power—$2,149,036,0007 annually—is influenced by this ONE 


newspaper . 


. . The Evening Bulletin. 


That’s why we say ONE DOES IT in Philadelphia. For such practical 
purposes as reaching nearly 45 of the city’s total effective buying power, 


The Bulletin does it—with the largest evening circulation in America. 


*Philadelphia Area fioure. Bureau of Labor Statist 


United States Census of D.stribution 


es and others 


In Philadelphia--nearly everybody reads The Bulletin 


ad 
’ : 


MANY ODD FORMS of transportation have been encountered in the warti 
H. Leff, brother of Harry Leff of Stanley-Leff Motors, Nak 
dealers in Jacksonville, Fla., but none were more entertaining than the camel 


travels of Sgt. 


he tried out for mileage in Cairo. 


More Used Cars Appear 
On Buffalo Market 


BUFFALO. — Many Buffalonians 
who nursed their automobiles 
through the war are unloading 
them now on the used car market, 
dealers report. As a result, prices 
already have “softened,” they de- 
clare. 

Offerings of used cars by owners 
have been increasing since the 
first 1946 models made their ap- 
pearance. Dealers expect the mar- 
keting of old cars to gain mo- 
mentum as new car production is 
stepped up. 

The influx in offerings was attri- 
buted principally to owners’ fears 
that used car prices will break 
sharply as more new cars come off 
assembly lines. 

In fact, some owners are offering 
their cars through newspaper clas- 
sified ads at well under the ceiling 
mark. These ads have increased 
sharply. 

Dealers think many car owners 
are selling their cars because win- 
ter is approaching and they will 
accumulate a nest egg to put down 
on a new car as these become 
available in greater numbers. Many 
dealers have long lists of orders for 
new cars, but will not commit 
themselves on delivery because of 
the confusion over new car prices 
and unsettled labor conditions. 

They admit that they are not 
feeling the full brunt of the upturn 
in used car sales. 

“The number of used cars sold 
in the black market about equals 


Hulman Purchases 
Motor Speedway 


In Indianapolis 


INDIANAPOLIS. — The Indi- 
anapolis Motor Speedway last 
week was acquired by Anton 
Hulman, jr., Terre Haute, Ind., 
and the first official act was to 
name Wilbur Shaw, three-time 
winner of the 500-mile race, as 
president and general manager. 

Shaw will be assisted by T. E. 
Myers, who will retain his post 
as vice president. 

The sale was said to have in- 
volved about $750,000. 

Hulman is head of a large 
wholesale house and formerly 
was an outstanding athlete at 
Yale university. He will serve as 
chairman of the board; Leonard 
Marshall, Terre Haute banker, 
secretary, and J. R. Cloutier of 
Terre Haute, treasurer. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside backcover) 
will solve your problem. 








a 


a 





those sold through legitimate chay 
nels,” one dealer said. “Many of t 
cars are by-passing us, with owners 
making direct sales to purchase 
In many instances, sales prices 
these deals top the permissible 
ceilings.” _ 

Said another dealer: “We are 
moving cautiously in buying used 
cars. The owners are after as mu 
as they can get. I don’t blame them. 
But we have to protect ourselves ip 
the event the bottom falls out 
the price structure.” 

Most of the dealers recommend 
the removal of ceilings on used 
cars, adding that the ceilings are 
“falsely supporting prices.” 


Battery Makers 
Name Murray 
As President 


CHICAGO. C. E. Murray, 
Willard Storage Battery Co., was 
elected president of the Assn. 
American Battery Mfgrs. duri 
its twenty - first 
annual conven- 
tion held here 
last week. 

Other officers 
of the associa- 
tion elected at 
the meeting in- 
clude: 

First vice pres- 
ident, Lester 
Perrine, Perrine 
Quality Products 
Corp.; second 
vice president, A. 
J. Minch, Auto- 
Lite Battery Corp.; 
H. Daggett, National Batter 
Corp.; treasurer, L. A. Doughty, 
Carlile and Doughty, Inc. a 

Directors named at the meet- 
ing are as follows: 

E. T. Foote, Globe-Union Ina 
B. F. Morris, Thomas A. Edison, 


—— 














—< 





a 


a 





—- 










































Murray 


secretary, 


| 


Inc.; A. J. Baracree, Am-ply_—_J 
Storage Battery Co.; H. E. Nyé 
Delco-Remy division; Waltoygy 


Smith, States Battery Co.; C. 
Feldtkeller, Solar Corp.; G. U. 
Pickering, Vitalic Battery 
Inc.; G. W. Douglas, Douglas Ba 
tery Mfg. Co. 


IHC Bid Wins in N.C. 


RALEIGH, N. C.—Director W. j 
Betts of the State Division of Purchas® 
and Contract, has awarded a contract 
to the Charlotte office of the Inter 
national Harvester Co. to supply tl 
state with 35 truck chassis at a tota 
cost of $64,017. The contract calls for 
delivery of 35 two-and-a-half to three 
ton models. 


st 
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PNegistrations in Quebec 
PUp 2,346 During 1944 


a 


“*"MONTREAL. — Registrations of 


motor vehicles in Quebec province 
miring 1944 totaled 224,822 as com- 
ared with 222,676 the previous 
ear, according to annual statistics 
sued last week by the Provincial 
Department of Trade and Com- 
merce. Statistics for 1944 showed a 
bry small number of new vehicles. 


Following are 1944 figures for all 


types of motor vehicles with 1943 
figures in brackets: 


Passenger cars, 167,425 (166,470); 
buses, 1,469 (1,264); taxis, 4,454 (4,- 
899); motorcycles, 2,739 (2,814); 
trucks, 48,735 (47,299). 

There were only 1,996 registra- 
tions of new motor vehicles of all 
types against 222,826 for renewals. 
Of the new registrations 1,596 were 


trucks, 257 passenger cars, 98 buses, 
four taxis and 41 motorcycles. 

Statistics show the registration 
of 13,122 trailers or semi-trailers in 
1944, compared with 12,348 the pre- 
vious year. Of that number 12,189 
were renewals and 933 were new 
registrations. 

The report, signed by Paul Beau- 
lieux, Minister of Trade and Com- 
merce, was also signed by Samuel 
Gascon, provincial statistician. 


Asheville to Add Meters 


ASHEVILLE, N. C.—City council 
here has authorized bids for 400 park- 
ing meters for congested areas. 


Plastics Group 
Sets Convention 
In Detroit Jan. 7 


DETROIT.—At a meeting last 
week of the national council and 
advisory committee of the Soci- 
ety of Plastics Engineers, Inc., 
plans were mapped for the an- 
nual meeting of the organization 
to be held here Jan. 7-9. The 
meeting will be held in the Rack- 
ham Memorial building. 

At the same time, an all-plas- 


17 


tics exhibit will be held in Con- 
vention hall here from Jan. 7 
through Jan. 11, it was reported. 

Various committees have been 
appointed for both the meeting 
and the exhibit. The meeting will 
include business sessions through- 
out the three-day program. 


16 Buses for Ohio City 


YOUNGSTOWN, O. — Sixteen new 
buses will be carrying passengers for 
the Youngstown Municipal Railway in 
the near future. Eight gasoline buses 

urchased from the White Co. in Cleve- 
and have arrived and have been placed 
in service. Eight of the trolley type 
have been ordered and three have been 
received. 


— 


OES HE NEED IT... 
. AND WILL HE SPOT IT 


RIGHT 7 


It’s ALAUDABLE AMBITION ... and a reasonable probability .. . an 
economy based on providing 30 to 50° more goods and services 
than in the best pre-war year. But there are hurdles in the way. One 
of them is the matter of distribution facilities to handle increased 
production. 

As an aid to planning along these lines, management men are 
studying the pages of Business Week for up-to-the-minute informa- 
tion. They want sound, factual information on population shifts, 
trends in individual markets, and volume potentials open to them 
in both domestic and foreign markets. Such information is vital to 
decisions affecting distributor and dealer organizations . .. whether 
to have more or fewer dealers, bigger or smaller inventories, more 
warehouse stocks or fewer. Also, plant locations and distribution 
methods must be viewed in the light of freight rate adjustments, 
faster rail service and the development of air cargo freight. 

Business Week is the magazine best equipped to provide this 
needed information for business men. And, being a weekly, Business 
Week readers keep “on top” of the business news. 

Concentration—three-way concentration—is the essence of Busi- 
ness Week. First, Business Week's circulation is concentrated upon 
management men exclusively—a carefully identified, kxoun group 
of men who manage and make decisions for American business. 
Second, the editorial contents of Business Week are concentrated 
exclusively upon business subjects. In turn, this audience of man- 
agement men sees your advertising message in Business Week when 
they, themselves, are concentrated upon business problems. For the 
advertiser it is a powerful combination of values unique in the 
publishing field. 


BUSINESS WEEK: inc. 


published by the McGraw Hill Publishing Co., 
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Cars and climate create a new kind 
of life in California... - 
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Significant analysis of the importance of the automobile to a mode cars. There are not only drive-in restaurants and movie houses, but 
of living that approaches the utopian, was LIFE’s recent 13-page drive-in furniture stores, markets, laundries, and even a drive-in 


picture-and-text article, “The California Way of Life.” Many bank where depositors can drive cars right up to the teller’s win 


Californians live a comfortable, indoor-outdoor life . . . one aspect dow. A car is as necessary as a pair of legs. ‘““The California Way, 
of which is pictured here .. . largely because of the mobility provided of Life” is a good example of how LIFE reports for 22,000,000 


by their cars and their excellent highway system. For one thing, people every week not only the interesting facts but also outlines 


they transact much of their business without getting out of their the over-all pattern that gives the real significance of hear facts. qemu 
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LIFE’s local impact is pre-selling 
NEW-CAR PROSPECTS: 





u . : 
LIFE S circulation is more than 4,000, 000 — largest 


of any weekly magazine. 


LIFE’s weekly audience is 22,000,000—more 


readers than there are home telephones in the U. S. 


7 . 
LIFE S penetration cf the car replacement market 


is unequaled by any weekly magazine — 15,450,000 


readers in car-owning families. 


A STRONG 
LOCAL INFLUENCE 
IN EVERY CITY 
IN AMERICA 
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SEATTLE. — Safety inspection 
stations, opened in Tacoma, Spo- 
kane, Yakima and Wenatchee, 
| show a heavy percentage of re- 

jections, proving the need for this 
work. 
| Seattle still has no station, as 
no locations are available. The 
plan is to have two safety sta- 
tions here, one for heavy duty 
and the other for passenger cars. 
Compulsory inspection has not 
yet been started, the present sta- 
tions being open on a voluntary 
basis. That motorists like the in- 
spections, and want them, is 
shown by the number appearing 
voluntarily. 
“The general reception by the 
public has been very satisfac- 
' tory,” said Lieut. Chet Spencer, 
Division of Vehicle Safety Inspec- 
tion for the Washington state 
patrol, which is charged with the 
state wide job. 

“The dealers and garage own- 
ers have shown a splendid will- 
ingless to cooperate in pushing 


— 


eaten. 
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Has A and B Priorities .. . 


Canada to Sell ’46 Cars 
On Necessity Basis | 


Numerous Repairs Needed, 
Wash. Inspection 


Shows 


defective vehicles through 
their shops and getting them 
back into the voluntary safety 
inspection lane. 

First figures available are 
those from Tacoma. These cover 
the period from Sept. 17 to Oct. 
20, the first month of operation. 

A total of 1,437 cars, trucks 
and buses were inspected. There 
were 1,162 rejections at the first 
inspection, and only three at the 
second, showing how well the cor- 
rection work had been done by 
the trade. The high percentage 
of first rejections also proves the 
urgent need for repair work after 
the lapse during the three war 
years. About 1,300 cars and 120 
trucks were inspected. 

Some vehicles, of course, were 
rejected because of more than 
one defect. The gross defects are 
listed as follows: headlamp aim, 
757; headlight intensity, 179; 
headlamp out, 35; brake equali- 


these 


zation, 319; braking effort, 126; 
pedal clearance, 101; hand brake, 
51. 

Other corrections found neces- 
sary were wheel alignment, front, 
135; wheel alignment, rear, 6; 
operator’s license, 26; gross 
weight signs, 34; horn, 38; wind- 
shield wipers, 43; visibility, 16; 
glass condition, 48; mirror, 8; 
flares, 57; reflectors, 31; tail 
lamps, 120; stop lamp, 317; clear- 
ance lights, 18; other lamps, 310; 
wiring and switches, 24; signal 
devices, 15; exhaust system, 72; 
front system, 138; steering wheel, 
91; tires, 14. 


Gas Receipts in Colo. 


Hit $1,074,801 in Sept. 
DENVER. — Colorado’s gasoline 
tax collection of $1,074,801 in Sep- 
tember was the second highest in 
the history of the state, Rocky 
Mountain Motorists, Inc., reported 
last week in predicting increased 
revenue for highway construction. 


The September collection, the 
automobile club said, was 40.5 per- 
cent higher than the collection in 
the same month last year, when 
gasoline was rationed. 
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THE ELECTRIC AUTO-LITE COMPANY 


TORONTO, ONTARIO 





TOLEDO 1, 


It is this 


FORREST 


GORDON 
JENKINS 


Fo a third of a century Auto-Lite has been building 

automotive electrical systems. 
service delivered by this equipment is evidenced by the 
fact that one in every two car makers today specify 
electrical systems built by Auto-Lite. 
acceptance, built on outstanding performance, which 
has made Auto-Lite the world’s largest independent 
manufacturer of automotive electrical equipment. 


The dependable 


MONTREAL. — Essential users 
will get first priority when the 
postwar automobiles appear in 
Canada, Hon. C. D. Howe, Minister 
of Reconstruction, announced last 
week. 


Under the priority distribution 
order, class A and class B priorities 
are set up. These will be obtained 
from rationing officers by pros- 
pective buyers who can prove their 
need. 


Provision is made for incapaci- 
tated veterans and veterans who 
sold cars on enlistment and need 
new ones to reestablish themselves 
in their former businesses. 


To qualify, a purchaser must sat- 
isfy the rationing officer he needs 
it for his business; that the new 
car will be used at least 75 percent 
in mileage for such and that he 
has not disposed of a serviceable 
car in order to get a new one. 

If his application is approved he 
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Buy More Bonds 


AUTO-LITE MEANS THE LIFE-LINE OF YOUR CARS, TRUCKS, Mss 
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will be given a priority certificate _ 
good for 90 days. The order ar 
priority certificate must be placed 
with a dealer within 10 days. The _ 
certificate is renewable if the tink 
limit expires before purchase. 
Class A priorities cover docto@ 
and others in health professions, 
government departments and pub- 
lic utilities. Those granted und! 
the B classification include vet- 
erans’ rehabilitation, food supplg. — 
lumber, leaders of religious cor 
gregations and taxis. 


Pitser Named 
General Manager 
Of Auto Finance 


CHARLOTTE, N. C.—Harold L. 
Pitser has been appointed vic 
president and general manager 0 
Auto Finance Co. 

Pitser has had wide experiend 
in the finance business. Upon leav- 
ing Indiana university, he beca: 
connected with one of the pionee 
finance companies. He joined Uni- . 
versal Credit Co. at the time 
was organized by Ford in 1928. 
When he joined the Army he was 
divisional manager here for U 
versal CIT Credit Corp. 

In announcing the appointmey 
of Pitser, Herman A. Moore, pres 
dent, stated that this move was in 
furtherance of the company’s ple 
to expand its automobile financing 
activities. Prior to 1942, Auto Fi- 
nance was the largest independe 
operator in the south, he sald. 

Moore is chairman of Victor, 
Motors in Atlanta and Liber? 
Motors in Birmingham, two of the 
largest distributorships in thg, — 
south. 


N. H. Sees Shortag 
In Road Funds 6 


CONCORD, N. H.—New Hamp- 
shire highway expenditures ag@—= 
likely to exceed income by the | 
end of 1947, despite the availabi 
ity for 1946 of an unprecedentd 
total of funds, including a treas- 
urer’s balance of $2,876,000, it ws 
predicted last week by depa 
ment officials. 


Although a total of $11,07é% 
640, including current income, is 
expected to be available for 
in 1946, it was estimated tha 
total funds on hand will drop to 
$9,900,000 in 1947 and to $8,50¢ 
000 in 1948. 
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Bosses’ Pay Cut 
Graham Chiefs Reduce 
Own Salaries 


DETROIT.—Top Graham-Paig¥ 
executives have cut their own 
salaries in view 
of the fact that 
they are also be- 
ing paid by Kai- 
ser-Frazer Corp. 
now. 


Joseph W. Fra- 
zer reduced his 
from $90,000 a 
year to $45,000 
and Vern R. 
Drum, vice pres- 
ident and gener- 
al manager, from 
$50,000 to $40,000. 

This was re- 
vealed in a letter to Grahaf®e 
stockholders, which said _ that 
Graham would utilize one-thirgd 
of the productive capacity an 
facilities at Willow Run for the 
Frazer car and tractor and tk@ 
Rototiller. 


— 


Jd. W. Fraze 


Parking Meters Boom 


GREENVILLE, S. C.—Three hundred 
parking meters installed on Greenvil' 
business streets have returned thet 
cost more than six fold since they 
were installed less than four years ago 
according to City Clerk B. F. Dillary 
The meters were put in operation Mar. 
7, 1942, and since then have yielded 
collections of $90,715.65. Their origins 
cost was $14,250. . 
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Kithy! knows that no one knows the sex 


of its next sale. Will it be the wife driving 
the children to school?...or the husband 
driving home from the station? Ethyl 
sells both sexes... because Ethyl tells both sexes—by 
advertising in The American Magazine. Edited with dual 
sex-appeal, The American Magazine double-exposes Ethy1 
advertising to millions of men and miilions of women... 
In the Service 


multimillions of men and women drivers whose postwar 
purses are as full as their gas tanks have been empty. of the Nation 


_, THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN’S HOME COMPANION 


——s 














Russ’ Ride 


General Motors has reprinted a 
group of cartoons depicting the 
problems of wages and prices. Rep- 
resented in the reprints are the 
Memphis Commercial Appeal, New 
York World-Tclegram, N. Y. Her- 
ald Tribune, Pittsburgh Post-Ga- 
vette, and the Nashville Tennesean. 


| 


Russell’s Long Ride 


Fred Russell reports that he has 
written his 1,000th consecutive 
weekly column, which is_ syndi- 
cated to the dailies and AAA clubs 
under the title “Riding with Rus- 
sell.” Column was started back in 
1926. In the years between, Russell 
says, the industry changed a lot, 
but then again a lot of the prob- 
lems remain the same 


Here’s to the Axle 
A salute to the axle industry was 


n 


ee Pa 


—Auto Advertising— 


©) Cartoon Comment... . Axles 


By Bob Finlay 





AUTOMOTIVE NEWS, NOVEMBER 26, 1945 


given a fortnight ago by the Valley 
Forge Caravan over Station KYW, 
Philadelphia. To give the common 
touch to axles, the script pointed 
out that “Axles, like ladies founda- 
tion garments, unseen and unmen- 
tioned (that seems to be stretching 
a point), are very essential.” Host 
for information was U. S. Axle Co. 


sales convention in New York. 


Times. Publication was suspended 
Monday. 


+ News Bureau 


L-M News 


The Lincoln - Mercury division 
now has its own news bureau, 
headed by Bob Dunn, in the Lin- 
coln plant, Warren at Livernois, 
TYler 5-160. 


Moves 


The Detroit offices of the Fred 
Eldean Organization have moved 
from 1580 Penobscot Bldg. to 856 
Penobscot Bldg., telephone CHerry 
5455. 

While the Detroit office devotes 
its energies, mostly, to familiariz- 


Seattle Times ; 
ing the world with Harry Fergu- 


Press Roberts, of O'Mara &| son, Inc., the Ferguson plan and 
Ormsbee, called to say that the |the Ferguson system, it also is 
typos have struck the Seattle |familiar with the other accounts 








AL_DEGEN, Western manager of True Story, Dorrie Ellis, fashion editor 
and Bill Devitalis, Detroit manager of the magazine, meet at their annual 


of the organization which range 


from tractors to airlines. 


Leaving Service 


Capt. Joe Canning. who has done 
a bang-up job in Ordnance public 
relations in Detroit, is due to leave 
the Army Dec. 31. Joe was in ad- 
vertising and public relations be- 
fore the war and hopes to return 


to same. 


Names 


George Harrison 
Ziesmer have joined the 








Factory and Dealer 
Both Profit From FRAM! 


IF YOU'RE A DEALER, you'll welcome Fram 
Oil & Motor Cleaners as original equipment on 
your products, because that means extra profits 


costs. That’s in addition to such advantages as 
longer engine life, an extra sales and merchan- 
dising feature, more dealer profits. 


from your accessories department through the 


| big steady sale of Fram replacement car- 
. and because Fram oil filters give 
you a strong, widely-advertised selling point. 


tridges . . 


AND WHAT’S MORE, motorists benefit be- 
cause Fram keeps oil visually clean to save 
motor trouble, breakdowns, money! Everyone 
benefits from Fram! 


IF YOU'RE A MANUFACTURER, remember that 


es : 






when Fram filters are adopted as standard 
equipment, the factory profit from resale car- 
tridges can more than offset original equipment 


FRAM CORPORATION, Providence 16, R. I. 
In Canada: 
J. C. Adams Co., Ltd., Toronto 


No engine is complete without an oil filter. 


/ OIL & MOTOR 
/\| CLEANER 


THE FAODERN OIL FILTER 






OIL FILTER? 
Felts the Story 


Filters embodying the Fram 

principle of filtration are used 

on some or all motors made by 
these manufacturers: 


AMERICAN FIRE APPARATUS 
AMERICAN-MARSH PUMPS 
ARNOLT Motor Co. 
ATLAS IMPERIAL DIESEL 
AUTOCAR 
AVAILABLE 
B. F. AVERY & SON 
BARDCO MF. Co. 
BECK BUSES 
BIEDERMAN MOTorRs 
BUDA 
CHRIS-CRAFT 
CLARK EQUIPMENT Co. 
CONTINENTAL 
CORBITT 
CousE LABORATORIES 
CROSLEY CORPORATION 
W.S.DARLY & Co. 
DART TRUCK 
DIAMOND T 
FATE-ROOT-HEATH 
FEDERAL MoToR TRuck Co. 
FORD 
GEHL Bros. Mr«. Co. 
GENERAL DETROIT CorP. 
GRAMM 
GRAY MARINE 
GUIBERSON DIESEL 
HERCULES Motor Corp. 
HIGGINS-TUCKER MOoToR Co. 
HILL DIESEL 
FRANK G. HOUGH Co. 
HOWE FIRE APPARATUS Co. 
IMPERIAL BRONZE Mec. Co. 
INSLEY MANUFACTURING 
JENSEN Bros, MBG. Co. 
KERMATH 
LINCOLN 
Mack 
MARMON-HERRINGTON 
Maxim Motor Co. 
MERcuRY Mrs. Co. 

D. W. ONAN 
Osco Motor Corp. 
PACIFIC MARINE 
PETER PIRSCH & Sons Co. 
REO 
SCHRAMM 
SCRIPPS 
R. H. SHEPPARD Co. 
STAR MARINE 
STUDEBAKER 
SUPERIOR COACH CORP. 
TORO TRACTORS 
UNIVERSAL Motor 
WESTERN-AUSTIN 
THE WHITE Motor Co. 
kK. R. WILSON 


and Thedor 
art de- 


| gineers, as chief of the Heat and 


| Automotive Engineers, was presi- 








partment of Geyer, Cornell & Ne@iges 
ell, Inc., to serve as associate Bt 
directors, H. W. Newell, executive 
vice - president, announced l@j- 
week. 

Hughes Wilson, who has jugt— 
been honorably discharged fr 
the Army, also has rejoined the 
agency as a copy writer. Wilsan — 
started his advertising career Wt 
G. Cc. & N. in 1938. Garth Mont- 
gomery, who was previously asgz 
ciated with Batten, Barton, Dur 
stine & Osborn, Inc., as a script 
and commercial writer, has joir@ = 
the agency’s radio department 
a like capacity. 

Herbert W. Beyea, manager 
Hearst Advertising Service, an- 
nounces the following personge 
additions in the New York offf8®. 
All are recent members of the 
armed forces. atl 

John E. Lang, formerly with Mc- 
Kesson Robbins, joins the Pacifjc 
Coast Group. Jesse Spier, forme’ 
with N. Y. Herald-Tribune, joins 
the Pacific Coast Group. Eugege _ 
S. Piper, formerly with Det 
Times, joins the sales staff spe- 
cializing on Pictorial Review. F. @.— 
Westerfeld returns to the sa 
staff. William Weinlandt returns 
to the sales staff. George McKnigg— 
formerly with the New York Jour- 
nal-American, joins the sales staff. 
Paul Honaker, formerly of 
Cann-Erickson, joins the retail 
stores division. Henry L. Lytton 
formerly with Ogden Publishiigjffe 
joins the plans department. Ed- 
ward B. MacDonald, formerly wigh 
Popular Publications, joins 
plans department. Frank A. John- 
son, formerly with Dime Saving; — 
Bank of Brooklyn, joins the fin 
cial sales staff. 


Edwin M. Perrin, advertis@}—— 
manager of Robins Conveyors, Inc.., 
since 1942, has been promoted to 
assistant manager of equipm4ge— 
sales. 

Election of Thomas P. Henry #. — 
las president of Thomas P. He 
|Co., Detroit, one of the nation’s 
llargest advertising typogranig: — 
firms, is announced by the com ‘en 
|pany’s directors. He succeeds his 
father who founded the firm @= 
1/1906 and served as its head un 
‘his death last September. ; 

Charles Healy, staff sergeant, @= 
S. Marine Corps, 
released after 4% 
years service, Ge= 
now associated 
with Press Rg 
erts in the B 
troit office of 
O’Mara & Orm,— 
bee, Inc., news- 
paper representa- 
tives. Healy p= 
ticipated in thrée 
major campaigns, 
Guadalc ee 
nal, New Georgia 
|and Bougainville. Healy was in the 
| advertising department of the O 
| cago American and the Herald 
| American and prior to that spggt 
'two years with the Stack-Gomm® 
| Advertising Agency, Chicago. 
| Lt. Commander 
| Wally Bates, who 
has been in the 
| Navy since July, 
1942, has reopen- 
| ed the Detroit ad- 
vertising office of 
| the Chicago Tri- 
| bune. Bates’ office 
jis 761 Penobscot 
| Bldg., RAndolph 
| 8422. Bates left , 
| the Navy Oct. 16. W. Bates 
| Jules F. Bernard has returned to 
Ross Roy, Inc., Detroit advertisigg — 
agency, as production manager 
|after 3% years of army service. He 
joined Ross Roy in 1939 after s@y—— 
|eral years of experience with oth@r 
national advertising agencies. 


























— 




































































|  C. Healy 


7 


~ 


Dr. Dickinson Retires; 
Pioneer Auto Researche 
WASHINGTON. — Retirement of 


Dr. H. C. Dickinson, one of 2 
country’s renowned automotive 


a 


Power division of the Natiog 
Bureau of Standards, has be@r- 
announced. Dr. Harry T. Wensel, 
with the bureau since 1917, h 
been named acting chief. 

Dr. Dickinson, a _ pioneer re- 
searcher in the automotive fie 
joined the bureau in 1903. In 1921 
he accepted the position of re- 
search manager of the Society 


_ 














dent of that body in 1933, 
served for some years as chairm¥==—= 
of the Highway Research board. 
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“You can get started quickly in this $4,496,734,- 
000 market with a single powerful advertising 
medium —the Chicago Tribune! One out of every 
three families in 756 cities and towns of 1,000 or 
more population in this market reads the Tribune 
on week days. On Sundays —almost every other 
family. Only the Tribune gives you a choice of 
monoroto, coloroto, comicolor, newsprint color or 
black and white printing at low milline rates.” 


Available for your study and use is a specific 
Tribune sales program based on the findings 
of an auto and household appliance investi- 
gation among dealers and consumers. To get 
these pertinent facts, address: C. S. Benham, 
Manager, National Advertising, Chicago 
Tribune, Tribune Tower, Chicago 11, ilinois. 


“You can get quick distribution and consumer 
sales in the Chicago market. Sales potentials for 
autos, refrigerators, washing machines and ‘big 
unit’ products generally are tremendous. In one 
compact area —easily accessible to factory ship- 
ments and salesmen alike —is mor2 business than 


in 13 states combined.” 


“No matter whether your production is large 
or small, the rich Chicago market assures 
enough business to absorb all or the major 
part of your output. It offers quick sales — plus 
continued dealer and consumer preference 
when the competition starts to get tough. Why 
not call a Tribune representative for marketing 


facts and merchandising ideas2”’ 
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$100 Million Sales |} 


In *46 Seen for 


e 
Private Planes 

MUSKEGON, Mich. -— Personal | 
plane manufacturers are setting 
up production facilities and for- | 
mulating sales plans in anticipa- | 
tion of doing close to $100,000,000 
of business in the coming year, 
Cc. J. Reese, president of ‘hi | 
ental Motors Corp., said last week. 
They plan to build and sell be- | 
tween 35,000 and _ 40,000 light | 
planes in the next 12 months, he 
said. 

Achievement of this goal would 
mean that in the first postwar 
year the industry would make 
from 50 percent to 66 percent 
more personal planes than were 
in existence in the United States 
before the war, he stated. In 1941 
there were only 24,134 registered 
private planes in the country. 

Reese explains that this indus- 
try forecast is based upon Con- 
tinental Motors’ orders for 34,739 
four and six cylinder aircraft en- 
gines to be delivered within the 
next 12 months and on an indus- 
try survey showing that Contin- 
ental engines ranging from 65 to! 
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GALVIN MFG. CORP. has just released pictures and specifications of this 


new line o 


f 1946 Motorola Auto Radios. According to 
| president in charge of auto radio division, the new Motorola Auto Radios 


. H. Wavering, vice- 


represent vast improvements over prewar models. Above is Golden Voice model. | 


185 hp will power approximately 
90 percent of all personal planes 
to be made next year. 


The forecast of close to $100,- 
000,000 as the value of personal 
planes which the industry plans 
to market within the next year. 
assumes an average sales price of 
approximately $2,500, although sev- 
eral planes will be priced at about 
$2,000, Reese stated. 


Arco Appoints Two 


Dr. Eugene W. Kanning, research 
director of Arco Co., Cleveland, ' 
paint manufacturers, has an-} 
nounced the appointment of J. J. | 
McCormick as manager of the 
Products Development laboratory 
and Dr. Edward G. Bobalek as 


manager of the Resin Research de-;|tia] motorists need a car 


partment. 


But All Agree on Remodeling . . - 
- ¢Rationing’ by Dealers a 
Varies in Denver 


By Ira Alexander 
Staff Correspondent 
DENVER. — Automobile dealers 
here are making plans for selling 
new cars as they come on the 
market. They know that, for sev- 
eral months at least, there will not 
be enough to supply the demand. 
Since new cars are no longer ra- 
tioned by OPA, some individual 
policy must be formulated by the 
dealers. 


“We are working on a plan,” 
said H. J. Davidson, president 
and general manager of Metro- 
politan Pontiac, Inc. “that we 
think will aid us in selling our 
new Pontiacs. We are taking 
some orders at the present time. 
We are, of course, favoring our 
old customers in this respect. We 
also expect to set aside six cars 
for ‘emergency’ needs. 

“If a doctor or some other essen- 
in a 
hurry, we will supply one from the 
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The 


Key to Mass Production 


American industry has reached its high production records through 
dovetailing special crafts, talents and facilities from raw material 
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Fabricator— 






producer—through fabricator—to end product manufacturer. 


The key fabricators in the automotive, aviation, appliance, radio and 
many other basic industries perform a vital service. They provide a Cs 
specialized type of experience in fabricating raw materials into parts 


and assemblies meeting the exacting requirements of the product 


manufacturer. 


For a quarter of a century Woodall Industries Inc., has, step by step, 
shared in the development of new materials, new production tech- 
niques and the application of new ideas. This has meant mass market 
sales for raw material producers and volume production for manu- 


facturers with higher quality and lower costs. 






The facilities and experience of the Woodall organization are at the 


disposal of producers and manufacturers who wish to expedite their 


operations in meeting the challenge of peacetime competition. 


#% The 12 Fundamentals of Mass Production, as provided by Woodall, are 
as essential to raw material producers as end product manufacturers. They 
have been the subjects of Woodall advertising during the past 12 months. 
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six we set aside. The number taken 

from the emergency pool will ex 
replenished when our next ship- - 
ment arrives,” he stated. 

Last week Metrpolitan Ponti@eat@ 
had the first new cars. The 194 
models draw a lot of attentio 
according to Davidson. The sho 
room- was filled with motorists 
anxious to buy a new car, b 
as yet they have only been pri 
ileged to look. 

“We are preparing to move ing@ 
our new building, 945 Broadway. 

We expect to occupy it around 
Dec. 15.” 

The building purchased by 
Metropolitan Pontiac is now occu, 
pied by Hall Cadillac Co., vhidge—n® 
will move to 777 Broadway. 

The Hoskins-Beatty Motor 


Coe. 
which received a 1946 model one 
mobile during the week, is also 


developing a rationing plan, 1g at 
cording to E. Jack Beatty. 

“We intend to set aside every 
third car for essential motoris 
that come into the market for a 
‘car right now’ such as doctors, 
salesmen, city, county or stat Gane 
government use,” Beatty said. 
“The other cars will be delivered. 
to those we have listed on oun 
order sheet. We feel this plan — 
will work successfully and insuré¢.. g 
our customers fair treatment.” 

M. M. Millsap, head of Capital | 
Chevrolet Co., says his firm is ng 
taking any orders at the prese = 
time. It will not do so until more | 
cars are available and the industi = 
situation is more clear. Te 

“We have a tentative plan i 
mind,” said Millsap. “We plan @jee 
set aside a certain percentage of 7% 
our new cars for returning service, © 7 
men. Then there will be anoth@jmm 
percent for essential users and the ~~ 
rest will go to our customers ig, | 
the order in which they apply. 

“We believe that each dealer ~ 
should look after his own compo 
munity first. It will not be righ® 
in my opinion, to sell a car to | 
someone who is passing throug 
the city and intends to continue , 
on to California or some other part. — 


ee 


of the country,” he added. a 
Denver dealers report that mo- | 
torists from all parts of Coloradg ~ 


and surrounding states have visited 
their showrooms and asked about © | 
placing orders for new cars. es 

They are of the opinion thawa™ 
since Denver is the largest city © 
in the area, dealers here will gq 
cars first and they will be af 
to get a new car quicker if they # 
place their orders here. — 

Dealers here, however, point 
out they expect to favor their_ 
own community first. That, the ie 
say, is the only fair way because 
old customers should be served 
first. 

Some dealers here are accepting 
down payments on new cars. Oth 
ers are refusing to take any orde 
now. Those in the latter classifi- 
cation point out that it will be fg 
better to wait until new cars a 
rive and then sell them to first 
comers, feeling that such a met 
od would be less apt to create the 
belief that some customers were 
being favored over others. = 

Those in the other class believe 
that an order sheet gives them 
something to work ahead to as waa 
as a help in setting up a rationing 
system. It can be worked just g@ 
fairly as the other method, thee 
say. 

Denver dealers are getting ready 
for new car business. There isn® 
a dealership in the city that is 
not undergoing repairs and remo 
eling. When new cars do arrive 
they will be ready to display them’ 
in bright and attractive showroom@— 


Contra Costa Dealers 


a 


— 


Install Dee. 19 be 
PITTSBURG, Calif. — W. R 
Shepherd, local Chevrolet deal 


will be installed as president 4 
the Contra Costa Automotive Assn 
Dec. 19. SS 
Others who will take office a 
the same time are Andrew Vander- 
shoot, Walnut Creek (Ford), vic@e— 
president; Herman Duarte, Marti- 
nez, chief of the Alhambra Body 
Works, secretary, and Geral: 
Schimmel, Martinez, parts dealer, 
treasurer. They were elected at t 
October meeting of the associatio 














A 


Nobody 
Knows 


CHICAGO. 
like a 


HICAGOAN 


4 





Mae you know the Loop, the Gold Coast, 
Wilson Avenue or the West Side. Maybe 
you are fairly familiar with State Street, the 


South Side and the Yards. 


But these are only segments of the second 
market in America — a market of factories 
and finance, of skyscrapers and stockyards, of 
hotels and homes, of railroads and granaries, 
of more than 4,000,000 people! 


You know a Chicagoan can tell you things 
about the town you never expected to know. 
And Chicago news papermen can tell Chicago- 
ans plenty of things. 


The Hearst Advertising Service man can lay 
before you the picture of Chicago — and New 
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erate 


York, Boston, Baitimore, Pittsburgh, Vetroit, 
Albany, Los Angeles, Seattle, and San Fran- 
cisco — as nobody but a newspaperman can 
get it. 


He speaks your sales language — for behind 
him he hzs a vast storehouse of market facts 
gathered by men who are wearing out shoe 
leather on the sidewalks of all these cities. 
“Reporters with a nose for sales!’’ — men who 
live realistically close to buying power, local 
habits and reactions and the intimate angles 
so valuable in effective sales planning. 


Their information is gained from service to 
and association with retailers, wholesalers, 
sales and advertising people, from survey ma- 


terial and from localized knowledge of specific 


HEARST ADVERTISING SERVICE , 


HERBERT W. BEYEA, Manager 


Representing: 


New York Journal-American * Pittsburgh Sun-Telegraph + Chicago Herala-American 
Baltimore News-Post-American +« Boston Record-American-Advertiser « Detroit Times +» Albany Times-Union 


San Francisco Examiner « Los Angeles Fxaminer + Seattle Post-Intelligencer 


ea ED RR Pe i rere rarer 





markets and conditions — a constant flow of 
facts that come to you through the H-A-S man. 


This is the sum of it: Hearst Advertising Serv- 
ice has, or can get, facts of first importance to 
the sales manager. And the H-A-S man is ready 
to help you with an interpretation of those 
facts — just as he has helped hundreds of other 
advertisers. Call him in now. 


CALL THE H-A-S MAN 






Just drop us a note say 
ing, “Tm interest 
your sarket infor) 
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: ? igh iden ° ° 
Pa. Road Program in °47 High Accident Rate More ‘46 Service Tips S 


Attacked in Atlanta 


To Cos t O ver $ 3 Zz . 000, 000 demas, tated pout "aa ae Chek-Chart Lists Mechanical Features 









{ . 
creasing accident rate and Of Cadillac, Chevrolet, Pontiac 
HARRISBURG, Pa.— (UTPS) —, gram of widening and resurfacing mounting traffic congestion, ‘ ‘ : 
Pennsylvania will have the finest|and approximately $50,000,000 more} as recommended a_ specific CHICAGO. — New mechanical, is lubricated from the transm 





sion. 
4. Propeller shaft center bears. 





road system in the world, it was|can be allocated for interregional| Program designed to alleviate | changes in three 1946 automo- 
reported last week by Gov. Edward | highways, primary roads and sec-| the situation until a proposed | biles, Cadillac, Chevrolet, Pontiac, 









Martin in disclosing plans for an| ondary roads. overall traffic plan is effected in addition to new car features ing on commercial model requir 
extensive program of road building, The governor said the high- in the metropolitan Atlanta | listed in Automotive News, Nov./ no lubrication. 
construction and maintenance. way department has completed area. 12, were announced last week in CHEVROLET 

The “largest program for rural] plans for 200 miles of blacktop The suggestions, made by | a bulletin by Chek-Chart Corp. 1. Six cylinder, valve-in-h 












roads in the history of the state”| roads in rural areas, and will be representatives of 43 civic and here 
will amount to $12,000,000 to $14,-| ready to advertise for bids in the other or . i 
,000- : ganizations, have been echanical features, ac- 
enegg ony of construction next/ latter part of December, with classified in nine categories, “ates . '‘Chek-Chart ia ae 2. com alloy iron pistons. 
mee ro = ai . construction to start next spring. the first of these designed to | foljows: 8. Unitized knee-action. 
n addition, about $20,000,000 will} By Jan. 1 plans will be ready for] relieve congestion. These sug- "CADILLAC 4. Vacuum-power gearshift wi 






synchro-mesh transmission. 


5. Single adjustment carburetoge af 
with air cleaner, silencer a | 


be available for the regular pro-|a “stabilization” program for 800 
. 7 gestions have just been incor- 20-20W motor oil rec- 
= ee ee oe Os aie fOeGn, taney 6 oe porated into the program of seman d for ieepmvabnines above 


Responsibility Act Chief constructed on a rock base, graded 
I y for drainage and covered with a the Atianta Chamber of Com- | 99 degrees. (SAE 30 was recom- 











Appointed in Illinois bitumi ich wil]| merce’s traffic and safet : 

ituminous or tar binder which will : 2 ree mended on ’41-’42 models.) For] flame arrester. a 
SPRINGFIELD, Ill. — Don E.|make them all-weather high mittee plan. Retention of the & => 
Chamberlain, chief of the United! Another 350 miles of cond “with staggered hours plan Reade the on 48 pg ne) of 2OW aks tek a ples 0 
Press Springfield bureau since 1929,]}4 base of four to six inches of| Jist- Also recommended to al- on the late prewar cars. 7. Semi floating type rear axlg,. 





has been named to head a new|/crushed stone with a rock-dust| Jeviate congestion are: A by- 


division to administer the Illinois|binder, is being completed by the| Passing of certain downtown Gear ratio 4.11 to 1. Hypoid dri 





2. The commercial model has a 













Motorists’ Financial Responsibility | department. arteries; rerouting of buses { rear universal joint spline that| gears and six ball and roller 
act, Secretary of State Edward J.| Martin set the cost at about| and trackless trolleys and reg- | requires lubrication through a/ bearings. ; 
Barrett has announced. $5,000 per mile for rock-bound roads} ulation of truck loading and | fitting with chassis lubricant ev- PONTIAC 

There are “profit-making opportunities in | 2nd $20,000 per mile for the rigid unloading. ery 1,000 miles. 1. Starter has a_ graphite “‘t— 
AN Want Ads. See inside backcover. bituminous type. 3. Front universal joint spline} pregnated bronze bearing, and 




























lubrication is required. (’42 mod- 
els required motor oil every 1, 

miles in an oil cup at the oe 
of the starter.) | 

2. All chassis points to be Ee 
bricated every 2,000 miles. 

3. Grease cup on distributgg. 
shaft bearing should be urn 
one full turn every 2,000 miles. 

4. Rear springs should be 1 
bricated only when squeaks oc- 
cur, and then with a low pressur 
gun. 

5. No lubrication needed on ~ 
clutch release bearing. a 

6. Transmission, differential ee 
steering gear are to be checked ~ 
yearly, unless there is eviden@ 
of leakage. a 

7. Recommended tire pressurg@. | 
30 pounds. Tires should be che 
ed when they are cool. oad 

8. New models have 38 luby 


cation points, compared to 40 o 
’42 models. 


Tide Water Earns 
$1 Million More ~ 
In Three Quarter*™ 


NEW YORK.—William F. Hung Je 
phrey, president of Tide Water AS™™ 
sociated Oil Co., reports consoli- 7 
dated net income of $13,583,969 fq : 
the nine months ended Sept. 30°™ 
1945, compared with net income of © 
$12,485,953 for the correspondi — 
period in 1944. : 

After deduction of preferred di- 
vidend requirements of $1,424,6 = 
the proportion of net income appli- 
cable to the common stock amoun 
ed to $12,159,291 or $1.90 per sha 
compared with $10,798,453 or $1.69 
per share earned during the firg—# 
nine months in 1944. 

Total revenue from sales during. 
the current nine months perigt& 
aggregated $196,037,100, as agains 
$173,484,500 in the corresponding 
period of 1944; net production 
crude oil amounted to 24,659,200 
barrels and 22,942,400 barrels ig 
the respective two periods. by 

Federal taxes on income for the 
nine months of 1945 have been estj 
mated at $9,689,000, including =, 
excess profits tax provision of $6,- 
087,600, as compared with a prg 
vision of $8,940,800 for federal i 
come taxes for the similar period 
in 1944, oe 









BUSINESs MARKET 


EVERY When ba 




















































































for which please ship, as soon as possible, Business Week (126,240 circula- 
tion); Fortune (188,918); U. S. 


\ a 
all the trucks you can build .. . News (204,927); end Nation’s Busi- 
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It’s an order! ... and only one of the mul- ness (456,640). N oe 

{ titude of such orders that are piling up _ This economical, effective unit will aid - J. Asks Probe ¢2 
behind the dam. The moment the sluice- you in shaping the buying decisions of the Of SWPC Sales 
! NEWARK, N.J. — Investigatidh 
gates are opened American business will key men who control this greatest of all 2 weenne Corp. 
| Gemand motor vehicles, office machines, markets ... the million who buy in billions. of surplus passenger automobile ~ | 
locomotives, steel rails, building materials, When competition is at its height again, eed Ok ean pt bad ot. = 
| electric power, lubricants, fuels, chemicals ample space on this four-lane highway to ow ‘a Geum — 
| —to the beautiful tune of billions. big selling will be available. Now is the time weed sree Gas ee Dee 
Despite the awesome size of this market, to plan. Plants taee. Sor cae ca ~ 


passenger automobile since it 
opened July 1. There was a wai 


ing list of more than 3,000 for 1 
the next car. 








it can be practically wrapped up in the N AT ' C) N Ss B % N F i \. 


pages of four general business magazines: W/ast : 
~h+ e- > 
asnin Iron 2-9 











») 





What do you want to buy, sell or 
trade? See Classified Want Ads, inside 
backcover this issue. 









i * Wholesale value of all trucks made in 1940. 
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AIRCRAFT NEWS 


Fulbright Science Bill 
‘e» Boon to Private Flying 


ir@ 


By Charles Evans 
Aviation Editor 


\TOMIC - CONSCIOUS SENATORS 
ave come forward with a rash of bills 


and Congressmen 
proposing federal 


ernment research and development, one of which might 
jave some beneficial effect upon the personal plane. 


i This bill, presented by 
rkansas, proposes a bureau 
scientific research in the 


to 
Se Gepartanent of Commerce, 


and lists for it such broad pur- 


a nses that a new and better type 

of flying machine for the personal 

xlae. ier could result. It differs from 

lh r proposals made by Sen. 
oller Harry Byrd, Rep. Jennings Ran- 


é a Sen. Harley M. Kilgore and 
Pon. Warren G. Magnuson, all of 


which seek to promote scientific 
ssearch, but none of which pro- 
osed the development of inven- 


cam tions, as that of Rep. Fulbright 
ro ‘His bureau would be headed by 
| _an administrator appointed by 

] he president, and not by a board 
of members serving without pay 

utozg. | , as joint heads of the enterprise. 
nti. proposes to establish the 
iles. bureau for scientific research 


1 “and for other purposes,” and 
C6: them as follows: 
sur “1 To promote in the national in- 
é + terest and fullest and speediest 
: introduction of new techniques in 
: science and invention, and in man- 
a facturing, communication and 
ked 3 other phases of productive activity; 
| a — To promote the maintenance of 
nm free enterprise by making 
a available to small and medium- 
med business scientific and tech- 
c ? ical inventions, products and pro- 
am cesses; 
mn ‘3 To establish a central scien- 
o ~ tific and technical office to as- 
sure maximum use of new inven- 
ions, products and processes; 
x ra 4. To aid, protect and encourage 
2 the research and enterprise of 
nventors, scientists, technicians, 
A scientific and educational institu- 
Se ations, and research laboratories en- 
> o paged in scientific and technical 
work, and to make their resultant 
discoveries and data more readily 
available, without discrimination to 


i- & all sections of industry, agriculture 
= and the public, in order to promote 
f 2] ~ full employment and higher stand- 


ards of living; 

5 To compile and maintain a 
comprehensive inventory of the 

findings and other pertinent data 

. .. and to make such information 

available to the public.” 


— * « * 


. S. Would Assist 
lying Inventors 


THIS BUREAU would examine 
all inventions submitted to it. It 
ould develop such _ inventions, 
products and processes as have 
commercial possibilities. 

It would allow non-exclusive ex- 
ploitation of these things, with a 

mroyalty of not to exceed 4 percent 
to the bureau, of which not less 
than half would be passed on to 
the inventor. And it would provide 
for proper awards to persons whose 
inventions are approved for private 
tilization. 

Under such a bill, the in- 
ventors of better things for fly- 
ing would have a prospect of fed- 
eral funds for development. As 
it is today, the only such funds 





Rep. J. William Fulbright of 
———— 


available are those provided by 
the Army and Navy for items 
that have direct bearing on mil- 
itary needs, and by the Civil 
Aeronautics administration, 
which has a small Technical De- 
velopment division and which. is 
trying to get funds for the spe- 
cific purposes of developing per- 
sonal flying. 

There is another fund available 
for such development, totaling as 
much as $100,000 a year. This has 
been on the books since 1927, but 
the assistant Secretaries of Com- 
merce, War and Navy—the board 
which decides on allotment of the 
money—apparently have gone to 
sleep on the subject. 

As far as can be determined, only 
one idea since 1927 has been con- 
sidered worthy of development 
through use of this money. 

* * * 


Personal Flying 


Spurned by NACA 


MOST OF the lawmakers seem 
to feel that aviation’s development 
is already in good hands, and they 
make no special reference to it. 
All but Rep. Fulbright stick to re- 
search, bedazzled as they are by 
the two-billion-dollar, alltime hit of 
the atomic bomb program. 

Casual inquiry, however, would 
reveal that the personal plane is 
being ignored by the government’s 
logical research and development 
organization, the National Advisory 
Committee for Aeronautics. 

While it is supposed to deal in 
pure research, this committee has 
wandered far afield, and has be- 
come virtually the experimental 
and development laboratory for 
the military services and the 
large engine and airplane com- 
panies. What it has done for 
private flying would rattle around 
quietly in one of the smallest of 
its large number of publications.- 

This NACA, which gives to the 
press and industry elaborate shows 
of what it does, how it does it and 
what it plans to do, now talks of 
“supersonic velocities” and “guided 
missiles” as its field for the imme- 
diate future. 

= * s 


Has the Facilities, 


But Eyes Only War 


WITH ITS elaborate facilities at 
Langley field, Cleveland, and Sun- 
nyvale, Calif., NACA should be do- 
ing in aviation what Rep. Ful- 
bright proposes for all industry. It 
should be contributing to develop- 
ment of inventions, ideas, innova- 
tions, methods and processes which 
would make the manufacture of 
the personal plane a _ powerful 
force in producing new employ- 
ment. 

Instead, when one reads its hear- 
ings before the House Appropria- 
tions committee—that part of the 
hearings which were open to the 
public—it appears only to be pre- 
paring for the next war. 

Research in aviation is needed, 


~ ee 


THIS NEW ALL-METAL, popular priced Skyfarer, being manufactured by 
t 


Tennessee Aircraft Inc., Skyfarer division of General Aircra 


Corp., is Tennes- 


see Aircraft’s bid for the personal plane market. It is spin-proof, easy to fly 
and cuts the time of becoming a ‘“‘safe pilot’’ in half. Deliveries, price and 


performance data will be 
organization is completed. 


released early 


in 1946 when the distribution 


because the airplane is not yet per- 
fect. But development of known 
inventions which are improvements 
over today’s personal planes is the 
crying need. 

A personal plane with perform- 
ance characteristics which would 
make it easier for the average 
person to fly, more useful for the 
average person to own, and less 
dangerous for the average man 
to use in transporting his family 
—this would help to produce an 
industry. 

Without such development, this 
part of the aviation industry will 
sell a few thousand of the 1941 
models they are now building for 
1946 sale. 


PCA Adds Trips 


From Detroit 

DETROIT. — Additional nonstop 
flights from Detroit, Chicago, Mil- 
waukee, and Youngstown, and 
commuter service to Baltimore, 
have been provided Detroit by 
Pennsylvania-Central Airlines. 

The addition of another nonstop 
flight between Detroit and Chi- 
cago brings the total PCA express 
flights between these two cities to 
10 daily. The new Baltimore com- 
muter service will permit Detroit 
passengers to leave at 6:35 A.M., 
spend six hours in Baltimore, and 
return to Detroit at 7:22 P.M. 


bh 
~] 





New Retail Outlet for Oil 
Seen in Private Flying 


CHICAGO.—Private flying will 
provide a vast postwar market 
for petroleum products as well as 
a new type of retail outlet for 
the oil industry, according to 
Raymond Shaw, president, Chek- 
Chart Corp. here. 


Shaw made this forecast in 
conjunction with an announce- 
ment that the firm has made 
available a new Chek-Chart air- 
craft lubrication guide. 

He said the average demand 
per pilot for lubricants and fuels 
exceeded the average demand per 
automobile. “Air mindedness de- 
veloped during the war indicates 
that in the postwar era this av- 
erage will be greatly increased,” 
Shaw said. 


“The Chek-Chart aircraft guide 
was prepared in view of an ex- 
pected demand by pilots and air- 
port operators looking for proper 
lubrication instructions,” Shaw as- 
serted. 

The guide includes 33 charts 
covering 111 models of 22 makes 





|trade? See Classified Want Ads, 
, backcover this Issue. 


of airplanes. For the most part, 
aircraft included in the guide are 
of the small, private owner type. 
The guide is also similar to the 
passenger car and truck charts. 

A phantom perspective illustra- 
tion of each airplane is given in 
the guide. All points to be lubri- 
cated are identified and located 
by arrows, and lubricants and in- 
tervals indicated. 

The 33 charts are bound in book 
form along with four pages of 
aircraft lubrication and_ service 
instructions covering accessories 
and component parts, and a page 
of tabular material on engine oil 
recommendations for nine makes 
of aircraft engines. 

As new planes are manufac- 
tured, additional charts will be 
prepared by Chek-Chart for in- 
sertion in the guide book, accord- 
ing to Shaw. 





sell or 
inside 


What do you want to buy, 





There's only one way 
fo cover Tacoma-- 





In Washington's 
2nd Market only 
one paper does 


the job. See how 


newspapers rank in their 
coverage of Tacoma- 


Pierce County. 


THE TACOMA 
NEWS TRIBUNE'S 
COVERAGE IS 


C4 fe 
50% 
11% 


Second Tacoma 
Paper's Coverage 


Seattle Morning 
Paper's Coverage 


Seattle Ist Evening 
Paper's Coverage 


The 





Bo MARKE!,. 


IN Tacoma is located one of the nation’s 






largest smelters. x xx vx And because Ta- 
coma offers America’s lowest electric power 
rates other metallurgical progress has been 
assured. One Tacoma plant has a capacity 


daily 


postwar 


ket ...a 


5% 






expansion plans. 


Pierce County is Washington's Second \ 


of 40,000,000 pounds of aluminum ingots 
yearly. The first ferro-chrome plant in the 
Northwest is located here—and there are 
many iron and steel foundries with well-laid 


* + ¥* Just 


another of the many reasons why Tacoma- 


1 


Aar- 


“must buy” on every schedule! 














ee 
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Stewart Named Manager 


Of Goodrich-Cuba Firm 


Appointment of Colin M. Stew- 
art as general manager of Com- 
pania Goodrich 
Cubana, S. A.,, 
Havana, Cuba, is 
announced by 
Russell F. Moo- 
dy, vice presi- 
dent of the Cu- 
ban company. 

Compania 
Goodrich Cubana 
is associated 
with B. F. Good- 
rich Co. in the 
manufacture of 
Colin M. Stewart tires, tubes and 

other rubber 
products in Cuba. Stewart joined 
B. F. Goodrich in 1934. 
+ * 
Rice, Detroit Jeep Official, 
Leaves Willys-Overland 

W. B. Rice announced last 

week that he has left Willys- 


CS 





Auto Personnel 





in the 


been 
automotive industry for the past 


Overland. He has 


17 years. During that time he 
was associated with various divi- 
sions of General Motors, the in- 
dependent parts field and was an 
executive of the Office, Chief of 
Ordnance, Detroit. 


For the past two years he has 
been manager of the Detroit gov- 
ernmental sales office of the Wil- 
lys Jeep division. 

! * a + 


U. S. Rubber Names Kneass 


| Divisional Chief on Coast 


W. H. Kneass has been appointed 
Pacific Coast divisional manager 
|for the U. S. Tires division of 
| United States Rubber Co., W. D. 
| Baldwin, sales manager, announces. 


the will have his headquarters at 





the company’s tire plant at Los 
Angeles. 

| Kneass joined the company in 
1937 as a salesman in the tire di- 
|vision at Dallas. Promoted to dis- 
{trict manager at New Orleans in 
‘1941, he was transferred to the 





its his Persona 





Quick Facts on REDBOOK 


© What is 2 


)¢ to you? It may be a luncheoa tip or the price 


of a fair cigar. But to most of America, it’s a choice of 


entertainment’ Compare Redbook's 25¢ price against the 


cost of newspapers and most other magazines. (5¢-10¢- 


etc.) Redbook buyers pay 25¢ an issue — BUY TO READ. 


ss cl 
© High editorial percentage Creates Cover-to-cover interest. 


e Twelve insertions in Redbook give you continuity in your 


} 


Ss . 
a, ( 


advertising at alow cost — in fact, only $37,200 a year. 


selling price contributes near'y $4,000,000 toward 


paying for THE NATIONAL SHOW. 


e Monthly issues guarantce 


e Reader Research assures constant appeal 











NEW FORD GETS WINGS—This 1946 Ford sedan, first to be delivered to a 
buyer in the Chicago area, went to Capt. Dunbar Bair (in uniform), United 


Air Lines pilot, who is being congratulated by E. R. 
the board and founder of the Litsinger Motor Co., Chicago. Gathered around 
Capt. Bair’s old 1931 Model ‘‘A”’ are, (from left) on 

dent of sales, Litsinger Motor Co.; Jack Mills, assistant manager, Chicago 
branch Ford Motor Co.; Eugene Mance, vice-president of Litsinger, and C. E. 
Becker, also of Litsinger. Jeanie Wayne is at the wheel. 





War Products division at Detroit 
shortly after the outbreak of the 


war, 
ok 


Goodyear Nam 


locked himself in- and says 


es Personnel 


For Chemical Expansion 


In connection with the expan- 
sion of the Chemical Products di-! C. Pahline, builders’ supply and 








Priority for a car 





VER closer comes Wheece Day (“WHEEE, A NEW 
E CAR” — catch?) So despite a temporary condition 


tending toward seller’s market — sensible deduction sug- 


gests competitive planning Now! 
That’s why Redbook’s NATIONAL SHOW FOR $37,200 
A YEAR COMPLETE deserves deep consideration. 


Here’s a show reaching a cohesive and important audi- 


ence of 1,500,000 families who enjoy good reading. Aa 


audience reached by EYE that is conditioned to VISUAL 


IMPRESSION by their very preference for Redbook’s 


printed entertainment. 


With more advertising: space becom.ng available, it is 


high time t» give censideration to Redbook’s NATIONAL 


SHOW FOR ONLY S35 


7,200. 


To Nearly 1/5 of America— 


A Program of Proven Sales Power 


Redbook, Cosmopolitan, and 
American, THE 6 MILLION FAMILY 
MARALT, reach almost six million 
homes with less than 15°C duplica- 
t approx tl? one out of 
every 5 in the United States. And 
ia 2m every tssxe of all 
only $160,000 


Litsinger, chairman of 


e J. Morgan, vice-presi- 


vision of Goodyear Tire & Rubber 
Co., C. P. Joslyn, division man- 
ager, made the following person- 
nel announcement last week. E. 
E. Ellies and Herman R. Theis 
are assistants to Joslyn. 
department managers are Howard 
D. Herbert, Airfoam sales; 


Other 
Otto} Earl F. Noyes 





| fooring and A. F. Landefeld, Pli 
film sales. 


| A. B. Clunan is in charge of th 
direct packaging organization. 
Reporting to Clunan will be W, 
J. O'Keefe, New York; J. B. Pos 


geles and R. J. Buskirk, Atlant 
All are in charge of district sale 


looring department A. W. Bigg 
serves as assistant manager. 
f * * 


+ 


Noyes Named Sales Chief 


Of Arrowhead Rubber Co. 
H. K. Pohlman, 
Arrowhead 


president 
Rubber Co. 
Angeles, divisio 
of National Mo 
tor Bearing Co., 
has announce 
the appointment 


to the post o 
sales manager. 


Sperry 





In the Pliofilm sales department 


Chicago; E. D. Beadle, Los An- 


offices. In the builders’ supply and | 


of Los 


of Earl F. Noyes 

















Previously With —ae@ ast 


scope Co., Gen- iree 
a 


eral Fireproofing 
Co., and the 


Hoover Co. res 
Noyes will be i— er 


charge of the 


development of new markets forge ie 


Arrowhead’s_ Airtron, 
fibre glass-rubber 
ufacturing activities in molded- 


rubber products. 
* * 


Commercial Credit Opens 
Eight New Branches 


Commercial Credit Co. announc- 
ed last week the opening of eigh 
new branch offices. Locations and 
managers of the new offices are as 
follows: 

Niagara Falls, N.Y., R. J. Brown- 
scheidle; Joliet, Ill. Bishop P. 
Kuhn; Williamsport, Pa., W. R. 
Deppen; Columbus, Ga. F. M. 
Castellow; Hickory, N..C., C. H 
Moore; Santa Barbara, Calif., A. 
B. Cherrie; Glens Falls, N.Y., 
Chester B. Grandey; Los Angeles 
Westside, Calif., J. H. Randolph. 


Highway Conference Names 


Butler for New England 


Arthur C. Butler, director of Na- 
tional Highway Users conference, 
last week announced the appoint- 
ment of David F. McQuaid of Can- 
dia, N. H., former political writer 
for the Manchester, N. H., Union- 
Leader Publishing Co., as New 
England field representative for the 
conference. 

McQuaid will replace Russell 
MacCleery of North Chichester, N. 
H., who has been New England 
field representative of the confer- 
ence since 1936. He has been pro- 
moted to the post of field staff 
liaison officer and has assumed his 
new duties in Washington. 

x * * 


Ellinwood Adds Barrett 

His work completed with the 
Office of Scientific Research De- 
velopment, government agency 
which helped to develop the at- 
omic bomb, guided missiles, and 
the VT fuse, LeRoy Barrett has 
joined Ellinwood Industries, Los 
Angeles, as executive engineer. 
For the time being Barrett is 
assigned to the Farm Equipment 
division. 

* * « 
Spradlin Shifts 

Spradlin Mfg. & Sales Co., De- 
troit, is now being operated as 
Spradlin Mfg. & Sales Co., Inc., 
Grand Trunk Terminal, 1951 E. 
Ferry Ave., Detroit. 


* 


Reel Named by Ohio SPE 
Ralph M. Reel, vice president 
in charge of research and devel- 
opment, Pharis Tire & Rubber 
Co., Newark, O., has been elected 
to the board of directors of the 
Central Ohio section of the So- 
ciety of Plastics Engineers. 
Gov. Earl Warren has _ nomi- 
nated Harold P. Huls, city attorney 
of Pasadena, to the California State 
| Railroad commission, whose func- 
| tions include intrastate regulation 
| of trucks, buses and other utilities. 
| Huls will fill the unexpired term of 
| Richard Sachse, who resigned to 
| accept a post on the Federal Power 
| commission. The term expires Jan, 
1, 1949. 
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‘9: per Takes Prewar Job 
41). Cadillac in Detroit 


e Robert, manager of the De- 
branch of Cadillac, announc- 


a 


he appointment last week of | 


il 


appointment returns Cooper to the | 
ost he held prior to the war. 

+ * * 
sreenhill Elected Head 


Df Acklin Stamping 
Acklin Stamping Co., 
week announced election of 
following officers: F. Cyril 


\ 


! 


Toledo, 





ast 
the 
jreenhill, president; Alvin E. See- 


Cole Made District Manager 
{t Bridgeport by Mack 

Appointment of Edward F. Cole | 
as district manager of the Bridge- 
port, Conn., branch has been an- | 
nounced by A. C. Fetzer, vice | 

resident of Mack-International. 
He returns after serving with th> 
. Office of Defense Transportation | 
for the past three years. 

He joined Mack in 1939 as a} 
salesman. Cole will make his head- | 
quarters at 3240 Fairfield Ave., 
Bridgeport. 


man, executive vice president and 
treasurer; Harry F. Smith, vice 
= resident in charge of manufac- 
turing; George J. Bleim, vice pres- 
turing: George J. Bleim, vice pres- 
_— dent in charge of purchasing; 
George F. Medill, secretary, and 
DeWitt L. Mielke, assistant treas- 
I irer and assistant secretary. In 
iddition to Greenhill, Seeman and 
Medill, Roy Kraft was elected a 
a director. 
Greenhill] stated that the firm 
= 1as a large backlog of orders and 
expects to increase the number | 
f employees 15 percent. 
— * * * | 





* * * 


Bliss Heads Financial Unit 


Df Graham Subsidiary 

Harold E. Bliss has been ap-| 
pointed assistant secretary and 
assistant treasurer of Graham- | 
Paige Motors Corp. in charge of 
the financial department at the} 
company subsidiary in Warren, 
O., the Warren City Mfg. Co., Jo- 
seph W. Frazer, chairman and 
president, announced last week. 

Bliss was formerly a senior ac- | 
countant with the firm of Haskins | 
& Sells, public accountants, and 
served from 1941 to 1943 as staff | 
assistant to the controller of Amer- | 
ican Steel & Wire Co., Cleveland. | 
He was supervisor of ordnance | 
“ accounting for three years at the | 

Crucible Steel Co., Harrison, N.Y.., 
Wand from 1938 to 1940 was chief | 
accountant with Aircooled Motors 
Corp., Syracuse, N.Y. 


Imperial Oil of Canada 


Promotes Hewetson 
Henry H. Hewetson, vice - presi- 
‘pident, was elected president of Im- 
perial Oil Co., Ltd., Montreal. He 
succeeds R. V. Lesueur, who died | 
Wiast month. 
Other elections elevate Frank W. | 
wm Pierce, director, to the chairman- 
ship of the board, an office that 
Mr. Lesueur also occupied and J. 
“—R. White, director, to the vice-| 
presidency, where he will succeed | 
C. A. Eames, who will retire short- 
Saly. F. G. Hall, general sales man- 
ager, was elected a director. 
* * 


“Silber Completes 50 Years 
With R. L. Polk; Retires 


Charles R. Silber, vice president 
of R. L. Polk & Co., directory 
~— publishers, celebrated his fiftieth | 
’ anniversary in the city directory 
business Nov. 11. At that time he 
announced his retirement. Silber 
rose from office boy to vice presi- 
dent. 

Trained under the first Ralph L 
Polk, he advanced from office bo} 
to a clerkship in 1897, became & 
cashier in 1900, accountant in 
1911, general auditor in 1916, and 
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land as sales representative 
the northern Ohio area. 

He has had extensive experience 
in the tire recapping field, from the 
manufacturing, retail and whole- 
sale standpoints. 


was associated with Carl L. Norden, 
Inc., of New York, in the capacity 
of chief materials engineer. 


Virginia and into eastern Pennsy]l- for 


vania. He was formerly manager 
of industrial sales in Cleveland. 
* * * 


Joins Westinghouse 


James C. Whyte, who directed 
chain store sales for Congoleum- 
Nairn, Inc., Kearny, N. J., since 
1924, has been appointed manager 
of chain store sales for Westing- 





R. W. Kuykendall, former man- 
ager of the B. F. Goodrich store 
lin Enid, Okla., has been appointed 

The appointment of U. R. Jaeger | special farm tire representative of 
as sales engineer in its New York |B. F. Goodrich Co., it was an- 
district, has been announced by R. | nounced last week by J. EF. Powers, 
G. Tessendorf, sales manager of the | manager of the truck and bus tire 


| 
| 
| 


* * 


in 1925. 
as elected a v 
k 


In 1928 
ice president. 


* 


he 





Benson Goes to N. Y. 

















eC 
1 ston Cooper as manager of | Harry J. Benson has been ap- — ee. een SS. Rereer, industrial division of Aluminum In- | department. 
h branch at 3180 E. Jefferson. | pointed sales promotion manager |!#™P sales manager, announces. dustries, Inc. Cincinnati. A grad- | 
| . g hy ‘Taniian oo a for the eastern region of Libby- i a es uate of Renssalaer Polytechnic In- Robert P. Kenney, formerly man- 
tional anes oF Trat of Owens-Ford Glass Co. His head- Wheeler Promoted stitute, Jaeger spent several years |ager of international service, has 
ae Indust: - raining | quarters in New York cover all} Pennsylvania Rubber Co., Jean-|with the Continental Can Co., and | been made manager of interna- 
\ aa in _ iuhomebiis ted con tes a ae states and ex-|nette, Pa., announces the appoint-|the Pure Food Co., in engineering |tional sales of B. F. Goodrich 
_——ap C -|}tend south as far as é J re- | desi y i rg eo 'Chemical Co., Cleveland. 
‘ess since 1925, Cooper joined the - = eS northeastern’ ment of R. W. Wheeler of Cleve-! design work. During the w ur hs ( homic ul ¢ oO le velanc 
ps branch in 1937. He has served in 
Maee@everal executive capacities. The LIVESTOCK FARMERS-THE BACKBONE OF AMERICA’S FARM BUYING POWER 
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Pay Day at He // Vathet 


the most consistently prosperous in agricultural 


OGS. the “mortgage lifters” of other days, 
now add up to just plain Buying Power 
and plenty of it. | 
Take, for a typical example, the 190 purebred 
Hampshire hogs pictured above. Marketed at 
Kansas City by John W. Smith, progressive 
stockman of Clinton county, Missouri, they 
averaged 332 pounds and brought $14.55 per 
cwt. for a neat total of $9,178.14. 
Earlier, 43 beef cattle from the same farm sold 
for $6,207.50, poultry and cash crops of wheat 
and soy beans brought additional income, there 
are more cattle in the feedlot and a new crop 
of pigs is growing into money. 
Because livestock farming is efficient farming, 
those engaged in it are the most substantial and 


; ; GENERAL OFFICE: UNION STOCK YAROS, CHICAGO 9, ILLINOIS 
CHICAGO DAILY DROVERS JOURNAL @ KANSAS CITY DAILY DROVERS TELEGRAM 
OMAHA DAILY JOURNAL-STOCKMAN @ ST. LOUIS DAILY LIVESTOCK REPORTER 


THE - PUBLICATIONS - OF - THE - LIVESTOCK - INDUSTRY 


America. In every community the livestock 
farm is conspicuous for its large acreage, fine 
home, modern buildings, up-to-date equipment, 
good livestock and superior crops. 


Issued daily from the four basic livestock mar- 
kets, The Corn Belt Farm Dailies provide an 
unparalleled service vital to the production and 
marketing of our annual six billion dollars 
worth of cattle, hogs and sheep. These publi- 
cations each sell for $5.00 a year. They are 
thoroughly read every day by people with in- 
fluence and buying power—livestock farmers. 


This is the most valuable circulation in the agn- 
cultural field! 
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a ae ae el ae 


oe To automobile dealers who may ask “‘What 
kind of a genuine Nash parts supply system will 


Nash provide?” . . . here’s the answer. 


On the map you will see a photograph of the 
Nash-Milwaukee Central Parts Depot and, 
indicated by stars, the location of 28 other 
adequate Service Zones and Nash Parts 
Depots . . . each so situated that every 
Nash dealer in the United States will be within 
overnight delivery range of at least one depot, 


completely stocked by Nash parts and accessories! 


This system of strategically-located, genuine Nash 













Parts Depots is the third phase of an aggressive 
manufacturing and sales program that means 
(1) Nash will produce (and in volume 3 times 
greater than our 41 peak) the two advanced, 
economical, dependable, big cars—the new Nash 
“600” in the low-price field and the new Nash 
Ambassador in the medium-price field. 


And (2) this volume will be distributed through a 
selected number of dealers under a Nash 











franchise based on the policy of fewer dealers 

with more sales and more profits per dealer. . . 
not only in the coming boom years... but for 
life! 








That is why to important automobile dealers “all 
over the map”’ it is becoming increasingly plain 
that ... ““You’ll be Ahead with Nash.”’ 


NASH MOTORS 


Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 





/ 


YOUU BE AHEAD WITH 





Tune in Nash-Kelvinator’s hit musical program Wednesdays 
10:30 p. m. E.S.T. ¢ 9:30 p. m. C.S.T. * 8:30 p.m. M.S.T. 
7:00 PD. m. PS.1. . Columbia Broadcasting System 
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English Named Dealer 
At New Rochelle 


Jerry English has opened a di- 
rect dealership for Chrysler at | 
New Rochelle, N. Y., in the build- 
ing formerly occupied by Harvey 


| 
| 
{ 
| 


Jerry English & Sons, Ine. The 
two sons will join the dealership 
upon release from the Army. 

English has been with Chrysler 
since the corporation was _ start- 
ed. Before that he was with Max- 
well. For the past six years he 
has been director of service fo’ 
the Chrysler New York Co. 

+ * * 


Nash Dealership in LaPorte 


Formed by Baumgartner 
Zaumgartner Motor and Supply 

Co. has been formed at LaPorte, 

Ind., with Carl R. Baumgartner, 





, 86 foot cement block building to 


| Hedges of Indianapolis 
A. Turnure. The firm name is|Named Pontiac Dealer 
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house its display rooms, office, 
shop garage, and complete serv- 
ice station. 


* + ‘ 


John Hedges has been named 
Pontiac dealer at Indianapolis. 
He is erecting a new building at | 
3215 E. Washington St. at an es- 
timated cost of around $140,000. 
Occupancy of the building is ex-| < 
pected by Jan. 1. The building | ; 





will be of one-story construction] © 


PROPOSED Ol STATION FOR 


and will be finished in Bedford); ™ ' Ee CRAIG OlL COMPANY: 
stone, with 16,800 square feet. | a : . gi LOS ANGELES CALIFORNA ti “— 


| 
The showorom will have a six- | 
| 


° rea 
car capacity. GROUND. WAS BROKEN in Los Angeles last week for the largest service station in the world. To be erected withh@ag@ - 
Other officials of the firm, ! the next 90 days, it will be a 24-pump station covering more than 50,000 square feet and providing all of acces- 
Hedge’s Pontiac, will be Harry sories and complete services for motorists. Craig Oil Co., now operating seven stations in Oakland with three more - weste 
ee: “pepsin ¥ | be opened by Nov. 1, is constructing the ultra-modern motoring service facility. Covering the entire block between Hig se 
Hayden, office manager; Edward | land and Citrus avenues, Carling Way and Wilshire Blvd., it will cost nearly $100,000, according to John W. Craig, presQaarne 
Hause, service manazer; Harold ident. Craig formerly operated more than 100 service stations in Pennsylvania but came west five years ago after dis- eral 








John E. ee and —" W. aoe, | Suhr, service foreman: Tommy posing of his eastern properties and established his business in Oakland. He 
Se ea parts manager; and . man 
will have the exclusive Nash deal- : : : is opening a Chrysler - Plymouth ter (Chrysler - Plymouth) with an 
ership for gh hi and ae cae ee eee oe ee vinci in Huntington, Ind., Dealers Prepare whom be Bad heen aescciatec CO i: 
county, except Michigan City, an e av y. ; : — seven years. . ict 
will operate the Sinclair bulk Chrysler Dealership ctl = anal at Gee dae For New Cars oe Ce 
plants at LaPorte and Michigan! R, W. Olinger, B. C. Byrd, Homer!|They will operate it in another G Full Ownership we 
City. Cox and Gayle Canter, owners of a!| building separate from the auto- In Albany, ya. Following the death of his part- wer 
The firm is erecting a 90 by! corporation, as yet unnamed, which! mobile agency. ALBANY Ga —» Dealers axe | 8%: J. Kullman, James Healey hag. itt: 
ements wtiahaihin aa making extensive preparations for | 2¢auired full ownership of th ; he 
the receipt of new cars. Healey - Kullman Motors Co. 1 \fot 
J. L. Sloan, manager of Dough- ‘at aaa baa deal a Josqg. nit 
erty County Motors (Dodge-Ply- io tear Steters Ga. : 
mouth), said that $10,000 has been 5  - = : i 
spent in improving and remodel- . . 
ing the building now in use. These Jahns Named by De Soto 4 
improvements include the addition H. E. Jahns, 506 Michican Av 
of a parts department, new ma-| South Bend, has been named D& ™@ 
chinery and a newly enlarged and | Soto-Plymouth dealer in La Porte, ~ 
remodeled service department 100| Ind. Jahns has been in the autcyrmg 
x 150 feet in size. mobile business for several years. 
Salter-Phillips Motor Co., man- * * . 
aged by J. C. Phillips, has redec- Jones Starts Building 
orated and remodeled its quarters. A new building to be used for © cha 
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Miller Motor Co. (Buick) man- 
aged by Oscar Miller, which was 
organized only a few weeks ago, 
has taken over a large building 
and converted it into a _ place 
which has adequate display room 
37x40 feet and a shop 60x75 
feet. 

Motor Sales and Service Co. has 
added seven returned veterans to 
its mechanical staff. 

Albany Motor Co. (Chevrolet) 
has opened a huge new mechani- 
cal and used car department. W. 
W. Bennet, a returned veteran, 
has charge of the mechanics. 

Brick walls are rapidly going 
up on N. Jefferson street for a 
firm which will handle Plymouth 
and Chrysler cars. 

* * * 


House, Trenery Purchase 
Land for New Building 


The first outlay of an estimat- 
ed $100,000 expenditure has been 
made at Richmond, Calif., by 
Wiley House and Ray Trenery in 
their initial step in opening a 
dealership for Willys. 

They have purchased a lot 96 
by 115 by 185 feet at Macdonald 
and San Pablo avenues. Work on 
a building to house a_ garage, 
salesroom and service and parts 
departments will commence soon. 
Trenery is reentering the automo- 
bile business, following his dis- 
charge from the Army. House 
has prior dealer experience also. 


Standard Motors in B. C. 
Acquired by McLean Bros. 


Standard Motors, operated for 
several years at Port Alberni, B. 
C., by Fred McLean, has now 
changed its name to McLean Mo- 
tors (Buick-Pontiac), and will be 
operated jointly by Fred and 
Hugh McLean. 

The premises have recently been 
modernized and new automobile 
and service equipment installed. 
Complete equipment for handling 
body, fender repair, paint shop 
work and general overhaul has 
now been provided, it was report- 
ed. 


New U. C. Manager 
Ed Franklin, president and gen- 
era] manager of Van Ness Motors, 
Inc. (Oldsmobile), San Francisco, 
has announced the selection of 
William Kruse as used car man- 
ager. Kruse leaves J. W. McAllis- 


conditioning new cars and re 5 
conditioning used models has been 


started by George R. Jonegy | ic! 
(Chrysler), Spokane, Wash. It im e' 
located across from his present 3 pe! 
location. >a rf 
* * + 2 a 
Falls Dealer to Build 3 = 
Falls Garage Corp. (Chrysler™-™™ r 
Niagara Falls, N. Y., is planning || ™~ 
an addition to its facilities. = 2. 
* * * 
hi 
Morris Named Manager a : 
K. E. Morris of LaPorte, Ind., ha§ , an 
taken over management of Econ- 
omy Chevrolet Corp. at Michiga@<& lu 
City, Ind. He has had several years 
of experience with the Chevrole 
Co. in the wholesale and retail busi 
ness and has been with the Mitchell |] 
Chevrolet Co. for three and a hal || 
years. “| 
* * + } ra 
Now It’s Crosby Co. = < 
The name of Packard-Buffalo, fe 
Inc., 2550 Delaware Ave., Buffal 
has been changed to J. C. Crosh@r \ 
Co., Inc., it was announced last 
week by J. C. Crosby, president, — - 
“Our management and personne 
is the same as has been identified F 
for the last 10 years with Packardgm —4 ; 
Buffalo,” he said. ’ § 
* 7” a 


J. J. Robson is with the Springg 
field Buick Co., Springfield, III, 
after several years absence in t 
war work. Robson first joined t@=<= 
Buick sales organization in 1933 
and remained until 1941. 

* * * --> 

Out of the Army Air Corps now, 
Jay Cunningham has his feet bacjgp 
under his old desk at Earle CG 
Anthony Inc. (Packard), head- 
quarters in San Francisco. He @— 
auditor for the company. 

* * 4 


— 


John Lazarou (Chrysler), Me@}—- 
ico, Me., is planning addition of 
furiher space. The firm recently. 
added approximately 1,000 sqaulT 
feet to its building. 


* 


S) 
John Mi. Way has been appoint= — 
ed provincial manager of Nash 
Lafayette Automobile, Ltd., 41@) — 
St. Catherine St., west, Montreal. 
He was formerly district manage 
for Industrial Acceptance Corp@te= 
Ltd. 


* * * 
\ 


Frank A. Gerig has purchased 
the brick building at Sixth and 
Clinton Sts., Arkadelphia, Ark., an@ 
will convert it into an automobile 
dealership. 















rnold Slated for President 


‘| New Nash Mich. Co. 
DETROIT. C. L. Arnold, as- 
stant general sales manager of 
Py sh Motors will become president 

the Nash-Michigan Co., distribu- 
j 














ov of Nash cars in Michigan, effec- 
j e Jan. 1. H. C. Doss, vice-prosi- 
nt and general sales manager said 
‘hat no successor has been selected. 
Arnold is forming a partnership 
vith Charles Abbott and Howard 
Bauer to handle wholesale distri- 
ution of Nash cars in the Mich- 
ivan territory formerly served by 
Nash Detroit, Inc. The latter com- 
any will concentrate its activi- 
ties 


- 













\rnold joined Nash in 1936 as 
western sales manager, later bo- 


a ng promoted to assistant gen- 
eral sales manager. 
S He has been in automotive 


manufacturing and sales for 35 
vears. Starting with the Ford 
a fotor Company in 1911 as as- 
sistant branch manager in Pitts- 
burgh, he successively was pro- 
1oted to assembly plant man- 
iger for Ford plants in Houston, 
ry ittohuree and Chicago. Later 
' he was associated with General 
} Motors. He is a_ graduate of 
‘niversity of Pittsburgh. 


* * * 
udson Jones in Des Moines 


| Lists Three Staff Changes 
wef! Three staff chanzes by Hudson 
her Jones Automobile Co. (Hudson), 
4) Jes Moines, Ia., were announced 

ast week by Harry Peverill, sec- 

retary. The changes include the 

eturn of J. Frank Livingston as 
, assistant retail sales manager, in 
= charge of Hudson sales. 

Joe Clair, a new addition to 

‘the firm’s staff, is wholesale dist- 
5 ict representative, and Raymond 
e ew is appointed field parts su- 
| pervisor. 


* * * 


al Runnels of Berkeley 


@rlarges Showroom 

Tal Runnels (DeSoto-Plymouth), 
Berkeley, Calif., has moved into 
Mew quarters here. The dealer- 
ship is remodeling the building 
provide a large showroom 
and service department. 

A used car lot adjoins 
uilding. 
















the 


* * * 


Lempco to Sell Parts 


Lempco Products, Inc., Rich- 
ond, Va., has been granted a cer- 
cate of authority by state corpo- 
ration commission to sell automo- 
give parts. Maximum capital is 5,000 
\Sares common and $100,000 pre- 
ferred stock. 

















* * * 
rr and O’Meara Complete | 


Eirst Unit; Plan Others 

Orr and O’Meara (Chrysler), | 
Hlizabeth City, N. C., have com-! 
eted the first unit in its pro- | 
gram. The building is 60 by 90} 
eet. This will be followed by a 
owroom, 75 by 75 feet. The en- 
tire program will cost about $100,- 
0, it is said. 

R. T. Orr formerly operated a 
arage in Detroit. F. J. O’Meara 
Was formerly a Chrysler division 
district manager. The firm has 
ggade an effort to obtain its me- 
anics largely from among hon- | 


orably discharged veterans. 
- * x + } 


Yew Building Planned 


“wy Dealer Ream 
Ream Motor Co. (Chrysler), | 
ariton, Ia., soon will start con- | 
ruction of a building, 65 by 120) 

feet, on a lot a block long and 

—™lif a block wide. 

The location is on highway 34| 
near the edge of the city. 


— %* * 


Presnell of Cleveland 


med Dealer for Nash 
Presnell Motors, 3858 W. 25th 
Cleveland, is a new Nash 
saler. Harry Presnell proprietor, 
was associated with General Mo- | 
—smrs for nine years. 
“Its headquarters will cover 70 
by 210 feet. The building is being 
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modernized throughout, with spe- 
cial emphasis on the service and 
painting departments. 


+ 


Hudson Dealer in Flatbush 
|Buys Brooklyn Building 

_ Flatbush Hudson Sales and 
Service Co. has purchased the 
one and one-half story building 
at the northwest corner of Ave- 
nue H and Troy Ave., Brooklyn, 
ING ee 

The new location will be con- 
verted into a service station and 
sales room. 


* * * 








tailing ji i ° 
ie retailing in the Detroit | 4 Dealers in Ga. 


Announce Plans 
For Expansion 


Among expansion plans listed 
by Georgia dealers last week, 
Yarbrough Motor Co. (Stude- 


baker) in Atlanta announced that 
it is starting construction of a 
$150,000 building. John E. Yar- 
brough, president of the firm, said 
the building will be located on 
W. Peachtree St., N. W. 


He added that the structure 
would contain 28,000 square feet 
of enclosed space and that 10,000 
additional square feet would be 
devoted to a court and roof park- 
ing space. 

At nearby Hapeville, A. B. Jack- 
son, president of Hapeville Auto 
Co., has revealed plans for a one- 
story sales building estimated to 
cost $60,000. It will have brick 
walls with reinforced concrete 
and structural steel frame. 


In Marietta, a contract has 
been let for the construction of 
a new sales and service building 
for Victory Motors, Inc., headed 
by Edgar Anderson. Cost of the 
building was not given. 


Chevrolet Sales & Service Co., 
in Griffin, Ga., is negotiating for 
a contract for construction of a 
new building. It is expected that 
the contract will be let in the 
immediate future. 

* * % 


Conrad Motors to Handle 


25 Counties for K-F 

Buck Conard Motors, 529 Fourth 
Ave., Huntington, W. Va., has been 
appointed by Kaiser-Frazer Corp., 
as distributor and direct dealer 
for Kaiser and Frazer cars. 

George H. Conard is owner and 
manager. He has been actively en- 
gaged in the salle of automobiles 
for the past twelve years. For the 
last three years he has owned and 
operated a used car dealership. 
Kaiser-Frazer has assigned the 
firm 25 counties in Ohio, Kentucky 
and West Virginia. 


In Old Va. 
Chrysler Dealers Build 


For New Business 

Bight of the 25 associate dealers 
under McKimmie Motor Co., Ine. 
(Chrysler), Richmond, Va., are pre- 
paring for the increase In sales, 
parts and service business antici- 
pated with the production of the 
new cars. ; 

Each is either constructing new 
buildings or altering and redecorat- 
ing its present location, according 
to Charles G. McKimmie, president. 

* ” x 


New Building for Davi 


Ready About March I 

Sal A. Davi (De Soto-Plymouth), 
at Pittsburg, Calif., has announced 
plans for construction of a $25,000 | 
building for sales and service. 

It will be a one-story structure 
100 feet deep with a 65-foot front- 
and will be ready for occu- |} 





i 
| 





ace 
age 


| pancy about March 1. 


New Location Acquired 


Hamilton Motor Co., General Mo- 
tors dealer at Burlington, Ia., will 
move to its location, 600 S. Main 
St., about the first of the year, it| 
was announced last week by Oliver | 
Hamilton. | 

The building, with a frontage of 
120 feet and a depth of 117 feet, | 

















UPTOWN CHEVROLET IN Pasadena held a dinner for its employes te 
mark the start of work on a $50.000 addition to the dealership. This company. 
owned by John E. Wilks, had its plans all ready so that actual construction 
could be started as soon as the necessary materials were available. The addition 
of the 15,000 square feet of floor space provided by the new building will 
bring Uptown’s total area of service facilities to nearly 2% acres. Key men 
of Uptown’s staff of 100 are: Lewis Shingler, general manager; Horace Terrell, 
general sales manager; George Torgerson, used car sales manager; Homer 
Bell, service manager; Lyman Theal, service sales manager; Ferris M. Wakeley, 
sales promotion manager; Chet Chellew, shop foreman; Sid Curnow and Lee 
Greene, parts department; Ramon Paget, controller; Willard G. Burnett, office 
manager and Harry Allerdings, truck sales manager. 








announced last week a policy of 
welcoming former employes from 
the armed services by putting them 
on the payroll the minute they 
walk in the door and then giving 
them a 30-day vacation immediate- 

John Schleifer (Chrysler), in |ly. Schleifer is spending $40,000 to 
Southern California since 1922 when | extend service facilities and will 


he handled Maxwell and Chalmers, 'triple parts and service depart- 


will be remodeled and modernized 
for sales and display rooms, parts 
and service departments. 

a * + 


GI Joe’s Friend 





Omaha 


[set 





Yes, I Am a Back Seat 


. and proud of it, too. Every day, I steer 
a course for some 210,000 families—every 
other family throughout all Nebraska and 


southwestern Iowa! 
To 


drive 

They travel about in all makes of auto- 
mobiles recommended by me. Use gasolines 
and oils they’ve read about in my pages. 
Purchase batteries and accessories and auto 


: , Helps give 
parts from dealers I’ve told ’em to see. 


your 


But there’s more to this story than the 


This same 
fact that these customers buy where I steer 


space 





| las, 


into 
get in touch with our national advertising 
department today. 


ads more 





33 
j}ments. He will have over 40,000 
square feet at his dealership in 


Bl Huntington Park, Calif. 


* * a 


Berder Motors Alters 
Border Motors (Chrysler), Doug- 
Ariz., is remodeling its re- 
cently purchased building. The 
structure covers 100 by 150 feet. 


Adds Body Shop 
F. J. Ritter, of Motor Service Co. 
(Chrysler), Santa Paula, Calif., is 
planning to install a fender and 
body department in a building he 
|has purchased directly across the 
|street from the dealership. 





+ * * 


Main Motor Moves 

George Doyle, president of Main 
Motor Sales (Studebaker), Roches- 
ter, N. Y., announced last week 
that the firm is now located at 302- 
306 East Ave. The new location has 
10,000 square feet of floor space 
with special facilities for servicing 
and parts departments. 


* * * 
Pulaski Motor Co. (Chevrolet) 
has moved into the DeLamar 


building, Hawkinsville, Ga. 


Driver! 


$1,510,085,000 annually. It’s a stabilized in- 
come, because this area has virtually no re- 
conversion problem! 


this rich, active market, 


SPLIT RUN PRIVILEGE—NO EXTRA COST! 


local interest. Names of 


your country dealers can be placed at bottom of ad 
in Morning World-Herald 


for our outstate readers. 
in the Evening World-Herald will 


earry your Omaha-Councll Bluffs dealers’ names. Thus 


‘em. They buy with a big income over you increase the effectiveness of your sales message. 
™\ 
-fy iy 
hy _ ¥) 
COVERS NEBRASKA AND S.W. IOWA): Se 
| ate 
First Edition of One YG lhe Hallion Great Heuwspapers 





FRE World - Herald 


1945 Consumer Analysis. 
Contains valuable data 
on trends of the Greater 
Omaha Market. Write 
National Advertising 
Dept. on your business 
letterhead. 
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OWNERS AND OPERATORS OF 


Net Paid Circulation October, ’45—Daily 211,023; Sunday 


TATION KOWH 


National Representatives, O'Mara & Ormsbee, Inc. 


New York, Chicago, Detroit, Los Angeles, San Francisco 


213,782 
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“BEST-BET SALES CITIES”’—True Storvy’s 


weekly fact sheet on reconversion sales in 184 cities 
charts retail business conditions week by week 
comparing today’s levels with those of last vear 


and prewar 1939, and forecasts retail sales for the 


p 
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\ Page 95 —True Story Homema 
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Here's how True Story’s circulation paralleled retail sales up and down in the country's 24 biggest cities. 
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San Francisco 
Milwaukee 
Buffalo 

New Orleans 
Minneapolis 
Cincinnati 
Newark 
Kansas City 
indianapolis 


next four weeks. Airmailed every week from New 
York. Write for free weekly subscription on your 
business letterhead. True Story, 205 East 12nd 
Street, New York 17, N. Y.., Headquarters for 


Wage Earner Information, 
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The Browns haven't the slightest idea of their importance to you. 

They do not know that the new car they have at the top of their shopping list adas up to millions —10 millions * 
of them want to get a new car, 30% of them within a year. America’s wage earner families like the Browns 
are 17 million strong! The Brown family eats well, dresses well, takes special pride in their home, but they 
are not aware that their grocery order is America’s biggest; their clothes closet is America’s amplest; or 
their total buying of the everyday items of consumer goods is figured to break sales records for all time. 
But their importance to you is this: it is not enough that they alone have the numbers and the saved up 
billions of dollars...it is not enough that they are the only market big enough to choose, use, buy and pay for all 
that America can, will and must produce to keep American industry in the black. They have to be sold and 
sold like they have never been sold before! The next step is yours...to make them step up to the counter 
and say, “O.K., we'll buy it.” 

The Browns and the millions of wage earner families like theirs have the right of choice and the make of car 
they choose will determine the big-volume leaders of 1946 and the years to come. 


So drop in on the Browns—and the millions of their kind. 


True Story will open the door in a wide welcome for you. For here True Story is a member of the family— 
not mere magazine “reading matter.” Every page is dedicated to their deepest interest, hopes, aspirations— 


not their idle curiosity for fascinating facts. 


They know the voice of True Story—know it well for 25 years. It is their own. That is why your advertising 
finds in True Story the greatest single power to influence and sell Wage Earner America. 


*Macfadden Division of Marketing and Research 


1 Select the better-off, better-living 
s wage earner families that are =>» 


Only True Story can give you an inside track to these 
better-than-average wage earner families! 


For more than a quarter century, editorial planning, direc- 
tion and research have aimed True Story at the wage 
earner families on the way up. Does True Story get them? 


In prewar 19-40, research* showed True Story readers to 
be 29°% better off than average wage earners. No wonder 
they owned 36°% more automobiles; 15%) more electrical 
appliances; bought 6°%% more toilet goods, and 9% more 


clothing. 

Now, with wage earner spending power far beyond that of 
1939, make sure your advertising is cuncentrated among 
the better-off families who get the lion’s share of every 


dollar paid in wages. 


*Li-city, 2000-interview report: “Work — By-product of Defense.” 


FOR 25 YEARS THE WAGE EARNERS’ FAVORITE MAGAZINE it IN 


earners 





2 concentrated wherever wage earner 
e payrolls are best and buying is brisk. 


True Story automatically ups advertising power to 
match rising retail buying ... concentrates that power 
in “best-bet” sales cities. 

Reconversion is creating extra sales opportunities daily. 
These opportunities are as important to True Story as to 
you. For like yours, True Story is a “brand” sold across 
the “counter” too. 


True Story “majors” in newsstand distribution. In 25 years 
True Story has learned how and takes advantage of every 
opportunity to shift copies at the drop of a hat to wherever 
retail buying is on the rise and more copies of premium- 
priced True Story can be sold. 

A staff of 27 traveling men, over 2000 field men, working 
through more than 700 wholesalers shifts thousands of 
copies of True Story daily to areas of quickened demand; 
city to city, even within city limits. 


3 
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double sales advantage 


advertising to wage 








37 





p MAKE [HO VOOR BICCEST YEAR / | 































36 


9,000 Veterans 
Training to Be 


Ford Dealers 


DEARBORN, Mich. Approxi- 
mately 5,000 World War II vet- 
erans are working for Ford dealers 
under an “earn - while - you - learn” 
training program intended to qual- 
ify them to head dealerships of 
their own, it was disclosed last 
week. 

Dealers of the Edgewater (N. J.) 
and Dallas (Tex.) branches lead in 
the veteran cooperation, which now 
benefits 4,460 young men in the 
nation, Edgewater lists 264 and 
Dallas 205. Substantial employment 
also was reported from the Atlanta, 
Los Angeles, New Orleans and 
tichmond branches. 

Accepted applicants become part 
of a dealer’s regular organization 
and get training in all phases of 
sales and service. The veteran] — 
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“How is it on oil?” 





takes his choice of the office or} partments of the dealership, and, ent departments to recommend 


parts departments. He gets full pay 
in his apprenticeship. 
As a veteran gains experience, he 


. ae ro business. 
finds additional opportunities to 


once fully qualified, may share the|him, he becomes a candidate for 
direction and management of the|Tegular Ford, Mercury and Lin- 


coln dealership vacancies along 
with key men now employed in 


learn the operations of other de- Then, with knowledge of differ- |the Ford organization. 





War End Held Cause... 


GM Sales and Profits 


Drop in 3 rd 


NEW YORK.—After paying reg- 
ular dividends of $2,294,555 on the 
preferred stock, there remained in 
the third quarter of 1945 net in- 
come of $34,497,229 for the com- 
mon stock of General Motors, 
equivalent to 78 cents per share 
on the average number of common 
shares outstanding, compared with 
90 cents per share for the third 
quarter of 1944, Alfred P. Sloan jr., 
chairman, reported last week to the 
more than 426,000 GM stockholders. 

Sloan reported that volume of 
sales dropped in the third quarter 
as a result of the termination of 
the war. The decline from the sec- 
ond quarter of 1945 was from $992,- 


231,648 to $588,987,045, or 41 percent. | 


Before deducting the provision 
for taxes, profits resulting solely 
from current operations dropped 
about 70 percent. Sloan reported 
that the three factors responsible 


How UP-TO-DATE are you on ALUMINUM? 











Battle-Tested R.30/ Makes Box Cars 


FEW ALUMINUM ALLOYS ever enjoyed the instant, soar- 


ing success of R301. 


Developed by Reynolds metallurgists . . 
barely a year ago .. . today, it armor plates the Douglas 
. cuts hundreds of pounds of dead weight from 
Superforts ...and—last, but certainly not least 
its tough, rugged strength to box cars designed by 
Reynolds, and first to win the coveted Association of 


A-26.. 


American Railroads approval. 


What is R301? Today's airplane armor plate, R301, 
is tomorrow's great sheet and plate alloy. Combines a 
typical tensile strength of 60,000 p.s.i.; superior worka- 
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wt 


A. A. R. APPROVED! Today 
Reynolds-designed aluminum box cars 
approved by the Association of Ameri- 
can Railroads, are in use by The Alton, 
the Rock Island, the Minn. and St. L. 
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bility; good corrosion-resistance in all tempers, together 


with excellent spot-welding properties. 


Where will it be used? R301 will be used wherever 
there's need for light, tough, corrosion-defying sheet and 
plate. See catalog in Sweet's or write for Catalog 100-A 


lends . « - Reynolds Aluminum. Its Important Role in To- 


morrow’s Products.” Special Bulletin 50-A, featuring 
R301, also available. Reynolds engineers will gladly 


work with your engineers. Offices in principal cities. 


Keep your dollars fighting . .. Buy More War Bonds 


Phone nearest ... or write Reynolds Metals Company, 
Aluminum Div., 2539 South Third Street, Louisville 1, 
Kentucky. Consider Aluminum . . . Consult Reynolds. 


| 
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Quarter 


for the decline were the provision 
| for the year’s excess profits tax; 
the application of the corpora- 
tion’s profit limitation policy, 

and accounting for expenses in- 

cident to reconversion. 

Net income, including the un 
|/sual items of income and afte 
| providing for taxes in the amount 
of $123,977,000, for the first ni 
months of 1945 amounted to $147,- 
749,167, compared with $124,997,304 


for the first nine months of 1944 


After paying regular dividends of 
$6,883,665 on the preferred stoc 
net income available for the com- 
mon stock for the first nine months 
of 1945 amounted to $140,865,50 
equivalent to $3.20 per share o 
the average number of common 
shares outstanding during the firs 
nine months’ period. 

Total payrolls in the third 
quarter of 1945 were $213,445,553, 
compared with $302,067,087 in the 
previous quarter and $333,028,752 
in the third quarter of 1944. In 
the first nine months of 1945 
total payrolls amounted to $833,- 
680,561, compared with $1,047,226,- 
616 for the corresponding period 
a year ago. 

The decline in employment and 
|payrolls between the second and 
third quarters reflects the heav 
cancellation of war contracts after 
the Japanese surrender. 

Reporting also that physical re 
| conversion of GM peacetime manu- 
facturing facilities in more tha 
/100 plants is well underway an 
proceeding satisfactorily, although 
material shortages and work in 
terruptions over the country during 
the third quarter had slowed up 
| production of peace products to 4 
|considerable extent, Sloan stated 
| that, barring further delays, it was 


of cars in limited quantities to 





ber, would increase rapidly. 
“With the start made, produc- 


tion should be built to full capacity, 


|as rapidly as possible,” he said! 
| “But the rate of production will 


depend upon (a) the ability of them 


,corporation to continue uninter- 
| rupted operations and (b) the abil- 
|ity of its suppliers to continue t 
| produce the essential supplies, ma- 
terials and parts. It should be 
| recognized that the whole situation 
|is filled with uncertainties. 
| “Despite satisfactory progress 
in the reconversion of physical 
facilities, material shortages and 
| work interruptions during the 
third quarter slowed up produc- 
tion of peace products to a con- 
siderable extent. 
“For example, production in one 
|GM division during September was 
reduced about 60 percent below, 
scheduled volume by strikes in the 
plants of outside suppliers of parts 
and equipment. This division had 
been well underway and had facili- 
ties available to meet its schedules 
and would have met them if ma- 
terials had been available. 
“During September, 11 major 
suppliers of this division were 
closed all or part of the time. 
There were involved such items as 
transmissions, electrical parts, car- 
buretors, gears, wheels, malleable 
castings and brake linings. 
“Other General Motors divisions 
jexperienced similar difficulties in 
maintaining an adequate flow of 
|materials to meet schedules and 
| were forced by the unusual number 
|of strikes in plants of outside sup- 
|pliers to curtail production and 
employment accordingly.” 


‘Plomb Tool Gets 


Fifth E Flag 


LOS ANGELES.—Plomb Tool Co. 
main plant here has just been 
awarded the Army-Navy E for the 
fifth consecutive time. 

While a number of contractors 
serving the army and navy have 


|received the E production award 


once or twice, there is only a 


minute fraction of one percentg 


who have ever received it for the 
fifth time, it is said. 


There are profit-making opportunities in 
AN Want Ads. See inside backcover 


|expected that the initial shipments@® 


|GM dealers, begun in early Novem- 












































Truckin’ 


Dodgin’ 
Rolling Homes 


Farm Facts 


B 


y 
Jack Weed 


oo out to the Dodge Truck 
od plant last week to see how they 
were coming along on _ civilian 
truck production, and to see the 
new additions that are being 
built. It seemed good to see 
trucks in red, black and green 
paint coming down the lines in- 
stead of them being all olive 
drab, and to see some modern 
hood lines instead of the square 
military noses sticking out at 
you all over the place. 


But the lines don’t seem to 
have that old snap and vigor that 
pre-war assembly lines used to| 
have — at least it didn’t appear | 
that way to me. First of all, I} 
just can’t get used to seeing wo- | 
men working together on a truck 
assembly line. Truck making and 
truck driving to me are men’s 
jobs and while I could condone 
women hosterling trucks around 
on deliveries during the war be- 
cause of the shortage of man- 
power and I could understand 
how the plants were compelled 
to use them on the assembly lines 
for the same reason, seeing mix- 
ing of the sexes still doesn’t seem 
right and necessary. 

* * * 


BUT MORE than that, to see 
some of these “free-males” lying 
down on the job — and I mean 
that literally. One gal in a stiffly 
»starched white shirtwaist and 
blue slacks (tailored) seemed to 
have the job of tightening up a 
nut located down under the ex- 
haust manifold on the engine. As 
every chassis came down the line 
she would coquetishly toss a 
small square blanket on the fen- 
der, climb up and drape herself 
— not too unbecomingly on 
the fender, holding her head with 
one hand with elbow braced 
against the top corner of her 
“prayer rug” while she leaned 
down into the engine-well and 
tightened that nut with a wrench 
— and her finger nails were as 
long and as highly lacquered in 
red as a Broadway manicurist’s. 


And I don’t want to imply that 
all workmen on the two lines I 
watched were of the type describ- 
ed — four out of five persons on} 
the line — black and white, male 
and female — seemed to know 
their job, how to do it with the 
least amount of lost motion and 
to do it as it should be done. 

* * 7 

WHILE IT SEEMED, as I 
trod up and down through the 
plant, that the boys in the truck 
division were getting sizeable 
stockpiles built up on practically | 
every major item — Ken Deacon 
pointed out that it only takes 
one little thing like the lack of 
a shiftlever for instance to make 
a line go down. And the truck 
boys not only have to fight the 
normal shortage of parts that is| 

(See TRUCKIN'’, Page 56, Col. 1) 
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Commercial Car News 


A Regular Monthly section for the men who make, sell and service America’s 5,000,000 
Trucks, Buses and Commercial Vehicles. 


Light Trucks Down 78% 
As Strike Tide Mounts 


Supplier-Plant Tieups 
Wrecking Schedules 


Long Delay Seen for Dealers Needing Vehicles to 
Supply Operators Running Outworn Equipment 
At Excessive Costs 


Midwest Group 
Averts Strike 
Of Drivers 


Four-State Contract 


Seen as Pattern 
For Whole Area 


DETROIT. — A new con- | 


| 


tract was written last week | 


between truck operators in> 
four states of the 12-state, 
area and the Central States | 
Drivers council, AFL, which con- 
cedes several wage demands made 
by the union and is expected to 
increase the operating costs of the 
truckers. 


The AFL, after agreeing to the 
new contract, called off its threat- 
ened strike in the Midwest area. 

While the settlement was made 
between the union and operators 
in the states of Michigan, Illinois, 
Indiana and Wisconsin, it is felt 
that the new wage and hour stand- 
ards agreed to will eventually af- 
fect all operators in the entire area. 


Principal increases in the new 
contract include an increase from 
3.7 cents per mile to a flat 4 cents, 
hourly rate increase for over- 
road drivers from 90 cents to 
$1.02, local or peddle rate in- 
crease from 87 cents to $1 flat, 
and double bottom rate increase 
from .0495 to .054 per mile. 


The only so-called “feather-bed” 
regulations obtained by the union 
in the new agreement include a 
cut in layover time on round-trip 
runs from the former 8 hours in 
14 hours to 8 hours in 10 hours 
out time and the lowering of the 
six hour guarantee from 180 miles 
to 160 miles. Vacation time was 
extended from one week with pay 
to two weeks with pay for drivers 
with a five-year work record. 

Negotiations between the union 
and operators in the Ohio area are 
still in progress. Drivers west of 
the Mississippi are still on strike 
with the exception of those whose 
routes run south from the Twin 
Cities into the four-state area. 

With new trucks still practical- 
ly unavailable to the operators 
and truck tires still on the criti- 
cal list, the increases obtained 
by the drivers mean that op- 
erators will face even higher 
operating costs without gaining 
any relief from the war-born 
excessive maintenance costs 
which have already put the op- 

(See CONTRACT, Page 48, Col. 5) 


Diamond T Beg 


Effects of Strikes 


On Production 


Sched- Pro- 
uled duced 
LIGHT 
(5 companies) 
4 months 67,905 
6 months (est.) . .133,257 
MEDIUMS 
(10 companies) 
4 months 
6 months (est.) . .173,230 
LIGHT HEAVY 
(8 companies) 
4 months 14,681 
6 months (est.) .. 23,959 
HEAVY HEAVIES 
(6 companies) 
6,097 
9,136 


22,723 
52,305 


58,404 
102,993 


9,821 
15,561 


4,200 
6,288 


4 months 
6 months (est.) .. 


Truck, Bus Tire 
Production Off 
28.9 Percent 


NEW YORK. — Production of 
truck and bus casings dropped 28.9 
percent in September, the monthly 
tire report of the Rubber Manu- 
facturers Assn. disclosed last week. 

The association attributed the 
sharp decline to four factors: 
heavy cancellations of military 
orders, reconversion difficulties, 
production stoppages due to labor 
problems and the continuing man- 
power shortage. 

The report showed that produc- 
tion of automotive pneumatic cas- 
ings in truck and bus sizes was off 
338,544 units from August. At the 
same time September production 
of truck, bus and passenger car 
inner tubes declined 5.5 percent 
from the preceding month. 

Production of passenger casings 
was on the plus side, up 4.6 percent 
from August at 2,600,089 units in 
September. 

The report covers only automo- 
tive pneumatic casings. It takes 
no account of farm implement, 
motorcycle and bicycle tires, or of 
industrial and solid rubber tires. 
Tables covering production, ship- 
ments and inventories for Septem- 
ber are attached 


ins Output 


In Five New Buildings 


CHICAGO. -— With five new | 
production buildings and almost 
500,000 square feet of additional 
floor space, Diamond T enters the 
postwar market with the most 
extensive program in its history. 
The current line is basically un- 
changed from the prewar design, 
company spokesmen said. It in- 
cludes models from 1%-to-10 tons 
capacity and a range of gross 
weight from 13,500 Ibs. to 50,000 
Ibs. 

Models 404HH, 509 and 614H 
make up the heavy-duty line with 
nominal payload ratings of 1% 
tons, 2 tons and 2% tons, respec- 
tively. The extra-heavy-duty line 
includes the 3 ton Model 702, 5 
ton Model 806H and the 71% ton 
Models 900 and 910. Both of these 
largest models are available with 
dual-drive tandem rear axles for 
extreme loads. 

There is no change in any of 
major features of construc- 


tion and performance. Continued 


|} are the heavy-duty seven-bearing 
| engines. 


Crankshafts have been 


rede 
ana 1! 
inste 
Dia- 
mn in-| 
lu nkshaft | 
journalis : cation, | 
Zollner light alloy pistons, inde- |} 
pendent water pump, | 
recirculating thermostat for | 
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type 
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_THIS IS THE new Diamond T 2'4-ton Model 614H. With five 
tion buildings, Diamond T enters the postwar market with the most extensive | 


program in its history. 


DETROIT.—Approximately 


2 million operators, who have 


been pouring good money down ratholes trying to keep 
their worn out trucks running until they could replace 


them, will have to continue 


their excessive maintenance 


and expenditures for another six months or go without 


trucks. This is due entirely 


truck factories or because 
OPA pricing is working such a| 
hardship on parts makers that | 
they are no longer able to supply 
parts at the OPA maximum level. 
Dealers, who have_ promised 
truck deliveries to their customer 
based on early production pre- 
dictions of their respective fac- 
tories, will have to tell at least 
one-half of these buyers that they 
will be unable to get them trucks 
until long into next year—or later. 

If present shortages, due to 

these strike conditions and to 

the “hold-the-line” price policy 

on automotive parts continues, 

dealers will do well to make no 

delivery promises for the bal- 

ance of this year and _ into 

next, or until the present basic 

problems that beset the indus- 

try are settled. 


A recent check with 17 lead- 
ing producers in the industry in- 
dicates that, while 133,257 ligit 
trucks one-half, three-quarter 
and one ton models were 
scheduled for production the last 
six months of this year, not more 
than 52,305 will be built. This 
means that light truck produc- 
tion will be off at least 78 per- 
cent from original estimated 
schedules. 


It also means that at least 80,- 
952 farmers, retail stores and 
other firms that depend on this 
size truck to take their milk io 
the creameries and produce to 
town, deliver orders to customers 
and in other ways haul products 
essential to business and Ameri- 
can life will be without trans- 
portation units upon which they 
depend for a large share of their 
livelihood. Truck manufacturers 


| were prohibited from building 


these light jobs during the war 
period and the trucks in this size 
now on the road are in a de- 
plorable condition, since all are 
at least four years old. 

The same manufacturers report 
that, instead of the 172,227 me- 
dium trucks, which they planned 
__ (Continued on Page 47, Col, 1) 


nt 
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new produc- 


o—__— 
to strikes in supplier plants, | 


Rules Tightened 
On Certificates 
Under MPR-34I 


WASHINGTON. — Several 
changes have been made in 
RMPR-341, which defines the 
maximum prices for used 
commercial motor vehicles. 
The changes have to do with new 
requirements on certificates. 

Under the amendment No. 12, 
issued Nov. 14, the seller now files 
the certificate with the local board 
and gives a copy to the purchaser. 

Under section 13, article three 
of the new amendment, certifi- 
cates of transfer that must be 
completed for the sale of a used 
vehicle stipulate that “every 
person when he sells a used 
vehicle covered by this regulation 
shall prepare a Certificate of 
Transfer, Appendix B, in dupli- 
cate in accordance with the in- 
structions in that appendix, sign 
both copies of the certificate, give 
one copy to the purchaser at the 
time of sale and not later than 
tive days from the date of sale 
turn in the original to his local 
War Price and Rationing Board. 

“For the purposes of this section, 
a trade-in of a used vehicle is a 
sale and the person trading in the 
used vehicle must take the steps 
required of sellers by this section. 

“Copies of the Certificate of 
Transfer may be obtained from sel- 
lers generally enyaged in the busi- 
ness of selling used vehicles or 
from the local War Price and 
Rationing Boards.” 

Another regulation affects the 
person whose dealer authorization 
has been revoked. No person whose 
dealer authorization has been re- 
voked shall charge prices higher 
than as-is maximum price unless 
he is specifically authorized by ord- 
er to resume charging warranted 
maximum prices for warranted 
used vehicles defined in section 
B of 341. 

Protest of denial of application 
for dealer authorization or of revo- 
cation of dealer authorization has 
also been changed to read: 

“When on request for review the 
regional administrator or the ad- 

(See REVISIONS, Page 47, Col. 5) 


Initial Shipment 
First Ford Trucks Sent 
To Philippines 
FRANCISCO. 
is credited today to J. J. 


SAN A “first” 
Tynan, 
fleet salesman for Midtown Mo- 
tors (Ford). 
The firm, 
Whitebone, 
first peace 
shipment 
consisted 


Manila. 


headed 
has 
time 
to the 
of 11 


by Cecil 
announced the 
motor transport 
Philippines. It 
Ford trucks to 
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Aug. House Trailer Output — Refrigerated Trucks 
Hits I 7% Over J uly | Frozen Food Industry Sees Need 


For Increased Facilities 

WASHINGTON. — Production of|to 1,354 units valued at $1,836,275, rj said, citing several types on 
housing type trailer coaches|an increase in shipments over July NEW eee oe. oni manufacturers are wer 

amounted to 1,333 units in August,|of 32 percent in quantity and 29 refrigerated transpor oO mi tee 

1945, an increase of 17 percent over | percent in value. Unit values aver- ities, especially trucks, to ave . th A te a 
the 1,138 units produced during|aged $1,356 in August compared to a bottleneck to the expansion of To illustrate e nee na 
July, the Bureau of Census re-| $1,383 in July. the frozen-food industry was] proved highway  transportati 

ported last week. These statistics are based on the stressed at a_ transportation} equipment, Davidson recalled that 
Shipments in August amounted|reports of 50 manufacturers, and meeting conducted here last week] on Dec. 31, 1941, a governme 

represent complete coverage of the by the warehouse and transpor-| survey revealed that there were 


I er > eee ee af tation committee of the Eastern] 27,100 refrigerated trucks in se 
ind of Trolleys gerd ago ee of trail- Sooaek Wade ‘hae ina thaonaiieak te Saal state 
i “dian maken, Sea, oo j That represented only one-ten 
: frigerated p 
7 p Second quarter, 1944, 1,680; third Commenting on _ re 
Asked in Norfolk quarter, 1944, 3,068; fourth quarter, highway transportation, B. D.| oF} ae aan — 
NORFOLK, Va. — Virginia| soy, 3997 wirst quarter, 1945, 3,529; Davidson, vice president, David-| of truc . w Z : = 
Transit Co. has_ presented the second quarter, 1945, 3,812. Ship- son Transfer & Storage Co., said san ail hi Lacan 2 
city council a proposal for the! ment figures during these periods “there is very little equipment] used chiefly by ma ~~ 
elimination of all streetcar lines are not available. indeed, if any, now in service the wholesie and fete sods 
here within five years. It also that is thoroughly suitable for] business. In the semi-trailer cl 








roposes the acquisition of new ° TEAMWORK. Sally Ann Koos, an| ii, zero and vicinity tempera-| sification there were 4,700 insula 
buses, costing approximately $2,-|Old Pierce-Arrow Plant cone oe eee ato-Titee share ig | tures which are necessary for the] ed and refrigerated types repre- 
000,000, within the same period, |Sold for Warehouse manatactaring “the new Willys Jeep.| transportation of frozen foods.”| senting 4 percent of all sem@= 


to effect a complete conversion] puFFALO.—Parke, Hall & Co. Among the products shown are head, Early development of ade- | trailers as a group. 
from rail to bus operation. has sold three buildings comprising tail and marker lamps, battery, spark 


Speaking for the refrigerat 
The company proposes to pur-| part of the old Pierce-Arrow plant plugs, wire and cable, generator, coil, quate a 2 one Mia we 8 er industry, Paul Chri 
chase 180 new buses during the - Great Arrow Properties, Inc., a motor, distributor and starter eae hee a “A po ad, qredlianas a 
five-year period. Thirty would be | for warehouse purposes. 0 cece esse masteable changes in design and chants Rerfrigerating Co. N 
placed in operation in 1945-46, Great Arrow Properties, Inc., is Jant to buy or sell new or used cars? construction a mechanical re- York, said that freezer capacity 
75 in 1947 and 75 in the 1948- an affiliate of Buffalo Merchandise , Classified Want Ads (see inside backcover) frigerators are predicted, he of the warehouses during the 
1950 period. Warehouses, Inc. will solve your problem. war expanded to 60 percent, c 


er capacity dropping to 40 per- 
cent; whereas before the w 
freezer capacity was only 40 pe 
cent and cooler capacity was 60 
percent. 


He declared that in view of 
the frozen-food industry’s po- 
tentialities, the refrigeratedO= 
warehouses probably will main- 
tain and possibly expand freezg@— 
er capacity if currently favor- 
able expansion prospects are 
subsequently justified. Se 
Gradual conversion “of most of 

the foods we eat into prese 

tion by quick freezing” will 

the most important food revolu- 
tion in the next 10 years, it w : 
predicted by E. W. Williams, pub- 
lisher of Quick Frozen Foods. 


Citing transportation as one &- 
the frozen-food industry’s current 
bottlenecks, Williams asserte@® 
that if the industry is to con- 
tinue expanding “it is obvious 
that more facilities for transpo 
tation will be needed. Present 
means of transportation are i 
adequate and definitely have n 
kept pace with the industry.” 


Wis. Towns Map 


ROM the airplane into the motor car soon will step hun- M ore Curbs for 


dreds of thousands of men accustomed to the finger-tip world M otor Carriers 


ae : anels studded MADISON, Wis.—What seems ‘e 
of cockpits. They are leaving plane control P f be an “epidemic” of proposed loc 
. ‘ ie itches—life savers government ordinances to restrict 
J with scores of touch buttons and toggle swit meer sap Sane ta ca 
3 2 i here by the Wisconsin Motor Car- 
in split-second emergencies. ioce dom, 


: _ . . her Numerous local ordinances r4 
/ Trico vacuum power devices will free these and ot cently proposed would curtail pick- 


. » leet remaini ion in operat- up and delivery service of truc 
/ drivers from the last remaining manual operation in op Sihin sudsiciaeine teen 


; a ea . rrankins jindows Konkel, association manager, re- 
ing a motor car —the time-consuming cranking of wit caelek te Gx Eeaane 

sail ile ee He said that he is now in com- 
and ventilating vanes. munication with officials of Osh, 
/ 7, > ‘ kosh, Madison and Beloit with ro 

: ° c ag 2 sf , 

| a A quick touch of a button flashes the window up or down apect to seapennd Saaal semana 
| oa 


eS. 2 . . : - nt | 
| in a split second. That’s the Lift-O-Matic. 
ye. — € 








MTS Sey ee wT “Tifa Tey i. 


os 2 a 4 : } ha 












| ‘ 

ek 

| The touch of another button rotates the ventilating vane \ Ky. Elects Lucas e 
| 4 


to any desired position. That’s the Vent-O-Matic. \ To Legislature 


LOUISVILLE. — E. J. Lucas. 
president of the Truck-Trailer 
speed, their simplicity, their economy. They are backed by ae ‘Taneen se — 
25 years of experience in manufacturing millions of easiengeal i anata a 
operated mechanisms. Trico Products Corp., Buffalo 3, N.Y. | tion here. 

/ He will strongly advocate & 
/ thorough revision of Kentucky’s 
/ obsolete and restrictive highw 

/ statutes during the next legisla- 
/ tive session, it was stated. é. 


Cost-free vacuum gives these perfected Trico devices their 


4TRICO LIFT-O-MATIC 
TRICO VENT-O-MATIC > 









if Minn. Registrations Off 


MINNEAPOLIS, — Registrations tc 
1946 automobile licenses here are run- 
ning about 6,000 below those of previ 
ous years, W. L. Roust, deputy regi 
trar of the Minneapolis motor vehicle 
registration bureau, reported last 
week. 





There are profit-making opportunities in 
AN Want Ads. See inside backcover. 
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HARRISBURG, Pa. — Truck 
eS oa cm and truck-trailer weights have 
wor shown a marked increase since 
} s 1936, according to results of a 
or ing, — state survey released here last 
rtatiorz week. 
od that - : 
rnme@= nen the first annual survey 
> were 
n ery py Conn. Truckers 

ate 2 
-tenth __Allowed Relief 
ou = 
ountel As Curbs Return 
ers &= —» HARTFORD, Conn. — John F. 
foods Maerz, general manager of the 
© clas _@ Motor Transport Assn. of Con- 
nsula > necticut, announced last week that 
renee: some relief would be given fleet 
om ‘ —@ owners who have oversize and 
— overweight equipment. 

, at After May, 1944, motor carriers 
one = in many instances were required 
Chri to purchase equipment to carry 
Mer- _@ tonnage in excess of the 40,000- 
| Ne — ‘pound maximum weight limit. 
pacity Permission to continue using this 
g the —m™ equipment expired Nov. 1. 
» CO Maerz, however, has succeeded 
D per- : : ; 
; in making arrangements to give 
» «WS relief to fleet owners who through 
0 pe no fault of their own have war- 


vas 60 time equipment that would be out- 


lawed on Connecticut’s state high- 
ways. 


A committee of three, consisting 


w of 
| po 


rateu of one member each from the 
nain- staffs of the State Highway de- 
reez partment, Motor Vehicle depart- 
avor- ment and Public Utilities commis- 


sion, will act as a board of review 
on all applications received _ re- 
questing relief as to either gross 
weight or overall length. W. H. 


are 


—_— 


ost of 





serve 

ll be Sharp, of the highway department. 

evolu- is chairman of the committee and 

t wa —@ applications should be sent to his 
pub- attention. 

is. -— 


ne oa 
irrent 
rte 


N.Y. Tax Explained 


U. S. Excise Levy Deductible; 


a 


con- Freight Costs Aren’t 
vious NEW YORK.—In reply to a 
ispoe— querry to the city tax commissioner 
resent as to whether freight charges and 


the federal excise tax could be sub- 
tracted from new-car or truck bill- 
ings when figuring the New York 
City sales tax, the Automobile Mer- 
chants Assn. of New York, Inc., has 
been advised by Special Deputy 
Comptroller George Marlin as fol- 
lows: 


e i 
“You are advised that an auto 


e no 


” 
, 


mobile dealer, in computing the 
sales tax to be charged for the sale 
of an automobile, may not deduct 
from the selling price thereof the 
amount of the freight charge for 
delivery of the automobile from its 
place of manufacture to the prem- 
ises of the dealer. 

“With respect to the federal ex- 
cise tax, Article 48 of the comp- 
troller’s regulations, as amended, 
provides that where the federal ex- 
cise tax is separately stated on the 
evidence of sale rendered to the 
purchaser of an automobile, the 
amount of said tax may be de- 
ducted before arriving at the sell- 
ing price upon which the sales tax 
is to be computed.” 


Stevens Promoted 


By Auto-Lite 


= > TOLEDO. One fleet super- | 
ucas, visor and five representatives | 
ailer were named during the past 
asse—— =< month to the merchandising di- 
was vision of Electric Auto-Lite Co., 
the _ according to Frank A. Nealon, 
ele sales manager. Carl E. Stevens 
will serve as fleet supervisor in 
e =— 3) the midwest division. 
:ky’s Representatives are: Haddon 
wa H. Hall and Dixey M. Hilliard, 
Ol . wa . ee 
isla- eastern division; John P. Albade 
—— and Jack E. Mackenzie, central 
—™ division and Everett D. Larson, | 
western division. | 
to Sidden Buys Bus Firm | 
a NORTH WILKESBORO, N. C.—C. ©. | 
os : 2) Sidden, local business man, has pur- 
<r a chased the Blue Eagle and Independent | 
— Bus Lines in Winston-Salem. Sidden 
-- owned the Blue Eagle Lines until a 
few vears ago when he sold the lines 
a to devote his attention to other busi- 
= in ness enterprises here. x 
——— 
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Loads Gain 


Legal Truck Loads Also Show Gain Since ’36, 


Pennsylvania Survey Shows 


was made in 1936, a truck aver- 
aged 8,400 pounds and a truck- 
trailer 24,700 pounds. A_ recent 
survey shows today’s trucks to 
have an average of 10,500 pounds 
while truck-trailer combinations 
have risen to 30,800 pounds. 

In 1936 less than 2 percent of 
the axle loads exceeded the legal 
limit of nine tons, in effect at 
that time. The latest test indi- 
cated that nearly 5 percent were 
greater than the statutory limit. 

Present limits allow a_ gross 
weight of 30,000 pounds for a 
two-axle truck, 40,000 pounds for 
the three-axle type and 45,000 
pounds for the truck-trailer com- 
bination. 

Permits are granted for over- 
weight when it is felt that high- 
way damage will not result or 
that the safety of the traveling 
public will not be endangered. 

Over 1,100 trucks were exam- 
ined at 28 stations in the recent 
test. 





Companion Axles to the 
Famous $-200 P and U-200 P 





: 2-Speed Hypoid- 
Helical Double Reduc- 
tion Final Drive used 
in Timken $-300 P and 
U-300 P Axles. 


tion 





THE HEAVIEST SINGLE load ever moved on pneumatic tires, 300 tons 
of equipment used for a secret military project, was carried on a huge trailer 


having 64 wheels. Each wheel was shod wit 


a large military truck tire made 


y B. F. Goodrich Co. The giant trailer is more than 39 feet long, nearly 17 


feet wide, and weighs 73 tons. Rogers Brothers Corp., a 


facturer, of Albion, Pa., designe 
suggestions furnished by the 
sold to the Eichleay Corp., Pittsburgh 
The 18-ply, 14.00-24 inch 


and built the vehicle in 30 days, 
Sichleay © 
y 


tires, a special desert type, were made of synthetic 


ioneer trailer manu- 
with 
re of Pittsburgh. The trailer was 

tlas Equipment Corp., Pittsburgh. 


rubber and rayon cord, each casing weighing 220 pounds, according to Goodrich. 


Bylenga Named Head 


Of Associated Lines 
GRAND RAPIDS, Mich. — Cor- 
nelius Bylenga jr. was elected pres- 
ident of Associated Truck Lines, 
Inc., at a special meeting called 
last week by the directors because 
of the resignation of F. C. Timmer. 


Other officers are retained. They 


NEWS 


§-300 P and U-300 P 


2-SPEED HEAVY DUTY AXLES 


These new heavy duty axles by 
Timken are equipped with time- 
proved Timken Easy Power Shift— 
have a new 2-speed double reduc- 


final drive unit that employs 


hypoid gearing for first reduction 
and helical gearing for the second 


step, thereby combining the full advantages of these 
two types of gearing. Both the S-300 P and the U-300 P 


Series have the same rugged construction . . 


. com- 


bine all of Timken’s time-tested features with many 


improvements... 


the two types of differential carrier 


assemblies (2-speed double reduction and double reduc- 
tion single speed) are interchangeable in the same 
axle housing. The S-300 P is intended for heavy duty 


Vhs th, ied 
< jaa ts 


include: vice-president, sales traf- 
fic, E. F. McClellan; vice-president, 
operations, J. M. Flake; treasurer- 
comptroller, J. H. Fles, who was 
also appointed to the board of di- 
rectors. 

Bylenga has over 20 years motor 
freight experience. He was former- 
ly vice-president, operations and 
maintenance of Interstate Motor 
Freight System. 





ae , 


Above, the famous Timken 
Axles 


formance records on tough 


Reduction which are 


Mack Earns 
79 Cents a Share 
In Third Quarter 


NEW YORK. Mack Trucks, 
Inc., reports net profit for the 
quarter ended Sept. 30 of $468,850. 
This equals 79 cents a share on 
597,335 shares of common. stock, 
after provision of $1,250,000 for 
federal income and excess profits 
taxes and a reserve of $80,000 for 
contingencies. Figures are subject 
to audit, yearend adjustments and 
renegotiation. 

For the nine months ended Sept. 
30, net profit was $1,930,476, equal 
to $3.23 a share, after provision of 
$6,380,000 for federa] income and 
excess profits taxes and a reserve 
of $330,000 for contingencies, all 
subject to audit, year end adjust- 
ment and renegotiation. 


In the first nine months of 1944, 
the net profit was $2,185,595, equal 
to $3.65 a share, after provision of 
$7,680,000 for federal income and 
excess profits taxes and a reserve 
of $375,000 for contingencies. 

Renegotiation of 1944 earnings 
has been completed, resulting in 
no refunds to the government. 





§-200 P and U-200 P Double 
making such outstanding per- 
hauling jobs everywhere. The 
$-300 P and U-300 P are companion axles to the above. 


hauling on highways and city streets. Torque capacity 
is ample for modern high power engines. The U-300 P 


is for off-the-highway operations, using the same 


engine torque, but where still greater load carrying 


Capacity is required. 


TIMKEN AXLES 


THE TIMKEN-DETROIT AXLE COMPANY, DETROIT 32, MICHIGAN 
e OSHKOSH, WISCONSIN 


WISCONSIN AXLE DIVISION 


Pere ae aes 
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Dodge is Resuming Courses 
For Retail Truck Salesmen 


DETROIT. -- The national pro- 
gram of training retail truck 
salesmen which was in effect be- 
fore the war was resumed by 
Dodge about Nov. 15, it was an- 
nounced last week by L. F. Van 
Nortwick, director of truck sales. 

Details of the comprehensive 
postwar training program were 
developed by Van Nortwick and 


McDaniel Named 
By Ind. Truckers 


CRAWFORDSVILLE, Ind. — 
Leonard C. McDaniel, president 
of McDaniel Freight Lines here, 
has been elected president of the 
Indiana Motor Truck Assn. He 
has taken an active part in mo- 
tor transport organization for 
many years. 

Indiana companies are prepar- 
ing for postwar expansion in line 
with the $250,000,000 fund assign- 
ed by the industry in the U.S. for 
new equipment, he stated. 





his staff during a five day con- 
ference here in which the truck 
sales department, and a group 
of experienced truck sales man- 
agers representing Dodge dealers 
participated. 


The training program will be 
conducted in the various Dodge 
regions and made available to all 
Dodge dealers and salesmen. It 
is designed to give the Dodge 
dealer sales organization basic 
truck information which will en- 
able them to be of maximum as-: 
sistance to truck owners in their 
selection of new trucks fitted to 
their individual needs. 


Van Nortwick stressed during 
the meeting that while Dodge 
trucks are engineered and _ job- 
rated to fit approximately 98 per- 
cent of all haulage and delivery 
needs, it is the function of high- 
ly-trained salesmen to study the 
truck users’ needs and to recom- 
mend the proper equipment for 
maximum performance, durability 
and economy of operation. 


Must Obey Now 


Colo. Drops Permits 


For Truck Sizes 


DENVER. — Another wartime 
transportation measure virtually 
ceased to exist in Colorado last 
week. Representatives of 500 
truckers surrendered to the state 
public utilities commission’ the 
temporary permits they obtained 
in 1943 to operate oversize and 
overweight trucks over Colorado 
highways, in violation of state 
laws. 

Governor Vivian had arranged 
at that time with the state high- 
way department and the public 
utilities commission to allow large 
trucks, hauling gasoline and war 
supplies to military posts, to op- 
erate over the highways, becauss 
truck lines could not then pur- 
chase equipment conforming to 
the laws. 

Special permits were issued tc 
675 trucks. Owners of 500 of these 
trucks now have obtained equip- 
ment conforming with the state 
laws, so they surrendered their 
permits. Of the 175 trucks sstill 
operating under the wartime per- 
mits, many expect to cease oper- 
ation in the near future. 


BOSTON. — Emerging from the 
war with praise for a job well done, 
the motor truck business has come 
of age, Richard T. Purdy, manager 
of the motor truck division of the 
Automobile Manufacturers Assn., 
told the second annual conference 
of the New England Carrier Assn. 
here last week. 


Accordingly, the future success 
and prosperity of trucking is linked 
inseparably with unselfish public 
service and intelligent public un- 
derstanding of the value of com- 
mercial highway carriers to the 
nation’s economy, he added. 


“Although, only a quarter of a 
century ago, the truck was hardly 
more than an emergency expedi- 
ent utilized largely to pull us out 
of a transportation bog in World 
War I,” he said, “today’s commer- 
cial vehicle has become an eco- 
nomic necessity to a nation whose 
entire life it has revolutionized.” 


Pointing to the enviable record 
for public service which highway 
truckers had achieved in wartime 


PAY LOADS THAT PAY OFF 















When you find it practical to put one big truck to work in 


place of several small ones, you have taken a long step to- 


ward a permanent reduction in hauling costs . 


. . provided 


you can depend on it to take a beating and stay on the job. 


Your first look at one of the new Ward LaFrance models 


will indicate what experience as an owner will prove... that 


here’s a wholly new standard of truck building for stamina. 


No wonder... because it is based on practical experience 


building the famous Army heavy wreckers built to start their 


job where other vehicles failed. 


Ward LaFrance trucks are designed and built for heavy 





hauling on or off the road. Two, four, or six-wheel drive. Look 
into their practical advantages today. If there is not yet a 
dealer in your community . . . write direct to Great American 


Industries, Inc., Ward LaFrance Truck Division, Elmira, N. Y. 


A number of valuable franchises are 


available in high potential territories. 


WARDLAFRANCE 


THE NEW STANDARD FOR HEAVY HAULING 


Truckers Praised 


Sound Public Relations, Unselfish Service Point 
Way to Bright Future, Purdy Says 














Purdy said: “The trucking indus- 
try will continue to carve its name 
on the plaque recording those who 
have served this country well. 

“It will, however, be held ac- 
countable also, not only for better 
operating service, but for fullfil- 
ment of broader responsibilities in 
the economic family. It will be ex- 
pected to be fair, to bear its share 
of the load, to ask for no mor 
than it is able to return, to seek 
no special privileges that will work, 
to the detriment of the people.” 


” . 
The second fundamental respon- 7 Ir 

sibility to be assumed by. the truck- 
is to develop and z (: ( 
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maintain the interest of the public, 
Purdy pointed out. ez?) . 


“Sound public relations is what 
it boils down to,” he said. 


Li 
“I believe that if a thing is e=%... 


right and the American public 


knows it is right, its growth and = 


prosperity are assured. Truck 
transportation has proved itself 
right in war and peace, but are 
the people sufficiently aware of 
that fact?” he asked. 

“Unless they have experienced 
a predicament similar to that of 
the residents of Chicago during 
the truck strike a few months ago, 
I believe they are almost wholly 
unaware of it. Learning the hard 
way, many Chicago housewives 
found fruit and vegetable markets 
bare. Department stores lacked or- 
dinary articles of apparel and com- 
mon house furnishings. Drug stores 
ran out of prescription ingredients. 

“I firmly believe that an intense 
program of public education, com- 
bined with a positive program o 
driver courtesy and respect for the 
rights of others, can bring home 
to the people, as never before a 
true appreciation of the part play- 
ed by motor trucks in making; 
America a better place in which to 
live,” he concluded. 


Mack Appoints 
Valentine Head of 


Dealer Sales 


NEW YORK. — Appointment of 
Lt. Col. H. P. Valentine as man- 
ager of Mack dealer sales and 
operations was announced last 
week by A. C. Fetzer, vice presi- 
dent of Mack-International Mo- 
tor Truck Corp. 

Col. Valentine 
comes to the 
Mack  organiza- 
tion after ser- 
vice in the War 
department. He 
was chief of the 
Transport and 
Autome- 
tive branch, pro- 
duction division 
headquar- 
ters, Army Serv- 
ice Forces, with 
staff responsibil- 
ity for the army’s huge war pro- 
duction of automotive, shipbuild- 
ing, construction machinery and 
railway equipment. 

Prior to his war service, he was 
with Chrysler for 11 years in key 
executive positions. A graduate 
of Harvard University, 1926, he 
began his career in the automo- 
tive industry with Packard as an 
apprentice. His experience includes 








Col. 


Valentine 


a record of success as retail 
salesman, dealer, factory zone 
and regional manager, branch 


manager and sales executive. 

Col. 
headquarters in the Mack gener- 
al offices here. 


Fruehauf Opens Branch 


At Phoenix, Ariz. 

PHOENIX, Ariz. — A _ factory 
branch of Fruehauf Trailer Co. has 
been established at 902 S. Seventh 
St. here. 

In addition to service and parts 
departments, the branch will han- 
dle sales for Arizona. 


Wants Name C hanged 


VANCOUVER, B. C.—Application has 
been made by Great Northern Trans- 
fer Co., Ltd., 94 W. Pender St., for 
change of name to Transco Trucking 
Co., Ltd. 
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Valentine will make his, 
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CHICAGO.—Several unexpected 
neidents developed at the two- 
day sale of motor vehicles held 
here last week by the Office of 
Surplus Property, civilian goods 
livision. 

In addition to 350 registered 
dealers, a delegation of 143 war 
veterans attended. They partici- 
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_,Fruehauf Pushes 

’ Coast Program; 
"lwo Promoted 
= LOS ANGELES.—While in Los 


Angeles last week in connection 
with the Fruehauf Trailer Co.’s 
lans for a new factory and a new 
sales and service branch, Harvey 
ruehauf, president of Fruchauf 
be ailer Co., and Roy Fruehauf, 
vice-president, announced the pro- 
notion of two officials of the com- 
any’s Western division. 
| Robert S. Kirksey, vice-president 
nd general manager, was made 
president of Fruehauf Trailer Co. 
of California. Walter J. Pickhardt, 
ormer sales manager, was moved 
up to vice-president and general 
manager. 

The Fruehaufs announced that 
they are seeking a site for a new 
actory where Fruehauf trailers 

ay be manufactured by produc- 
tion line methods. The new factory 

ill be in addition to the present 

plant in Vernon, Calif., and will 
employ from 750 to 1,000 men. 
At Fifteenth and Alameda streets 
Fruehauf has purchased a 10-acre 
ite for a new sales and service 
branch at a_ reported price of 
$250,000. 
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Williamson Joins 
Chicago Trucker 


CHICAGO. — Appointment of 
Brig. Gen. William J. Williamson, 
who has just retired from the 
Army Transportation Service 
Forces, as vice-president of Amer- 
ican Transportation Co. and Stand- 
ard Freight Lines, is announced by 
Harry F. Chaddick, president. 
Gen. Williamson will make his 
headquarters at the general offices 
of the company here. Before en- 
ering the Army he was general 
— manager for Sears, Roebuck 


Glendenning Acquires 


Midnight Express Unit 

MINNEAPOLIS. — Glendenning 
Motorways, Inc., has acquired the 
Minnesota operations of Mid- 
night Express, Inec., W. Gordon 
»Glendenning, president, has an- 
nounced. 

The addition will enable the 
firm to give direct service to 
North Dakota, South Dakota, 
mCanada, Duluth and Western 
Minnesota points from the Twin 
Cities, in addition to Milwaukee. 
~Chicago and east and west coast 
territories. 





Curry Truck Chartered 


CHARLESTON, 8S. C.—Curry Truck 
0. has been chartered here to deal 
in motor vehicles, new and used. Of- 
ficers are Amos L. Curry, president and 
reasurer; Edward K. Pritchard, vice- 
™president. 









What do you want to buy, 
Searade? See Classified Want Ads, 
backcover this issue. 
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Crk thee Wen Who Fill Them 








sell or 
inside 











€ 
SCULLY SIGNAL COMPANY 


66 FIRST ST.CAMBRIDGE 4. MASS. 
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tids Too Low at Chicago. . . 





1-Wheel Drive Trucks 
Withdrawn by OSP 


pated in the bidding, which netted 
them one passenger car and five 
trucks. 


The big surprise came when 410 
of the 847 listed vehicles, all of 
them new four-wheel drive trucks 
in knocked-down condition, 
brought bids of only $2,500, as 
compared with the $6,728 ceiling 
placed upon each of these trucks. 


F. A. McLauchlan, newly ap- 
pointed regional director, who sat 
in on the sale, ordered these ve- 
hicles withdrawn from the sale. 


Approximately $300,000 was 
paid for the 437 vehicles sold, 
with 219 of them going at ceiling 
prices and the others close to 
those figures. About a dozen 
units, listed as salvage, brought 
from $100 to $250 apiece. 


McLauchlan announced that an- 
other sale will be held at the 
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WILLIAM DAY, chief metallurgist of Mack Trucks, explains function of a 
wear-test machine to group of attendants at Mack’s first sales Institute since 
the war started at the company’s New Brunswick, N. J., plant. Headquarters 


for the twenty-day term are at Allentown, Pa., and plants, branches and gen- 
eral offices in Plainfield, N. J., Long Island City and New York’s Empire State 
Bldg. also are visited. Sessions will continue until between 300 and 400 selected 
sales representatives from all parts of the country have had the benefits of the 
institute which is under the general direction of M. C. Horine, head of Mack’s 
sales promotion department. 





Hotel La Salle Nov. 27. The items Stone-Vinson Moved 

to be sold will be engine and as- new home for Stone-Vinson 
semblies for trucks, along with|mMotors (Chrysler) has been com- 
some car parts. pleted in Fitzgerald, Ga. 


Burgess Noiton 


PISTON PINGS far DIESELS 


Whatever the Piston Pin requirement, B-N pins can be depended upon to More than Meet the Specification! 
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Ind. Intensifies 


- a -|Annual Check on 


School Buses 


INDIANAPOLIS.—A rigid check- 
up of Indiana school buses has 
been ordered by State Police Sup- 
erintendent Austin R. Killian. 

Although inspection of the more 
than 6,000 Indiana school buses is 
an annual event, Colonel Killian 
said last week that intensified in- 
spection had been ordered this year 
because of “wartime deterioration” 
of bus equipment. 

State troopers inspecting the 
buses will list defects and advise 
repairs or replacements. Bus own- 


:}ers will be required to send the 


State Police department a _ state- 
ment certifying that faults have 
been corrected. 

Lauding the safety record of 
Hoosier school bus_ operators, 
Colonel Killian said that in 1944 
school buses were involved in 47 
property damage accidents in In- 
diana with only 15 persons injured. 


Union Motor Car Co., 410 W. 
Broadway in North Little Rock, 
operates one of the largest used car 
departments in Arkansas. 


4 
Ye Among Diesel engine builders, Burgess-Norton is 
known as a leading specialist in pin manufacture. 
No pin specification has yet been written that Burgess- 
Norton could not more than meet! The evidence 


is to be found in B-N pin performance in planes 


etate * * 
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BURGESS-NORTON MFG. CO. 
GENEVA, ILLINOIS 


For over 20 years a supplier of parts and assemblies 
to the automotive industry, specialists in Piston 


Pins and Clutch Plates for cars, trucks, and tractors. 
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Mack Salesmen’s Institute | are toured, as well as the com- Truckers vs. Virginia 
Reopens tn Allentown ened a X-ray, Battle Over 2 Percent Tax on Gross Receipts 











Brunswick and Plainfield, N. J., 
and Long Island City, N. Y., also 












































































i photographic and engine-test lab- Given Impetus by Governor 
NEW YORK. — Unprecedented, the course. oratories are inspected, and there 
needs for replacement and for Besides informing division, | are demonstrations of the road RICHMOND, Va. — A growing; of the tax had been suspended, 
expansion of motor truck and| branch and dealer salesmen about | tests to which all Macks are sub-| battle between common and con-| will be revoked and the tax rg@z 
bus fleets are reflected from all| Mack products and resources, the | jected; of driving latest models} tract carriers and the state of imposed next month. 
parts of the country by members| institute also covers the indus- | including the mono-shift and the] Virginia over a proposed 2 per- In its statement, the motor ve- 
of the national sales personnel of | trial significance of motor trans- | Mack fire pumper. cent tax on gross receipts of the} hicle department said that cor 
Mack Truck, Inc., according to| portatoin as well as its legal and The importance of advertising| truckers, gained momentum here] mon and contract carrier should 
M. C. Horine, head of the sales} economic aspects, and market] and merchandising, of mainte-| last week. not oppose the use tax based q 
promotion department. trends and competition also are | nance and service is stressed, and, Impetus was given the feud] gross revenues earned from ope 
Selected men are being brought| Studied. in addition to detailed sales coun-| when the State division of Motor] ations over Virginia highways. 
together for the first sales insti- Discharged war veterans are sel, such technical subjects as] Vehicles issued an official state- “The 2 percent gross receip 


transportation engineering, heat-| ment urging that the tax be col-| tax is a privilege tax which a 


™ , i Id pay for the privj, 
war started for terms of 20 days} perienced Mack salesmen in the a ts aa. re poapeitlion Cee re se lege of “eaaen as commnd 


\ each at the institute’s headquar-| attendance roster, the men com- kal carrier freight lines and contract 
ters in the Allentown, Pa., plant,| ing from points as far distant as Montana Motors to Build “en aa aamaaas to. ie carrier freight lines in Virginiatihe 

under Horine’s direction. Succes-| Maine and California, Florida and bin Mc hove Tae. 500 301 Virginia Highway Users’ Assn. The statement concluded thé 
sive terms are following until] Oregon. ale ‘St. Buffalo, faaan died ieee ts that the wartime reciprocal trucks and trailers Seemed te 
between 300 to 400 will have had Other Mack plants in New | erect an $8,000 building. agreement, under which collection} common carriers in Virginia co 
| ees stitute only 1.16 percent of the 
total number of trucks and trai}, _ 
ers licensed in all categories. 
“Yet the trucks operated by 
these common carriers are @= 

the road every day of the year 
and derive far more benefit thay 
the irregular contract hauler a 
the occasional private operator,” 
the vehicle department said. 


Mack Lists Nail 


Engineer Aide 


NEW YORK. — Appointment 
Maj. F. R. Nail as assistant to the 
chief engineer in charge of higg>—— 
way truck devel- 
opments of Ma 
Trucks, Inc., 
announced by W. 
M. Walworth. =a 
his new capacity, 
he will share re- 
sponsibility fd 
engineering poli- 
cies in the dg _ 
signing of hig 
way trucks. 

Nail return — 

Maj. Nail Mack from army 

service in Wash 

ington and D&® 
troit. At the time of his release from 
active duty, he was in commagb— 
of the engineering branch of the 
army’s Office, Chief of Ordnance 
—Detroit, with responsibility f= 
manufacturing development and 
production engineering of all mig— 
itary wheeled vehicles, halft-rack 
and tanks. 


tute conducted by Mack since the| divided about equally with ex- 
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Meteor Acquires Plot 


For Expansion 

PIQUA, O. — Meteor Motor 
Car Co., manufacturers of fune 
al cars, ambulances, and bus bod 
ies, has acquired a large plot 
with buildings, adjacent to — 
plant No. 2 here, to afford addi- 
tional manufacturing space rg —_ 
quired by its expansion progra 
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C. H. Knight (Chrysler), Nashug—= 
Ia., has enlarged its parts depa 


CUR ESRAKES STOP EM Alc ed cet oe er 


GOVERNMENT TERMINATED 








Heavy or light, there’s a genuine Bendix- you can rely upon and it may surprise you to know SURPLUS LOTS M-117-20 
Westinghouse Air Brake designed especially for that the conversion to genuine Bendix- Westinghouse SERVICEABLE MATERIAES~— 
every class of service. Naturally your business is Air Brakes will be to your distinct economic Steel procured for Caterpiligs— 
( different and Bendix-Westinghouse takes this into advantage. At any rate, it will pay you well to Tractors consisting of: 
exactly to meet your individual requirements * bears the unqualified endorsement of the nation’s —Hot Rolled, Mild Steel, Cold 
| Consult your local authorized Bendix-Westinghouse leading manufacturers and operators. Finished, ote. —" 


Distributor. He’s an expert on braking problems Sale by competitive sealed biddigg _ 


whose service has proved invaluable to thousands BENDIX-WESTINGHOUSE AUTOMOTIVE 
of operators like yourself. His recommendations AIR BRAKE COMPANY .. . ELYRIA, OHIO 


Terms of sale—“as is” f.o.b. cars or 
trucks, ACF Plant, Berwick, 
Pennsylvania — 


Bids will be opened at 
10:00 a.m., November 27, 194353—= 


Material available for inspection daily 


Bids and inquiries should be directed to 


MR. G. E. THOMPSON 


AMERICAN CAR ; 
AND FOUNDRY COMPAN= 


Berwick 6, Pennsylvania 
Telephone Berwick 1144 





AIR BRAKES 


AND PNEUMATIC CONTROL DEVICES 


consideration when it offers a control tailored investigate this time tested power-to-stop which Plates, Bars, Sheets and Stri@= 












IT 1S SIGNIFICANT THAT AMERICA’S FINEST MOTOR TRUCK FLEETS ARE EQUIPPED WITH BENDIX-WFSTINGHOUSE AIR BRAKES 


"RUCK SECTION 
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Quick Bridge 
80-Foot Scissors Unit Can Be Installed 
By 6 Men in 30 Minutes 


MILWAUKEE. — Censorship has 
ow been lifted on another engi- 
neering development perfected late 
in the war, a trailer-launched, 80 
“bot scissors bridge, which can be 
installed for heavily mechanized 
—ilitary traffic by six men in 15 
inutes. 
Heil Co., here, in cooperation 
smith the technical staff of the 
. S. Army Engineer board at Fort 
Belvoir built, tested and perfected 
e first mobile bridge of this kind 
ever to exceed 40 feet. 


_« Sometimes called a mobile self- 
hunching bridge, the Heil - built 
unit provides a rapid means of 
panning small streams for vehicles 
and tanks weighing up to 35 tons. 
The bridge proper is a 13-ton alu- 

=apinum plate - girder assembly 
inged at the center to fold in half. 

The normal roadway width be- 


— 


| | Huge Market 


— 


J Seen for Tractor 


~ + Tire Dealers 


AKRON. — A speedup of the 
rend toward “more horsepower 
and fewer horses” on American 
— arms will mean an annual de- 
mand for nearly 250,000 new trac- 
tors for the first five postwar 
ears, about 10 percent higher 
than the average for the last five 
—Mprewar years, it was predicted 
ere last week by James J. New- 
man, vice president of B. F. Good- 
ich Co. 


Newman based his estimates on 

Me survey of farm vehicle tire sales 
prospects by his company. He said 
that by 1941, 96 percent of all 
heel-type tractors being made in 
this country were rubber-tired, 
and that all wheel-type tractors 
=—win the postwar period will roll on 

rubber. 


From 1921 to 1944, he said, the 
number of draft animals on Amer- 
ican farms declined from 24 mil- 
ion to 12 million, while in the 
same period the number of farm 
ractors grew from 400,000 to 
“about 2,100,000. 

The peak years for new tractor 
production will be 1946, 1947 and 
1948, Newman said. In the follow- 
ing two years, the war-caused 
backlog of demand having been 
filled, new tractor production may 
subside somewhat, but so far as 
the market for tires for such ve- 
hicles is concerned, this will like- 
y be offset by mounting replace- 
ment demands in 1949 and 1950. 

He explained that replacement 
tire sales had not been a large 
item before the war because rub- 
“Woer-tired tractors were of rela- 
tively recent vintage at that time, 
he first ones having come upon 
the American farm scene in 1932. 
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“Woodall Acquires 


leveland Firm 


DETROIT. National expan- 
—Bsion of Woodall Industries Inc. 
continues with the announcement 
ast week that the company had 
=—Spurchased another manufacturing 
and sales unit, formerly known 
Ms Industrial Fabricators, Inc., of 
Cleveland. 

Total assets of the Cleveland 
—¥firm, including a manufacturing 
plant on Carter Road and cur- 
rent sales of approximately $1,- 
000,000 in volume annually, are 
acquired, H. J. Woodall, presi- 
=—Vdent, announced. 

Acquisition of new Cleveland, 
—&New York and Chicago units rep- 

resents an approximate $5,500,000 

addition to total Woodall sales. 
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New Snyder Office 


CHICAGO.—Snyder Mfg. Co., Phila- 
delphia, manufacturers of radio anten- 
nas and automotive accessories, will 

= pen a midwest sales office and show- 
room in the 333 building here about 

Jan. 1, it was announced last week by 
3en Snyder, president. 

The new office will be headquarters 
for midwest representatives, wight 
Nelson and Leo Gibrich. 


tween curbs is 9 feet 6 inches, 
but it can be increased to 10 feet 
10 inches by means of hand- 
operated worm gears integral 
with the bridge and attached to 
telescoping floorbeams. 

The bridge is transported on a 
Single-axle semi-trailer 51 feet long 
and 9 feet 4 inches wide, this width 
permitting the girders to straddle 
the trailer. The height of the trailer 
with the load in place is 13 feet, 
and the overall length of the ve- 
hicle is 63 feet. 

The hauling unit has a minimum 
turning radius of 35 feet, and it is 
equipped with a rear-wheel hy- 
draulic steering device to facilitate 
backing the trailer into the proper 
position necessary for launching 
the bridge. 

The girder assembly, which is 
pivoted on trunnions at the rear 
end of the trailer, is launched with 
winches and hydraulic rams pow- 
ered by a 45-hp. air-cooled gasoline 
engine mounted below the floor of 
the trailer. Before launching oper- 
ations are begun, the rear end of 
the trailer is partially supported 
on two hydraulic jacks to avoid an 
excessive load on the rear tires. 

The only preparation of the erec- 
tion site consists in providing stable 
and relatively level bearings for 
the ends of the structure. 

The launching operation re- 
quires only 15 minutes to 30 min- 
utes by a six-man crew; in an 
emergency three men can do the 
job. A boom powered by two 
hydraulic telescoping rams raises 
the girder assembly to slightly 
beyond vertical equilibrium. 

Travel from this position onward 
is controlled by two “launching” 
cables extending from a winch at 
the front of the trailer to the mid- 
point of the girders, and by 
“spreader” cables extending from a 
hydraulic ram mounted below the 
trailer floor along the top flange 

of the girders to the outer half of 
the assembly. 

The latter cables spread the two 
halves of the bridge into an 80-foot 
span as they are lowered. 


Once the far end of the bridge 
is supported on the abutment the 
launching cables attached to the 
midpoint of the girders are slacked 
off and a new hitch made at the 
near end of the bridge. This con- 
nection permits the bridge to be 
unhinged from the trailer and low- 
ered onto the near abutment. 


Cumming N aned 


To White Post 


CLEVELAND, O. William 
J. Cumming, former chief of the 
maintenance section of ODT, has 
joined White 
Motor Co. here 
as  superintend- 
ent of Field Ser- 
vice operations, 
according to an- 
nouncement by 
Freeman G. Al- 
len, general ser- 
vice manager. 
Cumming as- 
sumes his new 
position follow- 
ing extensive ex- 
perience in the 
field of motor 


W. J. Cumming 


transportation. 


From 1915 to 1919 he was design 
engineer with the Selden Motor 
Truck Co. of Rochester, N. Y., 
and from 1919 to 1924 he occupied 
a similar role with the Goodyear 
Tire & Rubber Co. 


Demske Heads Service 
At Chrysler New York 


NEW YORK.—Rudy J. Demske 
has been appointed head of the 
service department of the Chrysler 
New York Co., factory branch of 
the Chrysler division. 

Demske has been handling 
Chrysler products in New York 
ever since the car was introduced 
in 1924. Before that he was with 
the Maxwell- Chalmers distributor 
there. He succeeds Jerry English, 
who resigned to become a Chrysler 
dealer in New Rochelle, N. Y. 
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How It’s Done . . . 


TRAILER-LAUNCHED 80-foot scissors bridge, developed and built by the 


Heil Co. late in war. 


Can be installed for heavy military traffic by six men in 


approximately 15 minutes. Will carry vehicles up to 35 tons weight. Made 
with SS ee irder assembly hinged in center to fold in half. Above 


photo shows bridge ing launched. 


Chevrolet Now Making Panel, 
Platform and Stake Trucks 


DETROIT. Panel, platform 
and stake models have been add- 
ed to the Chevrolet truck line, to 
enable the company to offer a 
diversified line to fill the critical 
need for commercial vehicle re- 
placements, J. W. Burke, man- 
ager of the commercial and truck 
department of Chevrolet, said last 
week. 

These models are coming off 
assembly lines of six Chevrolet 
plants, in addition to the light 
delivery pickup model which 
Chevrolet has been making since 
last spring, Burke said. 

The 1945 truck production, 
which began on a limited scale 
under WPB authorization, was 
substantially increased in Sep- 
tember and October. Plans call 
for steadily mounting production 
rates and the addition of several 
models to meet the needs of 
truck users. 

The plants where trucks are 
now being made are at Nor- 
wood, O., St. Louis, Kansas 
City, Atlanta, Southgate, Calif., 
and Janesville, Wis. Chevro- 
let’s exclusive truck body plant 
at Indianapolis also is in pro- 
duction. 

Trucks now in production in- 
clude light, medium and heavy 
duty models ranging in gross ve- 
hicle weight from 4,000 to 16,000 
pounds. In the light delivery 
group are the pickup and panel 
models with other body types to 
be added soon. 

Medium-duty models now being 
built are the pickup and stake 
body types on chassis of 134%- 
inch wheelbase. Stake models of 
160-inch wheelbase also are being 
produced, as well as chassis with 
cabs. 

Current production of heavy- 


More Tractors 
Survey Shows 7% Gain 
In Past 12 Months 


CHICAGO.—Farm tractor pop- 
ulation increased about 7 percent 
during the past year, according 
to the census estimate given in 
the 1945-46 edition of “Farm 
Facts and Figures,” now being 
distributed by Chek-Chart Corp., 
Chicago. 

There are 2,193,902 tractors on 
farms now, against an estimated 
2,040,563 a year ago. 

Iowa continues to be the lead- 
ing tractor state, with 176,772, Il- 
linois is again second with 172,- 
545, Texas is third with 150,146. 
Other states with more than 100,- 
000 farm tractors are Indiana, 
Kansas, Minnesota, Ohio and 
Wisconsin. 


duty vehicles includes platform 
and stake models of 134% and 
160-inch wheelbase carrying a 
gross vehicle weight rating of 
15,000 pounds. 


In addition to these conven- 
tional types, other heavy-duty 
trucks now in assembly are the 
cab-over-engine models, with 16,- 
000 pounds gross vehicle weight 
rating, and school bus chassis in 
160 and 195-inch wheelbases. 


The trucks are powered in ac- 
cordance with their capacities by 
either of the two Chevrolet valve- 
in-head engines. The Thriftmas- 
ter with 174 foot pounds of torque 
is used in the lighter vehicles, 
and the Loadmaster, developing 
192 foot pounds of torque, fur- 
nishes the power for the larger 
models. 
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$1 Million in Buses 


‘Ordered in Canada 


By Transport Unit 


MONTREAL.—Almost $1 million 
in bus equipment has been ordered 
by the Toronto Transportation 
commission from the Canadian Car 
& Foundry Co. plant in Fort Wil- 
liam, W. C. McBrien, chairman of 
TTC, said last week. Other orders 
have been placed for 25 trolley 
buses and 40 transit buses, he 
added. ‘ 

For the next 12 years, the chair- 
man added, “purchases of trolley 
and transit buses and suburban 
coaches alone will amount to $1 
million annually.” 

When they are available, 200 of 
the new type street cars will be 
purchased. 

“We intend to purchase more of 
the new type streetcars such as are 
on crosstown routes now. We need 
200 more of them,” McBrien said. 
“We also need 100 trolley buses 
and 100 transit buses for city serv- 
ice alone and will buy them as 
soon as they are available.” 


Truckers Protest 
Closing Time for 
Shops in Quebec 


QUEBEC. -- Truck drivers in 
Quebec City are protesting against 
a municipal by-law just adopted 
ordering closing of all garages and 
gasoline and oil stations after 7 
p. m. except on Sunday. 

A resolution of protest was 
adopted at a meeting of the Assn. 
of Quebec Truck Drivers, under 
chairmanship of Fernand Gauthier. 
The resolution asked an amend- 
ment so that garages are not af- 
fected “because they need to be 
open 24 hours a day to meet repair 
requests.” 

The bylaw adopted by the Muni- 
cipal council obliges retail shops 
and stores to close at 6 p. m. daily 
and all day Sunday with garages 
and gasoline and oil stations be- 
ing allowed an additional hour for 
a 7 p. m. closing time. 


Darlington Gets Meters 

The Darlington (S. C.) city 
council has approved plans for 
installation of parking meters in 
the business section. According to 
Mayor F. B. Stem, more than 
100 meters will be set up. 
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Truck Firm Buys 


Wider Highways 


Four Lanes of Traffic Seen Necessary; 
Present Roads Dangerous 


WASHINGTON. — Pointing out 
that only 6 percent of the 333,000 
miles of primary rural highways 
in the United States have more 
than two traffic lanes, Charles 
M. Upham, engineer-director of 
the American Road Builders’ 
Assn., addressing a highway con- 
ference here last week, also dis- 
closed that in 1943 the United 
States had only 20,879 miles of 
roads with more than two lanes, 


the four-lane thoroughfares are 
only .015 percent of the total 
mileage. In arriving at this per- 
centage, we have not considered 
the 28,932 miles of urban high- 
ways which are extensions of the 
primary rural highways. This in- 
clusion would naturally lower the 
percentage still more,” Upham 
said. 


He called attention to the fact 


type. They include soil surface, 
gravel or stone, bituminous 
surface treated, mixed bitumin- 
ous, bituminis concrete, sheet 
asphalt and portland cement 
concrete, brick, block and dual- 
type which combines two types 
of paving. 

‘In building the highways of 
the postwar era,” he said, “care- 
ful studies are being made to de- 
termine the economic type of 
paving, subgrade design and other 
details to meet the volume and 
weight of traffic, weather condi- 
tions, availability of local mate- 
rials and other factors,” Upham 
asserted. 


Plant 


Fisher Body 
At Seattle 


PORTLAND, Ore. — Acquisition 
of the Fisher Body plant in Seattle 
will enable Pacific Car & Foundry 
Co. to consolidate its bus activities 
with those of its subsidiary, Ken- 
worth Motor Truck Co. 


The property comprises more 
than 15 acres, the main building 
covering four acres. It is expected 
that the remodeling will be com- 
pleted next spring. The plant is a 
one-story building. 

Plans provide for a progressive 
production line extending 460 feet, 


The building will also house 
parts department, repair shop, of- 


fices and sales department. >— 


Port Authority to Take 


Part in Truck Survey 
NEW YORK.—The Port of New 


York Authority has approved part®= 


cipation in a survey of the air 
freight potential for contract car. 
riers in the New York and nor 

New Jersey areas to be conducted 


by Evans Transportation Research... 


— 


Inc., Washington, for trade inte 
ests. 

The survey has approval of th 
Newark Chamber of Commerce, th 
New York Board of Trade and 
other New York trade group 
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and of this mileage, 14,661 were| that many of the multiple lane 
only three lanes which when ap- | ——-——— 

proaching full capacity can be 
extremely dangerous. 

“Where the volume of. traffic 
requires it, our primary rural 
roads of the future should have 
four lanes,” Upham declared. 
“Certainly two lanes or the con- 
ventional one lane each way type 
are not adequate to much of to- ' 
day’s traffic requirements, and : j 
three lanes, an attempt to com- 
promise wiht a limted right-of- 
way, is condemned by engineers 
under many conditions as an in- 
vitation to highway accidents.” a 

Upham said America’s mile- x 
age in more than two lane high- 
ways is far more limited than # 
most people realize and much , 
of this is not of a high type 
surface. 

Only five states, Kansas, Min- 
nesota, Nebraska, New York and 
Texas, have in excess of one 
thousand miles each, and the pre- 
dominance of this is of the three- 
lane variety. In fact, deducting 
the three-lane mileage, Kansas 
has only 93 miles of four lane or 
more, Minnesota 253, Nebraska 
31, New York 567 and Texas 617, 
according to Upham. 

“According to Public Roads Ad- 
ministration reports, we have 5,- 
191 miles of four-lane highways, 
736 miles of five-lane highways 
and 291 miles of six-lane highways 
in our primary rural highway 
system. Thus it will be seen that 


May Seek Easing = 
Of Truck Permits 
In Mass. for Vets 


BOSTON.—On behalf of World 
War II veterans, some state legis- 
lators here are reported to have 
expressed determination to break 
up what they call a monopoly of 
commercial carrier permits issued 
to truck operators by the state. 

Last week they asserted it is al- 
most impossible to get such per- 
mits now except when some opera- 
tor dies or goes out of business 
and then the permit or license is 
considered so much of an asset 
that it brings sometimes as high 
as $800 or $1,000. 

It was said the difficulty lay 
in a statute passed a number of 
years ago under which an appli- 
cant must prove his application is 
in compliance with public neces- 
sity. This law, the complaining 
legislators said, was adopted dur- 
ing the depression to save legiti- 
mate operators from being driven 
out of business by a horde of 
persons who wanted to go into the 
trucking business temporarily. 

Contention of the legislators who 
have been approached by veterans | 
is that interpretation of the statute 
be eased, at least, in justice to 
veterans. 


N.H.to Choose Best Driver 


At Truck ‘Roadeo’ 


MANCHESTER, N. H.—(UTPS) 
—New Hampshire’s champion truck 
driver will be chosen at a “truck 
readeo” to be staged next summer 
iby the New Hampshire Truck Own- 
ers Assn., it was announced last 
week by Guy Hollis of Wilton 
president. 

Tentative plans call for holding 
the contest in conjunction with 
Manchester’s centennial celebra- 
tion. The winner will compete in 
the national championship to be 
held by the American Trucking 
Assn. and affiliates. 
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superior finish demanded by many industries for the 


critical jobs. 


You get the best results in our Classified 
Section, inside backcover. | 
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More Box Cars Needed 
For Autos, Rails Find 


WASHINGTON. — Confronted 
with a shortage of box cars equip- 
ped with loading devices for auto- 
mobiles, the Assn. of American 
Railroads has appealed to all car- 
riers to return to owner lines all 
box cars which are to be recondi- 
tioned or reequipped for shipment 
of autos. 


Even though car production has 
been only a fraction of the figure 
predicted several months ago, the 
rails are feeling the pinch now. 


The roads have been asked to 
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confine cars with the special load- 
ing equipment to the use for which 
they were originally altered. 

The association said that “with 
prospects that automobile produc- 
tion will gradually and heavily in- 
crease, it is essential that cars 
designated by the owners for re- 
conditioning be returned home with 
all possible expedition.” 

It stated that the number of cars 
returned to owner lines in October 


was “exceedingly disappointing.” 


es vary greatly in 


Stops Diversion 
Good Roads Amendment 


Approved in Pa. 
HARRISBURG, Pa.—(UTPS).— 
Results of the Nov. 6 election in 
Pennsylvania, in which voters 
cast an overwhelming vote in fa- 
vor of the Good Roads amend- 
ment, prohibiting highway - fund 
diversion, were “completely grat- 
ifying,” it was announced last 
week by former Senator Andrew 
J. Sordoni, president of Pennsyl- 
vania Motor Federation, which 
represents 61 AAA motor clubs in 
this state. 
Voters gave the amendment a 
nearly eight-to-one majority. 


size and weight—these electric steel castings; but they're all alike in 


this—Clark makes them. At the vital spots you'll find these better 


9X Allowed Temporarily .. . 


Ark. Haulers Win Boost 


In Interstate Rates 


LitTLS ROCK, 
In a temporary order, 


et 
the 


Ar- | 


kansas Public Service commission | 


has granted motor carriers an 
overall rate increase of slightly 
more than 9 percent for less than 
truckload interstate shipments. 


Attaches of the commission said 
the revised rates will not become 
effective until carriers cancel cer- 


castings — where finest quality is a “must”. They have that quality built into 


them by Clark’s traditional zeal for good engineering; for utmost care in 


heading and gating—to make certain of solid metal in heavy sections; 


exceptional quality controlled by bottom pouring to assure pure metal, by 


Clark s painstaking metallurgical engineering and by long, intimate 


knowledge of the jobs to be done. To automotive vehicles and farm 


GEARS AND FORGINGS 


implements, to ordnance and railway equipment, they are "good news" — 


these electric steel castings. Ask the Men of Clark, who make them. 


CLARK EQUIPMENT COMPANY - Buchanan, Michigan 


Also — BATTLE CREEK — JACKSON — 
BERRIEN SPRINGS, MICHIGAN 
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tuin lower interstate rates, which 
would serve to discriminate 
against interstate amrriers on a 
comparative rate basis. The new 
rates will be on an exact parity 
with railroad rates on hauls of 
more than 60 miles. 

The commission also granted 
an increase from 53 to 75 cents 
in the minimum charge for sin- 
gle shipments, effective Nov. 16. 

Application for the increased 
rates was filed by approximately 
16 carriers, who handle a large 
percentage of motor carrier traf- 
fic in Arkansas. Applicants testi- 
fied that operating cost per mile 
for truck lines showed an_ in- 
crease of 83 percent from the 
first quarter of 1941 to the sec- 
ond quarter of 1945. Ratio of op- 
erating expense to revenue was 
shown as 103 percent. 

According to Commission Chair- 
man Charles C. Wine, the inter- 
im order was issued to afford the 
carriers relief under present con- 
ditions and was not designed as 
& permanent rate base. He added 
that the commission will retain 
jurisdiction in order to make any 
further change that future trans- 
portation or economic conditions 
may warrant. 


Trucks Gain 
In Registrations 


For Oregon 


SALEM, Ore. — Oregon private 
passenger car registrations dropped 
1,462 in the first nine months of 
this year, compared with the corre- 
sponding 1944 period, according to 
a state report. 

Present registration is 327,217 
against 328,679 a year ago. Fees for 
these were reduced by $7,310, or to 
$1,636,085, from $1,643,395. 

The report showed there was am 
increase of 1,615 registrations in 
light delivery vehicies, the Sept. 
3u tally showing 36,429 against 34,- 
814 as of Sept. 1, 1944, with fees 
up by $8,075 trom the 1944 tigures 
ot $174,070. This was a gain of 4.64 
percent in both machines and fees- 

Truck registrations, which in- 
clude trailers, semi-trailers, trac- 
tors and graders in excess of 4,50 
pounds combined weight, showed a 
gain in the period of 2,211, for a 
total of 47,274, and $105,886 in fees 
to $1,643,490, which gave percentage 
increases of 4.91 and 6.89, respec- 
tively. 


New 7" 


Use of Magnesium Adds 
To Load Capacity 

OAKLAND, Calif.—Constrisetion 
of a new type bus for the Santa 
Fe Trailways has been started at 
the Los Altos plant of the Perma- 
nente Metals Co. 

‘rhe principal feature of the e><- 
periment is the saving of weigit 
through use of a substantial quan- 
tity of magnesium alloys. tngi- 
neers have been working on a bus 
design following the construction 
of a truck body, which is capable 
of carrying a four-ton greater load 
than a truck with steel body. 

At present the magnesium is ob- 
tained through a melting and cast- 
ing process, but technicians are 
endeavoring to produce molten 
metal directly. This would be a 
considerable short-cut over the 
Present system of producing first 
&@ metallic dust and then collecting, 
melting and casting it into pigs 





Trucks Prohi bited 


NEWARK, N. J.—In a move to re 
IMeve congestion on this city’s main 
street, City Public Safety Director 
Keenan issued an order last week pro- 
hibiting through truck traffic on Broad 
street, from Clay to Poinier street, ex- 
cept for delivery purposes. It was 
pointed out that completion of the 
widening of McCarter Highway, which 
parallels Broad street, gives Newark a 
traffic artery capable of carrying a 
large volume of traffic with a mini- 
mum of congestion and delay. 






What do you want to buy, sel? or 
trade? See Classified Want Ads, inside 
backcover this issue 








i 46 


AUTOMOTIVE NEWS, NOVEMBER 26, 1945 


i‘ In This Corner 


(Continued from Page 4) 


any money on the trade-in. Used 
( ears have broken over 50 percent 

of the dealers in normal times. He 

should know this. 
The OPA placed the used car 
business in the black market, and 
that is just what they will do if 
they continue to stick their red 
nose in the new-car business. Sev- 
enty-five percent of the legitimate 
dealers were forced out of the 
used-car business, because they did 
not want to be a chiseler or cheater. 
But the outside bootleggers flour- 
ished under OPA. They paid no 
license, they had no service. 

General Motors, Ford and Chrys- 
ler are competitive, their prices 
will be honorable compared to the 
present expenses of making their 
cars. 

The dealers, who stayed in busi- 
ness and struggled to give service 
and keep essential transportation 
moving, should not now be forced 
to close their doors on account of 
unreasonable forced control. 


Did Mr. Bowles ever know that 





be sold honorably without a profit? 
And dealers never were quite satis- 
fied with the old percentage. Just 
because the big percent of dealers 
could not exist. 

We sold 361 new automobiles one 
year, and our profits were 1 per- 
cent, after we traded for cars, 
overhauled them and sold them. 
Our profits should have been 20 
percent. 

How is OPA going to guarantee 
you a profit when trade-in losses 
absorb from 10 to 20 percent of 
the new car profit? 

Gentleman Bowles is all wet; 
someone must have crossed his 
path or ruffled him a little. Cer- 
tainly this unreasonable thinking 
is not of an intelligent man. We 
hope you can use some pressure 
to keep us in business, so that 
we may help pay the large war 


debt. — T. E. Wo.tieson, Wolleson 
Auto Co. (Chrysler - Plymouth), 
Perry, Okla. 


Genii Bowles 


News discloses another Chester 
Bowles nightmare wherein he de- 
ludes himself into believing that 
automobile dealers can absorb in- 
creased new car prices up to 50 
percent of their prewar discounts. 
Bowles in his own inimitable way 
further states that, if because of 
such discount reduction any deal- 
er wants to get out of the busi- 
ness, he’d like to get in. 

If Bowles and his OPA dream 
ean force this plan into opera- 
tion he can start his own grave- 
yard for he will have written 
the obituary for every small auto- 
mobile dealership who tries to 
expand his facilities for the re- 
turn to normal. 

Our firm for one, as a matter 
of necessity must construct a 
new building in order to operate, 
the alternative being to operate 
on a vacant lot. This building 
will not only be a civic contribu- 
tion to the community, it will 
produce increased taxes to the 
community and provide employ- 
ment for from 20 to 30 people, 
an increase of 10 to 20 over our 
forced present limitations. The 


to labor and material increases. | 


This building naturally involves 
a considerable investment togeth- | 
er with the equipment necessary | 
to operate and a substantially | 
higher overhead. This is not an) 
isolated case, since many dealers 
throughout the country are con- 
fronted with similar problems. 

In the face of all this, Genii 
Bowles comes through with the 
inspiration that the dealer can 
operate successfully with a 12 
percent gross profit on new car 
sales. 

If Bowles can utilize his vaca- 
tion in setting up our organiza- 
tion to operate so efficiently that 
the net profit derived from this 
gross can produce sufficient sur- 
plus to operate profitably, he will 
indeed be rendering us a fine 
service. C. M. McMutuin, man- 
ager, Mac-Nash Motor Co., Little 
Rock. 


Socks and OPA 

The following was sent to Rep. 
Joseph P. O’Hara: 

I am wearing a pair of socks 
that were made in the Argen- 
tine. I have been remodeling a 


TI 


—— 


ll 


getting wouldn’t ordinarily be ola 
used to start a bonfire. 

Regarding the socks — when I 
asked a manufacturer’s repre- 
sentative who deals in_ hosiery 
why it was necessary for us to 
get wool socks from the Argen- 
tine, he countered with “Don’t 
you know?” He said this is the 
way we get around the OPA. We 
ship the socks and stockings we 
make out of the country, out of ’ 
reach of the OPA ceilings, and 
by shipping in imported merchan- 
dise, we can go to those dum- 
mies in OPA, build up a story, 
and you are paying twice as 
much for that wool sock as it is 
worth. 

I find that on the lumber I am 
paying from $75 to $80 a thou- 
sand for the kind of lumber that 
sold for $20 and $25 a thousand 
prewar. It is absolutely trash. 
Here again good lumber is being 
held off the market because the 
OPA claim they have a ceiling 
price, but they have not enough 
personnel to grade lumber, neith- 
er can they hire intelligent lum- 
ber grading individuals in suffi- 
cient quantity to police this mar- 
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today overhead is much _ higher, 
wages for mechanics are more than 


double, and that new cars can not A recent 





The following was sent to the 
House Small Business committee: 
issue of Automotive 


of original 


cost of this building from date 
contract bid 90 days 
ago has increased 2 percent, due 


IT WONT HAPPEN THIS TIME! 


POST-WORLD WAR I 


iT y lita 4 Piles 
S$ 


Slow Deliveries 


Long-Range teat t 


WHAT HAPPENED AFTER 
WORLD WAR I? 


Manufacturers started at a tre- 
mendous rate to catch up to the 
pent-up peacetime 
products. Then what happened? 


demand § for 


Came the day when the big de- 
mand was filled. Orders stopped. 
But, manufacturers could not head 
off the stream of incoming freight 
—parts and raw materials. Nor 
could they liquidate the big stock- 
piles in their factory bins and 
yards. The 1920-1921 “Inventory 
Depression” resulted. 


In those days, three-week to 


two-month inventories were com- 
mon. It often took two weeks for 
parts or materials to arrive from 
distances 


suppliers at not more 


than 200 miles away! 
WHAT WILL HAPPEN AFTER 


WORLD WAR li? 


There will be no inventory de- 
pression! The reason? Mainly be- 


World's Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER COMPANY e 


cause our country now has a FIVE 
BILLION DOLLAR MOTOR 
TRANSPORT SYSTEM—some- 
thing which was not in existence 
at the end of World War I. 


Parts and materials from sup- 
pliers are no longer on the way 
for weeks. They arrive by truck 
and hourly —travel 300 
Hand-to-mouth 
buying has taken the place of 


trailer 
miles overnight. 


risky long-range guesswork. 


BIG INVENTORY DAYS 
ARE OVER 


Many factories have no stock- 
piles whatever. Instead of a three- 
week inventory, they often operate 
on a two-hour supply. The high- 
way is practically a part of the 
conveyor system. Suppliers are 
linked to main factories by truck 
and trailer delivery timed ac- 
curately to meet exacting manu- 


facturing schedules. 


POST-WORLD WAR Il .; 
No Stock Piles 
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THIS IS HOW IT WILL BE DONE 


Utilizing motor transport to its 
utmost, a business concern can 
achieve important gains in ef- 
ficiency and flexibility ... 


(1) By using motor transport 
to bring supplies to your door as 
and when needed. 


(2) By seeing that your de- 
liveries are not hampered by re- 
strictive, obsolete and inadequate 
highway and vehicle laws. This is 
a matter to take up with your 
State Legislators, 


(3) By planning your new 
building or modifying your present 
one, so that your loading and un- 
loading facilities are adequate, 
with modern mechanical handling 
devices. To be sure—consult your 
Traffic Managers, Motor Transport 

Operators and Architects 


Today Motor Transport can 


and should be an integral part 
of your business. 





Service in Principal Cities 


DETROIT 32, MICHIGAN 
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small room at my house, and the 
2x6 lumber and the siding I am 


ket. 

All of the above is a little ac- 
tual experience to guide you and 
your colleagues about the real 
harm OPA control is doing to 
all of us. We think it is border- 
ing on a national calamity and 
it is time that you fellows get 
pretty definite, and from what 
we read we believe on this one 
the Democrats are as_ interested 
as the Republicans. 

I could name you incident af- 
ter incident, in line after line 
of merchandise, where exactly 
the same thing is going on, and 
OPA have absolutely no control 
over it. The question is, are you 
going to let Chester Bowles strut 
around like Mussolini any longer. 

Returning servicemen tell me 
every day that it is absolutely 
hard to get new civilian clothes, 
yet I can go out and I can buy 
the fanciest kind of down filled, 
taffeta lined, hunting clothes at 
prices better suited to Mr. Rocke- 
feller’s pocketbook, and the mar- 
ket has plenty of this merchan- 
dise. — Herman W. MILLER, owner. 
Miller Motors, Mankato, Minn. 






































Wash. Good Roads Assn. 


Elects Putnam Head 
WENATCHEE, Wash. — The 
forty-seventh annual convention 
of the Washington State Good 
Roads Assn. closed with the elec- @= 
tion of Frank Putnam, Tonasket, 
as president. Bellingham was se- 
lected as the 1946 convention city. 
Outstanding in the 25 resolu- 
tions passed during the three day @—— 
meeting is one asking for an ini- 
tiative to be placed on the ballot 
at the next state election which 
would replace the state director 
of highways with a bi-partisan 
seven-man highway commission. 


Meter Receipts Up 


PHOENIX, Ariz.—Downtown parking 
meters are continuing to bring revenue 
into the Phoenix treasury and to serve 

|} as barometers of city business condi- 
tions. Parking meter revenue for Oc- 
tober, 1945, totaled $7,338.10. This was 
an increase over the $6,046.10 collected 
re September, 1945. 
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For Finance Companies and 
Dealers Financing Their Own 
Time-Sales 


Write for Full Particulars 
RESOLUTE FIRE 
INSURANCE CO. 


A New England Stock Company 
Organized in 1926 


| 
| 350 Main Street 
| Hartford 3, Conn. 
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All Schedules Being Wrecked 


to make during this six months 
period, they will be fortunate in- 
deed if they are able to make 
102,317 despite the fact that this 
size was allowed to be produced 
during wartime so that axles, 
rames, transmissions, clutches 
and other important functional 
parts for their manufacture were 
in production and in the process 
of coming through when the re- 
striction lid was lifted. 

Strikes, work stoppages and 
slowdowns, such as have oc- 
curred at Kelsey-Hayes, Spicer, 
Warner Gear, Timken Roller 
Bearing and many other sup- 
plying plants and strikes at the 
truck plants themselves such 
as Chevrolet experienced at its 
Norwood plant, have cost at 
least 69,910 trucks of this size 
or 41 percent of expected pro- 
duction. 

Manufacturers are so confused 
over conditions in the industry 
due to these strikes, especially 
in supplier plants, that they are 
not even trying to schedule 
rucks, even in this 1%-ton size 
for production in 1946. Normally 
each plant would have a produc- 

tion estimate in force by this 
4 time for next year and would be 
buying material and scheduling 
unit assemblies for at least the 
first three months’ production of 
ext year. 

In the light-heavy and heavy- 
heavy classifications, the situa- 
tion is not much better. But 15,- 
561 light-heavies, or 62 percent 
Mof the six months’ estimated pro- 
duction of 23,959, can possibly be 
built this year, according to the 
manufacturers. This loss in pro- 
duction is mainly due to strikes 
min key supplier plants. 

In the heavy-heavy classifica- 
tion, 6,288 units or 68 percent of 
he expected 9,136 jobs, stand a 
good chance of hitting dealer 
»floors before the end of the year, 
if there is no additional holdup 
of components such as has tak- 
Fgen place at Spicer, Timken Roller 
Bearing and Warner Gear. 

Of course, right now all truck 
builders are fearful of what may 
result from the current strike at 
Timken Roller Bearing and the 
glass makers. Trucks can’t de 
built without bearings or glass 
for the windshields and doors, 
"any more than they can be built 
sans transmissions and wheels. 

Strikes in supplier plants have 
so crippled some companies 
that one truck maker, which 
had three sizes of trucks sched- 
uled for the last six months of 
this year, has been able to get 
only one size into production 
and has been able to build but 
one-fourth of the number of 
trucks of this size that was ex- 


pected. 
Another factor that may cut 
wmeven the estimated production 
for the balance of this year and 
may seriously affect next year's 
truck production is the parts ceil- 
ing price situation that is driv- 
ing many parts makers to turn 
down the factories on parts be- 
cause they are losing so much 
money due to increased costs. 
The first firm to tell the truck 
factory it just couldn’t go along 
with the factory any longer, due 
to this price angle, is the Kelsey- 
Hayes Wheel Co., which told 
Ford Motor last week: “We re- 
gret to inform you that as of to- 
day we are discontinuing ship- 
ments of all original equipment 
truck parts. This decision is nec- 
eae 
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IMMEDIATE DELIVERY 
ADJUSTABLE PARTS BINS! 
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SPERBER MFG. CO. 


1815 Trombly Ave. 
DETROIT 11, MICH. 
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Light Truck Output Cut |,, 
18% by Strikes | 


(Continued from Page 37) 


essary due to the delay in the 
automotive branch of OPA in 
acting on price relief or suspen- 
Sion of ceiling for these parts.” 
This wire resulted immediately 
in Ford slashing its scheduled 
truck production two-thirds until 
Ford can again find a source for 
truck wheels in sufficient volume 
to keep their truck production 
lines going. 


It is almost certain that other 
supplier firms will be forced to 
cancel their commitments in 
the same manner, unless OPA 
does give many of the suppliers 
some price relief on the parts 
they are making. 

And of course as each supplier 
is forced into this situation, truck 
production will skid immediately 
into lower production levels or 
force the truck mapufacturers to 
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@ HOW MANY TRUCKS DOES THE CON- 
STRUCTION INDUSTRY USE? Figures re- 


leased by the Office of Defense Transportation reveal 


netiategens 


~ 
| 


— 


LATE HARVESTING BY advanced methods is shown here by modern Puritan 
maids of Michigan, Betty Dimond (left) and Margaret Mary Coyle. Corn and 


ome sey are gathered in a jiffy with the Ford-Ferguson tractor and new 
erguson System transport box. Exclusive features of the box are: (1) integra- 
tion of the tractor and transport unit; (2) half-minute connecting and discon- 
necting; (3) clamps holding box rigid, preventing see-sawing, yet lowering 
it perfectly level to ground; and (4) a tailgate detached by releasing metal 
pins held at ends by springs. This member of the Ferguson system of nation- 
wide decentralized manufacturing is produced on the banks of the Ohio river 
at Evansville, Ind. 








crease for his products to com- 
pensate for the increased labor 
and material costs they have ex- 
perienced since 1942. All hope in 


suspend output entirely until this 
price situation is cleared up. 

Suppliers have been going along 
with the truck and car manu- 
facturers on the set 1942 price| this direction now seems lost, and 
level, hoping that in the setting] it is very problematical if the 
of new car prices some arrange-| majority of the suppliers will be 
ment could be worked out where-| able to ride along taking a loss 
by the supplier could get an in| much _ longer. 
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make more money by doing a better 


that the Construction Industry used over Y million 


trucks during 1944. 


® HOW MANY TRUCKS WILL CON- 
STRUCTION MEN BUY? A recent survey 
by Engineering News-Record and Construction 
Methods reveals: The number of new trucks wanted 
next year compared to trucks now owned as reported 


by owners; the types of trucks needed; the kinds of 


engines ; the types of bodies; and what accessories and 


equipment are wanted, 
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Revisions 


(Continued from Page 37) 


ministrator, whoever is applicable, 


{issues an order denying an appli- 


ication for dealer authorization, or 
affirming a revocation of a dealer 
authorization, the applicant, or the 
|person whose dealer authorization 
‘has been revoked, whoever it may 
| be, may file a protest against such 
,order in accordance with the pro- 
| visions of Revised Procedural Reg- 
julation No. 1. There is no specific 
limit of time within 
which protests may be filed.” 

In publishing amendment No. 12 
to RMPR-341 a complete review of 
all amendments to this order, as 
well as the complete vehicle pricing 
section of the order, is repeated 
so that dealers wishing to have the 
latest information at hand can now 
obtain it in one piece. 





Construction Planned 

Construction of a new building is 
planned by Abbott-Stansell Motor 
Co. (Chrysler), Houston, Tex. Plans 
will be drawn for the building as 
ership, now in the hospital, is able 
soon as Frank Abbott, of the deal- 
to return to his office. 
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© HOW TO GET SALES RESULTS. Show 


construction men how your equipment will help them 


job 


Trucks, like construction equipment, are a construction 


man’s bread and butter. Knowing this, we talked with 


will click with construction men. 


Both studies are available on request. 


a number of them, to find out what they wanted to 
know about trucks and equipment before they bought 
them, Their answers make up this book full of sell- 
ing hints useful to the TOP EXECUTIVE—AD 
MANAGER, SALES MANAGER, COPY WRITER 
and SALESMAN interested in getting a share of this 


huge marker. It’s packed full of sure-fire appeals that 


Fill out this coupon and attach it to your letterhead. 


ee an DP LD LED LY ED ED ED ED 


ee 


ee 
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ee ers : Albert Paxton, Publisher a 
* QNLY A LIMITED SUPPLY | 320 West tnd Stren, 
Di w Seageromery ia selling vig We manufacture, sell, or have an account for a manufacturer of: 
huge market for ticks, parts, tires and i Trucks .... Tires... .Engines ....Drives....Axles.... Transmissions... . Universalis... . 
accessories, Only a limited supply is avail- | Accesories....Generators ....Batteries ....and 2-way Radios 
able. ; | ......“What Construction Men Want in their Postwor Trucks." ° 
++-++«" How to get results from truck and accessory advertising to Construction Men.” 
TN Aan she C Ree haw Rap nich wiocesc ds WUD, cece 
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N. H. Truckers 
Hear Warning on 


Tax Diversion 


MANCHESTER, N. H.—(UTPS) 
—“Highway transportation is lead- 
ing the American people up a new 
road of progress, adding to the 
sum of human happiness, lowering 
living costs and assisting materially 
in further raising our already high 
standards of living,” according to 
Fred B. Lautzenhiser, consulting 
engineer of International Harvester 
Co. The statement was made at the 
15th annual convention of the New 
Hampshire Truck Owners’ Assn. 
here recently. 

He warned that many state high- 
way systems face “the diversion of 
highway users’ taxes to non-high- 
way purposes” as the No. 1 threat 
of the future, and urged that future 
road-building in most states be 
placed on a pay-as-you-go plan 
with no new taxes. 

“Highway transportation, because 
of its flexibility and adaptability,” 
he cautioned, “will continue to be 
basic to all other forms of trans- 
portation.” Although predicting a 
tremendous increase in the com- 
mercial air transportation field, he 
stated that air freight had a long 
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FE. H. WARREN CO., of Detroit, which inaugurated the first interstate haul 


of household 


by air. A 10, aes load, composed of four families’ furniture 
rt from one of Warren’s Fruehauf vans into 
by National a rey Freight Corp. The flight from 


being loaded at the Detroit air 


a cargo plane 


eae 
Detroit to Los Angeles was made in 


ways to go before its rates could 
constitute a threat to truck and 
rail rates. 

Other speakers at the convention 
banquet included Sen. Charles W. 
Tobey of New Hampshire; Gus O. 
Hollis, president of the association; 
Atty. Robert Upton, legislative 
counsel for the state group; Gov. 
Charles M. Dale, Mayor Josaphat 
T. Benoit of Manchester, and Rep. 
Norris Cotton, speaker of the New 


oods in 1910, pioneers the first successful shipment of furniture 


is shown 


ours. ‘e 


Hampshire house of representa- 
tives. 

Joseph Foster of Manchester was 
elected clerk of the state associa- 
tion and Romeo Lavigne of Berlin 
as a director for one year to fill a 
vacancy. The following were elected 
for three-year terms as directors: 
Guy O. Hollis, Wilton; Dana L. 
Clark, Nashua; Donald Peterson, 
Rochester; Samuel Nevins, Berlin; 
Morris Silver, Clark Jones, Henry 
P. Welch and Henry Pariseau, all 
of Manchester. 


Australian Picture 


Melbourne Dealer Sees Market Analysis 
As First Job of Reconstruction 


MELBOURNE, Australia. — Still 
limited to reconditioning cars in 
the six highest priorities only, 
Rhodes Motor Co., Pty., Ltd. (Olds- 
mobile), is starting its peacetime 
service program by conducting a 
survey among owners of 3,600 Olds- 
mobiles which it has sold during 
the past several years. 

J. D. Rhodes, managing direc- 
tor, says he believes the first job 
of postwar reconstruction is to do 
a good job of market analysis, 
since past records are of little 
value as indications of the pres- 
ent market. 


The questionnaire is a part of 
the analysis program. 

Rhodes says that total new and 
used car sales prewar averaged 
about 1,500 a year. He expects new 
car sales of about 1,000 a year 
“when we get going again.” 

Fifty-five men are now employed 
in the service shop, and the firm 
plans to go up to 100 as soon as the 
manpower situation eases. 

Pointing out that, “of all our 
assets upon and around which to 


“International Is a Good Line of Trucks to Sell’’ 


INTERNATIONAL) 


“Best in the Field,” 


says Earl T. Carswell, 
Glens Falls, N. Y. 


Earl T. Carswell, Glens Falls, N. Y., used 
to work for the Harvester Company, selling 


trucks. 


That was 12 years ago: 


He’s still selling trucks, still going strong, 
except that for the last 11 years he has been 


in business for himself. 


There is this added difference, too. 


In the last 11 years, Earl Carswell has seen 


Mr. Carswell at his desk at home — an auxiliary office for receiving 
customers. The bear skin rug is a trophy from a Wyoming hunting trip. 
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build anew, one we value most is 
the goodwill attaching to tha 
owner loyalty for which Olds 
so noted,” the dealer proceeds with 
a questionnaire. 


It reports an excellent respons 
to the survey which gives a reason- 
ably complete picture now of t 
ears driven through the war years 
when service attention was sharp; 
ly curtailed. 


“Naturally, this survey is dou- 
ble barrelled,” says Rhodes. “I 
will rebuild our service opera- 
tions into attractive volume and 
is the best way we know to put 
our new cars back on the map. 
We have always had reason to 
believe in that old one about the 
wagging tongue of a satisfied 
customer.” 


The market analysis of individua™ 
service needs of customers 
to whom it has sold new and use 
cars asks the amount spent o 
overhauls and replacements other 
than normal periodic adjustment@— 
decarbonization and such. 


It inquires specifically about thg 
nature of road and operating con’ 
ditions. It also asks comment on 
any outstanding features in perg  — 
formance or stability and provides 
room for any further general re- 
marks the owner may wish t 
make. 


Reflecting the war years, the 
questionnaire asks the mileage ob® 
tained with the “gas producer” and 
the normal petrol mileage. The la 
ter is compared to petrol consump 
tion now. 


Other information includes ag 
of car, oil consumption in miles 
per gallon at the present, tota 
mileage car has done, and at wha 
mileage point the engine was re- 
bored, if this work had been doney 


Contract 


(Continued from Page 37) 


erators in a very unfavorable 
financial position. 

The shortening of the layover 
time on round-trip runs will als 
work to the disadvantage of the 
truckers in their endeavor to givgs 
prompt and efficient service o 
these hauls. It is likely to result in 
slower movement of LCL freigh 
and eventually may boomerang 
back on the drivers by restricting 
the number of such runs that wi 
be profitable to operate. 


a 


——a 


— 
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‘As @ result of our ad in Automotive News 
the Rolls-Royce was sold. I might add 
that we received 12 other inquiries about 
this car. Five of these from states other 
than North Carolina and seven from thi 
state.”’ Thos. L. Black, manager, Pine- 
hurst Garage Company, Inc. (Chevrolet), 
Pinehurst, N. C. 


the International line expanded, broadened 
and developed into what dealers everywhere 


ELKS 


call ‘the most complete line of trucks in the 


field.”’ 


He saw how International Harvester stood 
by its dealers during the 1942-45 “truck 
shortage” years with a helpful parts and 


Mr. Carswell’s recently modernized parts department. A complete 
stock of parts, in convenient, easy-to-get-at parts bins, speeds up 
customer service in Mr. Carswell’s three-county trade area. 


service program. 


He Trucks. 
“They’re the best in the field,” he says—a 


* tt: 
4 3 a é 
7 m/s 


is sold on International 


verdict shared by progressive, alert dealers 


The 


franchise is valuable now. 
Hi 
INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue Chicago 1, Illinois 


from coast to coast. International 


Elks see more people 


It is becomi 
t is becoming than any other group 


of 680,000 individuals 


more valuable as more new trucks 
become available. If you are inter- 


ested, inquiries are welcome. 
wee & 


An organization of 20 people keeps Mr. Carswell’s business humming. 
A 30-foot extension was added last year to the rear of this building 
increasing the service shop area to 150 x 64 feet. 


INTERNATIONAL 7% 
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New York + Chicago + Detroit _ 
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Assembly 


















mick warm-up, and Diamond T’s 
cushion-cradle engine mounting. 


MRear axles are all of the full- 
Hoating type with wheel-bearings 
gorrectly centered between the 
wual rear tires. Two-speed axles 
are available in all but the very 
gest models where extra-heavy 
duty dual reduction axles are 
mnployed singly or in tandem. 


One Diamond T development 
ggund in all models is the heavy- 
Wuty intermediate driveshaft 
bearing. The usual self-aligning 
#11 bearing is replaced by flex- 
ble and more rugged construc- 
tion. The bearing proper is a 
mgeavy, double-thrust roller bear- 
ing and maintenance of alignment 
obtained by mounting it in a 
olid block of live rubber which 
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to 10 Tons... 


in Full Swing 
4¢ Diamond T 
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is held under permanent com- 
pression. 


Similarly, compression type 
rubber bushings are employed at 
all steering shackles. No greasing 
or maintenance lubrication is re- 
quired for them and this con- 
struction also eliminates metal- 
to-metal wear and rusted and 
“frozen” pins. Helper springs are 
standard on all models. 

Steering is by cam and lever 
with ball bearings in the steering 
head and cam follower roller- 
bearing mounted. The twin-lever 
design is employed in the largest 
extra-heavy-duty models. 


Power brakes are employed in 
all models with the Lockheed hy- 
draulic system vacuum-assisted 
in the heavy-duty line and West- 
inghouse air brakes in all extra- 























Rock Bodies — Telescopic Hoists 









For long life . . . modern 
design...and dependable 
operation, recommend 
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Heavy-duty Dump Bodies 
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to your customers... 






When the question artses as to 
which body and hoist will do 
the most dependable job for a 


specific application, it 1s good 
business to review the features 
of Heil units, 

Consider the weight- saving 
construction that gives your cus- 
tomers greater payloads and big- 
ver profits — the 45 years of 
experience in design and fabri- 
cation — the smooth operation 
of the hoist — plus dozens of 


other reasons that assure out- 


standing service and satisfaction. 


Heil Bodies and Hoists sub- 
stantiate your claims for thorough 
dependability — your customers 
thank you for recommending them, 

BH-111 





THE HRM co, 


General Offices 
MILWAUKEE 1, WISCONSIN 
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Plane Refvelers 













Petroleum Truck Tanks 








CRANKSHAFTS FOR THE heavy-duty line of Diamond T have been rede- 
signed, and now carry 12 counterbalances instead of six. 


heavy-duty models. The new 
Bendix ‘‘Hydrovac’’ vacuum 
booster of the smaller models is 
one of the advancements that 
has been developed and perfected 
in war experience. 


Transmissions vary in size and 
range to match the needs in dif- 
ferent models. Four and five-speed 
transmissions are standard in the 
heavy-duty line and in Model 702. 
Models 806H and 900 carry a four- 
speed main and three-speed aux- 
iliary, and Model 910 has a five- 
speed main transmission and 
three-speed auxiliary, with a to- 
tal of 15 forward speeds and three 
reverse. 

All of the models referred to 
are in current production and 
have been available during the 
latter part of 1945. Additional 
models will be brought out 
through 1946, including a one-ton 
of heavy-duty construction and 
with a standard pickup body 
available. For multi-stop delivery 
and Metropolitan service, a spe- 
cialty vehicle will also be offered 
complete with body and particu- 
larly designed to provide the 
most convenient and economical 
delivery service for dairies, bak- 
eries and laundries and depart- 
ment stores. 

An improved line of engines 
with substantially increased pow- 
er has been developed and will 
go in as_ standard equipment 
shortly after the first of the year 
it was reported. 


Timken-Detroit 
Forms Separate 


Brake Division 


DETROIT. — Plans already put 
into action for postwar production 
of Timken axles and allied prod- 
ucts by Timken-Detroit Axle Co. 
were revealed last week by Walter 
F. Rockwell, president. 

“New building construction is in 
progress and new machinery is 
being received daily and is waiting 
for installation as conditions per- 
mit.” he said. 

“The postwar demand for motor 
vehicles, motorized industrial 
eauipment and agricultural ma- 
chinerv necessitates these exnand- 
ed facilities. Employment will ex- 
ceed that engaged in the prewar 
years,” 

Rockwell said that postwar mo- 
tor vehicles will use engines de- 
veloping increased horsepower to 
improve motor. transportation 
schedules and to keep commercial 
vehicles moving at a faster sus- 
tained speed on our highways. In- 
creased horsepower means better 
braking ability. placing a new em- 
vhasis on the imnortance of brake 
design and manufacture, he added. 

To better meet this postwar 
brake requirement, Timken-Detroit 
is regrouning its specialists in the 
design, development, manufactur- 
ing and sales of brakes into one 
unit, to be known as the Timken 
Axle Brake division. 

“Heretofore,” he said, “we have 
always manufactured brakes for 
Timken axles in our various plants 
in coniunction with the axles on 
which they were used. 

“Not only will this result in more 
expeditious solving of motor ve- 
hicle and aircraft brake problems, 
but will enable specialization in 
brake developments for farm 
equipment, industrial equipment, 
motorized machinery and mechani- 
zation in general.” 


New Rockmart Dealer 


A. O. Parnell has purchased a 
site in Rockmart, Ga., where he 
plans to build a $25,000 building to 
be known as the Rockmart Motor 
Co. (Chrysler-Plymouth). 





Eight Truck Lines 
Returned by U. S. 


MINNEAPOLIS. — The Office of 
Defense Transportation last week 
returned to owners eight more mid- 
western truck lines taken over by 
the government last year during a 
labor dispute. 

The firms include Glendenning 
Motorways, Inc., St. Paul; Hart 
Motor Express, Minneapolis; Thiel 
Truck Service, Benson, Minn.; Mo- 
land Brothers Trucking Co., Duluth, 
and Dakota Transfer & Storage 
Co., Minot, N. D. 


Dangerous exhaust 
ing strains that wea 


cording to E. D. Gardner. 
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Neb., N. C., Added 
To Reciprocity List 
By Arkansas 


LITTLE ROCK.~— According to 
Supervisor Frank D. Clancy of the 
State Revenue department’s motor 
vehicle division, traffic reciprocity 
agreements, which allow trucks 
and passenger cars to travel in 
other states without purchase of an 
additional license, have been com- 
pleted with Nebraska and North 
Carolina. 


Clark said Arkansas now has 
official agreements with 15 states 
and is operating under similar un- 
official agreements with Illinois, 
Indiana, Michigan and Georgia. 


These pacts, he added, are of 
greater benefit to Arkansas than 
other states, since all but Nebraska 
have considerably higher truck li- 
cense fees. 


Gardner Buys Station 


Gardner Motor Co., Walla Walla, 
Wash., has taken over the Signal 
service station at Second and Su- 
mach Sts. The auto business will 
be continued on W. Main St., ac- 
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@ SAF-T-STEP makes it possible 





one man to do many load 


and unloadjobsthat ordinarily 


require two! 


The SAF-T-STEP will support a 1000 pound load. 
SAF-T-STEP comes in 2 models, one designed for 
rear mounting, the other for side use where 
hanger space is restricted. When not in use 
SAF-T-STEP folds directly under truck bed. 
SAF-T-STEP is engineered to fit most flat-rack, 
stake body, van, trailer or “semi” body designs 
with custom-like precision. 


*Write for illustrated folder. 


SAFETY STEP SALES CO. 


1017 S. La Brea Ave. 


Los Angeles 35, Calif. 
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For Heavy Duty Trucks... 
2 Axles Announced 
By Timken-Detroit 


DETROIT. Designed to give 
heavy-duty truck operators max- 
imum pulling power and _ speed 
in the same truck, two new two- 
speed rear axles — the S-300 and 
U-300 —- are announced by Tim- 
ken-Detroit Axle Co. 


The S-300 rear axle is intend- 
ed for heavy-duty hauling on 
highways and city streets. Torque 
capacity is ample for modern 
high power engines. 


The U-300 rear axle is for off- 
the-highway operations, using the 
same engine torque, but where 
still greater load-carrying capac- 
ity is required. 

The S-300 and U-300 two-speed 
series are companion axles to the 
S-200 and U-200 hypoid-helical 
double reduction drive single 
speed axles previously introduced 
by Timken. 


Both types of final drives, 
the double reduction single 
speed and the two-speed double 
reduction, are interchangeable 
with each other in the same 
axle housing. The standardiza- 
tion thus available minimizes 
the parts inventory problem in 
the factory and in the field and 
is said to benefit builder, deal- 
er and buyer alike. 

The new heavy-duty rear axles 
feature a new two-speed hypoid- 
helical double reduction final 


drive, which provides two effi- 
cient gear ratios in one final 
drive. 


The first step in gear reduction 
is obtained through a large diam- 
eter hypoid bevel gear and pin- 
ion. The second step is selective 
between two sets of wide-faced 
helical spur gears a “fast” and 
a “slow” helical reduction. 

Gears are of special alloy steel 
with teeth carburized and hard- 
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A Western home seldom reaches “final completion.” It | 
isn't meant to. As family interests branch out, the Western 


house usually keeps pace. 


A new patio, barbecue, hobby wing to be added ? Why 
not? Folks live here to have fun. They have time on hand 
and money in pocket. And new rooms, rambling new wings, 
or patios, present no climate problem — no heat problem 


in the West. 


With such an interest in home activities, small wonder 
most Westerners prefer to own their homes. (83% of 


Sunset subscribers* do!) 


F OJ 


* Sunset General Survey, June, 
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ened. Gear ratios available are 
6.53 high — 8.53 low. 

An exclusive feature of these 
new axles is the built-in Tim- 
ken easy power shift for vac- 
uum or compressed actuation. 
This mechanism enables the 
driver to select the proper axle 
gear ratio—“fast” or “slow”—by 
means of a convenient control 
on the dash. He may shift from 
“fast” to “slow” axle speed or 
“slow” to “fast” in a split sec- 
ond — without declutching. The 
easy power shift controls the 
movement of a sliding clutch 
collar which engages one or the 
other of the two spur pinions. 

Final sliding of the clutch col- 
lar into engagement with “slow” 
or “fast” speed helical pinion is 
done by a spring which provides 
a cushioning effect. Correct spring 
pressure insures positive engage- 
ment with no undesirable shock 
loads on the gear teeth. 

The power for shifting axle ra- 
tios is furnished by a vacuum or 
compressed air power chamber 
front-mounted on the axle, oper- 
ating through a bell crank inside 
the housing. All moving parts 
are enclosed and no lubrication is 
required. 

Inner ends of the new axle shafts 
have 16 slant-sided splines so pro- 
portioned that a larger relative dia- 
meter body of greater strength is 
possible. Splines are stronger, and 
are enveloped by the mating splines 
in the differential side gear hub. 
The shorter splines result in in- 
creased body length to absorb tor- 
sional wind-up. Shafts are heat 
treated to obtain a new high Brin- 
nel hardness at the outer surface 
with a graduated hardness reduc- 
tion toward the center. 

Drive units, together with axle 
shafts, are identical in both axles. 
The differential carrier is mounted 
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ing Materials, 
| Assn., Engineering Society of De- 


With Two Speeds .. . 





NEW TIMKEN S-300 and U-300 2-speed hypoid-helical double reduction rear 


axles are similar in design with larger housing sections in the U-300 


greater load capacity. 


for 





LARGE DIAMETER hypoid bevel gear and pinion provides the first reduc- 
tion. The second is selective between two sets of wide-faced helical spur gears 


—a “fast” and a ‘“slow”’ 
U-300 Double Reduction Rear Axles. 


on the sloping front face of the 
axle housing and is readily remov- 
able for inspection. Differential 
bearing legs are dowelled in the 
axle housing to eliminate deflection 
under heavy torque load. 

Increased strength of differential 
gear teeth is provided by a new 
differential with a 9/16 tooth com- 
bination. Differential side gears 
and pinions have hardened steel 
thrust washers of ample area for 
minimum wear. Spider trunnions 
have larger diameter, and the dif- 
ferential gears are mounted in 
forged steel cases. 

Operators have their choice of 
two brakes — Timken P power 
brake or DP dual primary hy- 
draulic brake. 


The P power brake is design- 
ed especially for power opera- 
tion. Drums are 16% inches in 
diameter, allowing ample space 


Hoenicke Named 


Eaton Unit Chief 


DETROIT. — Edward C. Hoe- 
nicke, formerly assistant general 
manager, has been appointed gen- 
eral manager of the Eaton Mfg. 
Co.’s Foundry division. Hoenicke’s 
association with 
this operation 
dates back to 
1928 when he left 
the position of 
foundry advisor 
with the Oak- 
land Motor Car 
division of Gen- 
eral Motors to 
become | sales 
manager with 
Holly Permanent 
Mold Machine 
Co. 

Hoenicke is 
chairman and a past director of 
the Detroit chapter of the Ameri- 
can Foundrymen’s Assn., and is a 
member of the Gray Iron Foundry 





E. C. Hoenicke 


| Society, American Society for Met- 


als, Society of Automotive Engi- 
neers, American Society for Test- 
National Foundry 


troit, and the Army Ordnance 


| Assn. 
He succeeds J. L. Dostal, former 
| Foundry division general man- 


Pacific Coast markets 


ager, who has resigned. 
Peppel Expands 


Peppel’s Auto Service (Chrysler) 


|at Remer, Minn., plans a 20-by-25- 


WESTERN LIVING 


S ; 
San Francisco 


Detroit office: 714 Stephenson Bldg., Detroit 2, Michigan 


foot addition to its building. The 
added space will increase the size 


| of the service department and pro- 
| vide a showroom. 


helicat reduction—in the new Timken 


-300 and 


for ventilation to assure cool 
running and long life in severe 
service. Shoes are 7 inches wide. 

The new DP brake (16% inch 
drums, 7 inch wide shoes) is a 
two-shoe, one-wheel cylinder hy- 
draulic brake in which both shoes 
function with equal effectiveness 
in both forward and reverse di- 
rections. 

Track on both axles is 72 inch- 
es, with 11.00 x 20 tires on dual 
disc wheels with 12%-inch spac- 
ing. 





AHUERICAN Se 


70 


AND [MONTERREY 


American Airlines provides swift, daily service for Pas- 
sengers, Air Mail and Air Express to these important 
Mexican cities with connections beyond to Central and 
South America. For reservations or information call your 
travel agent or the nearest American Airlines Office. 


AMERICAN AIRLINES Sysvem 


THE NATIONAL AND INTERNATIONAL ROUTE OF THE FLAGSHIPS 
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Rouge Foundry & 
To Get $10 Millions ( 
Overhaul _—" 


DEARBORN. Postwar Say = 
habilitation projects, costing a i] Ir 
proximately $10,000,000, are und@i 
way in the Ford Rouge productio j TOR: 
foundry, M. L. Bricker, vice pregay aad 
ident in charge of manufact jes fatior 
ing, announced last week. Bl ienw 
The foundry program is one @& t o! 
Ford’s major rebuilding project: B | rans 
It has a pouring capacity ot 




























































ares 
2,000 tons of molten metal datQua¥,p « 
It was the first to introduce th® | pec 









conveyor to, take the molds ae 
the metal instead of bringing €@ 


metal to the molds. 

Postwar projects in the Fou 
gray iron foundry program im-— 
clude enlargement of the cog 
rooms and building of a large 
new core room, utilizing the space | The 
formerly occupied by the me lare 
nesium foundry: rebuilding four | 2ment 
systems for producing motor eat 
inder blocks and installations entifi 
more efficient handling of hot 
metal. 
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motor blocks on its four reb 
lines every 16 hours to req 
pouring 1,500,000 pounds of molten 
metal each day, making a line 
cylinder blocks more than two 
miles long. 


Wheel Sessions 


Set for Chicago 4, 
oh 























































CHICAGO. — The National 


Wheel and Rim Assn. will i — 


its educational meeting at , 
Edgewater Beach hotel here Dec. ‘ 










13-14-15. es 

Fred T. Roberts of Budd Wheel DETR 
Co., Detroit, and John F. Creang—ad one 
er, Wheels, Inc., have been ap-” | 


wart 4 
pointed to arrange the prog Skins 
H. M. Young of St. Louis, preset" 
dent, stated last week. st Sat 


le rer 
t drat 


Want to buy or sell new or used cars? 


Classified Want Ads (see inside back f rs | 
will solve your problem. Se al 
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RUBBER AND SYNTHETIC RUBBER 

















Molded (hard or soft) and Extruded Parts [ux _ 








RUBBER-TO-METAL 


Detroit Office 
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jl. Gas Tax Unfair .. . 


Truckers, 


| TORONTO. — The railways of 
nad. are campaigning for “leg- 

fatio:. to restrict the use of 
Boe ys,’ Morley J. Pape, presi- 
t of the Canadian Automotive 


| trans} 


before the Motor Truck 


: ares 
MW) of Toronto last week. 
4 Recent utterances by railway 
Mme osentatives indicate they seek 
 yration Of a federally controlled | 
me ody with jurisdiction over rails 


ae; higiuway services, in the hope 
»* |nat provinces’ will relinquish 
ir constitutional jurisdiction 
ir highways, Pape said. 
: The policy of the railways, he 
Sa jared. “is opposed to the fun- 
, gmentals Of free enterprise, de- 
ned to hamper the advance of 
entific progress, and planned to 
t |swtrict the free choice of the 
n who pays the freight to use 
¥, form of transportation he de- 


= 


2 
ares. 
‘We, as truckers, oppose stren- 
joysly any effort to regulate 
BD slacks by the federal govern- 


Ent,” Pape continued. “The fed- 
: sal government is interested in 
bot of the major railway opera- 
ns in Canada. It is not un- 


|..tyral to conclude that a fed- 





Obituaries 
phn Anderson, 
“ord Financier, 
eHies at 76 


1 =| DETROIT. -—- John W. Anderson, 
— of the original stockhold- 
Mof Ford Motor Co., died of a 
watt attack Nov. 23 in Johns 
kins Hospital in Baltimore. 
“neral services were held here 
st Saturday. 

e received a fee of $25 in 1902 
? drawing up the incorporation 
«° wers for Ford, and despite ‘‘ad- 
= advice” from outsiders An- 
— sson invested $5,000 in the Ford 
eS He later sold out to 

td for $12,500,000. 
Besides Ford, the original stock- 
peaaiiers and incorporators included 
mes Couzens, Horace H. Rack- 
am, Alex Y. Malcomson, Horace 
Ga} Jorn Dodge, Rosetta V. Hauss 
ster of Couzens), Vernon C. Fry, 


, Charles J. Woodall and John 


ay 
CA. hier Dies at 61; 


rly Auto Maker 

“RLEVELAND. — Stuart R. 

‘ther, 61, former automobile 
ee pmizcturer and active in the 

lustry here for 30 years, died 
as 12. He was one of the 

“Anders of the Sterling-Knight 
lobile Co. 


=" this firm was liquidated 





served is a salesman for Cad- 
, * and became a General Mo- 
ett: “merit man.” 
es *” 


Sy phel! Dead at 49; 
ito Fabrie Maker 
10 was affiliated with 


offices here of the Mas- 


lusetts Mohair Plush Co., died 





cticut while 


specialized in the de- 


me the automotive and other 


* 


_ Samuel Mitchell 

nd.—Samuel Mitchell, 45 
dealer from Houston 
a hospital here from 

‘uris suffered when his auto- 

fan off a highway and over 
2 ell has bought the car ! 
“tady and was taking it t 
\ s 


* 





a... J. A. Kilpatrick 

ANON, O.a—nJ. A, Kilpatrick, age 

}IS said to have been the first 

He iler in Warren Counts 

ne here. 
* 


4 


* 
ne J. Carrington 


fon no Calif.—Eugene J. Ca 


t Johns Hopkins in Bal 
e last 25 years he wa 
dealer here. 





rt Assoc., charged in an| 


| 
| 
| 


| 


atles H. Bennett, Albert Stre- | 


| 


| 


‘RK.—Eldon R. Camp- | 


“enly Nov. 10. He was stricken | 
visiting | 


ent and marketing of fab-'! 





erally-sponsored 


islate in favor a te cae 
“orally disadvantage of the 
_ Pape said truckers favor “an 
ieee a of transportation 


trary.” The test 
approval by the use of such co- 
ordinated services. It must mean 
Cooperation and _ collaboration 
without domination by any such 
participants 

Discussing taxation, he contend- 
ed that trucks pay a fair share 
of the cost of constructing and 
maintaining highways. In Ontario 
In 1945, commercial vehicles rep- 
resented 13*2 percent of all regis- 
trations and paid 53 percent of 
the license fees and gasoline taxes 
collected. 

He said the federal gasoline tax 
of three cents per gallon is dis- 
criminatory because no other 


“but it must not be arbi- | § 
must be public | @ 





’ 


7? ; ™~ 


THE END OF World War II for Mack is symbolized in this 
shows the last Army truck rolling off the assembly line followe 
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, anadian RailsThreaten 


Pape Sa ys 










a Noe a 
— 


icture which 
by the first 


civilian trucks. The dull green of this last of thousands of Army trucks pro- 


duced by Mack during the war 


form of land transportation pays 
a similar tax. “As soon as pos- 


sible this tax should be re- 
moved,” he said. 
On freight rate regulations, 


Pape said all rates should be pub- 
lished and submitted to a pro- 


ives way to bright colors as the firm's 
production lines swing into civilian vehicle manufacture without loss of time. 
Se crseesemeain men casas eit casei consti eine cendecceaineicacesocianahatisaihiate 


ong 


vincial regulatory body for ap- 
proval. He urged immediate de- 
control of the motor transport in- 
dustry by the prices board as 2 
step to establish rate regulation, 
and advocated uniformity in pro- 
vincial truck legislation. 


COMPLETENESS of the line is one of the things that 
makes an Anthony dealership a profitable connection for 
dealers. And, Anthony has it . . . a complete line of “Super”’ 


hydraulic hoists and dump bodies from 5 to 30 ton... 


for 


conventional and C.O.E. trucks, 6 wheelers and semi-trailers 
_.. for contractors, public works, coal dealers and farmers. 
Allied Anthony products, such as Lift Gates and Lime and 
Material Spreaders, add volume and profit. Ask your An- 
thony distributor for the new sales help “How and Where 
to Sell Anthony Equipment.” 


Manufactured by 


~~ om 


| 






U.S. Rubber 
To Use Rayon 


In Car Tires 


CHICAGO. The United States 
Rubber Co. has evolved a new 
principle in synthetic passenger 


tire construction which will result 
in a stronger and safer tire, it was 
revealed last week. 

Built of rayon cord and based 
on a scientific method of construc- 
tion, the new tire is planned for 
production some time early next 
year, it was said. 

According to Dr. S. M. Cadwell, 
chief tire scientist, the new tire 
represents an important step in 
passenger-car tire development due 
to its added factor of safety which 
is greater than that of prewar 
rubber-cotton cord tires. 

“Up to now, synthetic passenger 
car tires have been rated at about 
90 percent as efficient as prewar 
rubber tires,” Dr. Cadwell said. 
“However, through the use of ray- 
on cord, and employing scientific 
methods of construction that take 
full advantage of rayon's superior 
qualities, the new tire has a strong- 
er, safer carcass than prewar 
tires.” 





ANTHONY (CO. streator, ininois 
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Truck Dealer Doings 


Transport Motor Occupies 


New Quarters in S. F. 


Newly modernized and decorat- 
ed quarters, comprising 72,000 
feet of floor space are now occu- 
pied by Transport Motor Co. 
San Francisco. The company dis- 
tributes Willys Jeeps, cars and 
trucks in California. Branch of- 
fices are to be situated in Los 
Angeles, Oakland and Sacramen- 
to. Nearly 100 dealerships have 
been established in the state, it 
is said. 

The headquarters are at 301 
Golden Gate Ave. Besides show- 
rooms, service and parts depart- 
ments have been installed, ac- 
cording to August Johnson, pres- 
ident. 

* . * 


Willys-Overland Names 


Davis for Memphis Area 
Walter Davis, head of Davis 
Motors, Inc., 311 S. Main St., was 
recently appointed to represent 
Willys-Overland in the Memphis 


Gasoline of Fuel 
Oil Tank 1-2174 
one of a large a 
diversified line. 


Cable Dozecasters 


HO-10 and HD-14 
Tractors. 


area. The dealership will include 
Willys passenger cars, trucks, 
station wagons and jeeps. 

The property, formerly the 
Chisca garage, was recently pur- 
chased by Davis, and has been 
remodeled for sales and service. 

. + . 


New Building for Schuster 


To Be Ready in Dec. 

Ray F. Schuster, distributor of 
Federal motor trucks for Chi- 
cago and northern Illinois, an- 
nounced last week that he will 
occupy a new building, now un- 
der construction, late next month. 
It is being erected to Schuster’s 
specifications on the northwest 
corner of Archer and Ashland 
Aves. 

Heating will be of the new 
panel or radiant type, with all 
heating pipes imbedded in the 
concrete floors throughout the 
service station, showroom, stock- 
room, and general offices. 

The parts store is to contain 
a hydraulic lift with a platform 


mounted on it, so that the plat- 
form can be raised level with a 
truck from which parts are to 


be unloaded. 
+ ” > 


Harvester Names Fox 


G. L. Fox has been appointed 
dealer in the Americus (Ga.) ter- 
ritory of International Harvester 
Co., succeeding W. B. McCorkle. 


* * * 


Willys Firm Chartered 


Tulsa Willys Inc. and Western 
Acceptance Corp. of Fort Smith, 
Ark., have filed articles of incorpo- 
ration. Starting capital of each 
firm was listed as $10,000. Incor- 
porators are W. R. Flocks, A. H. 
Scheldrup and C. J. Flocks. 


* * * 


Sutherland Starts Building 


D. T. Sutherland Machine & 
Foundry Co., Bainbridge, Ga., has 
begun work on a new building for 
International Harvester products. 

s = * 


Valley Co. to Build 


The Valley Chevrolet Co., of West 
Point, Ga., has completed plans to 
erect a building 104 by 150 feet on 
the corner of Eighth St. and Fifty 
Ave. here. The structure, to be of 
brick, will contain 14,500 square 


West Coast Specie, 
W-12 Bedy ead 
FOC com end teller 
Holst movated oa 
seai- 


feet of floor space. Showrooms, the 
parts department and offices will 
occupy the front, and the rear will 
house the repair shop, the body, 
fender and paint shop and repair 
department. John Davidson is presi- 
dent, and Tom Roberts vice-presi- 
dent of the company. 

* * * 


Reo Dealership 


Reo Truck and Bus Co. Inc., 
Norfolk, Va., has been granted a 
charter to deal in trucks and auto- 
mobiles and conduct a service and 
repair business. Maximum capital 
is $25,000 and C. C. Sharp is presi- 
dent. 

s s s 


To Sell GMC Trucks 


Mitchell County Tractor Co., Pel- 
ham, Ga., operated by A. S. Hamp- 
ton, has acquired the dealership of 
GMC trucks and John Deere trac- 
tors. The company is also handling 
all types of GMC truck parts. 


* * * 


Coker’s Moves 


Coker’s, headed by Perry Coker, 
announce removal of its business 
and personnel to its new home, 
762 Haolcombe Ave., Mobile, Ala. 
It is a distributor for White 
trucks, Fisk tires, batteries, Frue- 


TOP-NOTCH 
PERFORMANCE 


-Gar Wood Equipment 
Does a BETTER Job for You. 


Some people just work. Others have the ability 
to rise above the crowd . . . to distinguish them- 
selves by doing better-than-average work. The 
same comparison can be made in mechanical 
equipment. Gar Wood Products have a reputa- 
tion for top-notch service . . . better-than-average 
performance. That quality didn't just happen. It's 
the result of years and years of experience in 
designing equipment to do a specific job in the 
best possible way. Gar Wood products cover a 
wide field of uses and in each case you can be 
sure of one thing . . . they rise above the crowd. 
Take advantage of Gar Wood top-notch per- 
formance when planning your equipment needs. 


BUY VICTORY BONDS 


GAR WOOD INDUSTRIES, inc. 


DETROIT 11, MICH. worto's tarcest MANUFACTURER OF TRUCK AND TRAILER EQUIPMENT 


HOISTS AND BODIES « WINCHES AND CRANES + TANKS « ROAD MACHINERY « HEATING EQUIPMENT « MOTOR BOATS 


TRUCK SECTION 


hauf trailers and Chris - a 
boats. 
s e * 
Dodge Dealer 
J. A. Jackson has been ap- 
pointed Dodge - Plymouth deg 
at Nogales, Ariz. He plans to 
have a salesroom, repair depagt- 
ment and storage facilities i 
building near the Montezuma Ho- 
tel in the Border City. > 
+ * * 


a 


Future is Rosy ©& 
Bainbridge Dealers Optimistic 
After Expanding 
Postwar plans have brought 
about improvements and exp 
sions in a number of automottve 
firms in Bainbridge, Ga, and 
business leaders describe the a@= 
look as “very bright.” 

Decatur Motors (Studebaker) 
has purchased a building at We 
corner of Calhoun and Broad 
streets and modernized it ins 
and out. 

J. Sanford Barber, owner of 
the business, announced that 
parts, accessories and complete 
repair department service wo da 
be offered the public. Barter 
Service Station will occupy part 
of the building with retail seg@ 
ice for motorists. 

Gunn Motors has purchased,a 
warehouse, which they plan Ge 
enlarge and remodel to be used 
in connection with the sale 
servicing of Dodge and Chrys 
cars and products. They will also 
erect a new building to the p@— 
ent structure. 

Gunn is also constructing 
building to be used as the 


home of Packard Motors. 
* * + 


New Arkansas Building 


Construction of a $40,000 brig 
building to house the Hurley Mo 
Co. and Hurley Tractor and Imple- 
ment Co. at Harrison will begi.. 
early next month, Sterling Hurléy, 
president, has revealed. 

It will house a complete Fo 
Mercury-Lincoln sales departme 
parts service, repair shop, and fill- 
ing station. Ford sales for the Hi 
rison area and Mercury and Lin- 
coln sales for Boone, Carrgll, 
Searcy, Newton, Marion and BaxX@ 
counties will be handled here. 

* - * 


DuTeau Adds Unit 


Al DuTeau of the DuTeau Chev- 
rolet Co., Lincoln, Neb., has lea 
the former Montgomery Ward 
Bldg. there and is remodeling tke 
first floor and basement for a ni 
electrical appliance store. 

a e - 


ae 


a 


a 
ae 


ae 
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Bragg Gets Charter 
Bragg Auto Co., Inc., of Wert 
Memphis, Ark., has been chartefge— 
with authorized capital of $100,000, 
with $25,000 paid in. Incorporatges — 
are J. F. Wheeler, resident ageM; 
A. J. Thomas, Clarksdale, and A. W. 
Oliver, Proctor. 
é é > 
T. Dayton Davies, who attained 
the rank of lieutenant comma 
er in the U. S. Navy, is back as 
managing owner of Davies Chev- 
rolet, Seattle, after 40 months 
the service. He was at Natal, 
Brazil, the last 14 months of 
service, as officer in charge 
naval aviation transport service. 
. * * ¥ 
J. W. Bullis has been appointed 
manager of the truck sales depart- 
ment of the Bobb Chevrolet 4 
621 Parsons Ave., Columbus, O. 
# x os 


—— 


, 


Stanley-Leff Motor Co. 917%% 
Main St., Jacksonville, Fla., has re- 
quested city council to change tim 
zoning law as it affects the soutn 
side of Fifth St. by extending the 
present A zone. Officials of the ag» _ 
firm explained that the construt- 
tion of a $50,000 building is planned 
if the change is made. ' 
* & = 

John O. Rasmussen has been 
made director of commercial 4 
and truck sales for Jensen-Dunn 
Co. (Ford) at Des Moines, Ia. 

* x * 

Newly appointed commercial 
sales manager of Frank Kggt 
Motor Co. (Ford), Fort Worth, 
Tex., is O’Dell Luton, formerly 
connected with a Dallas tru? 
equipment concern. 

a a a. 

Shea and Rogers Tractor al 
Equipment Co. is a newly organ- 
ized dealership at Omaha. 


— 
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RUCK SECTION 


—agealers at Yakima, Wash. 


Start Apprentice Program 
—™ Various dealer organizations in 
ashington are taking steps in 
training apprentices who want to 
ecome automobile mechanics. 
The Yakima Valley Automobile 
—<ealers Assn. has appointed W. 
0. Wikstrom, P. L. Cheshire and 
W. E. Kershaw as an advisory 
—aemmittee which will assist 
ouths in the vocational program 
st Yakima high school in auto- 
obile training courses. 
Harold Pringrey, president of 
phe dealer group, appointed the 


~ommittee. 
+ * + 


=—@ulyers Marks 35 Years 


As Ford Dealer in la. 
=< Salyers Automobile Co. (Ford) 
in Malvern, Ia. is marking its 
_thirty-fifth year as a Ford deal- 
rship this month, according to 
R. W. and T. L. Salyers, owners 

the firm. 

The dealership was founded by 
George F. Salyers in Strahan, Ia., 
—@ter moved to Malvern, and in 
recent years it was taken over 


aby Salyers’ two sons. 
ae * * 


— 


— 


Brisco-Johnston Appointed 
—Bodge Dealer in Minneapolis 
Brisco - Johnston Motors, 1900 
—*-ntral Ave., Minneapolis, have 
been appointed Dodge - Plymouth 
dealers, P. M. Dingman, Dodge 
=—@zional manager, has announced. 
Officers of the firm are C. J. 
Brisco, president; R. C. Bluem, 
—gce-president; R. J. Johnston, sec- 
retary - treasurer. Ray Halseth is 
ervice manager and Ralph Potvin, 
— Warts manager. 
” * * 
New Office for Fargo 
Fargo Motor Corp., subsidiary of 
“hrysler, has leased room 913 in 
sie 101 Marietta St. building, At- 
lanta, Ga., for regional headquar- 
grs. John C. Maddox is regional 
anager. 


- 


Earl’s Motor Sold 


Elmer C. Morlan, owner and 
anager of Morlan Tire Co., Spo- 
—ane, Wash., announces the pur- 
chase of Earl’s Motor Co., 32 W. 
prague Ave. The new firm will 
ve known as the Stephenson-Mor- 
lan Co., with C. E. Stevens as part- 
= pe 


— 


Piedmont Chartered 


Piedmont Equipment Co. of 
Charlotte, N.C., has been incorpo- 
=—@ted with authorized capital of 
3100,000 and subscribed stock of 
$10,000 to serve as distributor for 
<WMitomotive trucks and _ trailers. 
Principals: F. O. Munn, W. A. Ed- 
vards, Sarah K. Edwards and 

uth H. Munn, all of Charlotte. 

+ ” * 


_-4 3 Ore. Dealers Build 


Burness Motor Co., Klamath 
Falls, Ore., will construct a 51 
“Wy 100 foot building to house its 
showroom and service department. 
>. B. Miller will start soon on a 
uck garage and showroom. Al- 
fred Collier has completed plans 
fr a concrete one-story building, 
ov by 60 feet. It will cost about 
$15,000. 
Tucker-Mann Chartered 

Tucker-Mann Motors, Albemarle, 
=". C., has been chartered with 
authorized capital of $100,000 to do 
general garage business. Prin- 
cipals are Wallace H. Tucker, J. 
J. Morton, George R. Mann and 


—Mobart Morton, all of Albermarle. 
* * * 


New Dealership 

Edward Kuhlman and Dale 
Smith are planning to open a 
—Modge-Plymouth dealership . in 

Manchester, Ia. The firm will oc- 

supy the former William C. Nick- 
—<rson building on W. Main St. 

+ * *” 

Distribution of Ford-Ferguson 
-“tractors and Ferguson implements 
to 60 area dealers will be handled 

Pacific Tractor and Implement 
Co. at Berkeley, Calif. Berkely 
eustadt, vice president of the 


—— 


a 


/9.nglo-American Bank of San 
Francisco, and Rex Nicholson, 
anaging director of Builders ~ 
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the West, are co-managers. The 
firm has leased a building with 
20,000 feet of floor space. 


* * * 


Spaulding Automobile Co. (Ford), 
Aberdeen, S. D., has completed its 
thirty-sixth year in business. Dur- 
ing the entire period it has han- 
dled Ford products, and recently 
purchased the Tiffany building to 
house its Ford-Ferguson farm ma- 
chinery business. 

The firm recently expanded its 
parts department and is planning 
a new service entrance. 

~ £ * 

Fred Gaskins, owner of Gaskins 
Motor Sales & Service Co., has had 
the interior of his quarters at 128 
W. Washington Blvd., Fort Wayne, 
replastered and painted. 

* * a” 

Appointment of Lyle J. Hopler 
as assistant general manager of 
Herdman Motor Co. (Chevrolet) 
Newark and Belleville, N.J., was 
announced last week by C. S. 
Whitman jr., partner and general 
manager. With the company since 





TALKING OVER details of the lease whereby the Pacific Tractor and Imple- 
ment Co. obtained space for their Western distribution headquarters at Rich- 
mond, Calif., are Berkeley Neustadt (left) and Rex Nicholson (right), of the 
tractor firm, and Fred D. Parr, who leased the property to them. 


1923, Hopler formerly was used, Motorservice of Rowland, N. C. 
car manager, in which post he is|has been incorporated with author- 
succeeded by Walter O. Kunz. The|ized capital of $50,000 and sub- 
latter recently returned from serv-|scribed stock of $2,000 to deal in 
ice in the Pacific. 
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garage. Principals: D. L. Cotton 
and Mary B. Cotton of Rowland, 
and Mary Edwards Cotton of Mari- 
on, N. C. 

* . * 

Farm Implement & Supply Co., 
Asheboro, N. C., has been organized 
by E. D. Cranford and Dewey M. 
Trogdon. The new firm, which will 
distribute Avery farm tractors and 
farm implements, will occupy a 
new building west of Asheboro on 
Highway 49. 

. . o 

Construction has begun on the 
62 by 100 foot building on Cald- 
well Blvd., at Nampa, Ida., to 
house the Lindsey Tractor Co. 
A. E. Lindsey, proprietor of the 
Ford dealership is owner. 


* * * 


Motors & Tractors, Inc., Spar- 
tanburg, S. C., has been charter- 
ed with authorized capital of 
$25,000 to deal in motor vehicles 
and farm machinery. Officers are 
Ernest Burwell, president; Clyde 
M. Burwell, vice president; Louise 
Epton, secretary treasurer. 

. * + 


Bill Sauls (Studebaker), Talla- 
hassee, Fla., is constructing a new 


automobiles, tractors and operate a| building. 
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SMASH HIGHWAY 





Trucks distribute every nickel’s worth 
of the more than 22 billion pounds 
of candy produced each year—and 
Reos haul a good share of it. 


Thousands of new trucks are needed 
by confectionery manufacturers and 
jobbers immediately, providing a 
fertile field for Reo sales, not only 
because of Reo’s good reputation 
in this market, but because of the 
many money-saving Reo features. 


Reo More-Load design gives more 
load space per inch of wheelbase 
and a shorter turning radius which 
is important in city deliveries. Reo 


REO MOTORS, INC., 


LANSING 20, MICHIGAN 


Factory Branches, Distributors and Dealers in Principal Cities 


Gold Crown engines with the new 
Tocco-hardened crankshafts are top- 
ranking power producers with a 
record for long life and low main- 
tenance cost. Reo heavy duty hy- 
draulic brakes and precision manu- 
facture are but a few of many other 
sales-helping extras which make 
Reo trucks and tractors popular in 
many industries. 

Plan now to make money with Reo 
—with a franchise which dealers 
themselves helped to write and 
which assures a friendly, profitable 
factory-dealer relationship. Write 
for Reo’s “Big 7 Questionnaire. 
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By Bethune Jones 

Staff Correspondent 
NEW YORK. — Many cities 
throughout the country are cur- 
rently planning immediate and 
long range programs to alleviate 
costly congestion. It has been prov- 
ing increasingly expensive to urban 
business since the lifting of gaso- 
line rationing and threatens to 
| become a far greater problem with 

} the expansion of postwar automo- 
bile production. 

With New York city trade and 
transportation groups complaining 
of a million-dollar daily economic 
loss due to traffic congestion, some 
immediate relief was obtained 
through a stringent enforcement 
program against violators of park- 
ing regulations and through the 
establishment of several thorough- 


no parking is allowed. 
Proposals for further action 
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Extensive Surveys Underway .. . 


Parking Solution Sought 


By Numerous Cities 


against traffic congestion here in- 
| cluded a recommendation for es- 
tablishment of pool arrangements 

y owners of large buildings for 
operation of joint shipping and 
| receiving rooms open to all tenants. 

Where this is already being done, 
it was said, marked acceleration 
in truck loading and unloading 
time has resulted. 

Some _ proposals which would 
drasticaliy affect truck operations 
have been made here, including 
one for a ban on daytime deliveries. 

Another would prevent the 
practice of trucks backing onto 
sidewalks for tail-end loading 
and unloading, thus requiring 
truck owners to alter their equip- 
ment where necessary for side 
loading. 


Projected union terminals for 


fares as “express streets,” on which | trucks and buses are expected to 


aid in easing traffic congestion. The 


'Port of New York Authority has 
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| authorized construction of a $4,- 
800,000 union truck terminal in 
Manhattan, and also has proposed 
erection of a $13 million union bus 
terminal for intercity buses. 
While several of the proposals 
have been aimed at relieving truck 
traffic congestion, others have been 
advanced to get passenger cars 


out of the way of trucks. One 
would eliminate passenger car 
parking in areas where business 


interests depend heavily on truck 
transportation. 

Municipally operated parking fa- 
cilities may contribute to solution 
of the problem. The New York City 
Tunnel Authority plans a _ 1,031- 
place parking garage, and has been 
urged by some to build a second 
such facility. As a temporary step, 
the conversion of vacant city own- 
ed land into parking facilities in 
congested areas was suggested. 

Construction of parking garages 
in congested areas by private en- 
terprise also was seen as necessary. 
If direct financial aid were offered 
companies constructing such gar- 
ages, it was suggested, they would 
have to be limited dividend cor- 
porations. 

Tax relief might be offered as 
another inducement to interest pri- 
vate enterprise, it was proposed. 

Other New York proposals in- 
cluded elimination of parking in 
oneway crosstown streets 60 feet 
from intersections; shorter parking 
limits; parking meters; expanded 
police personnel to enforce parking 
regulations; requiring bus and taxi 
drivers to pull to curb when dis- 
charging or taking on passengers, 
and street structural changes rang- 
ing from street widening and the 
construction of underpasses. to 
elaborate plans for elevated high- 
ways and streets running through 
buildings. 

The traffic congestion problem is 
a subject of concern in many other 
cities throughout the country. Phil- 
adelphia appointed a Committee 
for the Relief of Traffic Congestion. 
It is expected to submit a complete 
report by Jan. 1. 


San Francisco already has in 
its center a huge underground 
garage which can hold 1,700 cars, 
or aS many as would line 107 
city blocks. 

A federal-state financed system 
of arterial highways was urged as 
a solution in Providence, R. I. Res- 
toration of parking meters also was 
suggested, together with encour- 
agement to private enterprise to 
build multi-storied parking facili- 
ties. 

Municipal operation of a union 
truck terminal and more stringent 
parking regulations and enforce- 
ment of existing regulations were 
among proposals advanced recently 
in Boston. Establishment of no 
parking “express streets” also was 
suggested. 

Steps to relieve congestion have 
recently been taken or were under 
consideration in many other cities 
throughout the country, including 


Dallas, Tex.; Jacksonville, Fla.; 
Reno, Nev.; Madison, Wis.; Kan- 


sas City, Omaha. 

Merchants in Oakland, Calif., 
operate a cooperative plan on leas- 
ed land. San Francisco merchants 
operate such a plan in an under- 
ground garage. Public facilities are 
operated in Garden City, N. Y.; 
Racine, Wis.; Burlingame, Calif., 
and Flint, Kalamazoo and Bay City, 
Mich. 

In Kalamazoo the cost of ac- 
quisition, demolition of buildings 
and improvements for a $60,000, 
390-car-capacity municipal park- 
ing lot was assessed against the 
property believed to benefit from 
the facility. 

Public assistance is frequently 
needed to assemble land and to 
make necessary street closings or 
changes for large parking facilities. 
A public agency’s power of eminent 
domain is often necessary to secure 
larger sites in desirable locations. 

Ten states have permissive legis- 
lation for cities to acquire land 
and engage in parking operations, 
according to the American Society 
of Planning Officials. Creation of 
special assessment districts, it was 
pointed out, often depends on se- 
curing the approval of a majority 
of the property owners affected. 

Minnesota legislation, for exam- 


ple, provides for creation of a 
parking district authority with 
power to assess taxes, upon the 


initiative of owners of 60 percent | 


| of the property. 





Trucking by Radio . . 

























ONE OF THE first trucks to be equipped with two-way radio for experimenta 
purposes running out of Chicago. By this radio hook-up the driver is alway’ 


in touch with his home port and the terminals on his route. 














TRUCK SECTION 













WITH THE LOUD SPEAKER mounted on the roof of the cab and the 
‘“‘mike” on a flexible tubing to the dash, the entire installation of two-way 
radio is out of the driver’s way yet easily accessible under all conditions 


Course Is Started 
For DeSoto Field Men 


Training 


DETROIT.-—The first of a series 
of training schools for new mem- 
bers of the field organization of 
the De Soto division of Chrysler 
Corp. was held here Nov. 5-16. 

J. B. Wagstaff, general sales 
manager, announced that similar 
courses will be given regularly to 
new employes as the field organi- 
zation continues to expand. 

“We believe firmly that the au- 
tomotive industry will need highly 
trained men working in the field 
with dealers,” said Wagstaff. “The 
emphasis placed on training by the 
armed forces during the war dem- 
onstrated the effectiveness and ef- 
ficiency of the trained man. We 
expect this course to extend the 
scope of assistance our field organ- 
ization can give to De Soto deal- 
ers.” 

De Soto executives who spoke at 





Richmond to Finish 


First Ford Car Dec. 1 

RICHMOND, Calif.—For the 
first time since July, 1942, a 
new Ford passenger car is 
scheduled to roll off the as- 
sembly line here on Dec. 1. 
During the war years, the 
plant produced Jeeps and heavy 
armored units. Production of 
standard and commercial 
trucks was resumed last Aug- 
ust. 






















the school included: Wagstaff; R 
M. Rowland, western’ divisional 
sales manager; Fred M. Hunt, east- 
ern divisional sales manager; L 
C. Maurer, director of regions; H. 
E. Chesebrough, engineer; A. B. 
Nielsen, Roy W. Utley, service di@ 
rector; J. L. Ballard, director of 
distribution, and K. H. Bronson, 
director of advertising. 
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Crosley Expects 
To Start Output 
About Jan. 15 


MARION, Ind. — Crosley car 
production will start here about 
Jan. 15. The opening productio 
rate is expected to be 125 cars 
a day, Powel Crosley jr., said 
here last week. 

Not ready to reveal many de- 
tails of the new car, Crosley de- 
clared some road tests had proved 
its economical operation in spite 
of the addition of a motor with 
twice the horsepower of the first 
Crosley car. 

The success of the new car will 
be based on its new engine, which 
will be four cylinder and will de- 
velop twice the horsepower of the 
motor used in the first models... 
Tests have proved the car will 
travel at least 50 miles on a gal- 
lon of gasoline, it is said. 
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~_ord Up 2%, Studebaker 9% ... 


—YPA Price Blows Fail 


—_ 


o Deter Industry 


(Continued from Page 1) 


January (1942) levels. However, 
wles said that the company will 
be permitted to reflect in price the 
—~zects of specifications and design 
anges which it is making in its 
cars. 

—4eCHRYSLER — At factory about 4 
percent up; at retail about 1 per- 
cent up. This statement was made 
preliminary examination of 

rysler cost information, and is 
aside from specification changes. 

SPackarp, Hupson — recently sub- 
mitted information, and decision 
tg be announced shortly. Packard, 

—@m~wever, is reported to have asked 

that its prices not be revealed until 

‘* is ready to sell cars. 

ASH — has not yet submitted 
price information. 

@ It was pointed out that NADA’s 
“Wight against the cost-absorption 

plan of OPA had saved the deal- 

irs much, since it is understood 
that Bowles originally intended 
to cut the dealer’s margin in half. 

—MHowever, NADA was continuing 

to explore every legal means of 

combatting the cost - absorption 
an since it upset an established 

trade practice and might prove 

difficult to remedy later on. 

— Another action affecting auto 
dealers was that of the Federal 

pserve Board, which amended 

-wast week its regulations govern- 
ing credit on demonstrators, giv- 
g dealers unlimited time to pay 
stead of 12 months. 

Later, in announcing wholesale 
‘ices for Ford and Studebaker, 

OPA announced: 

Handling and preparation for 
elivery of new cars will be com- 
puted by the same method as 

was in effect Oct. 15, 1941. 
Charge for advertising will not 

exceed the amount which the 

company had in effect on Jan. 
» 1941. Addition of a charge to 
cover transportation cost which 
‘ahe company prepays for the do- 

—“mestic dealer for transporting 
the auto from the factory to the 
point at which delivery is made 

p the dealer. 

In the case of General Motors 

ices, dealers pointed out that un- 

der the OPA plan announced pre- 
viously dealer discounts were not 
= be affected if the company main- 
tained 1942 prices. However, in 
rice information announced last 
eek Bowles said that General 

Motors dealers would lose 2% per- 

ent even though GM prices were 
inchanged. 

Here is the Bowles’ text on the 
Spice announcements for the vari- 
ous companies: 

. Bowles said that factory prices, 
part from specification changes, 

will be increased on the average 

less than 3% percent above 

he 1942 levels. This increase in 
factory prices will not be passed 
rough to the car buyer. Deal- 

ers’ normal perwar initial mar- 
ins will be uniformly reduced 

2.5 percentage points. 


General Motors 


“Information recently  sub- 
mitted by General Motors Corp. 
ndicates clearly,” Bowles said, 

hat no across-the-board in- 
crease is required above their 
¥942 factory price levels. Since 
price increases on General 
Motors cars between 1941 and 
1942 were very uneven, how- 
ever, it is possible that minor 
adjustments may have to be 
made on a few models, prin- 
cipally in the higher price 

M@ranges. 
“Retail 
{ors cars will 


—_ 


— 
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ae 


ial 


ae 
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prices of General M>- 
average about 2.5 
e“m@ercent below January, = 1942, 
levels. Chevrolet, Pontiac, Olds- 
obile, Buick and Cadillac—all 
—Dproduced by General Motors— 
accounted for about 47 percent 
apf 1941 production for the in- 
dustry. 
“The company will, of course, 
Se permitted to reflect in price 
the effects of specification and 
‘mesign changes which it is mak- 
-“Ing in its cars.” 
Ford 
at the factory 
increased on the 


=—— “Ford prices 
level are being 
¢ 


average by slightly less than 6 
percent. This will be reflected in 
about a 2 percent increase on 
the average at retail. Retail 
prices will also reflect changes in 
engineering specifications which 
have increased production costs 
over 1941 levels. These increases 
—which include improved brak- 
ing and cooling systems as well 
as redesigned springs and shock 
absorbers—range from $27 to $32 
at the retail level. 


Chrysler 

“Only within the past 48 hours 
has Chrysler made any informa- 
tion available to use. Prelimin- 
ary examination of that informa- 
tion indicates that it is unlikely 
that—-aside from _ specification 
changes—factory prices, will be 


increased on the average by more 
than 4 percent over 1942. A 4 
the factory 


Wherever Trucks and Buses Roll 


percent increase at 


TWELVE SERVICEMEN and a 
city’s Art 


servicewoman 
after accepting delivery from 13 St. Louis Ford 
Museum in Forest Park. The cars—coupes, two-doors, four-doors— 
were sold at 1942 prices, subject to adjustment to OPA figures. 


se with their 1946 Fords 
ealers in ceremonies at the 


James P. 


Roberts, St. Louis branch manager of Ford Motor Co., presided at the mass 


presentation which marked the first delivery of postwar cars in St. 


would result in about 1 percent 
increase at retail,” Bowles said. 
Studebaker 
“Primarily because of the small- 
er increases taken during 1941, 
increases on Studebaker cars at 
the factory level now average 
about 12 percent. This will be re- 
flected at retail by increases aver- 
aging about 9 percent. Specifica- 
tion changes including new inte-- 
leaf springs and improved shock 


| battery 
| moldings, will result in increases 


Louis. 


as well as a heavier 
improved window 


absorbers, 
and 


over 1941 costs of from $43 to 
$47 at retail. 
Others 

“Both Packard and Hudson re- 
cently submitted information t9 
OPA and decision on their appli- 
cation will be announced shortly. 
Nash is preparing a price appli- 
eation but has not yet submitted 


North, East, South, West! All over the country... trucks 
and buses equipped with Midland Power Brakes are 
backed by adequate service as they travel their routes. 


Midland Brakes are remarkably free from service 
requirements, but it’s a satisfaction to know that 
dependable service is near, if needed. There are one 
or more Midland Distributors or Dealers in key cities 
from coast to coast. 


Safeguard your equipment with Midland Power Brakes. 
See the Midland Distributor near you, or write to us 


for complete information. 


THE MIDLAND STEEL PRODUCTS CO. 


10607 MADISON AVENUE »* 


Export Department: 38 Pearl Street + New 
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this information to OPA. Several 
other small manufacturers in the 
industry are still some distance 
from beginning production. 

“Since August of this year,” 
Bowles said, “we have been work- 
ing with the automobile com- 
panies in an effort to secure cost 
information on which to estab- 
lish prices. Obviously, we have 
been unable to announce retail 
prices for consumers until we had 
the full facts on which to base 
factory prices. - 

“Most of the companies have 
announced their cars and have 
placed demonstrator models on 
display in showrooms through- 
out the country. Many com- 
panies have been advertising 
their new models for several 
weeks. 

“However, except two. in- 
stances, it has been’ impossible 
for us until recently to secure the 
cost data which we needed. The 
delay in setting these prices has 
in no sense been caused by OPA.” 


in 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside backcover) 
will solve your problem. 


NOTE: A newly acquired plant mokes it possible 
for us to consider the post war manufacture of a 
few items in household or office appliance, auto- 


motive or mechanical fields, in small or medium 
size fabrications. We invite inquiries to MIDLAND 


CLEVELAND 1, OHIO 


York City 


NEW PRODUCTS DEPT., at the address at the left. 
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inherent in today’s market but 
have to fight the passenger car 
builders in their own companies 
for parts as well. It’s really sur- 
prising that they are able to get 
out as many jobs as they do, 
considering all conditions. 

When Dodge gets the new addi- 
tions completed — and they are 
well along toward completion 
now they should have produc- 
tive capacity enough to be a real 
factor in the fight for top pro- 
duction honors. The new _ bays 
string out practically as long as 
the main building, and since this 
Dodge truck plant was originally 
designed and built for the mass 
production of trucks, the flow of 
materials to the lines will only 
have to be extended to the new 
facilities and the addition won't 
decrease the efficiency of the 
plant in any way. 

The boys at Dodge who are 
really taking a beating are 
George Orphal, assistant truck 


sales manager, and Ed Quinn, 
sales manager. (L. F. Van Van- 
Nortrick, the truck sales mana- 
ger, was planning a school and was 
missing the grief for the nonce). 
They have to listen to many deal- 
ers every day as they come in 
with their stories of how they are 
going to be ruined if they don’t 
get more trucks right away. Or- 
phal and Quinn can’t tell you 
boys, as I can, that you are just 
damned lucky to be getting as 
many as you are under present 
conditions, and that nobody is 
putting any away on ice or giv- 
ing them to their favorites among 
the dealer body. They have to be 
sympathetic to your woes and 
do really try to help out in every 
critcial hardship case, but there’s 
so damn little they can do. They 
are a part of the truck frater- 
nity that is caught between “chief 
obstructionist Bowles” and pow- 
er-mad CIO nut-cracker and can 
only wriggle and squirm today. 


And again I want to emphasize 
that in my opinion they are do- 
ing a wonderful job while they 
fight — they’re like the football 
halfback who is trying to cross 
the goalline with a tackle on his 
back and a guard wrapped around 
one leg. He can drag ’em along 
a little ways if he’s strong and 
resourceful, but he isn’t going 
for any long gain until he gets 
loose and gets a little blocking 
aid from somewhere. 

* * * 


Nore by a recent release from 
the Department of Commerce 
that the house trailer industry, 
which I used to try and advise 
and publicize when car dealers 
were interested in taking on sell- 
ing franchises back in the mid- 
dle thirties, is again getting to 
be quite a lusty industry. What 
with 50 manufacturers building 
an average of about 1,200 homes- 
on-wheels ,worth a million and 
a half dollars, every month, it 
begins to look as if some of these 
manufacturers who have been 
fighting a good but hard battle 
over the past 10 years might have 
a chance finally to make a dol- 
lar or two. 








Going Up! Another 


New Truck Headquarters 


FULTON MOTOR COMPANY, 
of Roanoke, Va., acquired the 
White franchise in 1941 and 
quickly became the “Truck Head- 
quarters” of its territory. George 
H. Fulton, President, is enthusiastic 
about the White product and the 


White plan for Distributor success. 


As many other White Distributors 


across the nation are doing, Mr. 





is valuable 


Fulton is rushing to completion a 
modern building to provide every 
facility for a complete truck 


owners’ service. 


“Our new building program re- 
flects our confidence in the White 
proposition,” Mr. Fulton said. “I 
look upon my White franchise as 


similar to an insurance policy. It 


now and of increas- 


ing value in the future.” 
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of this business and he 


NEW HOME of the C. P. Spooner Co. in Columbus, O. ‘Ted’? Spooner, f 
merly a district manager for the Chrysler division in the Omaha region, is head 
i has made an auspicious beginning. All the a is 
in place and five men are employed in the shop. The location is an exce 1 
ad, with “‘Ted’s” experience as factory representative, he ought to ‘‘go to town! 
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In June the industry shipped 
1,150 units with a value of $1,- 


587,194; in July it shipped 1,026 
units worth $1,418,955 and in 
August it shipped 1,349 units 


worth $1,834,506. Unit values in 
August averaged $1,356 as com- 
pared with $1,383 in July. 

The industry has been making 
better than 3,000 units a quarter 
since the second quarter in 1944 
when it made 1,680 trailers. Pro- 
duction has steadily gone up un- 
til the second quarter of this 
year (last reported quarter fig- 
ures) when 3,812 units were pro- 
duced. That gives these boys an 
average production of 26 trailers 
per maker, which is pretty good 
considering the large number of 
carpenter-shop builders in the 
business who are lucky to get 
out more than one or two jobs 
a month. 

While these aren’t the astron- 
omical figures that were quoted 
back in 1937 and 1938, they do 
seem to be very factual to me 
and to indicate that the builders 
have their feet on the ground. 
What, with the shortage of hous- 
ing and the urge to go places by 
so many people with limited 
funds, the house trailer business 
looks like it might have three or 
four boom years again, if the 
unions don’t get too active in 
their business and they are able 
to get material. 

* * * 

eo from one of my old pet 

promotion to something that in- 
terests more than one out of 
every four of you fellows on the 
automotive firing line—the farm 
field, especially the farm power 
field~-a new booklet just out by 
Chek-Chart, “Farm Facts and 

Figures,” contains some exceed- 
ingly interesting information that 
I think a lot of you dealers and 
manufacturers would like to 
know. 

In the tractor census it shows 
that today eight states now have 
over 100,000 tractors in use — 
those corn-and-hog states of II- 
linois, Indiana, Iowa, Kansas, 
Minnesota, Ohio and Wisconsin 
make up the bulk of the top trac- 
tor states. The only state in top 
position outside of them is Texas, 
which incidentally has more total 
harvested acreage than any other 
state in the country, 29,179,000 
acres being under cultivation. 
The next heaviest farmed state 
is Kansas with 23,253,000 acres, 


according to Chek-Chart’s com- 
pilation. 
That sunny land of orange 


groves and rich 
truck farms (according to the 
raves) — California — must be 
a little red in the face to have 
this table show mountainous Ten- 
nessee with 6,461,000 acres under | 
cultivation beat the Western)! 
state by some 348,000 acres. 

It is also interesting for deal- 


lucious garden 





ers, selling trucks with power 
takeoff equipment, that some 22,-| 
226 wood-sawing machines for 
power drive were sold in 1944, 
that 6,487 power sprayers and 55,- 
750 hammer and roughage feed 
grinders were sold the same year. 
This seems to indicate that truck | 
dealers in farming communities | 
might well invesigate the market 
for truck-mounted machines of 
this type for their farm trade. 
7” + a. 

Chicago Booster boys of 
B-6 certainly saved the week of | 





































the MEWA conference in Cla@— 
cago from being pretty sfale, & 
far as entertainment for the vis- 
iting firemen was concerned. BQ 
these boys with (I understand) 

much misgiving and trepidatigg 
took on the job of putting on 
big dinner with an outstanding 
floor show with no financial h@— 
from the association or any out- 

siders. 


Fortunately the word g 
around that they had the lead- 
ing act from every bigtime nig; 
spot in Chicago on their show — 
and they had a sellout at $7.90 
per copy for the night. They p@e- 
on a show that had just those 
acts, a good dinner and pleasg, — 
everyone that went. The crow 
was so pleased in fact it stuck 
like attendees at at 0-to-0 bas@— 
ball game between league con- 
tenders until they were shoog 
out of the ball room at abo 
twelve o'clock. 

The boys of the Chicago Boo@— 
er Club are to be congratulated 
for having the foresight, ty 
nerve and the ability to put &e 
this dinner and floor show. It 
was a big undertaking for a cl@— 
with something less than 200 
members. 


a 



















2 * * — 


FOR THOSE of you who may 
be looking me up at the MEWAg@,__ 
Eastern conference, which is b 
ing held in the Hotel New Yorker 
Dec. 3-5, I will be at the Hot@e—= 
Roosevelt — made application too 
late to be at the convention hote 


New Dodge Dealer 


Button Motor Sales, 208 E. Syc= 
more, Kokomo, Ind., has been ap- 
pointed new Dodge-Plymouth deed, — 
er. The firm features that they a 
located only 1': blocks from the 
courthouse, the heart of the city 
business district. 



























THE KLEINHANS co 


In 1944 
The 
KLEINHANS 
CO. of Buffalo’ 


one of America's 
largest stores 
for men and boys — 
placed 


62.7% 


of its advertising 
space in the 


BUFFALO 
COURIER-EXPRESS 


in retailing, 

advertising pays off = 
at the cash register 

and in Buffalo oad 
local space buyers know 
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the Courier-Express e 
Delivers the Goods! 


Fer yrs 5 


BUFFALO'S ONLY 
MORNING & SUNDAY NEWSPAPER 
















A ehhh be LL 


RUCK SECTION 


‘OB FACTORY 


AUTOMOTIVE NEWS, NOVEMBER 26, 1945 


Production Estimates 


Now Out the Window 


By A. H. Allen 


PREDICTIONS MADE some weeks ago to the effect it 
pight be possible to assemble 500,000 new passenger cars 
by year-end must now be discarded for sure, with only one 


sonth remaining on the 1946 schedules, 


with the GM strike 


OW on, and with interruptions to vital parts and supplies, 
——... 


affecting other manufactur- 
, becoming more frequent 
every week. 
®These hundreds of slowdowns, 
walkouts and other sabotaging of 
suppliers’ production spring pri- 
arily from the 30 percent wage 
increase demands initiated by the 
HAW-CIO. Their settlement can- 
ot be effected until the pattern 
is set, as it probably will be in 
e General Motors strike. 
Barring an unforeseen turn of 
ayents and writing purely as an 
“inerant crys‘al-gazer, we  be- 
lieve the settle- 
ment, when it 
comes, will be 
characterized as 
an “interim” 
agreement and 
will provide for, 
say, a 10-12 per- 
cent increase in 
ase wage rates, 
effective Nov. 1, 
plus a promise— 
and nothing 
more—that every 
effort will be 
ade to avoid having such wage 
increases reflected in higher re- 
il prices. Perhaps the agreement 
may be given a_ six-month life, 
fter which the issue could be re- 
Mpened in the light of the produc- 
tion achievement registered by 
at time. 


A. H. Allen 


& ® * 
teel-Price Boost 


Jeen in the Making 
v, Likelihood of steel prices being 


Edgewise 
(Continued from Page 4) 
—ashich must attend the birth of a 

ostwar economy in America. 
Perhaps the solution to our home- 
—@ont problems will come through 
the returning young blood with 
~its clear-sightedness, its optim- 
sm, and now, with its new ap- 
preciation of the opportunities 
ich only the true democracy of 
vur United States of America can 
today offer in this war-torn old 
T@orld. Maybe the adage, “old 
men for council, young men for 
ar” has been worn threadbare 
Sut perhaps returning young men, 
grown old before their day by 
aie experiences of four years of 
war, can give us the council and 
leadership we so sorely need. 


— 


advanced by an average of $7 per 
ton on carbon grades—including 
most automotive steel—is seen in 
recent declaration by B. F. Fair- 
less, president of U. S. Steel read- 
ing, “Existing OPA ceiling prices 
for steel products do not enable us 
to grant a wage increase at this 
time. In view of this determining 
factor, it seems futile to appear 
to engage in collective bargaining 
conferences on the union’s de- 
mand for a $2 a day wage in- 
crease until after OPA has acted 
on the long-pending application 
of the steel industry for substan- 
tial increase in the present ceil- 
ing prices for steel products to 
compensate for past heavy in- 
creases in costs. 


“We believe carbon steel 
prices should immediately be 
increased on the average ap- 
proximately $7 a ton by reason 
of these past increases in 
costs.” 


With the average automobile 
requiring about 1% tons of steel, 
this would mean a net increase 
in material cost of $10.50, or, 
using the factor of 2%, an in- 
crease of about $26 in total manu- 
facturing cost resulting from ad- 
justment of steel prices alone. 

+ * * 


Bond Deductions 
Likely to End 


Little consideration has been 
given to the inflationary effect 
of the discontinuance of payroll 
deductions for War Bond and 
Victory Bond purchases which 
probably will occur with the ter- 
mination of the current bond 
drive. 

Actually, of course, it means 
no greater earnings for those 
involved, but it does mean 
more cash in the pocket and 
there is where the _ inflation 
danger lies. 

It is one of the most surprising 
things on the present-day scene, 
with all the inflation storm warn- 
ings being posted, and more in- 
flation in the offing (higher 
wages with no greater produc- 
tivity) that there should be such 
widespread talk and concern 
over the prospects of deflation. It 
would appear you could have one 
or the other, but not both at the 
same time. Probably the explana- 
tion is that we are living in a 
new era of economic legerdemain. 


Reeser to Retire 


PRESIDENT TRUMAN receives from John W. Anderson, 
National Patent council, at a White House ceremony, a frame 


resident of 
copy of a 


letter on Americanism written by Anderson to General MacArthur. The letter 
appeared as an editorial in the General MacArthur edition of the Official Organ 


of the Military Order of the 


Purple Heart. In addition to being president 


of the Anderson Co., which manufactures automotive parts, Anderson is also 
resident of American Fair Trade Council and past president of Motor and 


‘quipment Manufacturers Assn. 


Discounts 


(Continued from Page 1) 
that section of the pricing law 
under which Administrator Bowles 
claims he is given discount cutting 
powers. 


Rep. Patman, who wrote the 
section, says it never was intend- 
ed to clothe Bowles with the 
power he claims and that he 
(Patman) will make a fight on 
the floor for clarification of the 
law so that all administrators 
must lay hands off established 
discounts. 


Final decision as to whether good 
grounds for a legal fight exist has 
not been reached. Counsel is study- 
ing the problems. 

2 A legislative fight to amend the 

existing law. This, it was stated, 
might be accomplished by special 
resolution, a rider on a war pow- 
ers bill or a change in the basic 
pricing law. 

The surest way of getting action 
would, of course, be through 
amendment of the pricing law. 

Hearings on extension of the life 
of OPA will start shortly after 
Jan. 1. The law expires next June 
30. Many informed persons doubt 
if its life will be renewed. The 
chances are that its powers will 


be at least greatly curtailed. If 
that happens, the likelihood of the 
law being rewritten so that Bowles 
cannot tinker with discounts is 
good. 


A majority of both houses of 
Congress believe that he has no 
power to tinker now, but that he 
has assumed them with the aid of 
favorable emergency and supreme 
court decisions. OPA can be reach- 
ed only through these two courts. 


NADA board members who at- 
tended the Cincinnati meeting 
were reportedly furious over a 
story, declared to be wholly un- 
founded, to the effect that the 
board would consider a sitdown 
strike by dealers in _ protest 
against the OPA cut. Never at 
any time was consideration given 
to having such a matter come 
before the board, it was vehem- 
ently declared. 

Further than that, the feeling 
was generally expressed that per- 
sons responsible for suggesting a 
sitdown strike, or giving currency 
to the story that such a thing 
would be considered by NADA, 
were performing a great disservice 
to the trade. 


Want to buy or sell new or used cars? 
Classified ‘Want Ads (see inside backcover) 
will solve your problem. 


1 

OPA Announces 

Rate Procedure 
e 

For Driveaways 

WASHINGTON.--A_ procedure 

for establishing or adjusting max- 
| imum rates charged for transport- 
| ing new or used motor vehicles 
over the highways by the drive- 
away, truckaway, towaway or 
| similar motor carrier methods 
was announced last week by 
| OPA. 

Under the procedure, which be- 
came. effective Wednesday, 
rier and shipper may agree upon 
an adjusted rate or a new rate 
that does not exceed the lowest 
level of rates for the same or 
similar services lawfully charged 
by other available common or 
contract carriers the same 
area. 

The 
must be reported by the carrier 
to the Transportation and Public 
Utilities division of OPA within 
10 days of the date of agreement. 


Rates higher than the lowest 
level of rates for the same or 
similar services in the same 
area may be established only if 
the carrier can show substanti1l 
financial hardship in its opera- 
tions under the lowest level rate. 

In all cases, rate increases may 


be made only where the shipper 


care 


in 


rate mutually agreed on 


furnishes a_ statement to the 
effect that the increase in trans- 
portation costs will not be used 
as the basis for increasing the 
ceiling price for the auto which 
the shipper sells. 


This action is designed to faci- 
litate adjustment of rates for 
carriers which were in operation 
before the war halted new car 
production in 1942, and speed the 
establishment of new rates for 
carriers of new and used auto- 
mobiles who are just beginning 
business with the resumption of 
auto production. 


New-Car Scalping 
Under Probe in N.Y. 
NEW YORK.—OPA has launch- 
ed an investigation here into 
reports that prospective buyers 
are paying $100 to $500 for 
transfers of new-car contracts 
placed with dealers months ago. 

Sales contracts are transferable 
provided no payment is made 
raising the total above the ceil- 
ing price per car. OPA regula- 
tions also prohibit dealers from 
accepting premiums for early 
deliveries. 


| 
| 
‘ 


Li FE Story of a St Paul Hoist 


193] Little # 30410 was born. With 
10 of his brothers went right 


Home again for a pump 


overhaul! "Il haven't had 


five minutes’ trouble with 
that hoist,”’ said Mr. Moun- 
tin. We patted its cylinder. 
"Nice going, little #30410," 


we said. ''Maybe after a few more 


\, to work for Anderson Trucking 


From Willard 


DETROIT.—E. B. Reeser, of 
the Willard Storage Battery Co.., 
is retiring from business on Dec. 
1, after more than 30 years of 
continuous service with the com- 
pany. 

According to the announcement, 
Reeser has been Detroit manager 
of manufacturer’s sales since 1924 
and prior to that was in charge 
of the Indianapolis office for 
several years. His accounts, in the 
future, will be handled by M. J. 
Brennan who has been co-man- 
ager ot the Detroit office. 


Sa ee | 
Roanoke Chartered 
Roanoke Mercury Sales Corp. | 
has been granted a charter by 
the Virginia Corporation Commis- 
sion to deal in automobiles, mo- 
torcycles, aircraft and other ve- 
hicles. Maximum authorized 
capital stock will be $100,000, ac- 
cording to Joseph S. Walton, 
president. 


There are profit-making opportunities in 
AN Want Ads. See inside backcover. 


\ Company, St. Paul, Minnesota. 


ED 
— 
1936 found # 30410 working on a 


WPA job for a rest and change years of service you can come home 


for good.” 
# 30410 never batted a lifting arm but 
we thought we detected an oil-drop 


coursing down its weathered pump 


1939 _Mounted on a new C.O.E. truck, 
#30410 went into 
the lumber business 


housing. 


at Spring Valley, Wisconsin. 


WF cEARANCE LIGHTS 
/ ie 


SA HETY AFTER DARK 


en! 
Y, 


Bought, with truck, by Harold 


Mountin, Elmwood, Wis. 


ST.PAUL HYDRAULIC HOIST CO. 


ARROW SAFETY DEVICE CO. MINNEAPOLIS 14, MINNESOTA 


DEPT. H., MOUNT MOLLY, #. J. 
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Other Makers Continue 
As UAW Strikes GM 


(Continued from Page 1) 


vene in the strike served to 
strengthen the belief that the shut- 
down would be .a long one. A 
Thanksgiving Day visit to Detroit 
by John Gibson, special assistant 
to Labor Secretary Schwellenbach, 
ended in failure to effect a basis 
for rapprochement between the 
two warring parties. 

On the other hand, two factors 
pointed to the possibility of the 
walkout being shorter than at first 
expected: 

The fact that the union has been 

unable to strike GM when the 
corporation’s competitors have 


achieved volume production and 
can steal the march in new-car 
sales. 


The fact that this is a poor 

time of the year to strike, with 
the Christmas season at hand. 

While the majority of auto 
makers polled by Automotive 
News could not immediately de- 
termine what effect the GM 
strike would have on their as- 
sembly lines, they all indicated 
plainly they had enough parts 
on hand to continue production 
for some time yet. 

“The GM strike does not affect 
Ford in any way,” a Ford spokes- 


man said. 
Production was continuing at 
Hudson, Nash and Packard. 


Spokesmen for these three inde- 
pendents admitted it was still too 
early to tell accurately what effect 
the GM strike would have. 

Although Chrysler Corp. and 
Studebaker haven't started output, 
a spokesman for the South Bend 
firm said it has a heavy backlog 
of parts. 

Willys lines were still idle as a 
result of the Borg-Warner trans- 
mission division strike in Muncie, 
Ind. The jeep tieup is now in its 
third month. 

“Despite the reliance of all 
auto companies on GM for vital 
parts and the absence of normal 
parts supply banks and flexibility 
of parts sources, each maker will 
struggle to continue production 
as long as current strikes will 
permit,” George Romney, general 
manager of the Automobile Man- 
ufacturers Assn., said. 

“None will quit until forced to 
stop by lack of parts and inability 
to find alternate sources,” he said. 

More than _ 200,000 production 
workers were on strike at GM 
coast-to-coast. Approximately 100,- 
000 more were awaiting recall to 


their GM jobs after temporary 
layoff. 

R. J. Thomas, president of the 
UAW, sounded the strike call 


shortly after the UAW conference 
of GM local delegates adjourned 
here Tuesday. 

Although Thomas refused at 
that time to announce the date 
and time of the strike, it was be- 
lieved he was waiting until the 
delegates could contact their lo- 
cals with the information first. 

Walter P. Reuther, union 
vice-president and GM director, 
told reporters it would be an 
“old-fashioned” strike, and _ it 
was. By the zero hour, 11 a.m. 
Wednesday, the majority of the 
300,000 GM _ production workers 
throughout the nation had 





NEW OFFICERS OF the Bay District Motor Car Dealers Assn. are, left to 


right, front row: 


Walter G. Linch, president; Dan Hastings, 
fornia director to NADA. Back row: Harry Fortner, secretary; Paul A. Ziegler, 
vice-president; Hart Fullerton, treasurer; J. E. McIntosh, committee chairman 
in charge of installation. The association is one of the oldest local associations 
in Southern California. It was formed in 1933 and has been operating ever since. 





walked off their jobs. 

First plant to go down was the 
South Gate (Calif.) assembly fac- 
tory, where the workers struck 
late Tuesday night, apparently 
after receiving a telegram from 
their representatives at the union 
conclave here. 


Buick Workers Jump Gun 


In the Detroit area, Buick 
workers at Flint jumped the gun, 
striking at 10 a.m. By noon Weii- 
nesday all Michigan plants had 
ground to a stop and big union 
picket lines were everywhere in 
evidence. 

The six-man strike strategy 
committee of the UAW ordered 
the walkout after GM announced 
it would delay until Friday the 
corporation’s reply to a _ union 
ultimatum demanding arbitration 
of the wage-price dispute. 

The ultimatum was delivered 
to GM executives at 4 p.m. last 
Monday with a deadline for 
reply set at 4 p.m. Tuesday. 
The union called on GM to 
submit the facts in the dispute 
to a three-man _§$ arbitration 
board, to be composed of a 
representative of labor, manage- 
ment and the public. 

According to the union ultima- 
tum, this board would be allowed 
to examine the books and finan- 
cial records of both GM and the 
UAW in order to arrive at its de- 
cision. 

GM, however, announced Tues- 
day afternoon that it would be 
unable to reply 
to the ultimatum 
until Friday. The 
announcement 
was made by 
Harry W. Ander- 
son, vice-presi- 
dent in charge of 
personnel. 

Terming the 
GM action a 
“stall — pure and 
simple,” Thomas 
and Reuther recommended strike 
action to the GM delegates. The 
delegates voted for a strike un- 
animously, it was said. 


Then the strike strategy com- 
mittee met behind closed doors to 
plan the date of the walkout. Be- 
sides Thomas and Reuther, the 
committee includes George Addes, 
UAW ssecretary-treasurer; Rich- 


Anderson 





Congress Scans Bill 


To Penalize Strikers 

WASHINGTON. — Aroused by 
the eruption of the General Mo- 
tors strike, Congress set the 
stage last week for a legislative 
crackdown on unions which vio- 
late no-strike clauses in con- 
tracts. 

Under a bill nearing a vote in 
the House Rules committee, a 
union would be deprived of its 
bargaining privileges for a year 
if it called a strike in violation 
of the contract with manage- 
ment. In such a violation the 
employer would also be allowed 
to sue the union for damages. 





Southern Cali- 


HUDSON MOTOR CAR CO. was in 
Hutchinson (Kan.) dealer, received the first car-load of Hudsons—the first in 
Kansas—in the fall of 1909. Kirk, left, still with Hudson, recently made a 
trip to the Detroit factory, and is shown with oO H. Pratt, general sales 


manager. Optimistic over future business, Kirk sai 





its infancy when Albert E. Kirk, its 


“Conditions at present 


afford the greatest opportunity we’ve ever had in the automobile business.’’ 


He has three sons, 


wo in the service, and intends to put them all in the 


automobile business with him. Kirk became a Hudson dealer in 1909, a few 
months after the company was founded in Detroit. He became a distributor 


in January, 1910. 












All Canada Auto Lines 


Paralyzed by Strikes 

OSHAWA, Ont.—The flow of 
Canadian-made automobile and 
trucks to peacetime markets 
—eagerly awaited by car-hun- 
gry thousands—was shut off 
completely last week when the 
last major production plant 
said it was without sufficient 
parts to carry on. 

With the announcement of 
a layoff of 2,000 workers at 
General Motors here, produc- 
tion halted at the last of Can- 
ada’s Big Three in the indus- 
try. The other two, Ford Motor 
Co. of Canada and Chrysler, 
are strikebound at Windsor, 
Ont. 

The Oshawa plant stoppage 
was laid to the UAW-CIO 
strike at Windsor in a state- 
ment by W. A. Acker, GM gen- 
eral manager. He said _ the 
sympathy walkout called by 
Local 195 two weeks ago in 
support of the striking Ford 
Local 200 halted the flow of 
motors and other parts. 





ard T. Frankensteen, vice-presi- 
dent; Richard T. Leonard, Ford 
director, and Norman Matthews, 
Chrysler director. 


Outside the conference rooms 
in the Barlum hotel, reporters 
could hear the strains of the 
union rallying song, “Solidarity 
Forever,” coming from the GM 
conference. 


At 5 p.m. Tuesday Thomas and 
Reuther told a press conference 
that after 97 days of GM “stall- 
ing” on the demand for a 50 
percent wage boost, the union had 
decided to act. The delegates left 
hurriedly to notify their locals of 


the strike, but union delegates 
and brasshats alike refused to 
say when. 


Word leaked out later in the 
evening, however, and Wednesday 
at 11 a.m. Thomas notified GM 
officially that a strike had been 
called at its plants. 


Other Parleys Still On 


UAW negotiations with Ford 
and Chrysler continued as_ the 
General Motors strike got under- 
way. The Ford sessions, which 
started Tuesday and _ continued 
Friday, were being held at the 
Book-Cadillac hotel here. John S. 
Bugas, director 
of industrial re- 
lations for Ford, 
and Mel B. Lind- 
quist, director cf 
labor relations, 
are the com- 
pany’s chief ne- 
gotiators. 

Ford has pro- 
posed 31 changes 
in the union con- 
tract, coupied 
with a demand 
that the UAW 
share responsibility for actions at 
the Ford plant. On Tuesday, how- 
ever, the company agreed to dis- 
cuss the union demand for a 30 
percent raise at later date in the 
talks. 

At Friday's session, the Ford 
company demanded that UAW as- 
sume financial responsibility for 
wildcat strikes under the new con- 
tract being negotiated. The com- 





Bugas 


pany said some form of tangible 
union responsibility is necessary 
because “strikes, stoppages and 
controlled production jeopardize 
the future of the Ford Motor Co.” 

Chrysler negotiations have 
dealt mainly with the union 
contract there, which expires 
Friday of this week. The cor- 
poration is believed to have 
turned down the UAW demand 
for a 30 percent boost in wages. 
From a union standpoint, the 
Chrysler negotiations are “not 
progressing’ satisfactorily,” the 
UAW’s Matthews said. 


UAW Assails Wilson 

Fireworks and an exchange of 
charges marked the UAW-GM 
strife up to the last minute. In a 
five-page statement issued Tues- 
day, Thomas declared that C. E. 
Wilson, GM president, was “dere- 
lict in his: responsibility to the 
American people” if his mind 
hadn’t already been made up on 
the principle of arbitration. 

Pointing out that President 
Truman, Eric Johnston, Cham- 
ber of Commerce president, and 
George Romney, AMA mana- 
ger, all “favored voluntary arbi- 
tration,” Thomas asserted GM 
was delaying its reply because 
it doesn’t dare to submit to 
the public an impartial scru- 
tiny of the facts in this case.” 

The corporation, on the other 
hand, was reliably reported to 
be in favor of an arbitration 
board, but with the _ condition 
that such a board could not ex- 
amine GM’s books. 

The UAW has on hand a $4,- 
000,000 strike fund, Thomas said. 
He added that more could be ob- 
tained from the CIO if needed. 

While violence was not ex- 
pected in the strike, Michigan 
state police were alerted by Gov. 
Harry F. Kelly for any eventual- 
ity. 

The UAW-GM dispute started 
shortly after V-J day, when the 


union served its demand on the 
auto inaustry for a 30 percent 
raise. Since that time negotia- 


tions between the two parties have 
become deadlocked, with GM re- 
jecting the union’s wage demand 
and the UAW refusing two cor- 
poration counter-offers, aggre- 
gating a 10 percent increase for 
production workers. 

















Frazer 


(Continued from Page 1) Da 


neering and design features, Fra- 
zer said. > 

The auto executive disclos™& 
that “operations are ahead of 
schedule and it is, therefore, p@&- 
sible now to unveil both the Kai- 
ser and the Frazer several months 
earlier than expected.” oe 

“Our assembly lines at Willo 
Run,” he continued, “will be geqgp— 
ed to turn out 1,500 cars a day 
by next summer.” 

Both cars, Frazer said, we, 
designed by Howard A. Darrin, 
internationally known stylist, w}yo—<s 
has designed and built custo 
made automobiles for the indus- 
try for 25 years. — 

The Kaiser and Frazer auto- 
mobiles will be powered by twg 
different engines especially 
signed and developed by Contin- 
ental Motors in cooperation wigp— 
Kaiser-Frazer and Graham-Paige 
engineers, Frazer said. 

Both cars will be sold throug 
a nationwide network of approxi- 
mately 210 distributors and 3,89 
dealers, a marketing organiz3 
tion now nearing completion. 
Frazer said that both compani@— 
had received more than 9,000 ap- 
plications for distributor ang 
dealer franchises and that mo 
major territories for distributor- 
ships had been allotted. aes 

Frazer said the new tractd 
will have a four-forward speed 
transmission with an auxilia@— 
overdrive making possible eight 
forward speeds. One of the fo 
forward speeds, he said, will 
a special low gear designed to 
permit the use of many impl@— 
ments with power take-off appli- 
cations. The power take-off w 
be unique in that it will have 
“live” power take-off permitting 
operation without interruption 
starting or stopping. 

Two types of engines will be 
available for the tractor, a ne‘ 
ly developed four-cylinder engine 
which will burn high octane gage 
oline and a Diesel which will o#*™™ 
erate on low grade fuel. The ma- 
chine will also have two typ@— 
of wheel units, the tricycle and 
the four wheel adjustable froy 
axle type. 


Edgar Kaiser 
Vice-Chairman 


Of K-F Board 


WILLOW RUN.—Edgar Kaisd 
oldest son of Henry J. Kaiser, has 
been elected a member and vicg 
chairman of the board of Kaise 
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Frazer Corp., it was announced 
last week by Joseph W. Frazqm— 
president. 


Kaiser, who began his business 
career with his father’s contracti 
company, undertook his first execu- 
tive responsibilities during the con- 
struction of Boulder Dam, larg 
sections of which were built under 
the direction of Henry J. Kaise 
and his engineers. 

He also served in an executive 
capacity during the construction 
the Bonneville Dam and the co 
struction of Grand Coulee Dam. 
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FIRST OF A SERIES of schools, designed to train General Tire’s fast 
ing field organization in every phase of manufacture, sales and merchandising, 
was held this month in Akron under the direction of Dan Collins, manager @& 
the dealer relations department. snpocting, — of the repair molds at the maw 
McPeak, P. } 


plant are C. L. Cawley, S. D. 
the Detroit branch. 
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HELP WANTED 


WAU “0 MANUFACTURER WANTS MEN 

with five years’ experience in auto and 
eemeuck fleet selling. College trained engi- | 
. ers preferred. Must be under 40. Trav- | 

eling expenses and use of factory car 

= Territories open in South and Middle 
Semmest. Box 1108. ¢ 0 Automotive News 

etroit 26 


NORTHERN INDIANA MANUFACTURER 
S exceptional opportunity for a 
3 engineer and liaison engineer 
larity with automotive body 
engineering required State experience | 
d salary desired in first letter. Box 
09, c/o Automotive News, Detroit 26 | 

CHEMIST — Automotive Products. Knowl. 
ge of sound dampening. adhesives, sat- | 
uted felts preferable. Desirable that 
applicant be capable of supervising group 
of Automotive Products Chemists. Per- | 
c—manent position with long established | 
ogressive company Excellent oppor- | 
| 


seat 
Famil 
and trim 


a 






































tunities for advancement for right man 
Location—Metropolitan New York area 
and resumes to Box 1103. c/o Automo- 
--ve News, Detroit 26. 





WANTED 


Experienced Bookkeeper 
pable Handling Ford Sys- 
tem. Permanent job, good 
=m, delightful climate. Write 
giving experience and refer- 
eres. 


POLLARD MOTOR CO. 
AUGUSTINE 


- 


FLORIDA | 





= 





«.NTED—PARTS MAN, thoroughly ex- 
perienced in Dodge and Plymouth parts, 
apable of selling. Splendid opportunity, 
rnish reference. See Mr. Stotlar, Stot- 
iar Motors, DuQoin, Illinois. 


WANTED—PARTS MAN thoroughly ex- 
rienced Packard Parts Department 
st be smart, hard worker, good sales- 
man, good organizer. Splendid oppor- 
nity right man. Furnish references. 
mtact or write Manager, Packard 
venver Company, 210 15th St., Denver, 
Colorado | 


a 


—_ 


— 








TOMOTIVE FABRICS 


want an experienced man who | 
if .ully familiar with the automo- | 
tive field to take charge of depart- 
Jit in a reputable established 
organization handling large line of 
ted fabrics and seat cover ma- 
terials. Extraordinary opportunity. 
Vigite full particulars to Box 1111, 
7s Automotive News, Detroit 26. 





POSITION WANTED 
{ERAL MANAGER OR SALES MAN- 
AGER—7 years’ experience finance com- 
pany and retail automobile. Veteran, re- 
sed Naval Officer. University trained. 
“refer Virginia, North Carolina, or Flori- 
da location. A-1 references. Willing to 
nvest capital for partnership. Box 1112, 
0 Automotive News, Detroit 26. 
POSITION WANTED—PARTS MANAGER, 
seven years’ successful experience at 300 
r Chevrolet dealership, college educa- 
7)n, must be permanent. Experienced 
also in Buick, Oldsmobile, Cadillac. Box 
092, c/o Automotive News, Detroit 26 
NG, AGGRESSIVE, UNIVERSITY 
KDUCATED MAN desires opportunity to 
work in as General Manager for some 
= wnutable dealer. Experience as Retail 
“ales Manager, District Manager with 
GM and Regional Business Management 





a 


— 


Manager. Compensation adjustable to 
S—wesent production uncertainty. Box 1113, 
Jjo Automotive News, Detroit 26. 














BUSINESS FOR SALE 


SALE—COMPLETE FORD MOTOR 
building machine shop, consisting of 
everything that is needed to rebuild mo- 
rs with the exception of a crankshaft 
—&@&\inder. PIPKIN MOTORS, INC., Box 
912, Brownsville, Texas. 


_MANUFACTURERS REPRESENTATIVE 


SBIUFACTURERS REPRESENTATIVES 
CALLING on all automotive dealers in 
Southern half of Illinois and state of 
issouri since 1938. Increasing personnel. 
‘ditional lines wanted either as direct 
Factory Representatives or Distributors. 
Our men have years of experience in all 

anches of Car Dealer operation and 
ire able to give you intelligent representa- 
tion. Only first class lines considered 
ddress Manufacturers Representatives 
2830 Southwest Blvd. St. Louis 10, 
Missouri. 


—_ 


=O MANUFACTURERS | 
OF HIGH STANDING | 
“eready made efficient high speed 
sales organization covering all or 
y part of the Pacific Coast is at 

r service. For action, address | 
ALAN P. CLINE AND ASSO- 
LM. TES, 116 New Montgomery St., | 
San Francisco 5. Manufacturers 
representatives covering the whole- 
Automotive, Hardware and 


Chain Store trade. 


> 


a SS - 
PARTNERSHIP WANTED 
GHEVROLET — VERY CAPABLE MAN- 

‘GER with 17 years’ experience would 

——<e to contact dealer considering taking 

“fn an active partner. Box 1100, c/o Auto 
motive News, Detroit 26 
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AUTOMOTIVE NEWS, NOVEMBER 26, 1945 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 
TEN CENTS (10c) PER WORD for one insertion or 25c per word for 3 insertions. Cash in advance. Count initials and groups of 
numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed “Box No 


care of Automotive News, Detroit 26, Mich.” add one Dollar ($1) per insertion for this address and extra service as replies are 


Ce P CM Me bam rc lect Melty hae Se A ee me Ce 


AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH, 


WANT AD DEPT., 





DEALERSHIP FOR SALE 


CHRYSLER DEALERSHIP in _ northern 
Minnesora: Living apartments attached 
Prosperous farming community with ex- 
cellent hunting and fishing. Chester Berg. 
Convick. Minnesota 





| SELLING DEALERSHIPS 3 makes cars, 


also gasoline, storage, recapping, tire 
dealership. Southern town. Price includ- 
ing inventory. equipment, $32,000 cash. 
Deininger, Broker, 12 E. 41st St.. New 
York, N. ¥ 





CAR “DE ALERSHIP FOR SALE. Popular 
car. Sale includes building. show room 
service garage. many gas pumps, good 
corner northern town. 1941 quota 180 
and total volume—business—S$500. - 

Price $75,000. want all cash. Ralph 


ears, 


000. 








Deininger, Broker, 12 East 41st, New 
York. 
MUST SELL—Doc Greiner Motors, 24 ft 


by 80 ft. concrete building complete with 
all shop equipment and parts. House 
trailer contract. and electric appliances 
contracts go with deal. Car contract 
available. Car sales averaged over a 
hundred a year till '42. Write for details 
if you have $6,000. Total price $12,000 
or next best offer. Box 157, Pember- 
ville, Ohio. 


FOR SALE—DeSoto-Plymouth dealership. 
300 car or more. 12,000 population. Lo- 
cation Northern Ohio. Many surrounding 
towns close. Owner retiring. Box 1110 
c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


INTERESTED IN NEW CAR CONTRACT 
—Prefer state of Florida. $50,000 cash 
available. OK'd for a General Motors 
contract. Box 1104, c/o re 
News, Detroit 26. 


DEALERSHIP WANTED—GM or Chrysler 
line. Up to $25,000. Consider part inter- 
est—Location anywhere U. 8S. Former G. 
M. employe and Auto Dealer. Please 
write 343 Gonzalez Drive, ParkMerced, 
San Francisco 12, California. 


DEALERSHIP WANTED. In good location 


by experienced automobile man. Albert 
Trobaugh, 2972 Lakeview, Detroit 15, 
Michigan. 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 








USED CARS FOR SALE 





CONVERTIBLE 1942 FORD. My personal | 


car. Never licensed, 
with or without accessories. Has white 
sidewall tires—OPA ceiling on car. Would 
deliver to Southern buyer. H. R. Sivers, 
Ford Dealer, Fulton, New York. 


11,000 miles. Sell 





USED CARS AT WHOLESALE. Used cars 


at ‘‘as is’’ price, some below. 35 in 
stock today 1937 to 1942 models. Buy 
one or all. Good shipping facilities. 


Chrysler Pittsburgh Company, 5625 Baum 
Blvd., Pittsburgh, Pa., Telephone HIland 
3700. 





PLACE YOUR ORDER TODAY 
TOW PILOT 


Bumper to Bumper Tow Bar 


TOW BAR SALES CO. 


100 S. Clinton St. Chicago 6, Tl. 
ANdover 8888 








TRUCKS FOR SALE 





—FOR SALE— 
14 BRAND NEW COMMERCIAL CABS 
Fit all 114-ton 
1941 - 1942 - 1945 - 1946 
CHEVROLET or GMC 
Priced at $140 f.o.b. Brooklyn 


SPIELMAN CHEVROLET 
220 Greenpoint Ave. Brooklyn 22, N. Y. 
Phone: EVergreen 9-4800 





TRUCKS WANTED 


WANT THREE COE NEW 
wheel base Ford trucks. 
Inc., Brownsville, Texas. 


WANTED TO BUY 


All Makes and Models of New 
Trucks 
Also New Bus Chassis 


BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Hlinois 


1942 long 
Pipkin Motors, 








PARTS FOR SALE 





HARD-TO-GET PARTS—Fenders, grilles, 


doors, hubcaps, pedal pads, body parts. 
Write to P.O. Box 70, Dunmore 12, Pa. 


BEARINGS, HUDSON SIX—$5.50 
exchange; 25c packing charge. Im- 


MAIN 


each 


mediate shipment. Wilsey Hudson Mo- 
tors, Lima, Ohio 
DOORS AND DECK LIDS for 1940-41 


Chevrolet and Fords 
coaches and sedans. 
Hamilton Avenue 


Plymouth, 
nostly for coupes 
c Motors, 5756 


24, Ohio 


Dodge, 








AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


At 10:30 A.M. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks on Hand 
At All Times 


FOR DEALERS ONLY 


WE BUY WE SELL WE SWAP 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Illinois 





EE IT ERIS 
“PARTS WANTED .} } _ 


PARTS NEEDED VERY BADLY—40-41 
Dodge shells and grilles, also shells for 
39-40 Dodges and Plymouths. Rear fen- 
ders for same. Also 40 Dodge pick-up 
rear fenders. Raynal Bros., 9103 Chal- 
mers, Detroit 13, Michigan. 


WANTED — WINDSHIELD FRAME with 
or without glass for 1934 Ford Convert- 
ible. Blaine C. Watson, Ford, Linesville, 
Pa. 


IN URGENT NEED of 1940—110 Packard 
6 cylinder—differential carrier assembly. 
New or used. Wire collect. Gordon & 
Jacobson, Inc., 8th Avenue at Library 
Street, Homestead-Munhall, Penna. 


|; FRAME, NEW 1939 PLYMOUTH. Univer- 
: gal Auto Sales, Newport News, Virginia. 


1936 60 SERIES CADILLAC left front 
| fender and radiator grille. New or used. 
| Parsons Auto Reconstruction Shop, 45 
| N. Franklin Street, Washington, Pa. 





BUICK TRANSMISSION—1 Group No. 
4395, Part No. 1300478 Gear. 1 Group 

i; No. 4414, Part No. 1304521 Sleeve. 

| Minton Chevrolet, Inc., 438 Stratton 
St., Logan, W. Va. 


BUSES FOR SALE 


SCHOOL BUSES—1941 DIA-T, 60-passen- 
ger; 1942 GMC, 48-passenger; 1941 Chev- 


rolet, 48-passenger; 1941 Ford, 42-pas- 
senger. Excellent condition and priced 
right. Details and prices on request. 


Phone 137-R-4. S & 8 Chevrolet Co., 
Thompsontown, Pa. 


TWELVE 1942 INTERNATIONAL pas- 
senger buses with adult headroom, vac- 
uum doors, 9.00x20 rubber, condition 
very good. To be sold below as is ceil- 
ing price. Cooper-Countryman & Voce, 
Phone 5-5321. Flint, Michigan. 


| TWo 45 CHEVROLET BUSES 1942 and 
1945. Perfect condition—Will sell at as is 
price and guarantee. 7—825 perfection 
condition on each bus. Laming Motor 
Company, Chanute, Kansas. 


BUSES FOR IMMEDIATE SALE—2 1942 
Ford, 100-hp., 33 passenger Wayne bod- 
ies; 2-speed axle. 1 1944 Ford, 100-hp., 
33 passenger Wayne body. These buses 
are in excellent condition; new tires, 
fully equipped with heaters and all 
safety equipment. MOSBY-MACK MO- 
TOR COMPANY, 7th and Van Buren, 
Topeka, Kansas, Phone 4121. 





USED 1942 FORD BUSES 


40 passenger school bus type body—106 
horsepower—2 speed axles—heater—rein- 
forced frames. In good condition. OPA 
ceiling price $2,195 per bus—FOB Mem- 
phis, Tennessee. Telephone or telegraph 
Herff Motor Co., authorized Ford Dealer, 
Memphis, Tennessee. 





group of numbers 


| 

| AUTOMOTIVE NEWS, 

| Kindly insert the following . 

| (1) or (3) editions of AvTomMoTivE News, 
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~~ SHOP EQU QUIPM ‘T FOR SALE 
BEAR 


BRAND NEW HEAVY DUTY 

front end and frame straightening ma 
chine. This tor passenger cars, trucks 
trailers. Pit installation. Rellable Chev- 
_Tolet Company. Meridian, Mississippi. 


ADJUSTABLE PARTS BINS. Two ween 
delivery. Write Sperber Mfg. Co., 181 
frombly, Detroit 11, Mich. Free descrip 
tive catalog 


acc ESSORIES 











WANTED 








WA \NTED NEW CHRYSLER MOPAR 
lash-tvpe hot water heaters, with car 
and truck-type  defrosters Phone or 
write Zeder Motor Sales Bay City. 
Michigan 
WANTED - WANTED - WANTED 


NEW AUTO RADIOS & AUTO HEATERS 
Need unlimited quantity of NEW aAutc 
Radios and Heaters (Stewart-Warner gaso 

Wu 
price 


line and dash type hot water heaters) 
pay cash. Write full particulars, 
quantity, makes, etc 


MANHATTAN AUTO & RADIO CO. 




















1706 7th St., N.W. Washington 1, D. C 

ACCESSORIES FOR SALE 

ATTENTION CAR DEALERS-—-Auto seat 

covers custom tailored, no elastic, tu 

fibre. sailcloth, tackletwill. Perfect Fit 

Cover Co., 1776 Broadway, New York. 
FOR SALE 


10 Two-Ton Capacity 


Wrecker Winches 


New 2-speed 2-ton wrecker winches with 
7 foot steel boom. Hand operated. Equip- 
ped with 45 feet of steel cable with hook. 
Has hand brake. Steel tool box 50” long, 
11” high, 9” wide included. 

Winches made by American Coach Co. Fit 
all chassis from 4% ton to 11% ton capacity. 


Retail Value $140.00 each 
OUR PRICE 735.00 each 


TERMS: balance C.O.D. 
Shipment same day order received. We 
have only 10. Orders will be filled as 
received until stock is exhausted. 


DRAPER CHEVROLET CO. 
1450 North Michigan Avenue 
SAGINAW MICHIGAN 


$30.00 deposit, 











BOOKS YOU NEED 


SELL AMERICA INTO JOBS — By 
Wm. E. Holler, Chevrolet's gales } 
ace. America needs Jobs... Jobs. . 
Jobs...and this book shows the way 
to provide them! It will be a source 
of inspiration, a well of constant re- 
freshment and encouragement, to 
everyone in any way connected with 
the profession of selling. ‘‘Sell 
America Into Jobs" contains 128 
pages. Size 6”x9”. Bound in quality 
cloth. Beautifully designed. Excel- 
lent typography. A book you will 
want for your library! $1.50 post- 


paid. 

SALESMEN FOR TOMORROW-— By | 

David R. Osborne, Studebaker's 

training director. In this book, Os- 
{scusses modern policies and 





borne 
Se ete for selecting, training and 
uilding the morale of sales forces. 

Points dealt with include opportun- 
ities, obligations and boners, the 
career itself, methods of reducing 
mistakes in selecting salesmen, com- 
ensation plans that offer a chal- 
enge. influence of top management 
on sales training. production influ- 
ence for sales foremen. ie ne 
influences on sales supervision. n | 
addition, the book goes into oe | 
tial military influences’ on sales | 
leadership, group training to de- | 
velop teamwork, new sales tools | 
and planning for tangible results. | 
The 225 pages are written in a| 
clear, interesting style. It is a valu- | 
able record for every sales leader. 

$3 post-paid. 


BOOK DEPARTMENT 
AUTOMOTIVE NEWS 
Penobscot Building 


Detroit 26 Michigan | 








T IRES Ww ANTE D 





WANTED - Tires 
sizes, 36x4%, 
450 N. W 


MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind 
ing and metallizing. John P. Hughes Mo- 


and tubes 
37x5, 28x3 
14th Street 


following 
Cc. Parry 
36, Fla 


in 
w 
Miami 


tor Co., Inc., 800 Commerce St., Lynch 
burg, Virginia. 
DISCONTINUING SALE OF MILKING 


MACHINES. We offer for sale three new 
‘*Ever-Ready’’ Portable Electric milking 
machines, attractive discount. Fay Mo 
tors, 10 Willow Street, Massena, New 
York. 


DODGE - PLYMOUTH 
sign twelve feet by tive feet, eighteen 
inch double neon letters. two color three 
way flashing. baked porcelain panels 
cost $1,000. This a better sign than 
is being manufactured today. Make an 
offer. City Garage, Westminster, Mary 
land. 





authorized dealer 


1s 





UPHOLSTERY | FOR 1941 and 1942 Chrys 


ler and De Soto front and rear seat 
original material, some cut, padded and 
ready for installation. Upholstered front 
door panels 1942 De Soto Custom. 100 
miscellaneous trim pieces, wind lacing, 
leather, armrest covers, etc send 
sample. Chrysler Pittsburgh Company. 
5625 Baum Blvd., Pittsburgh, Pa. 











TIRES 


TRUCK TIRES 


GOOD RECAPS: 


A ae SSAC $ 3.00 
es Serer: | 
qe 2 skis. < Seo 


Factory Recap Seconds All Sizes 


Lots of 50 to 
Less Than 


Send 20% 


100 — 10% 
25 Tires Price F.O.B. 
with Order 


ALL SIZES 


Good Used Tires 


All sizes, plenty of tread. 
Most tires have original 
$5.50 


$5.95 ea. 
Off — No Order 


MAC’S TIRE SHOP 


1189 Columbus Avenue 
SPRINGFIELD 5, MASSACHUSETTS 











2666 Penobscot Bldg., Detroit 26, Mich. 


word Want Advertisement, 
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as one word. Add $1 per insertion for box No. address. 


BPMGO e. ies'ss . 1945 


next 
which is figured at the rate 


10 








58 
Ample Parts Till Jan. ... 


AUTOMOTIVE 


Other Makers Continue 
As UAW Strikes GM 


(Continued from Page 1) 


vene in the strike served to 
strengthen the belief that the shut- 
down would be .a long one. A 
Thanksgiving Day visit to Detroit 
by John Gibson, special assistant 
to Labor Secretary Schwellenbach, 
ended in failure to effect a basis 
for rapprochement between the 
two warring parties. 

On the other hand, two factors 
pointed to the possibility of the 
walkout being shorter than at first 
expected: 

The fact that the union has been 

unable to strike GM when the 
corporation’s competitors have 
achieved volume production and 
can steal the march in new-car 
sales. 

6) The fact that this is a poor 
time of the year to strike, with 
the Christmas season at hand. 

While the majority of auto 
makers polled by Automotive 
News could not immediately de- 
termine what effect the GM 
strike would have on their as- 
sembly lines, they all indicated 
plainly they had enough parts 
on hand to continue production 
for some time yet. 

“The GM strike does not affect 
Ford in any way,” a Ford spokes- 
man said. ; 

Production was continuing at 
Hudson, Nash and Packard. 
Spokesmen for these three inde- 
pendents admitted it was still too 
early to tell accurately what effect 
the GM strike would have. 

Although Chrysler Corp. and 
Studebaker haven't started output, 
a spokesman for the South Bend 
firm said it has a heavy backlog 
of parts. 

Willys lines were still idle as a 
result of the Borg-Warner trans- 
mission division strike in Muncie, 
Ind. The jeep tieup is now in its 
third month. 

“Despite the reliance of all 
auto companies on GM for vital 

parts and the absence of normal 
parts supply banks and flexibility 
of parts sources, each maker will 
struggle to continue production 
as long as current strikes will 
permit,” George Romney, general 
manager of the Automobile Man- 
ufacturers Assn., said. 

“None will quit until forced to 
stop by lack of parts and inability 
to find alternate sources,” he said. 

More than _ 200,000 production 
workers were on strike at GM 
coast-to-coast. Approximately 100,- 
000 more were awaiting recall to 
their GM jobs after temporary 
layoff. 

R. J. Thomas, president of the 
UAW, sounded the strike call 
shortly after the UAW conference 
of GM local delegates adjourned 
here Tuesday. 

Although Thomas refused at 
that time to announce the date 
and time of the strike, it was be- 
lieved he was waiting until the 
delegates could contact their lo- 
cals with the information first. 

Walter P. Reuther, union 
vice-president and GM director, 
told reporters it would be an 
“old-fashioned” strike, and_ it 
was. By the zero hour, 11 a.m. 
Wednesday, the majority of the 
300,000 GM _ production workers 
throughout the nation had 








walked off their jobs. 

First plant to go down was the 
South Gate (Calif.) assembly fac- 
tory, where the workers struck 
late Tuesday night, apparently 
after receiving a telegram from 
their representatives at the union 
conclave here. 


Buick Workers Jump Gun 


In the Detroit area, Buick 
workers at Flint jumped the gun, 
striking at 10 a.m. By noon Wei- 
nesday all Michigan plants had 
ground to a stop and big union 
picket lines were everywhere in 
evidence. 

The six-man strike strategy 
committee of the UAW ordered 
the walkout after GM announced 
it would delay until Friday the 
corporation’s reply to a union 
ultimatum demanding arbitration 
of the wage-price dispute. 

The ultimatum was delivered 
to GM executives at 4 p.m. last 
Monday with a deadline for 
reply set at 4 p.m. Tuesday. 
The union called on GM to 
submit the facts in the dispute 
to a three-man $$ arbitration 
board, to be composed of a 
representative of labor, manage- 
ment and the public. 

According to the union ultima- 
tum, this board would be allowed 
to examine the books and finan- 
cial records of both GM and the 
UAW in order to arrive at its de- 
cision. 

GM, however, announced Tues- 
day afternoon that it would be 

iaiaiaia unable to reply 
to the ultimatum 
until Friday. The 
announcement 
was made by 
Harry W. Ander- 
son, vice-presi- 
dent in charge of 
personnel. 

Terming the 
GM action a 
“stall —- pure and 
simple,” Thomas 
and Reuther recommended strike 
action to the GM delegates. The 
delegates voted for a strike un- 
animously, it was _ said. 


Then the strike strategy com- 
mittee met behind closed doors to 
plan the date of the walkout. Be- 
sides Thomas and Reuther, the 
committee includes George Addes, 
UAW secretary-treasurer; Rich- 


Anderson 





Congress Scans Bill 


To Penalize Strikers 

WASHINGTON. — Aroused by 
the eruption of the General Mo- 
tors strike, Congress set the 
stage last week for a legislative 
crackdown on unions which vio- 
late no-strike clauses in con- 
tracts. 

Under a bill nearing a vote in 
the House Rules committee, a 
union would be deprived of its 
bargaining privileges for a year 
if it called a strike in violation 
of the contract with manage- 
ment. In such a violation the 
employer would also be allowed 
to sue the union for damages. 





NEW OFFICERS OF the Bay District Motor Car Dealers Assn. are, left to 


right, front row: Walter G. Linch, 
fornia director to NADA. Back row: 


poosteenss 
Harry Fortner, secretary; Paul A. Ziegler, 


Dan Hastings, Southern Cali- 


vice-president; Hart Fullerton, treasurer; J. E. McIntosh, committee chairman 
in charge of installation. The association is one of the oldest local associations 


in Southern California. It was formed in 1933 and has been operating ever since. 
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HUDSON MOTOR CAR CO. was in its infancy when Aibert E. Kirk, its 


Hutchinson (Kan.) dealer, received the first car-load of Hudsons—the first in 
Kansas—in the fall of 1909. Kirk, left, still with Hudson, recently made a 


trip to the Detroit factory, and is shown with George H. 
manager. Optimistic over future business, Kirk said: ‘‘Conditions at 


afford the greatest opportunity we’ve 
He has three sons, 


Pratt, general sales 
resent 
ever had in the automobile business.’’ 


wo in the service, and intends to put them all in the 


automobile business with him. Kirk became a Hudson dealer in 1909, a few 
months after the company was founded in Detroit. He became a distributor 


in January, 1910. 





All Canada Auto Lines 


Paralyzed by Strikes 

OSHAWA, Ont.—The flow of 
Canadian-made automobile and 
trucks to peacetime markets 
—eagerly awaited by car-hun- 
gry thousands—was shut off 
completely last week when the 
last major production plant 
said it was without sufficient 
parts to carry on. 

With the announcement of 
a layoff of 2,000 workers at 
General Motors here, produc- 
tion halted at the last of Can- 
ada’s Big Three in the indus- 
try. The other two, Ford Motor 
Co. of Canada and Chrysler, 
are strikebound at Windsor, 
Ont. 

The Oshawa plant stoppage 
was laid to the UAW-CIO 
strike at Windsor in a state- 
ment by W. A. Acker, GM gen- 
eral manager. He said the 
sympathy walkout called by 
Local 195 two weeks ago in 
support of the striking Ford 
Local 200 halted the flow of 
motors and other parts. 





ard T. Frankensteen, vice-presi- 
dent; Richard T. Leonard, Ford 
director, and Norman Matthews, 
Chrysler director. 


Outside the conference rooms 
in the Barlum hotel, reporters 
could hear the strains of the 
union rallying song, “Solidarity 
Forever,” coming from the GM 
conference. 


At 5 p.m. Tuesday Thomas and 
Reuther told a press conference 
that after 97 days of GM “stall- 
ing” on the demand for a 50 
percent wage boost, the union had 
decided to act. The delegates left 
hurriedly to notify their locals of 
the strike, but union delegates 
and brasshats alike refused to 
say when. 

Word leaked out later in the 
evening, however, and Wednesday 
at 11 a.m. Thomas notified GM 
officially that a strike had been 
called at its plants. 


Other Parleys Still On 


UAW negotiations with Ford 
and Chrysler continued as_ the 
General Motors strike got under- 
way. The Ford sessions, which 
started Tuesday and continued 
Friday, were being held at the 
Book-Cadillac hotel here. John S. 
Bugas, director 
of industrial re- 
lations for Ford, 
and Mel B. Lind- 
quist, director cf 
labor relations, 
are the com- 
pany’s chief ne- 
gotiators. 

Ford has pro- 
posed 31 changes 
in the union con- 


tract, coupled 
Bugas with a demand 
that the UAW 


share responsibility for actions at 
the Ford plant. On Tuesday, how- 
ever, the company agreed to dis- 
cuss the union demand for a 30 
percent raise at later date in the 
talks. 

At Friday’s session, the Ford 
company demanded that UAW as- 
sume financial responsibility for 
wildcat strikes under the new con- 
tract being negotiated. The com- 


pany said some form of tangible 
union responsibility is necessary 
because “strikes, stoppages and 
controlled production jeopardize 
the future of the Ford Motor Co.” 

Chrysler negotiations have 
dealt mainly with the union 
contract there, which expires 
Friday of this week. The cor- 
poration is believed to have 
turned down the UAW demand 
for a 30 percent boost in wages. 
From a union standpoint, the 
Chrysler negotiations are “not 
progressing’ satisfactorily,” the 
UAW’s Matthews said. 


UAW Assails Wilson 

Fireworks and an exchange of 
charges marked the UAW-GM 
strife up to the last minute. In a 
five-page statement issued Tues- 
day, Thomas declared that C. E. 
Wilson, GM president, was “dere- 
lict in his: responsibility to the 
American people” if his mind 
hadn’t already been made up on 
the principle of arbitration. 

Pointing out that President 
Truman, Eric Johnston, Cham- 
ber of Commerce president, and 
George Romney, AMA mana- 
ger, all “favored voluntary arbi- 
tration,” Thomas asserted GM 
was delaying its reply because 
it doesn’t dare to submit to 
the public an impartial scru- 
tiny of the facts in this case.” 

The corporation, on the other 
hand, was reliably reported to 
be in favor of an arbitration 
board, but with the condition 
that such a board could not ex- 
amine GM’s books. 

The UAW has on hand a $4,- 
000,000 strike fund, Thomas said. 
He added that more could be ob- 
tained from the CIO if needed. 

While violence was not ex- 
pected in the strike, Michigan 
state police were alerted by Gov. 
Harry F. Kelly for any eventual- 
ity. 

The UAW-GM dispute started 
shortly after V-J day, when the 


union served its demand on the 
auto inaustry for a 30 percent 
raise. Since that time negotia- 


tions between the two parties have 
become deadlocked, with GM re- 
jecting the union’s wage demand 
and the UAW refusing two cor- 
poration counter-offers, aggre- 
gating a 10 percent increase for 
production workers. 








Frazer 


(Continued from Page 1) 


neering and design features, F 
zer said. 

The auto executive disclo 
that “operations are ahead © 
schedule and it is, therefore, 
sible now to unveil both the K 
ser and the Frazer several mont 
earlier than expected.” ; 

“Our assembly lines at W 
Run,” he continued, “will be g 
ed to turn out 1,500 cars a 
by next summer.” 

Both cars, Frazer said, 
designed by Howard A. Darth 
internationally known stylist, 
has designed and built custe 
made automobiles for the indw 
try for 25 years. ; 

The Kaiser and Frazer auto , 
mobiles will be powered by tw, \ 
different engines especially e 
signed and developed by Contin- [\) 
ental Motors in cooperation aie 
Kaiser-Frazer and Graham- 44 
engineers, Frazer said. . 4 

Both cars will be sold thro dy 
a nationwide network of approxi- °!!! 


mately 210 distributors peo: 
dealers, a marketing or 
























tion now nearing completion. PO 
Frazer said that both com Al 
had received more than 9,000 ape 

plications for distributor een 
dealer franchises and that m TE 


major territories for distributor- 
ships had been allotted. . 

Frazer said the new t 
will have a four-forward s 
transmission with an a 
overdrive making possible e 
forward speeds. One of the f 
forward speeds, he said, will 
a special low gear designed toe 
permit the use of many imp 
ments with power take-off appli 
cations. The power take-off 
be unique in that it will have 
“live” power take-off permitting 
operation without interruption 
starting or stopping. 

Two types of engines will 
available for the tractor, a ne 
ly developed four-cylinder eng 
which will burn high octane g 
oline and a Diesel which will o 
erate on low grade fuel. The m 
chine will also have two t 
of wheel units, the tricycle an® 
the four wheei adjustable froggy 
axle type. 


Edgar Kaiser 
Vice-Chairman 


Of K-F Board 


WILLOW RUN.—Edgar Kai 
oldest son of Henry J. Kaiser, 
been elected a member and vi 
chairman of the board of Kais 
Frazer Corp., it was announ 
last week by Joseph W. Fra 
president. J 

Kaiser, who began his business, ~~ 
career with his father’s contractimtiiee,., 
company, undertook his first execO®™ Ws 
tive responsibilities during the coms =“ 
struction of Boulder Dam, are 
sections of which were built und » Fo 
the direction of Henry J. Kai 
and his engineers. & 

He also served in an executive © 
capacity during the construction q 
the Bonneville Dam and the co 
struction of Grand Coulee Dam. 






















































































































































FIRST OF A SERIES of schools, designed to train General Tire’s fast 


h 


a) 
row- ~ 


ing field organization in every phase of manufacture, sales and merchand sing, ~ 


was held this month in Akron under the direction of Dan Collins, manager €. ‘ _ . 
the dealer relations department. peapeenag, one of the repair molds at the ma! 
Cawley, S. D. McPeak, P. M. Smith and J. 


plant are C. L. 
the Detroit branch. 






P. Lawrence of 1g 
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<7 TFACTURER WANTS MEN | 





0 irs’ experience in auto and | } 

grit ing. College trained engi- | | 

gh ten at fe dS ae ve ua 
tae es and use of factory car 
cae ve pen in South and Middle ‘one ‘ 

108, ¢ 0 Automotive News ith eee need TnL Ln TCL Takk i Oe SELL AMERICA INTO JOBS — By 
t mages eerecteaeraiitinty! TEN CENTS (10c) PER WORD for | Wm. E. Holler. Chevrolet's sales | 
0 SPIANA MANUFACTURER | one insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups of jace. America needs Jobs... Jobs 


Jobs...and this book shows the way 
to provide them! It will be a source 
add one Dollar ($1) per insertion for this address and extra service as replies are of inspiration, a well of constant re- 
freshment and encouragement. to 
everyone in any way connected with 
the profession of selling. ‘‘Sell 
America Into Jobs’ contains 128 
pages. Size 6”x9”. Bound in quality 
cloth. Beautifully designed. xcel- 


numbers as one word. Ads may be signed with 
Cee Cte News, Detroit 26, Mich.” 


nal opportunity for a seat- | 

. ind liaison engineer. Famil- | 
,.. sutomotive body and trim 

7 required. State experience 

DT es iesired in first letter. Box 
itomotive News, Detroit 26 
Ws ‘utomotive Products. Knowl 
nd dampening. adhesives, sat 


Um ee ee eT) 


hc hat unopened, the same Cee ita: Display Ads: $7 per inch, per ‘nsertion. 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 
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nart, hard worker, good sales- | DEALERSHIP WANTED 39-40 Dodges and Plymouths. Rear fen- 450 NW. 14th Street. Miami 36. Fla 
organizer. Splendid oppor- INTERESTED IN NEW CAR CONTRACT con cgay Monn Bros. $102 ‘Chale 
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ible. Blaine C. Watson, Ford, Linesville, tor Co., Ine., 800 Commerce St., Lynch 


DEALERSHIP WANTED—G M or Chrysler W k Wi h burg, Virginia. 
line. Up to $25,000. Concider part inter: i: A a na recker Winches oe ee 
est- 


-Location anywhere u. S. Former G. | IN URGENT NEED of 1940—110 Packard New 2-speed 2-ton wrecker winches with | OISCONTINUING SALE OF MILKING 


J TOMOTIVE FABRICS | write 313 Gonzalez Drive, ParkMerced, 





e | a ce aa a oe Fee ny : 7 foot steel boom. Hand operated. Equip- MACHINES. We offer for sale three new 
i San Francisco 12. California. | Jacobson, Inc., Sth Avenue at Library = with 45 feet of steel cable with hook. aucun deeniaaier ae a fo ae 
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want an experienced man who | DEALERSHIP WANTED. In good location | _ Street, Homestead-Munhall, Penna. it” bioh & wide Deedee et TO” MET iors, 10 Willow Street, Massena. New 


ly familiar with the automo-, DY ¢XPerienced automobile man. Albert ' pRaME, NEW 1939 PLYMOUTH. Univer- | Winches made by American Coach Co. Fit} York 
; J Trobaugh 9 Lakeview, Detroit 1 

Sidd to take chavee of depart aa ee ee sal Auto Sales, Newport News, Virginia. | all chassis from 42 ton to 142 ton capacity. 

fe si 


Michigan ———— oS ae » ’ 
e 4 1936 60 SERIES CADILLAC left front 1 21. 4 | DODGE - PLYMOUTH authorized dealer 
wit in a reputable established USED CARS WANTED fender and radiator grille. ew’ or used. Retail Value . . 3140.00 each sign twelve feet by five feet, eighteen 
eT . handli l » li of Parsons Auto Reconstruction Shop, 45 OUR PRICE <> 00 each inch double neon letters two color three 
E vanization handling large line of | SEVEN PASSENGERS, limousines, large N. Franklin Street, Washington, Pa cum $1,008 fate to a Becter sign than 
mMed fabrics and seat cover ma-| fives; cars must be clean. Prices piicK —TRANSMISSIONTI Group No. | TERMS: $30.00 deposit, balance C.O.D. = heen: Gemmmaeenel Gaaes. Moker on 








reasonable. McCLINTOCK - CADILLAC 205 : ~ 3 . . : 
ials. EX i , ity. : 4395, Part No. 1300478 Gear. 1 Group ]|Shipment same day order received. We offer. City Garage, Westminster, Mary 
nals. Extraordinary opportunity. | Lansing, Mich. No. 4414, Part No. 1304521 Sleeve. | have only 10. Orders will be filled asf jand. 7 
a fan pastiouian to 26x 111, ("2c cis ce Las: Minton Chevrolet, Inc., 438 Stratton | received until stock is exhausted. : eee aa Op 
FF automotive News, Detroit 26 ahora St.. Logan, W. Va. UPHOLSTERY FOR 1941 and 1942 Chrys 
ve , + P — . wo . SSE . . |r 7 * . se: 
CONVERTIBLE 1942 FORD, My persona BUSES FOR SALE RAPER CHEVROLET Cn. Fm oF So So See ot coe 
car. Neve ensec 0 miles. Sell 9 = oe ies ate | yf cut, and 
with or without accessories. Has white SCHOOL BUSES—1941 DIA-T, saat dae. 1450 North Michigan Avenue ready for installation. U pholstered — 
sidewall tires—-OPA ceiling on car. Would ger; 1942 GMC, 48-passenger; ‘’* - SAGINAW MICHIGAN door panels 1942 De Soto Custom. : 100 
San deliver to Southern buyer. H. R. Sivers rolet, 48-passenger; 1941 Ford, 42-pas- fs ave a AL miscellaneous trim pieces wind lacing. 
POSITION WANTED Ford Dealer, Fulton, New York. senger. Excellent condition and priced leather, arm rest covers, etc.—send 


sa lc ita le a aa right. Details and prices on request. 
USED CARS AT WHOLESALE. Used cars Phone 137-R-4. S & 8S Chevrolet Co., 
at as is’’ price. some below. 35 in Thompsontown, Pa. 


stock today 1937 to 1942 models. Buy TWELVE 1942 INTERNATIONAL pas- 
one or all. Good shipping facilities. senger buses with adult headroom, vac- 


sample. Chrysler Pittsburgh Company 
5625 Baum Bivd., Pittsburgh, Pa. 








i. MANAGER OR SALES MAN- 
> years’ experience finance com- 
{ retail automobile. Veteran, re- 
val Officer. University trained. 
rginia, North Carolina, or Flori- 
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be Se ee | TOW PILOT | price and guarantee. 7—825 perfection 
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oo Sctive partner. Box 1100, c/o Auto matt 96, Chie ne ees eat See mies tee teh sn Wee So Gg aes Si ee Sen i nk Ss SGN eS SD Sey nee de Ga ees Sm ed ae So ee Se ae ee ee on ee 
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* 20 YEARS 


from Park Bench to the 
biggest: building on the street 


Reading time: 1 minute, 46 seconds 


“I finished high school when 

I was 19 and got married on graduation 

day. My bride stayed with her folks, while I went to the 

nearest big town to hunt work. The first two nights I 

slept in the park. Then I found an outside job washing 
windows. ' 


“I liked being out 
in the open. I'd been 
All-State Center in 
football. But one day 
when I saw a guy 
grinning through 
a factory window 
at me, I said, 
‘What you’ grin- 
ning at, brother?’ 
He said,“You're husky 
enough to work in 
here.’ So I went inside. 


“It was an automobile factory, and I began to learn 
a little about cars. But most impor- 

tant at the time, I earned 

enough more to send 

for my wife. With our 

first savings we bought 

a lot. Then, working 
after hours for a 
whole year, we 
built the five- 
room house, where 
our kids were born. 
We did all the car- 


Me 


1) 4, 
jf’ shrubs, and fixed up 
the yard. 


“Our nice big lawn gave me an inspiration that 
was the turning point in my life. I fixed up some second 
hand cars and sold them right off the front lawn. All 
kinds of people took a fancy to my open air showroom. 
After two years I hired my first mechanic and my first 


— = 2 2 Oo N BUYitIN#G 


b ed 

. . ?- 
salesman, and sales increased 

five times over the best I could do alone. I knew I 


was in business, and quit experimenting with other jobs. 


“One thing I noticed about selling cars. I got best 
results with cars made by Chry- 
sler Corporation. They sold 
faster and stood up better. 
They became my favorites 
and I concentrated on 
them. One day some 
factory people in- 
vited me to lunch, 
praised my work. / 
Then they offered | 
me the regular 
Chrysler-Plymouth | 
dealership for the 
whole town. I 
hadn’t dreamed of 
such a thing, but I 
grabbed it mighty quick, and I’ve never been sorry. 


“The next thing I knew there was a war on and I 
had to dig in to make my dealership survive. It did more 
than that. It made good money and grew fast. Now I've 
bought the biggest building on Automobile 
Row and I’m shooting for a — of a 
business when we 
have new cars again. 18 
I'm 39 now with tas 
just 20 years’ ex- 
perience since the ‘Qi 
night I spent in the park.” 
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NOTE: This is another true and 
typical story of individual 
initiative and enterprise. 


& 
CHRYSLER CORPORATION 


PLYMOUTH * DODGE * DESOTO 
CHRYSLER *« DODGE Job-Rated TRUCKS 


REMEMBER THURSDAY NIGHT! The Music of Andre Kostelanetz and 
the musical world’s most popular stars— Thursday, CBS, 9 P. M., E.S. T. 
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